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State of the nation’s economy: 


Up 


Stee.—Operations were scheduled 


at 103.9 percent of industry capac- | 


ity last week, a rise of 0.2 point 
over preceding week. That level 
would produce 2,077,000 tons, com- 
pared with 2,073,000 tons in week 
earlier and 1,931,000 tons in like 
1950 week. 

FeperaL Payrot. — Number of 
workers jumped 53,500 in March 
to a total of 2,362,100, excluding 
military personnel. That was an 
increase of nearly 400,000 since 
pre-Korea June, 1950. 

DEPARTMENT Stores—Sales during 
week ended May 5 rose 8 percent 
above corresponding 1950 week. 


Farmers’ Net INcomes—A 30 per- | 


cent jump this year over 1950 is 
forecast by the Agriculture depart- 
ment. Last year it was $13,000,000. 
The rise will be due more to higher 
prices than greater production, the 
department says. 

Money IN CircuLATION—Amount 
in week ended May 9 was $27,- 
315,000,000 or $60,000,000 more 
than in preceding week and $274,- 
000,000 above like week last year. 

Imports, Exports—March imports 
were valued at almost $1,100,000,000, 
the highest ever. In like 1950 month 
imports totaled $665,000,000. March 
exports amounted to $1,281,000,000, 
compared with $860,000,000 in 
March, 1950. 


* * + 


Down 
Business Activity —New York 
Times’ index for week ended May 
5 declined to 174.8 from 175.8 in 


preceding week. Figure for compar- | 


able 1950 period was 158.1. 
+-CrupeE Ow — After three weeks 
of record advances, production in 
week ended May 12 slipped to a 
daily average of 6,107,200 bar- 
rels. That was 625 barrels a day 
under preceding week’s record 
high. 


Srock Market—Prices on May 15} 


experienced sharpest declines since 
March 33. Brokers said peace 
rumors, though unsubstantiated by 
war news, were responsible. Dow- 
Jones’ industrial average tumbled 
$4 or 1.56 percent to 252.08; the} 
rail index receded $1.94 or, 2.34 per- 
cent to 80.72. 

* 


* * 


General 


Stee.—Supplies may be adequate | 
for both defense and civilian out- 
put in another six to 10 months, 
believes C. E. Wilson, General Mo- | 
tors president. The worst pressure 
of the steel shortage likely will be 
felt in this year’s third quarter, 
he added. 

Prices—Economic Stabilizer Eric 
Johnson predicts a “softening” in| 
prices during the next 60 to 90 days. 
But he said defense spending is| 
likely to bring further inflation 
later. | 


at. Prices Turn After Long Decline 


By Bob Gordon 

Associate Editor 
7 HOLESALE used-car prices 
rose last week for the first 
time in almost three months, but 
it was hard to find very many 


used-car operators willing to bet | 


that the market is in for a period 
efcontinued improvement. 
_ ‘Along with the increase in 
; Wholesale. prices, most areas re- 
ported some ‘gain ‘in‘-retail sales, 
although this was by no means a 
* general situation,., | 
The dealers’ Viewpoint is: “Prices 


The Newspaper of the Industry 


FRB Rebuffs 
Pleas to Ease 


Credit Curbs 


Senate Group Told 
Action Isn’t Needed; 
Dealers Press Fight 


ASHINGTON. — Appearing be- 
| fore the Senate Banking and 
Currency committee, William Mar- 
|tin, chairman of the Federal Re- 
serve Board, told the committee) 
that “at the moment, I see no need 
|for relaxing automobile credit, but 
|}my position might be altered if 
conditions change.” 

Meanwhile, dealers and dealer 
organizations were continuing 
allout efforts for relaxation of 
Regulation W curbs on cars. The 
Missouri and North Carolina | 
associations both demanded loan | 
relief last week (see stories else- 
where in this issue). 

Martin came before the commit- | 
|tee primarily to back the Presi-| 
dent’s request for authority to) 
clamp credit controls on the sale| 
of used houses, when he was ques- | 
tioned by Sen. Willis Robertson, | 
| Virginia Democrat, who had noted | 
reports that used cars were piling 
up in lots, and selling for as much} 
as $200 under ceiling prices. 

In another discussion on credit 
controls in the House Banking 
|committee, Price Stabilizer DiSalle 
|also supported the Administration’s 
request for more extensive controls 
}on credit. 


| URING the discussion, Rep. 
Wright Patman, Texas Demo- 
crat, told the committee that he 
would seek to change the law to) 
give the President, rather than the 
Federal Reserve Board, authority 
to control consumer credit. 
Patman charged that the FRB, 
whose members serve 14 years 
after appointment by the Presi- 
| dent, is something of a “separate 
Kremlin,” in that it was isolated 
from the people. He charged that 
it was undemocratic to give so 
much power to the board that was 
not responsible to the President. 
(Recent action of the Federal Re- 
serve Board, it was noted, was to 
|} turn down the television industry's 
plea for easier terms. This group 
| had asked for permission to allow 
(See REG. W FIGHT, Page 41, Col. 4) 


| 
! 
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Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


167,241 


148,416 148,182 


Last Prev. 1950 
Week Week Week 
For complete production totals 
by makes, see table, page 45. 


and sales usually increase at this 
time. In fact, prices normally hit 
their peak in May, but they’ve got 
|}a long way to go after the losses 
they’ve taken in the past 10 or 12 


weeks.” 


* * * 


|"(XHE record bears out the com- 
plaint. Automotive News’ index 
of used-car prices showed an over- 
all average figure of $1,016 early in 
|March. Last week, despite a $5 in- 
| crease over the previous seven days, 
the overall average was $922. 
While the loss of $94 in the 
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New Output Slash Due July |... 
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Auto Steel Cut to 65% 


By Bernie Thomas 
Associate Editor 


oo for car production will be 
cut to a total of 35 percent below | 
pre-Korean levels starting July 1, 
and copper and aluminum will be) 
in even tighter supply, NPA an-| 
nounced last week. 

At the same time, NPA asked | 
auto makers to meet in vous: | 
ton last Friday to reconsider a} 
government proposal to establish a | 
quota system for car production. | 

Previously, NPA had ordered | 
steel and iron mills to set aside | 


| 
| 


| 


Pittsburgh Dealers Elect— 


The following new officers of the Pittsburgh Automobile Dealers Assn. were announced last 
| week (left to right): Hartley R. Graham, secretary-manager; J. J. Lawlor jr. (Dodge-Plym- | ing auto makers into session here 
| outh), Wilkinsburg, president; W. F. Reithmiller (Buick), 
| is Fred E. Haller (Ford), Mt. Lebanon, treasure 


| \V/ASHINGTON. The House 

Ways and Means committee 
went the U. S. Treasury one better 
| last week by suggesting an increase 
|in the truck excise tax from 5 to 
|8 percent. Treasury Secretary Sny- 
|der left trucks unmentioned in his 
broad tax recommendations. 

In tentative recommendations, 

yet to be certified for floor ac- 
tion, the committee also approved 
a car excise increase from 7 to 10 
percent and a hike in the gasoline 
levy from 1% to two cents a gal- 
lon. The Treasury had urged im- 
position of a 20 percent car 
excise. 
| Auto industry spokesmen said the 
| battle against tax increases would 
be pressed as the bill advances 
further through Congress. Spokes- 
|/men for the Automobile Manufac- 
|}turers Assn. applauded the fact 
|that the Ways and Means commit- 
tee had pared the car excise recom- 
mendation from 2) to 10 percent, | 
but insisted that no increase be- 
yond 7 percent was justified by 
current market conditions. 

News that a 10 percent car tax 
was in the works brought a re- 


overall average figure during the 
past 10 weeks was bad enough, 
the decline in the prices of late- 
model used cars has been even 
worse. 

How much worse is indicated by | 
comparing current prices with those | 

(Continued on Page 41, Col. 3) 
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Registrations, Prices 
Used-Car Auctions ..... 
Production by Makes ...... 


| part. 


| way to the best output year in his- 
tory. 


greater portions of their produc- 
tion for military programming in 


| July. Amounts ranged up to 110 | 


percent of output in the first 
half of 1950 on some items. 

Auto makers were expected to 
present the same “united front”) 
against quotas they did when the) 
issue was brought up earlier this | 
month, and to accept new material | 
cutbacks “willingly” only if they} 
were shown to be absolutely neces- | 
sary. 

Essential production, NPA said} 
last week, may require even greater | 


Pittsburgh, vice-president. Not shown 


r. 


10% Car Excise F. ought; 
Truck Hike Also Weighed 


|newal of the NADA campaign 
jagainst any increase at all. The 
jnational association Wednesday 
|asked dealers and local groups to 
send protest telegrams “at once” 
| to their U. 8. representatives. 

* 


HE surprising proposal for an 8 


| + 
I percent truck excise which 
(Continued on Page 41, Col. 1) 


Output for Week 
Holds Steady, 
But Under 750 


HE 3,000,000th vehicle to be built 
this year rolled off some U. S.| 
assembly line last week, about three | 
weeks ahead of its 1950 counter- 


| 


However, for the first time this 
year, car and truck production 
rates in this country were run- 
ning sharply behind last year, and 
it is unlikely that rates in a sin- 
gle week for the rest of 1951 will 


}4 


| shares of steel and iron production 
|in August. 


| * 


UTO makers, it was learned, 

have already been warned by 
an NPA official to get themselves 
inside CMP as a “defense-support- 
ing” industry “so you can at least 
get some materials, because there 
may not be any outside CMP by 
the end of the year.” 

Now limited to 80 percent of 
the steel they used on the average 
in the first half of 1950, car makers 
face another 5 percent cut June 1. 
A further 5 percent slice on July 1 


* * 


| was to have brought the total steel 


cut to 30 percent. 

It appeared that defense chiefs 
may have abandoned hopes to get 
the nation mobilized under a 
half-free, half-slave economy. The 
intention now seems to be to 
gradually draw all parts of the 
economy under CMP, because a 
scramble for materials might 
touch off inflation in the free 
parts of it. 

Requests pouring into Washing- 
ton for materials to be allocated 
under CMP to just defense and 
defense-supporting activity in the 
third quarter of this year; it is said, 
total far more than will be avail- 
able in some cases. 
eg 
| "NHESE inflated requests were in 
part responsible for NPA call- 


* 


{nao last Friday. Even after the 
| water is taken out of such requests, 
|defense planners now feel auto 
|makers after July 1 will have to 
| get along on 65 percent of the steel 
jthey used on the average in the 
first two quarters of 1950. 

An NPA spokesman said that 
still further cuts might be in 
store on steel, copper and alumi- 
num in the final three months 
of 1951. 

Despite last week’s developments, 
most auto industry observers re- 
fused to sell car production pros- 
pects short until at least October. 
However, it is feared that after 
that the auto industry’s supply 
situation, particularly on steel, may 
be one of acute scarcity. 

Truck production should continue 
at relatively high levels for months 
to come, however. By October, 
truck production will be subjected 
to unit limitations under CMP, but 

(Continued on Page 45, Col. 3) 


Top Cars 


New-car registrations for three 
months: 
1951 Pos. 

1—313,499 
2—239,115 
8—137,517 
4—117,602 
98,980 
78,183 


1950 Pos. 
305,921— 1 
259,612— 3 

85,334— 
109,907— 
96,588— 
52,079— 


Make 
Chev. 
Ford 
Plym, 
Buick 
Pontiac 
Dodge 





equal those of 1950. 

It was at this point last year that 
Chrysler plants came back into full 
production, following a 100-day 
strike, sending the industry on its 


* * 


AST week U. S. plants turned 
out 116,242 cars and 32,174 
trucks for a total of 148,416 ve- 
hicles, according to AUTOMOTIVE 
News’ estimates. The previous 
week’s outturn yielded 116,285 cars 
and 31,897 trucks—a total of 148,182. 

This coming week’s production 
Should show a slight increase. 
Kaiser-Frazer is expected to re- 
sume production at Willow Run 
following two weeks’ downtime 
while Packard should _ benefit 


from better employer-employe re- 
(See PRODUCTION, Page 45, Col. 2) 


* 


' 





80,982— 
66,866— 
65,212— 
26,080—12 
31,346—10 
30,710—11 
18,698—13 
14,211—15 
15,462—14 
8,484—16 


Olds, 
Mercury 
Stude. 
Chrysler 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Henry J 
Lincoln 
Willys 
Crosley 
Austin 
Ang.-Pref. 
Frazer 
Total All Makes 
1,416,162 1,286,437 
For further details see page 

40, today’s issue. 


75,550 
65,175 
55,321 
39,963 
32,820 
31,483 
29,333 
26,810 
20,222 
17,335 
15,868 
7,455 
7,097 
1,627 
1,014 
736 


7,141—17 
6,035—18 
1,694—19 
1,511—20 

239—22 
1,281—21 
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Speedup Agitation 
Revived at Rouge 





By Mac Gordon 


Associate Editor 


DISPUTE involving the “annual | lowing sentences: 
improvement factor” has raised 
the threat of another speedup strike 


at the Ford Rouge plant. 


Rouge Local 600 of the UAW-CIO 


is resisting management efforts to 
extend the principles of the “an- 
nual improvement factor” to indi- 
vidual workmen. 

Local 600 struck for three weeks 
in May, 1949, because of an al- 
leged speedup in final Ford and 
Mercury assembly. The union 
charged the company then of in- 
dulging in a group production 
speedup. The strike hobbled most 
of Ford’s output network before 
it was finally settled. 

Now, according to Local 600 Pres- 
ident Carl Stellato, Rouge manage- 
ment is trying to apply the “best 
worker doctrine” to all workers. 
This, states Stellato, means that all 
employes must perform at the 
standard of speed and quality estab- 

lished by the best worker. 
+ * x 

TELLATO announced he would 

call a special meeting of the 
Local 600 executive board to draft 
recommendations “to combat this 
type of speedup.” 

Ford labor relations officials de- 
clared that the time standards 
agreement reached two years ago 
is being closely followed. One Rouge 
executive said that Stellato was 
“splitting hairs.” 

The “annual improvement fac- 
tor” will give more than 900,000 
auto workers a four-cent-an-hour 
raise at the end of May. The 1951 
installment of the “improvement 


factor” is part of a yearly bene- | 


fit embodied in automotive esca- 
lator contracts, 

Stellato’s position in respect to 
the “factor” is that Ford was en- 
deavoring to pass off to individual 
workers something which he holds 


is strictly a “company responsibil- | 


ity.” He argues that management, 
in order to justify the annual ex- 
penditure for the “improvement 
factor,” must continue to introduce 
better tools and improved tech- 
nological processes. 

+ + * 


N BOTH the Ford and General 
Motors contracts, the clause 


Ceiling for DiSalle? 


OPS Can’t Find a Roof 
To Work Under 


WASHINGTON. — An OPS re- 
quest for office space in the new 
United States Courthouse here has 
been refused. 

The agency staff is split between 
temporary buildings E and S on 
Jefferson Dr. and has “a very dif- 
ficult space problem,” said Michael 
V. DiSalle, OPS director. 

OPS is pressing for 183,000 square 
feet of space “right now” for almost 
2,000 employes. DiSalle said pres- 
ent facilities have handicapped ef- 
ficiency of operations. He was told 
there is “no space in sight.” 

The six-story courthouse is par- 
tially completed and is expected to 
be finished in early 1952. 


Senate Group to Hear 


Freed on Price Controls 


WASHINGTON. — Charles C. 
Freed, chairman of the Public 
| Affairs committee of the Na- 
tional Automobile Dealers Assn., 
will appear before the Senate 
Banking and Currency commit- 
tee June 1 to present testimony 
on NADA’s policy regarding 
price controls, 

At a yet undisclosed date, 
Vice-Chairman Alton M, Costley 
will address the House Commit- 
tee on Banking and Currency on 
the same topic. The Public 
Affairs committee held a recent 
meeting in Washington and re- 
viewed proposed amendments 


dealing with the “annual improve- 
ment factor” is prefaced by the fol- | 


“The annual improvement factor | 
| provided herein recognizes that a/| 
|continuing improvement in the| 
standard of living of employes de- 
pends upon technological progress, 
better tools, methods, processes and 
equipment, and s cooperative atti- requested by the administration 
en aa of all parties a to. the ‘Defense Production Act, 
“It further recognizes the prin- | a ene 
(Continued on Page 42, Col. 2) 








Elected by Jacksonville (Fla.) Dealers— 
New officers of the Jacksonville Automobile Dealers Assn., left to right, are: 
Tucker (DeSoto-Plymouth), vice-president; William H. Terry sr. (Buick), president, and Wil- 


Holmes 


liam Catlin sr. (Studebaker), secretary-treasurer. 


Specific U. C. Ceilings Hit 


NUCDA Asserts OPS Plan Is Impractical; 
Cites Lack of Necessity 





quo opposition to specific,new car dealers and one truck 
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||plant, asserted that “this country 








Truck and Bus Tire Needs 
Placed at 15, 748,000 


ATA to NPA, DTA and other 
agencies and resulted from indus- 
try-government discussion over 
many previous months and from 
ATA’s survey of trucking indus- 
| try needs by questionnaires. 

Prepared before recent releases 
|of additional rubber stocks to the 
|tire industry by government agen- 
|cies, the report points out that 
;subnormal inventories of tires and 
the approach of warmer weather- 
|hard on tires—have been threaten- 
ing a serious predicament for com- 
|mercial vehicles. 

The truck-bus tire total includes 
11,138,000 replacements and 4,610,000 
for new equipment including the 
medium and heavy trucks and 
truck trailers outlined Dec. 15, 1950, 
by ATA to DTA as 1951 require- 
ments. 

In addition to truck-bus tires, the 
report fixes 1951 requirements for 
passenger-car type tires for light 
trucks under 5,000 pounds gross at 
3,202,000 replacement tires and 
1,468,000 for original equipment. 

Tire production under govern- 
ment regulation has failed to 
keep pace with the postwar ex- 
pansion of the commercial vehicle 
fleet and its greater mileages 
under impact of the defense pro- 
gram, the report concludes, 

DTA is expected to consider the 
|report along with earlier data in 
formulating continuing claims upon 
other government agencies for the 
production it decides is needed. 





WASHINGTON.—A detailed | 
study of the nation’s truck and bus | 
tire requirements for 1951, totaling | 
| 15,748,000 tires, has been filed with | 
the Defense Transportation Admin- 
istration by American Trucking 
Assns, 
The report reflects the same 
figures delivered March 16 by 


500,000 Powerglides 
Keating Decries 


Tool Output Lag; 
July Pickup Seen 


CLEVELAND.—Just as Chevro- 
let General Manager T. H. Keating 
was deploring the sag in machine 
tool production at 
a Thursday lunch- 
eon, executives of 
that industry 
were commending 
the NPA move 
giving them more 
metals in the 
| third quarter of 
| 1951. 

Keating, here in 
conjunction with 
the output of the 
500,000th Power- 
glide at the Chevrolet-Cleveland 











T. H. Keating 


was turning out machine tools fas- 
|ter before Pearl Harbor than we 
| are today.” 

| “A faster pace of machine tool 
manufacture must come first,” 
|Keating warned, “if the defense 
production program is to be accom- 
plished on schedule.” 

| Leaders of the machine tool in- 
|dustry here forecast a 30 percent 
|boost in production by the third 
| quarter as compared to the present 
| rate. Keating noted that an 18- 
| month lag exists between machine 





Reo Truck Output 
Seen Reduced 
Due to Shortages 


LANSING, — Growing material 
shortages may result in production 
cutbacks of civilian trucks and 


tool orders and output. 
lawn mowers, Jo- 


bulletin to members. 

The stand was taken after OPS 
| had indicated at a retail automobile 
;advisory meeting in Washington 
that such ceilings would be im- 
posed. 

NUCDA asserted that used cars 
| are plentiful, demand is weak and 
that new-car production prospects 
do not indicate a scarcity this 
year. 

It was pointed out that nearly 
2,500,000 cars have already been 
produced so far this year and that 
a 30 percent cut for the rest of 
the year would still make 1951 a 
high used-car production year. 

* * * 


| ADDITION, NUCDA said, spe- 
cific ceilings cannot be effective- 
ly imposed on a used commodity. 

NUCDA pointed out that of the 
40,000,000 passenger cars on the 
road, nearly 95 percent are in the 
hands of individuals. Scarcely any 
|effort was made during OPA days 
|to police individual sales of used 
|ears because of the difficulties in- 


| volved. 
The NUCDA bulletin also as- 
| serted that used-car dealers 


should be given greater represen- 
tation on the OPS retail advisory 
| committee. 

It was pointed out that there 
were only two used-car dealers on 





dollars-and-cents ceiling prices | dealer. 
was voiced last week by the Na-| NUCDA said that there are 22,- | 
tional Used Car Dealers Assn. in a|/000 used-car dealers, indicating | 


| 1 to 2 representation in comparison 

| with new-car dealers, who number 

|}about 47,000. 

* * * 

Aso assailed by NUCDA was 
the proposal, which it believes 

OPS will adopt, of having “as is” 


one retail ceiling price. 
NUCDA called this 


(Continued on Page 43, Col. 1) 





Dealers Warned 
To Comply with 
FTC Survey 


WASHINGTON. — The Federal 
Trade Commission has expanded 
|one of its research programs cov- 
ering wholesale and retail estab- 
| lishments to include automobile 
| dealers, NADA reports. 

Forms and instructions to fill 
|them out will be mailed to dealers 
|in the near future, the report con- 
|tinued, and warned that penalties 
| for refusing to supply the informa- 
|tion are provided for in the Fed- 
eral Trade Act and the Defense 
Production Act. 

Since the survey is on a sample 
basis, the association said, only 
dealers who receive the forms will 
be asked to supply the information. 

One questionnaire covers a quar- 
terly financial statement, while an- 
other covers a financial statement 
for the fiscal year, it was explained. 

Under Section 10 of the Federal 
Trade Act, the commission is au- 
thorized to make surveys, and 





Production of the 500,000th Pow- | 
erglide was reached 17 months 





seph S. Sherer jr., 
president of Reo 
Motors, told the 


|that used-car dealers should have | 


and warranted ceilings, rather than | 


“a sure-fire | 


company’s annual 
stockholders’ 


Challenge of the Week 


CLEVELAND.—Marking pro- : 
| duction of the 500,000th Power- — 
| glide, T. H, Keating, general Th materials 
| manager of Chevrolet, asserted: ition how- 
“Hydra-Matic has now passed ever, is not ex- 


its 2,950,000th milestone, and 
Dynaflow has passed its 900,- | 
000th. The other fellows don’t 
mind my making these compari- 
sons while they’re still ahead. 
But we do want to put them on 
notice. We expect Powerglide to 
pass them both before too long.” 


pected to have 
any serious effect 
on production of 
2%-ton military 





J. S. Sherer jr. 


Eager Beaver 
trucks, he said. 

At a meeting of the board of di- 
rectors, following the annual meet- 
ing, the following vice-presidents 
were elected: 





|}and 17 days after opening of the 
| Chevrolet-Cleveland plant, the divi-| A. L. Struble, general sales man- 
sion’s largest single factory build-|ager; William M. Walworth, chicf 
ing. It contains 1,000,000 square feet.| engineer; Sam O. Briggs, sales 
| Cleveland business men attending| Manager, Lawn Mower division; 
|the luncheon were taken on a tour/A. W. Zimmer, works manager, 
| of the plant. John T, Clark, export sales man- 
| The new NPA order, M-61, allo-|28¢"; Russell A, Smith, assistant 
|cates the machine tool industry 40| Secretary and company attorney, 
| percent more steel, 30 percent more |#"d John C. Tooker, assistant to 
copper and 25 percent more alumi-| the president. 
|num during the third quarter than| All other officers and directors 
|it received in the first quarter of | Were reelected. 
| 1951. ATES 
| Wenzel Opens Willys Deal 

In Cleveland Suburb 

Wenzel’s Sales & Service (Wil- 
lys-Overland), North Olmsted, a 
suburb of Cleveland, has been 
opened by Leo J. Wenzel. 

Wenzel has been associated 





‘Minn. Dealers 
Meet Oct. 1-2 


MINNEAPOLIS. — The 32nd an-| 
nual convention of the Minnesota 
| Automobile Dealers Assn. has been 
|set for Oct. 1-2 at the Radisson 
hotel here, it was announced last 
|week by Leo B. Faricy, general 
| manager. | 


with a Lakewood (O.) dealership 
for the past nine years. His son- 
in-law, Clarence Jaroz, is service 
manager of the new dealership. 











Miss America Visits Mexico— 

Yolande Betbeze, Miss America of 1951, was the guest of the Mexican government at the 
annual spring festival in Mexico City, where she was cheered by 60,000 spectators at the 
world's largest bull fighting ring. The Mobile (Ala.) beauty and her court rode in Nash 
Rambler convertibles provided by Ambassador Motors, Nash dealer in Mexico City. Miss 
America soon will visit France to participate in the 2,000th birthday celebration of Paris. 


those firms receiving requests for | 
any data are obliged to return the) 
information. Penalty for non-com- | 
pliance under Section 10 is a fine| 
of $100 a day for every day the| 
information is withheld. Under the 
Defense Production Act, there is 
another possible penalty of $10,000, 
or a year in jail. 





Nogle to Elliott 

Nogle Motor Sales (Stude- 
baker), Alliance, O., has been 
taken over by Winston H. Elliott 
and his father, A. L. Elliott. The 
firm has been renamed Win EIl- 
liott, Inc. The younger Elliott is 
president and manager and his 
father is vice-president, 


ee 


Olds Purchasers Promoted— 
J. F. Wolfram, Oldsmobile general manager 


chasing agent; A. E. Goossen, director of pur 





, announces that added responsibilities have 


been given William E. Haight (left), assistant purchasing agent; Harold J. Hidlay, pur- 


chases; Clayton F. Dernier, director of stee! 


procurement, and Fred A. Wiles, assistant purchasing agent, 
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| ATEST surveys show that deal- 
4 ers’ overhead has tripled since 
the war. While dealers during the 
postwar period have salvaged most 
of their gross profit on new cars, 
due to this increased overhead net 
profit has averaged less than 6 per- 
cent. Even this profit was figured 
before the payment of the pro- 
prietor’s salary. This is the reason 
that many dealers are considering 
the stimulation of selling effort in 
all branches of the business as we) 
enter a hotly competitive market. 

As volume and profits from new 
ears decline, it is logical to look 
for increases in the service and 
the used-car branches of the 
business. Dealers tell me _ that 
they are not going to take on 
other lines, as so many did dur- 
ing wartime. This experience, 
generally, was not satisfactory. 

In the past the new-car eel 
was kept active by the great mass | 
of purchasers who bought $300 and | 
$500 used cars. Trading up from 
their low-priced used cars is what 
supported and broadened the new- 
car market. 

Cars of this type are now gone. 
The deficiency is caused by the lost 
generation of cars not made dur- 
ing the last war. The purchaser 
who previously could afford a $500 
used car might possibly step up to 
a $1,000 job with the trading in 
of his prewar car. But there is a 
far insufficient supply of low- 
priced cars to take care of this 
basic market. 


* a 


Just Like Salts 


_ type of buyer just cannot 
make the payments on a 1948, 
1949 or 1950 used car. These late- 
model used cars are in large sup- 
ply. Their number will increase as 
the new-car buyers continue to 
trade in late models. 

In selling these late-model cars, 
it seems rather pointless to spread 
the selling effort to a field of peo- 
ple who cannot afford to buy them. 
Any dealer can pin-point his selling 
effort for late-model cars. Ninety 
percent of the prospects for them 
are among the used-car buyers who 
already own a 1946 or 1947 car pur- 
chased as a used car, They are 
in a position to trade up because 
they have merchandise that will 
more than cover the down pay- 
ment, and can readily carry the 
monthly payments. This puts more 
1946 and 1947 cars on the dealer’s 
lot. He has better chances to trade 
them to owners of prewar cars. 

It is a certainty that the trade 
will be called upon to sell more 
and more used cars. We have to 
move them constantly so they 
won’t back up and block the sale 
of new cars. To do this it is 
well to consider, as many dealers 
tell me, theories in used-car pro- 
motion that were successful in 
the past. 

They point out that a used-car 
buyer does not want to be de- 
bunked or de-classed. The shout- 
ing of price is not an effective 
sales tool. Promoting price is just 
like taking epsom salts—you have 
to take more and more each time. 
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The gyp operator can shout price 
louder than the responsible dealer. 
* * x 


Keep Channels Open 


| 

pcs appeal is the fifth motive | 
down the buying scale. The 
devastation of its continued use is 


| subtle and far-reaching. Emphasis 


on price breeds confusion and sus- 
picion. The used-car buyer is look- 
ing for full value. His money must 
go farther and as a rule is more 
important to him than is the 
money of the new-car prospect. 
The used-car buyer, too, is 
looking for safety, comfort, per- 
formance, economy and perma- 
nent investment value. The very | 
fact that he is buying a used car 
makes him seek dignity with the 
sale. He doesn’t want to be de- 
bunked by purchasing merchan- 
dise that may only temporarily 
look good, nor does he want to 
be de-classed by buying from a 
dealer whose methods he doesn’t | 
respect. 
So dealers who expect to move! 
a greater and greater volume of 
used cars at some chance for 
profit, as well as keeping the chan- 
nels open for new-car sales, con- 
sider the most important goal of 
any used-car promotion is to tell 
the prospect some reason for deal- 
ing with his outfit, and to give 
assurance of the high character of | 
the merchandise offered. 
Many dealers plan, also, to spe- 
(Continued on Page 42, Col, 4) 


Shops Must 





Dealers in Michigan's Capital Elect— 

Newly elected officers of the Lansing Automobile Dealers Assn. are (left to right): Wayne 
Foster, vice-president, E & M Auto Sales (Packard); George D. Harris, president, Dean & 
Harris (Ford); Al Edwards, treasurer, Al Edwards, Inc. (DeSoto-Plymouth), and John Lorenz, 





secretary, Lorenz Brothers (Buick). 


Workable Inspection Law Asked; Steele Elected . . . 








Seattle Dealers Display 
Cars at Sports Show 


SEATTLE.—Although the Se- 
attle Automobile Dealers Assn. 
several months ago cancelled the 
auto show which was to have 
been staged in March, most of 
the member dealers participated 
either individually or in_ line 
groups, in a new-car_ exhibit 
held in conjunction with the Se- 
attle sports and vacation show, 
May 5-13, in the civic audi- 
torium. 

Occupying the auditorium 
lower level, the car display was 
a fairly sizable one (36 cars) 
with virtually all U.S. makes 
and several foreign cars shown. 
Dealer reaction to the “auto 
show,” however, was lukewarm. 

A few sales were made and 
some prospects were uncovered, 
but the exhibit nowhere near 
matched the successful, full- 
scale auto show staged by the 
association in the spring of 1950. 





N. C. Rips Tax Hike, Reg. W 


PINEHURST, N. C.—Protests re- | 


marked last week’s 16th annual 
convention of the North Carolina | 
Automobile Dealers Assn. 
The three-day meeting was at-| 
tended by more than 700 members | 
and guests, | 

The association wired Rep. 
Doughton, North Carolina Dem- 
ocrat, chairman of the House 
Ways and Means committee, urg- 
ing continuation of efforts to | 
eliminate the tentative increase | 
in auto excise taxes. 


In registering its protest, NCADA 





Post Prices 


OPS Orders Notices Put Up Before June 15 


On Car Repairs, Parking, Fuei 


WASHINGTON.—Within 30 days 
from last Wednesday—May 16— 
auto repair shops, parking lots and 
filling stations, along with count- 
less other trade and personal serv-| 
ice enterprises, will be required to) 
post their ceiling prices where they 
can be easily noted by their cus- 
tomers. 

The order was issued by the 
Office of Price Stabilization on 
May 11, placing more than $10 
billion worth of commercial and 
personal services, furnished by 
more than a million establish- 
ments, under a ceiling price reg- | 
ulation seperate from the general 
price freeze of Jan. 26. 

Known as Ceiling Price Regula-| 

tion 34, the order became effective 
May 16. Establishments affected 
must post their ceiling prices” in 
a prominent position” within 30 
days and within that period they | 
must be filed with OPS district 
offices. 

CPR 34 is designed, it was stated, 
to aid administrative regulation in 
the services field, where problems 
differ greatly from the commodity | 
field and to tighten compliance. 

Transportation services of con- 
tract carriers are excepted, along 
with defense services, hospital serv- 
ices, theater tickets and other 
items exempted from controls or 
covered by other OPS regulations. 
Also excepted are jobbing shop op- 
erations in the fabrication or treat- 
ment of metals. 

Operations of the new regula- 
tions are expected to furnish a 
source price data for the devel- 
opment of individual regulations 
in particular service trades. 

The peculiar importance of labor | 
as a cost factor in the services| 
field makes it impracticable to roll | 
back prices to pre-Korean levels, | 
OPS pointed out. Service labor| 
costs have risen rapidly since the} 
Korean outbreak, and direct labor | 
wage increases or shortages of la-| 
bor can have a severe effect on 
service establishments by creating 
financial hardships. 

The base period of Dec. 19, 1950, 
to Jan. 25, 1951, already applying 
under the GCPR, is therefore main- 


| cannot predetermine prices. 


tained as the date for determining 
ceiling prices. 

Many service functions vary with 
the specific task involved, particu- 
larly in the repair trades, OPS said 
in issuing the regulation. While 
some trades permit price standardi- 
zation because of a normal pattern 
of purchaser requirements, other 
encounter varying demands and 


CPR 34 provides a method for 
determining prices based on the 
highest price charged in the base 
period for the same service. The 
supplier of a service is permitted 
to set his price in accordance 
with his own pricing method, but 





elements entering the determina- 

tion are limited to their highest 

base period level. 

For new sellers or new services, 
highest prices are the same as the 
ceiling price of the closest competi- 
tor for the same service. These 
prices must be reported within 10 
days to the appropriate OPS dis- 
trict office. 

To take account of seasonal price 
variations, the new regulation pro- 
vides for ceiling price determina- 
tion based on the last correspond- 
ing season, with increases for the 
higher cost of living since then. 

In the case of substantial finan- 
cial hardship, sellers may apply for 
adjustment, a provision considered 
desirable because many service 
establishments are small concerns 
without large capital reserves. 





Texas Senate Passes Bill 
To Protect Auto Titles 


AUSTIN, Tex.—A bill to pro- 
tect titles of new cars bought as 
“used” cars has been passed by 
the Texas senate and returned 
to the house for concurrence in 
senate amendments. 

The primary senate amend- 
ment would require a manufac- 
turer’s certificate to register the 
title of a new car. Rep, W. A. 
Williamson, of San _ Antonio, 
author of the measure, said the 
bill would halt sales of stolen 
new cars and cars from other 
states with liens against them. 

TTS 





passed a resolution, to be forwarded 


jlating to increased federal excise|to all congressmen, which noted 
|taxes on cars and Regulation W |that \% of an auto's cost goes into 


taxes, and that autos and gasoline 
are no longer luxuries, but a neces- 


lsary part of national defense, 


Two resolutions were concerned 
with Regulation W., One claimed 
that the regulation has been proved 
unfair; that it did not curb infla- 


ltion or save materials, that it in- 


jured the defense effort and was 
discriminatory. It urged that pay- 
ments for cars be made over a 
longer period of time. 

The other noted that the sharp 
increase in new and used-car in- 
ventories demonstrated that the 
regulation seriously affects pur- 
chases by persons in lower in- 
come brackets. It stated that 
Federal Reserve Banks appear 
to be unaware of this. 

The resolution called for the as- 


|sociation to go on record with the 


banks with actual records and facts 
to seek modification of the pro- 
visions, 

It instructed the association to 
prepare forms for prospects to sign 
which would state that the regula- 
tion prevented purchase of neces- 
Sary transportation. 

Another resolution called for en- 
actment by the state legislature of 
a workable mechanical inspection 
law. Still another viewed with 
alarm the tendency of certain gov- 
ernment officials to regard autos as 
non-essential. This one called for 
insurance of adequate supplies of 
cars, parts and mechanics so that | 
essential autos could operate with 
maximum efficiency. 

Retiring President T, A. Wil- 


On the House . 


Some car makers still hope 





| dent, 


to get the 


liams, Greensboro, in a _presi- 
dential message, noted that the 
association had attained an all- 
time high of 1,057 members and 
that 984 belonged to NADA, 
Jack Steele, Raleigh Dodge- 
Plymouth dealer, was named presi- 


|dent for the coming year. Fred H. 


Deaton, Statesville, was elected 
vice-president; W. H._ Stevens, 
(See CONVENTION, Page 42, Col, 4) 





Chicago Dealers 
To Meet May 28; 


Book F. arrington 


CHICAGO.—Charles A. Farring- 
ton, assistant to the president of 
NADA, will be the principal speak- 
er at the 47th annual Chicago Auto- 
mobile Trade Assn. dinner meeting 
in the Lake Shore club May 28, it 
was announced last week. 

Farrington will report principally 
on the Washington legislative sit- 
uation and regulations, including 
the installment credit, excise tax 
increase, price ceilings and other 
phases. 

A lighter touch will be provided 
by Doc Whelchel, manager of the 
Tennessee trade association, noted 
for his humor, stories and southern 
wit. 

Frank H. Yarnall, CATA presi- 
disclosed that the business 
phase of the meeting calls for elec- 
tion of five directors to fill expired 
terms. 

Printed copies of the annual re- 
port, outlining activities of the as- 
sociation during the past 12 months, 
will be distributed at the meeting. 


government to delete 


“defense-supporting industries” from the Controlled Materials Pro- 
gram; they fear so many of these firms will be allotted material that 
there won't be any left for the so-called “civilian 


industries” (which includes autos) . . 


. Car makers 


are urging that CMP apply only to strictly defense 


items (such 


as planes, 


tanks, etc.) and that the 


leftover material then be assigned various civilian 


industries on past historical 
industries then would be 


Firms in those 


if necessary. 
allowed 


basis, 


to get their share as best they could.... 


Harry 
editor, points 
News’ recent 


Sandager, 
out 
story, dealers 


association bulletin 
AUTOMOTIVE 
refused a 


me. £, 
that, contrary to 
were not 


R. I. senate committee hearing on a certificate of 


title 
Wemhoff 


bill; it seems that, after receiving one 
ing, dealers were 


hear- 


told they’d be given another if 


time permitted. Legislative congestion didn’t permit another hear- 


ing; therefore there was no “brushoff” .. . 


Increasing number of 


associations are reporting that their members are failing to con- 


tact their congressmen on important measures. Some 


too late.... 


day it’ll be 


Salt Lake reports dealer attendance up greatly at weekly meetings 


recently . . 
committee (headed by John Rihm) 
ful legislation in 1951 session... 


. Minnesota association pays tribute to its legislative 


which successfully blocked harm- 
Detroit dealers annual golf party 


is slated for July 17; dealership managers’ affair set for Aug. 16. 
. . . Rumors are afloat that top management of an independent car 


maker is due for a big shakeup. 





—Pete WeMuorr, Editor, 
Automotive News 
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2 Canada and the U:S.A:: 
An Object Lesson 


_—- an object lesson in Canada for those who want | 
to keep raising the federal excise tax on automobiles in| 
the U.S.A. The lesson might be titled: “The High Cost | 
of Levying.” 

Until Apr. 10 of this year, Canada had levied a 15 percent | 
excise tax on cars and an 8 percent sales tax. On that date, | 
the excise tax was raised to 25 percent and the sales tax 
to 10 percent. 


In 1950, when the federal tax burden on a new | 
Canadian automobile amounted to 23 percent, there was 
one new car sold for every 41.8 persons in Canada. In 
the U. S., where the federal tax load on a new car was 
7 percent, there was a new car sold for every 23.6 per- 
sons during 1950. 


What conclusion do you draw from these facts? The two | 
most prosperous countries in the world—side by side—yet | 
the nation with high taxes sells only about half as many | 
new cars per capita as its neighbor with lower levies. 


The U.S. Treasury’s plan to boost the automotive excise | 
tax has another parallel in the fable of the goose that laid 
the golden eggs: 


“Thinking to get at once all the gold the goose could | 
give, he killed it and opened it only to find—nothing.” | 


_ The whole concept of an excise tax hasn’t changed much | 
since the 18th century when Dr. Samuel Johnson, in his | 


famous dictionary, defined excise as: 

“A hateful tax levied upon commodities, and adjudged | 
not by the common judges of property, but wretches hired | 
by those to whom excise is paid.” 
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The Customer | 


W* THINK the following, taken from a bank house organ, | 
is particularly apropos in the automotive trade today: | 

THE CUSTOMER... 

... the most important person ever in this place of busi- 
ness. . 

The customer is not dependent upon you .. . you are de- | 
pendent upon him. 
_ The customer is not an interruption of your work . . . he| 
is the purpose of it. You are not doing him a favor by| 
serving him . . . he is doing you a favor by giving you the | 
opportunity to do so... 

The customer is a person who brings us his wants. If we | 
have sufficient imagination we will endeavor to handle them | 
profitably to him and to ourselves. 








Fullerton: | 
Sholly. 
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Forum 


Eprror’s Note: Following is one 
of a series of articles written 
especially for Automotive News 

| by managers of the various state 
auto dealers associations: 


| 
By Leon L, Weeks 


Secy., Idaho Dealers Assn. 


oo scope of automobile dealer 
association activity now extends 
| from coast to coast. Its many bene- 
|fits and services are available to 
| all members—no matter where they 
}are located. Automobile dealers 
everywhere have 
found that mem- 
bership in their 
state association 
and national as- 
sociation is one 
of the soundest, 
most practical 
and greatest divi- 
dend-producing 
investments that 
they can make 
a small, but ex- 
tremely important 
of doing business. 
“It Doesn't 


| 





Leon L. Weeks 


| part of their cost 
| Slogans — such as 
Cost—It Pays to Belong” and 
“Next to Your Bank Account — 


Your Association Is Your Best 
Asset — are paying off every day 
because they are true slogans. 
Members are More and more 
\leaning on their trade associations 
ifor More and more service. 


| 
Dealers have learned that in ad- 


|dition to the hundred and one 
|day-to-day services, almost every- 


\one of which alone is worth the | 


|cost of membership, membership 


‘also pays off in the form of in-| 


|dustry-wide activities which have 
a far-reaching influence on the 


growth and progress of the automo- | 


bile business generally. 
* + + 


LTHOUGH Idaho is a_ small 
state in population and in num- 
ber of automobile dealers, it is 
just as much a cog in the wheel of 
our industry as larger states. 

Idaho dealers have done 
mendous job, taking into considera- 
tion Idaho’s topography, in building 
up a strong state asscciation. We 
now have 302 members in the asso- 
ciation which is approximately 95 
percent of potential. 

The state is divided into five 
districts, which elect their own 
directors on the state board of 
directors and the state board in 


4 


| turn elects from among its mem- 


bers the president, vice-president 
and secretary-treasurer. It might 
be of interest to Automotive 


| News readers to know that our 


most northerly dealer member in 
Idaho is 845 miles from our ex- 
treme southern Idaho dealer 
member. 

Attendance at district meetings 
held regularly throughout the year, 
run in the neighborhood of 80 per- 
cent of the membership, with some 
dealers traveling up to 150 miles 
to attend these dinner district 
meetings. 


Pigeon Hole Parking 


In a recent issue of AUTOMOTIVE 
News, there was a picture showing 
the Pigeon Hole Apartment Plan. I 
wonder if it would be possible for 
you to keep us advised as to the 
success of this operation and as to 
the possible chances of same being 
used in the city.—Meyer M. Lasker, 
president, Dexter Motors, Ine. 
(Dodge), New York City. 

Epitor’s Note: The “pigeon 
hole” parking plant was designed 
and is operated by Vaughn and 
Leo Sander of Spokane, Wash., 
under the name of Pigeon Hole 


a tre-| 


THE AUTOMOTIVE INDUSTRY /S LOOKING 
FOR SUBSTITUTE MATERIALS FOR_LARS. —Nens item 
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AMBLING TO #(S OFFICE 
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NATIONAL PRODUCTION AUTHORITY 


SAYS "GO AHEAD" ON NEW MODELS. 
SCENE SHOWS NONCHALANT MAKER 
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SUBSTITUTES ? 
THERES WO UESTIIUTE 
FOR THE AUTOMOBILE, 
TRUCK, BUS, TRACTO2 ! 
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MEBBY THOSE 
GUYS UP AT THE 
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SOMETHING TO 

TAKE THE PLACE 
OF Te LATEST 
CUT IN STEEL / 








‘They Are Here Now... - 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters 
letters but you may sign your name 
used, if you so request. 


are welcomed. 


No attention is given to unsigned 
with the assurance that it will not be 


Address Editor, Automotive News, Detroit 26, Mich. 





| Truck Ceilings 
In the Apr. 2, 1951, issue of AuTo- 


motive News, there was an article) 


headed as follows: “CATA Clarifies 
Rules on Keeping of Price Records.” 
This article carried a Chicago date- 
line. In this article, the following 
statement was made: 

“The sale of commercial vehicles, 
however, is still subject 


price and regulations. This means 
that the ceiling price is the same 
as the factory quoted price, or the 
price asked by the dealer during 
the base period of Dec. 19 through 
Jan. 25.” 

This is the only information we 
have relative to the ceiling price 
on commercial vehicles. If com- 
mercial 
ceiling, please advise us as to where 
we may get information as to what 
the ceiling prices are supposed to 
be on commercial vehicles.—Ep- 
warp TURNER, Davis Chevrolet Inc, 
Borger, Tex. 

Epitor’s Note: Uncertainty on 
new-truck prices has now been 
| ended by OPS with issuance of 
| Ceiling Price Regulation 30, ef- 

fective May 28. Although CPR 30 
applies only to manufacturers, an 








Parking, Inc. impending supplemental regula- 
10 Years Ago... 
“Developments now well established bear out the report ... that 


plans for further reduction in out 
sumption are being formulated,” 
respondent wrote. (Previously, the 


put of motor cars for private con- 
William Ullman, Washington cor- 
Big Three had been cut 21.5 per- 


cent, and the independents 15 percent.) 


The UAW-CIO signed a contrac 


t in Washington to return wildcat 


strikers to work. Hudson’s main plant and four General Motors plants 


had been struck on May 16. 


From the files of Automotive News. 


to the) 
provisions of the criginal ceiling | 


vehicles actually have a} 


tion will set truck ceilings for 
dealers. Previous to CPR 30, 
trucks were covered along with 
many unrelated items under the 
General Ceiling Price Regulation 
announced in February. This has 
now been superseded by CPR 30. 


| * * + 


In the Lead 

When bigger and better “Alma- 
nacs” are published, AUvTOMOTIVE 
News will continue in the lead, as 
|evidenced by the outstanding pub- 
|lication for 1951.—ALFRED REEVEs, 
| advisory vice-president, Automobile 
|Manufacturers Assn., New York. 


| ok * * 


|'Do You? 

Just was curious to know if any 
| Automotive News subscribers on the 
|West Coast might have any old 
copies of the famous Red Book, 
|Pacific Coast Red Book or Blue 
Book dealing with cars manufac- 
{tured and sold from 1928 through 
the depression years? 

I am anxious to see the factory 
list prices, specifications and deliv- 
ery prices to note the difference 
from today’s. 

Another old book was published 
in December, 1938, when NRA was 
first started. If so, I would like to 
know what they may ask for same 


Lewis C. Forest, Collins Hotel 
Spokane, Wash. 
» *@ « 


| Omaha Sales 
I am very interested in the lates 
registration figures in the metro- 
politan markets in the country. 
| We have just received the Apri! 
|registration record for Omaha 
|Douglas county, and we thought 
you might be interested in includ 
|ing it in your next publication. E. F. 
| Lien, Lied Motor Car Co. (Buick), 
| Omaha. 
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Tiny Pilots for Big Job— 


Edgar Kaiser, 


Run plant. The airplanes on the 


line’ are exact replicas of the Fairchild C-119 
cargo planes which K-F will build for the Air | 
(left to right) are K-F) 
|eent price 


Force. With Kaiser 


executives Harvey Smith, aircraft works man- 
ager; John Hallett, general manager, and| Reinstatement of the full new-car 





Kaiser-Frazer president 
(right), checks aircraft conversion progress on 


a 70-by-35-foot scale model of the vast Willow 
“assembly 





Dealers Urge Car Price Decontrol . . . 





Pinch of U.S. Curbs 


By Sam X. Hurst 


Staff Correspondent 


ST. LOUIS.—Resolutions strenu- 
ously opposing any increase in fed- 
eral excise taxes upon automobiles 
and asking for relaxation of Regu- 
lation W were among four unani- 
mously adopted by more than 600 
members of the Missouri Automo- 
bile Dealers Assn., the largest at- 
history of the 
| organization, atthe annual two-day 
|convention held here last week. 

The other resolutions went on 
record as favoring the reinaugura- 
tion of a junker’s program by fac- 
tories to clear the roads of aged 
automobiles and pro- 
testing against OPS denial of the 
full dealer discount in the 3% per- 
increase on new cars. 


tendance in the 


and unsafe 


John Tacke, operations manager. Scaled '/4-| discount was demanded. 


inch to the foot, the three-dimensional model | 
embodies new layout techniques which have | 
cut conversion planning time to a third of | 


normal, the firm states. 


Parley Called 
Of Chrysler Line 


Dealers in Texas 


movement. 
Price said the 


he said, is ready to work on 4a) 
“thorough in-line organizational 
basis.” 


Invitations have been sent to all 
dealers of Chrysler Corp. vehicles 


in the state, Price said. 


It was announced that execu- 
tives representing the national or- 
ganization to attend will include 
J. H. Harbin, member of the board 
and Elmer Jensen, 


of governors, 
secretary-treasurer. 


Headquarters will be open from | 
9 a.m, to 5 p.m. on May 25, An all- 


Dallas meeting, | 
besides discussing trade questions, | 
will elect officers for a statewide | 
organization to be integrated with 
the national organization, which, 





new 
arriving. 


New officers elected are Don E. 
Fitzgerald, Kansas City, presi- 
dent; George Weber, St. Louis, 


first vice-president; H. L. Tate, 


Gallatin, second vice-president, 
and James A. Gorman, Jefferson 
City, reelected secretary-manager, 


Gorman 


Among the speakers was R, 


said that dealers, | 
in busi- 
face 
many problems 
embracing unset- 
tled world affairs, 
uncertain market 
grave 
doubt about fu- 
ture automobile 
and 
complex govern- 
regula- 


to stay 
ness, must 


conditions, 


production 


mental 
tions. 


R. D. MeKay 


“Unfortunately,” McKay said, “at 
this time there is definite evidence 
|from many sections of the country 
that our expected spring pickup in 
is not 
inventories are 
|increasing and used-car sales are 
| not up to par for this season of 
| the year. 


used-car sales 


New-car 


and 


“In that fast-moving industry 
of ours the cycle moves rapidly. 


day business session will be held) We can change overnight from 


Saturday in the Cactus room, 

















Dealer Conventions 


May 28—Annual meeting of Chicago Av 
tomobile Trade Assn., Lake Shore ciub, 
Chicago. 

May 3l-June 2— Washington Staie Auic 
Dealers Assn. Winthrop hotel, Tacoms 

June 45—I ith annual convention of Massa- 
chusetts State Automobile Dealers Assa., 
Hotel Statler, Boston. 

June 12—43rd annual banquet of Automo- 
“bile Merchants Assn. of New York, Wal- 
dorf-Astoria hotel, New York. hs 

June 28-July | — Michigan Automobiie 
Dealers Assn., Mackinac Island, Mich. 

July 8-10—Summer meeting of Automotive 
"Trede Assn. Managers, Hotel Book- 
Cadillac, Detroit. 

Sept. 13-16— Federation of Automobile 
"Soutere Assns. of Canada, Banff, Atte. 


Sept. 16-18—28th Annual Convention, New 


York State Auto Dealers Assn., Saga- 
more Hotel, Bolton Landing, Lake 
George, New York. 
Sept. 16-18—Annual convention of Ken- 
tucky Automobile Dealers Assn., Ken- 


tucky Lake, Giibertsville, Ky. 

Sept. 24-25—New Mexico Automobile Deal- 
ers Assn. annual convention, Murray 
hotel, Silver City, N. M. 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn., Hote! 
Traymore, Atlantic City, N. J. 

Sept. 30-Oct. 1-2—Autemobile Dealers 
Assn. of Alabama, Inc., annual conven- 
tion, Buena Vista Hotel, Biloxi, Miss. 

Oct. 1-2—32nd annua! convention, Minne 
ota Automobile Dealers Assn., Rad Dn 
hotel, Minneapolis. 

Oct. 46 — Pennsylvania Autemotive Assn. 
annual convention, William Penn Hotel, 
Pittsburgh. 

Oct. 5-7—Idaho Auto Dealers Assn. con- 
vention, Sun Valley. . 
Oct. 6-8—The South Dakota Automobile 
Dealers Assn. 195! annual convention, 

Mitchell, S. D. 

Oct. 14-16 — Tennessee Automotive Assn. 

convention, Buena Vista hotel, Biloxi, 


Miss. 

Oct. 21-23 — Florida Automobile Dealers 
Assn., 1951 Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 


Oct. 21-23—Georgia Automobile Dealers’ 
Rape. Sanavel iglethorpe hotel, Savan- 
nah, Ga. 





a ‘shortage market’ to a mar- 








Coming Events== 


Oct. 29-30—Annual Convention, Ohio Au 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn. 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahoma 
Automobile Dealers Assn., Skirvin hotel. 
Oklahoma City. 

Nov. 27-29—Annual convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tampa, Fla. 

Dec. 6—Utah Automobile Dealers Assn. 

Jan. 27-30, 1952—NADA convention, Wal 
dorf-Astoria hotel, New York City. 


* * . 


Aftermarket Shows 


Feb. 28-March 2, 1952—1952 Pacific Auto 
motive show, Pan Pacific auditorium, 
Los Angeles. 

* + e 


General 

May 30-Sept. 9— World Transportation 
Fair, Santa Anita Park, Arcadia, Calif. 

Sept. 24-26—National Truck Body Manu- 
facturers and Distributors Assn., annual 
convention, Haddon Hall, Atlantic City 
New Jersey. 

Oct. 8-12—38th National Safety Congress 
and Exposition of National Safety Coun 


cil, Chicago. 

Dec. 5-7—Annua!l convention Motor and 
Equipment Wholesaler Assn.. Stever 
hotel, Chicago. 

e * * 
Engineering 


June 3-8—Society of Automotive Engineers 
summer meeting, French Lick Springs 
hotel, French Lick, Indiana. 

Aug. 13-15—Society of Automotive Engi 
neers, West Coast meeting, Olympic 
hotel, Seattle, Washington. 

Sept. 10-13—Society of Automotive Engi 
neers, tractor and production forum 
Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi 


neers, diesel engine meeting, Drake 
hotel, Chicago. 
Oct. 31-Nov. of Automotive 


= Sosiaty 
Engineers, fuels and lubricants meeting 
Drake hotel, Chicago. 


called for abolition of 
;new and used-car ceilings, declar- 
jing they were not needed. 
D. 
DALLAS.—An organization meet-| McKay, president of NADA, who 
ing of the Texas Chrysler-DeSoto- 
Plymouth Dealers Assn., Inc., has 
been called for May 25-26 at the| 
Adolphus hotel here by Dick Price, | 
Dallas DeSoto dealer heading the 


ket where super-salesmanship is 
needed to move products. 
“Certainly there is now evidence 
on every hand that credit regula- 
tions today are seriously affecting 
the sale of automobiles, new and 
used, and the public is no longer 
fearful that new cars will not be 
produced in 1951. You can’t, on one 
hand, make it tough for people 
to buy, through invoking prohibi- 


on the other hand, have 


re 





“You cannot! 
have 25,000,000 
registered cars 
that average 10 
years of age, as| 
We have today, 
and not have mil- 
lions of car own-| 
. ers who need new | 

W.F. Hufstader = or better cars. | 
But we're going to have to find| 
these prospects 
to beat down our dors to get in. 


| 
| 


credit terms to make it possible 
for them to buy. There is no use | 
kidding ourselves — once again 
‘the easy-selling era’ is on the 
way out.” 

McKay said NADA is continuing 
its efforts in the most insistent 
;manner to present the problems 


| Regulation W is creating for} 
| dealers. 
William F. Hufstader, distribu- 


tion vice-president of General Mo- 
tors, took an optimistic view of 
business conditions unless the U. S. 
is involved in war with Russia. He 
said used-car merchandising has 
developed into a science and deal- 
ers have learned the value of turn- 
| over, and the intelligent control of 
(Continued on Page 43, Col. 3) 


M ichigan Picks 
Parley Officials 


LANSING. — Committeemen have 
|}been chosen for the 30th annual 
j}convention of the Michigan Auto- 
|mobile Dealers Assn., to be held 
June 28-30 on Mackinac Island. 

They are: Program David 
|Holmes, Battle Creek, chairman; 
| Laverne Marshall, Flint; Bud Sum- 
|merfield, Flint, and Clayton Frei, 
Marquette. Attendance — Robert 
Leppo, Lansing, chairman; Hanley 
Taylor, Detroit, and Paul Graves, 
Detroit. Entertainment—James Ma- 
|/son, Ferndale, chairman; Charles 
| Butler, Tecumseh; Howard Hender- 
json, Port Huron, and Willard 
Johnson, Belding. 

Reception and Registration—Ken- 
|}neth Hathaway, Muskegon, chair- 
|man; Bruce Nickless, Grand Rap- 
ids; Howard Pore, Parchment; 
C. W. Beistle, Benton Harbor; and 
Carl Savage, Monroe, Transporta- 
|tion—-Bruce Brackett, Escanaba, 
jchairman, and Arthur Jordan, 
Grand Rapids. Old Timers—Ralph 
Holmes, Battle Creek, chairman; 
Walter Staebler, Ann Arbor, and 
Ed Doran, Ypsilanti. 
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“An we're going to need easier | biles 
inflationary 
week by Carl F. Fribley, past presi- | 
dent of the New York State Auto-| banquet were: George Gardner of 
mobile Dealers Assn. | 





Twenty-two Toledo automotive veterans met 


tive credit regulations, and then, Old Timers. R. A. Stranahan, who, with his brother, Frank, 
almost 4! years ago, was elected president of the group. Other 
2,500,000 vehicles produced in the | Martin, president and board chairman of Electric Auto-Lite; 
first four months | Shank-Cobley (DeSoto-Plymouth), 
of 1951 without | contracts coordinating division of Willys-Overiand, secretary-treasurer. Shown at the meeting 
having the market | are (left to right): Delmar G. Roos, first vice-president of Willys-Overland; Martin, George 
seriously affected. | Diehl, former AOT president and Stranahan. 


Fribley Blasts 10% Tax Plan; 
Buffalo Assn. Elects Read 


By George E. Toles 
Staff Correspondent 


BUFFALO.—The proposed boost | 


they are not going |of three percentage points in fed-| 
eral excise taxes on new automo-} 


blasted as a 
influence” here 


“strong | 
last | 


was 


Fribley, who is also an NADA | 


director, told the annual meeting | 


of the Buffalo Automobile Dealers 
Assn. that an excise tax increase 
would hurt the “little guy” most 
because it will boost the price of 
new 
cause a rise in the price of used 
cars “right down the line.” 


president of the 
succeeding Sperry W. Miner. 


Harold A. Martyr, vice-president; 
John Erhart, secretary, and John D. 
Taggart, treasurer. | 


speaker at the 
also lashed out at Regulation W, | 
saying the ruling, more than any- 
thing else, has “stymied” the auto- 
mobile business in recent months. 


not believe that the stringent 
terms of Regulation W are hurt- 
ing the automobile business. 
Fribley charged the trade with| eS 
having done a pcor job of selling | 2° 26, 1951, by an amount equal 
the public on the “essentiality” of 
the automobile, 
allout campaign by all dealers to 
bring home to the 
owner a realization of the automo- 
bile’s essentialness. 


declared, “the automobile now is a} 
necessity, 
shouldn’t be taxed as a luxury. It 
doesn’t belong in the same tax class | 
with alcohol 
just can’t operate without automo- 
biles.” 

Two new directors were elected 
by the Buffalo association. They 


were: Herbert S. Nielson and 
Thomas Brisewood. 

Reelected as_ directors were: | 
Edward L. Aschbacher, Henry 
Cohn, Percy J. Hunt sr., Read and 
Erhart. | 


cars from $40 to $100 and 


Lawrence E. Read, was elected 
Buffalo dealers, 


Other new officers elected were: 


Fribley, who was the featured 
BADA's banquet, 


He said government officials do 


and he urged an 


average car| 


“To nearly every owner,” Fribley 


not a luxury, and it 


or jewelry. America 


Holdover directors of the BADA 
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|Dealer Presents Car to Irish Ambassador— 


Presentation of a green Dodge convertible to Ambassador and Mrs. John J. Hearne was 
made recently at the entrance to the embassy of the Republic of Ireland in Washington. The 


car was donated by G. Marlyn O'Keefe, president of O'Keefe Motors, Inc., Providence, as a 
remembrance from the people of Rhode Island of the ambassador's visit to Providence last 
St. Patrick's day. Witnessing the ceremonies were (left to right) Clarke Templeton, national 





—— manager for Dodge. 


New England 


vice-presidents, 





Toledo Old Timers Organize— 


form a chapter of Automobile 
founded Champion Spark Plug 
officers named were Royce G 
and Waldo Shank, president of 


last week to 


and Sam Green, representative of the 


are: Walter A. Arenz, Chester J. 
Brost, George C. Ostendorf, Floyd 
A, Root, Frank L. Bumpus jr. 
R. H. Willats, Ralph A. Young 
and Taggart. 

Majorie Baker, executive secre- 
tary of the BADA, was honored. 

Among the honored guests at the 


Binghamton, president of the 
NYSAD, and Charles D. Henderson, 
executive vice-president of the 
state dealers’ group. 


Dealers Ordered 


To Deduct for 


Spare Tires 


WASHINGTON, — Retail ceiling 
prices on new automobiles must be 
reduced to compensate for the elim- 


jination of spare tires and tubes, 


OPS directed late last week. The 
order becomes effective tomorrow 
(May 22). 

OPS pointed out that many deal- 
ers already have voluntarily low- 
ered their sales prices “to varying 
extents” since NPA ordered a ban 
on spares Apr. 1, 

The amendment provides that 
dealers now must reduce the manu- 
facturer’s suggested list price of 


to the manufacturer's. standard 
charge to them, plus their markup 
on eliminated equipment. 

Where the dealer had no standard 
charge, he deducts an amount ar- 
rived at as in the following hypo- 


| thetical example: 


Cost to manufacturer of entire 
auto, including fifth tire and tube, 


| $1,200. Price of same to dealer, at 


10 percent markup, $1,320. Cost to 
manufacturer of fifth tire and tube, 
$10. Reduction to dealer based on 
10 percent overall markup, $11. 
Price to consumer, including fifth 
tire and tube, $1,760. Deduction for 
fifth tire and tube (manufacturer’s 
reduction of $11 plus dealer’s 3314 
percent markup of $3.67, $14.67. 
Price to consumer without fifth 
tire and tube, $1,745.33. 

The amendment also spells out 
certain evasive practices which are 
prohibited. Requiring a tradein or 
requiring the purchase of extra 
equipment are particularly pro- 
hibited, 


® * * 


\Specific Price Order 
Asked by Parts Suppliers 


WASHINGTON.- Original-equip- 
ment parts manufacturers, in a 
discussion of ceiling price regula- 
tions with OPS officials here last 
week, expressed a preference for 
a specific regulation similar to the 
old MPR 452, under OPA, 

Committee members said Ceiling 


|Price Regulation 30 would not be 


entirely satisfactory, particularly in 
view of the manner in which prices 
are negotiated and _ frequently 
changed in the industry. 
Industry representatives showed 
concern over the filing require- 
ments of CPR 30, the machinery 
order, because of the difficulty of 
preparing the necessary pricing 
data on many thousands of items 


supervisor of sales for Dodge; Mrs. Hearne and Hearne; U. S. Attorney-General J. Howard | befor . 
; : e the May 28 
McGrath; O'Keefe; Gov. Dennis J. Roberts of Rhode Island: S. E, Patterson, y effective date. 


They said the task might possibly 
be accomplished by July 15. 
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Elmendorf Suggests ‘Action’ Plan .. . 


Letters Blasting Reg. 


LOS ANGELES.—A plan de- 
signed to get direct action in the | 
fight to gain relief from Regula- 
tion W has been inaugurated here 
by Charles H. Elmendorf, execu- 
tive secretary of the Motor Car 
Dealers Assn. of Southern Cali- 
fornia. 

Elmendorf outlined the plan to 
the National Automobile Dealers 
Assn. and in letters to the man- 
agers of all dealer associations. 
Elmendorf’s letter, which was 

also sent to all members of the 
southern California group, stated: 

“In the past when we have spok- 
en of hardship in connection with 
Regulation W, we have always 
meant hardship on the customer. 
Conditions now indicate not only a 
hardship on the customer, but a 
distinct hardship on the dealer. 

“There is no secret in the fact 
that inventories of both new and 
used cars are, in most cases, build- 
ing up rapidly. 

“Your association has consid- 
ered printing a letter, one copy 
to be addressed to the Federal 
Reserve Board and another to 
the congressman involved. 

Copies of this letter, if circu- 
lated by the dealer to his custom- 
ers, would show the customer's 
hardship when he is_ prohibited 
from purchasing a new or used car 
because of the monthly payment 
limitation. 

“Your association felt that if this 
was carried on nationwide, enough 
information would get to the prop- 
er parties to bring about relief 
from Regulation W. 

“Unfortunately, the FRB will pay 
no attention, and congressmen lit- 
tle attention, to a printed form let- | 
ter. 

“We do feel, however, that | 
there is a chance for a good pub- | 
lic relations job on the part of | 
the dealer. 

“If you will instruct each mem- | 
ber of your organization to proper- | 
ly explain to potential customers, | 
who cannot buy because of terms, | 
the fact that you are prohibited 
by federal regulation from selling | 
them a car on more liberal terms, | 
some good would be accomplished. | 

“Then after the above explana-| 
tion, if the salesman would sit | 





Kaiser Explains 
Why K-F Lost 
Money in 50 


RENO, Nev. — Edgar F. Kaiser, | 
president of Kaiser-Frazer, last | 
week told the annual stockholders’ | 
meeting here why K-F lost money | 
in 1950. 

Kaiser said losses were traceable | 
to the necessity for complete model | 
changeovers in each of three cars, 
and to credit curbs and interna- 
tional uncertainties. | 

L. O. Cuttle, a stockholder, asked | 
why the company lost $13,000,000 
last year when every other auto| 
maker made a profit, “even though 
all faced the same situation.” 

Kaiser answered that during the 
first three months of the year not} 
one car Was produced because | 
model changes were being made. 

Cuttle asked if K-F would make, 
a profit this year. | 

“We intend to try,” Kaiser re-| 
plied. | 

He said that during March the | 
company increased its sales from} 
1.5 percent to 2.7 percent of indus- | 
try sales. But in recent months, he | 
added, dealers have been reducing | 
inventories and are not taking as 


many cars because of economic 
uncertainty. 

Kaiser said the company has 
expanded to handle defense con- 
tracts and for the first time has| 


obtained long-term contracts for'| 
purchase of steel at mill prices, in- 
stead of above-market prices. 





Correction 


In the May 14 issue of Auto- | 
motive News it was erroneously 
reported that Walter Irvin, Am- 
arillo, Tex., had purchased the 
business of Don MeMillian 
(Ford). Irvin purchased a Ford 
tractor business, with which 
MeMillian had no connection. 











down with this lost customer and 
get him to write a few words in 
his own handwriting, addressed to 
the FRB and/or his congressman, 
we believe the true picture would 
finally reach Washington. Be sure 
the letter is signed by the customer 


Parley Program 


Decided in Ohio 


COLUMBUS, O.—At a meeting 


last week, the convention commit- | 
tee of the Ohio Automobile Dealers | 7 «at tn 
Assn. outlined the program for the | the only relief in sight seems to be} 
annual convention to be held at) \ 
the Dayton Biltmore hotel in Day-|the above campaign today. Don't 


ton, Oct. 28-30. 

Subject to be discussed will in- 
clude business management, service 
operation, tax equality, highway 
safety, government regulations, etc. 
Members of the committee are: 
George Shellabarger, Herb Raney, 
Buck Crane, T. D. Peffley, Ralph 
Miller and Jack Klyce, all of Day- 
ton, and Paul Holtzmuller, of Farm- 
ersville. 





| association managers: “If you ap- 
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W Sought | 


and has his proper address. You! 


should attend to the mailing. 
“This probably seems to be a | 
big job. Actually it is not. Some | 
customers would not be willing 
to comply; others would. If you, | 
as one of the many thousand 
dealers nationally were to get be- | 
hind this program and were to | 
obtain through your organization | 
only one such a letter a day, and 
five or ten thousand other deal- 
ers were to do likewise, a terrific 
effect would be generated. 


“Certainly at the present time, | 











Ou eu . 


prevent Me 


relaxation of Regulation W. Start | Ammunition— 


wait for the other dealer to do it.” 
Elmendorf added in his letter to 





prove and can do anything to get 
the ball rolling in your area, we 
believe all dealers will benefit by it. 

“This was read over the tele- 
phone to the NADA and it was 
agreed that if the dealers will get 
behind it, nothing but good will 
result.” 





Van Tassel’s column 
MOTIVE NEWS columns which no forward- | 
looking dealer can afford to miss! 


The American Finance Conference has pub- | day, yielding 
lished a four-page folder to tell why Regula- | bushels, 
tion W is 


“unfair and 


who are influential in setting credit policies, 
and urges that they be contacted. 





John O. Munn’'s Dealers Tell Me and J. B. 
are regular AUTO- 


B.F Goodrich 


= |I-H Shows Gains 


minine to 


unsound" and to! 
relate what can be done to help lift credit | harvesting is illustrated by a Farm- 
controls. The folder lists government officials jall Super C tractor and a combine. 
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Of Farm Machines 
At Chicago Office 


t| CHICAGO. - -To show how ma- 


chines have increased farm produc- 
tion, International Harvester has 
opened a large exhibit in its office 
building here at 180 N. Michigan 
Ave. The display is entitled “Pan- 
orama of Progress.” 

The first section of the exhibit 
| shows a sickle-wielding farmer who 
could cut from one-half to one acre 
| of wheat per day, yielding from 
17 bushels. The second 
|mode of harvesting is represented 
|by a replica of Cyrus Hall Mce- 
|Cormick’s reaper which he invented 
}in 1831. With this machine a farmer 
|could cut from six to eight acres a 
from 100 to 150 





The third and current means of 


|This unit can cut and thresh from 
| 20 to 25 acres a day, yielding from 
350 to 440 bushels. 

The amounts of wheat which 
could be cut by these three methods 
are strewn at the bases of the dis- 
plays. 





ANSWERS YOUR QUESTIONS ON 
SERVICING BFG TUBELESS TIRES 


3. Are special rims required? The BFG Tube- 


HERE are now well over half a million Tubeless Tires 
‘ea the highways. More than 100,000 pecple have bought 
them since they were first placed on sale three years ago. 
And now, with the Tubeless Tire on sale nationwide, a few 
Tubeless Tire servicing jobs may be coming your way. To 
help you handle them, B. F. Goodrich offers a set of service 
bulletins which give detailed information on Tubeless Tire 


servicing, including complete answers to questions like these: 


1. Is special equipment needed to service 
Tubeless Tires? Nor at all! Your regular tire irons are 


all you need. 


2. Is the Tubeless Tire harder to mount and 
demount than other tires? Most servicemen say 
that the BFG Tubeless Tire is easter to mount and demount. 
That's because there’s no tube to be pinched. BFG service 
bulletins show exact mounting and demounting procedures. 


Annes 


| NO TUBE 
\+@ TO PUNCTURE 
OR BLOW OUT 


ast 
ay 
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HOW BFG TUBELESS TIRE WORKS: (1) Inner layer of special rubber 
built into tire body protects against sudden blowouts. (2) Gummy 
material under tread seals punctures. (3) Rim-seal ridges form 


airtight lock on standard rims, 


less Tire fits any standard drop center rim. A rim that is 
safe for a tire and tube is safe for a Tubeless Tire. 


4. Can the Tubeless Tire be recapped ? 
Any recapper can successfully recap a BFG Tubeless Tire 
with regular equipment. BFG bulletins contain complete 


information. 


5. Is it possible to repair a Tubeless Tire? 
Yes, but since BFG Tubeless Tires seal their own punctures 


and protect against blowouts, they rarely need repairing. 


Repair methods, however, are covered completely in the 


service bulletins. 


6. What's the proper 


air pressure for 


Tubeless Tires? Recommended pressures for BFG 
Tubeless Tires are the same as for tires with tubes. 


FREE! 


Though B. F. Goodrich Tubeless Tires 
rarely need servicing, as a qualified 
serviceman you'll want to know how 
to do it. For a free set of BFG service 
bulletins, just clip and mail the 
coupon below. The B. F. Goodrich 
Company, Akron, Ohio. 


Please send a free set of Tubeless Tire service bulletins to: 


"i 
| The B. F. Goodrich Company, Dept. TC, Akron, Ohio 
| 

! 

| 
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COMPLETE INFORMATION ON 
SERVICING BFG TUBELESS TIRES! 
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- As First-Quarter Car Deliveries Set Record . . . 


Liberty, Kans., Salutes Ford Division— 


Ford was honored recently by Liberty, Mo., 


community nearby the new Ford division assem- 


bly plant being constructed north of Kansas City, at a chamber of commerce dinner on the 


campus of William Jewell college. Thomas 


A. Beaver, of Dearborn, manager of central 


Independents Bag More Sales 


By Bob Gordon 
Associate Editor 
| \¥/1TH the returns all in on a rec- 
ord first quarter in new-car 
| sales this year, the most significant 
| fact is that the independents gained 
| ground on the Big Three in market 
penetration. 
| The increase was not very 
great, it’s true. The independents 
garnered 13.20 percent of all sales 
in the first three months of the 
year, against 86.80 percent for 
Ford, GM and Chrysler. 


In the first quarter of 1950, the 


salaried personnel, Ford, was the principal speaker, and members of the company's com- independents’ slice was only 12.68 
munity relations committee for metropolitan Kansas City among the honored guests. Among 
those at the speakers’ table were (from left): Dr. Walter Pope Binns, president of the col- | bite of 87.32 percent. For the entire 
lege; Beaver: Jack Massey, retiring president of the chamber of commerce; Arthur K. Atkin- | year of 1950, the Big Three ac- 
son, president of the Wabash Railroad; Ralph F. Lynn (seated), Lincoln-Mercury district sales |counted for 86.98 percent of the! 
manager; Robert O. Dunn of Dearborn, community relations manager, Ford; Roger N. Cocks, | market, and the independents, 13.02 


manager of the present Ford assembly plant; and E. S. Alexander, Ford Kansas City district percent. 
sales manager. Not shown are: G. V. Barnes, Ford resident controller, Ira B. Groves, Ford | 


Southwestern regional salesmanager, James T. 
Bruce Ewing, regional public relations manager, Ford Motor, E. L. Maple, resident engineer | 


Sparks, Ford industrial relations manager, A. 


percent, against the Big Three’s 


* * 
N A unit basis, the first three 
months of this year broke all | 


for the new plant; Joseph H. Miller, general counsel, Wabash Railroad, and Stuart Biggerstaff, | first quarter records with 1,416,162 | 


chamber of comm-rce secretary. 






Even Mazey Votes for 


DETROIT.—A fearless, but er- 
ratic band of UAW-CIO Young 
Turks learned a lesson in stock- 
holder-director relations last week. 

Invading the lion’s den, UAW 
Secretary - Treasurer Emil Mazey 
and two cohorts attempted to dis- 
suade the Briggs Mfg. stockholders’ 
meeting here from reelecting Presi- 
dent W. Dean Robinson as a direc- 
tor. Mazey and unionists Ken 


Morris and Jess Ferrazza attended | 


the session as holders of a small 
block of Briggs shares. 

Robinson was accused by Mazey 
of having maintained the contro- 
versial scrap metal contract with 
Carl Renda. The UAW leader 


waved a copy of the Senate crime | 


report, which censures Robinson 
and Briggs for the Renda connec- 
tion. 

(Briggs cancelled the Renda con- 
tract two weeks ago, stating it was 
doing so to avoid further contro- 
versy.) 

The final vote on Robinson’s 
nomination to the directorate 
showed his unanimous reelection. 
Mazey and his colleagues tried to 
abstain from the ballot, forget- 
ting that they had automatically 


Collyer Hints 
‘Cartel in China 
Rubber Deals 


AKRON.—“In view of the known 
inflation and lack of gold in China, 
it would be interesting to know 
how Malaya is be- 
ing paid for the 
huge shipments of 
rubber being 
moved into China 
since the Korean 
War,” John L. 
Collyer, president 
of B. F. Goodrich 
Co., said here last 
week, 

“Does a subrosa 
cartel of crude 
rubber manufac- 
turers exist using Iron Curtain 
countries as a wedge to create and 
maintain highly inflated rubber 
prices?” he asked. 

Collyer stated that at an average 
price of 70 cents a pound, the 120,- 
00C tons of rubber moving into 
China in recent months would 
cost approximately $188,160,000, He 
pointed out that the capacity to 
consume rubber in China is esti- 
mated at not more than 25,000 tons 
a year. 

“Is the large amount of rubber 
flowing into China being stockpiled 
for use against the United Nation’s 
forces in Korea, or is it going to 
Russia to supply its growing mili- 
tary machine?” he asked. 


— 
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John L, Collyer 


It is important to know, he 
pointed out, if British Malaya is| 
actually encouraging the sale of 


rubber to Russia, China, and other 
Iron Curtain countries for the pur- 
pose of keeping the world price for 
crude rubber high by creating a 
tight supply situation. 


Fearless Emil Fails 





Robinson After Tirade 


At Briggs Stockholder Meeting 


| cast their votes for Robinson by 
turning in their proxies. 

Robinson declined to reply to 
Mazey’s charges. The Briggs direc- 
|tors, all reelected, later returned 
Robinson to the presidency. 

At the meeting, Mazey and his 
|fellow unionists sat directly in 
front of Grace Briggs Robinson, 
daughter of company Chairman 
Walter O. Briggs sr., and wife of 
Robinson. 

The ousted contract holder, 
Renda, formally denied last week 
that he or his father-in-law, Sam 
Perrone, were responsible in any 


president of Briggs Local 212. 

Through their attorney, Louis 
J. Colombo sr., Renda and Per- 
rone filed an answer in Wayne 
| county circuit court to the $100,- 
| 000 suit brought by Morris 
| against them, Robinson and 
Briggs Mfg. 

Morris had charged that the rich 
scrap contract was a payoff to 
Renda and Perrone for personal 
assaults made on several Briggs 
union officers in 1945 and 1946. The 
‘ncidents provoked a grand jury 
| investigation, 
| Renda and Perrone said the “real 
|purpose” of the lawsuit was 
|achieved with the revocation of the 
|scrap contract. Their rebuttal con- 
tended the suit exceeded the three- 
|year statute of limitations. 
| The statement said that Renda 
| purchased only about 30 percent of 
|Briggs scrap, and at prevailing 
market prices. Perrone denied hav- 
ing any financial interest in Carl 
| Renda Co. 

Colombo, a prominent Detroit 
jattorney, at one time served Ford 
|Motor Co, as an advisory counsel 
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Deyo Quits, Yields 
‘Ford Deal to Lare 


DETROIT.—W. Barclay Deyo, a 
Ford dealer here for 34 years, is 
|retiring from business June 4. 
|Howard Lare, of Lare and West, 
|Inc. (Ford), will take over W. B. 
|Deyo Co. and will continue his 
| present operation for the time be- 
jing. The new firm will be known 
as Howard Lare, Inc. 

Deyo’s deal is at 7379 Woodward 
Ave., and a used-car outlet is at 
12500 Livernois. Lare’s present firm 
is at 4400 Cass. Deyo joined Ford 





in 1909 in the advertising depart- | 


ment. 
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new cars registered. The previous 
record of 1,286,437 was established | 
in the first quarter of 1950. 

Despite the setting of a new 
record in the first quarter, there 
were seven makes which failed to 
match the _ sales totals they | 
achieved in the first quarter of | 
1950. 
There were even more which suf- | 
fered a decline in their market per- | 
centages in the first three months | 

of this year, compared with the) 
similar period in 1950. 
Unit losses in the first quarter | 
of this year were: Ford, 20,497 ; | 
Studebaker, 9,891; Oldsmobile, 5,-| 
432; Mercury, 1,691; Frazer, 1,281; | 
Austin, 497, and Crosley, 67. | 
* * “ 
LL OF the other makes regis- | 
tered more cars in the first) 
three months of this year than they | 
did in the same period last year. | 
Chrysler Corp.’s four divisions | 


way for the 1946 beating of Morris, | WeTe responsible for a large share} 


of the gain. Strikebound for most | 
of the first quarter of 1950, the| 
company sold only 182,186 cars in| 
the first quarter of last year. 

This year, however, Chrysler’s | 
first quarter sales zoomed back to | 
284,996 units. The company’s | 
market slice was 20.13 percent | 
this year, against 14.16 percent in 
the first three months of 1950. 
Both Ford and General Motors 

suffered declines in market pene- 
tration for the period. Ford’s por-| 
tion in the first quarter of this| 
year was 22.01 percent, against 
25.93 percent last year, while GM 
slipped to 44.66 percent this year, 
against 47.23 percent in 1950’s first 
quarter. 

Chrysler's gain over the first 
three months of 1950 was 5.97 per- 
centage points, while the combined 
Ford-GM loss amounted to 6.49 per- 
centage points. 

+ 


* x 

ECLINES in market percentage 
were experienced by 13 makes 
in the first quarter of 1951, while 
10 showed gains. One of those gain- 
ing was Henry J, which was not 
around in the first quarter of last 
year, while one of those losing was 
Frazer, none of which were sold 

in the first quarter of this year. 
Declines in market percentage in 





the first quarter of this year were: 
Ford, 3.30 percentage points; Chev- 
rolet, 1.64; Studebaker, 1.16; Olds- 
mobile, .96; Mercury, .60; Pontiac, 
.52; Buick, .24; Hudson, .17; Nash, 
12; Frazer, .10; Austin, .05; Cros- 
ley, .02, and Lincoln, .02. 


Increases in market’ share 
were: Plymouth, 3.09 percentage 
points; Dodge, 1.47; Henry J, 


1.12; Cadillac, .79; Chrysler, .79; 
DeSoto, .62; Kaiser, .56; Packard, 
28; Willys, .03, and Anglia-Pre- 
| fect, .08. 


|of this year was a record breaker 


Each of the first three months|fraud during the 
|said K-F misrepresented its finan- 


for the particular month involved. 
In all cases, the previous record 
was set in 1950. 

x * * 

JTEW-CAR sales in January to- 
+ taled 472,766 units, against 
381,562 in January of last year. 
February sales were 430,797, against 
408,990 last year. March’s total was 
512,599, compared with 495,885 in 
March, 1950. 

In establishing a new sales rec- 
ord in each of the first three 
months of 1951, the industry con- 
tinued a string which began last 
June. 

For 10 straight months since 


How Makers Fare .. . 


then, new sales records have been 

written for each month up to 

March of this year. 

Regarding new-car sales in April 
and May, it is interesting to note 
that the records for those two 
months were set in 1941, and suc- 
cessfully withstood the onslaughts 
of last year when virtually every 
sales record in the books was 
broken. 

The standards for April and May 
are 488,460 and 515,034, respectively. 
It remains to be seen whether these 
1941 performances will be exceeded 
by the softening, but apparently 
still potent 1951 market. 


New-Car Registrations—First Quarter 


ist 
Quarter 
1951 


284,996 
39,963 


CHRYSLER CORP. 

Chrysler 

DeSoto 

Dodge 

Plymouth zs 
FORD MOTOR CO. 

Ford 

Lincoln 

Mercury ..... — 
GENERAL MOTORS 

Buick sycisers 

Cadillac 

Chevrolet 

Oldsmobile 

Pontiac ; 
KAISER-FRAZER 

Frazer n ; 

Henry J ... 

Kaiser .... = 
ANGLIA-PREFECT 
AUSTIN 
CROSLEY 
HUDSON 
NASH .... 
PACKARD . 
STUDEBAKER 
WILLYS .... 
MISCELLANEOUS 


TOTAL 1,416,162 


Pet. 1951 


Share of 
1950 
Sales 
14.16 
2.03 
1.45 
4.05 
6.63 
25.93 
20.18 
55 
5.20 
47.23 
8.54 
1.10 
23.78 
6.30 
7.51 
-76 
10 


Pet. 
Share of 

1951 
Sales 
20.13 
2.82 
2.67 
5.52 
9.72 
22.01 
16.88 
4.60 
44.656 
8.30 
1.89 
22.14 
5.34 
6.99 
2.34 


Pet. 
Gain or 
Loss 


5.97 
-79 

62 
1.47 
3.09 
—3.92 
—3.30 
—0.02 
—0.60 
—2.57 
—0.24 
0.79 


Ist 
Quarter 
1950 
182,186 

26,080 
18,693 
52,079 
85,334 
333,619 
259,612 
7,141 
66,866 
607,609 
109,907 
14,211 
305,921 
80,982 
96,588 
9,765 
1,281 
1,12 
1.22 
-05 

07 

ll 
2.22 
2.32 
1.43 
3.91 
-50 
25 
100.00 


-66 
02 
12 
13 
2.39 
2.44 
1.20 


8,484 
239 
1,511 
1,694 
30,710 
31,346 
15,462 
65,212 
6,035 
1,049 
1,286,437 


Automotive News compilations trom R. L. Polk & Co. data. 





K-F Waits Edict 


‘On Otis Suit; 


‘Damages’ Upp 


ed 


NEW YORK.—A dec’sion on the 
Kaiser-Frazer damage suit against 
Otis & Co., Cleveland investment 
banking firm, rested in the hands 
of Federal Judge John J. Clancy 
last week. 

Otis’ attorneys rested their de- | 
fense after a sharp rebuke from 
Judge Clancy for wasting time. 
Then, K-F was granted a last-min- 
ute motion to raise its damage | 
claims against Otis from $4,000,000 | 
to $5,737,500. 

Mark F. Hughes, K-F lawyer, 
asked the change because of what 
he called “proof submitted.” Judge | 
Clancy, who heard more than 3,200 
pages of testimony in the case | 
without a jury, ind‘cated he will 
take several weks to reach a ver- 
dict. 

Judge Clancy’s rebuke came after 
Otis’ attorneys spent a final after- | 
noon session going back over six | 
weeks’ previous testimony, to fill 
in dates and other details. 

“This could go on forever,” Judge 
Clancy interjected. “This afternoon 


has been a complete waste of time. | 


Come to a halt with this business.” 
K-F seeks $5,737,500 in damages 
from Otis’ because the 


to underwrite $10,000,000 worth of 
K-F stock in February, 1948. 


cial condition in a prospectus cov- 
ering the stock offering. 

K-F charged that Otis instigated 
a stockholders’ suit against K-F, 
so that Otis could break its under- 
writing contract. 

K-F originally sued Otis for $19,- 
176,000, but dropped to a figure of 
$4,000,000 during the trial. 


N. M. Use Receipts Rise 

SANTA FE, N. M.—Receipts of 
the New Mexico highway depart- 
ment for gasoline taxes are up 14.3 
percent thus far this year over 
1950, while its receipts from vehicle 
licenses are up 25.4 percent, reports 
Harry Payne, department auditor. 
Gasoline receipts totaled $5,322,564 
at April’s end. Last year they were 
$4,655,514. Receipts from licenses 
totaled $4,016,687 at the end of 
April. For the same period of 1950, 
they were $3,332,289. 








Cleveland | @ 
firm allegedly breached a contract | 


Both sides charged the other with | 


trial here. Otis 





OPS Auto Price Orders 


Affecting Factory— Affecting Dealers— 

Subject Title Effective Subject Title Effective 
NOW CAPS ns sssesenssvesssoen CPR1_ Dec. 1, 1950 New, used cars ................. SR 5 Mar. 2, 1951 
32% price hike, new cars te i ae alae New-car discounts cut on 

ar. 2, 2 fee 
Car ceilings extended, cut 3% price increase amet to M 7. 1951 
by spare tire amount...... -Amadt. 2 to : : oe eae 
CPR 1 May 1, 1951 Posting repair ceilings.... CPR 34 June 15, 1951 
Tires .... ra CPR 22 May 28,1951 Trucks, tires, parts......... SR? May 28, 1951 
Trucks, parte ............... CPR 30 May 28, 1951 (to be issued) 


CPR means Celling Price Regulation. 


SR means Supplementary Regulation. 








The distinguished alumni award of Pennsyl- 
vania State college for 195! has been pre- 
| sented to Bayard D. Kunkle (right), a director 
of General Motors and until his retirement in 
1949 vice-president and group executive in 
| charge of GM's overseas and Canadian oper- 


ations. Kunkle was graduated by the college 
in 1907 as an electrical engineer. Presentation 
|of the honor medallion was made by Dr. 
| Milton S. Eisenhower, president of the college. 
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AMERICA’S LARGEST AND 


DETROIT 2, MICHIGAN 


CHEVROLET DIVISION OF GENERAL MOTORS, 
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10 
FTC Curbs E.G. 
On Claims for 


. o . 

Ignition Device 

WASHINGTON. The Federal 
Trade Commission last week issued 
an order prohibiting “misrepresen- 
tation of the properties and effec- 
tiveness” of automotive devices 
manufactured and sold by the E. G. 


Sales and Mfg. Co., 355 E. 149th 
St., New York City. 
Designed for use on_ internal 


combustion motors having battery 
ignition, the devices, the FTC said, 
have been variously designated as 
“E. G. supercharger,” “ignition su- 
percharger,” “E. G. super-ignition- 
iter” and “super ignitioner.” 

The commission banned, as false 
and misleading, claims that the 
products will, under all conditions, 
cause motors to operate better or 
more economically or afford in- 
creased mileage, power, accelera- 
tion or pickup; or that they insure 
quick siarting, prolong motor life, 
increase the life of spark plugs or 
points, reduce or prevent carbon or 
afford “atomic starting.” 

Also forbidden by the order are 
unqualified representations that the 
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Bottoms Up at Warren (0.) Dealership— 






- calle 


Warren Nash has demonstrated the safety protection of the Nash Rambler convertible's 
steel rails at the tops of side windows by turning a model upside down for showroom window 


display. 


products will have any value in 
improving motor starting or opera- 
tion or in causing a spark to be 
produced when plugs are fouled by 
| oil or grease. 

| Such statements, the order speci- 
| fies, must be “expressly limited to 
|such temporary value as may be 
|afforded when starting failure, or 
|impaired operation, is caused by 
failure of the spark to occur due 
ito fouling of one or more spark 
| plugs by carbon within those rarely 


encountered 
fouling in which an auxiliary spark 
gap may be of assistance in caus- 
ing a spark to occur.” 

The order further forbids repre- 
sentations, contrary to fact, that 
the products have been tested or 
approved by a laboratory or other 
organization equipped with trained 
personnel and _ scientific facilities 
for the performance of authorita- 


|tive tests and experiments on com- 


mercial products. 


and narrow limits of | 
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Automotive 






mblings 


by Jack iii 


brea new will be added to the Hydra-Matic trans- 
mission—it may even come out for one or more of the 


1952 models. 


is geared to city and moun- 
tain driving 
although it can be used in 
all driving if desired. 
Through an improvement in valv- 
ling in the transmission body and 
the use of this new range, more 
efficient and smoother driving is 
enabled when driving in traffic and 
when on steep mountain grades. 
| The new range permits faster pick- 
|up but slightly lower top speed than 
the normal drive range. 

Not only does the improvement 
in the present transmission per- 
mit much smoother operation, 
but it is also expected to show 





Hydro-/ectric Push-Button Tops 
Brought Back the Convertible! 


Detroit Harvester pioneered this convenience as well 


Convertibles—always popular with a certain segment of 


the driving public—were 


given a terrific sales boost 


with the development of Hydro-Lectric top operating 
mechanisms. The ability to raise or lower the top at the 
touch of a finger made the convertible an all season 
model appealing to all age groups in all sections of 
the country. 







Convertible 
Tops 


EXECUTIVE OFFICES: 
PLANTS: ° 


Hydro-Lectric 
Systems 


DETROIT ° 


Side Delivery 
Rakes 


Power 
Mowers 


YPSILANTI . 


Sweepers 


as improvements in the top mechanism itself—snugger 
fit, reduction of unsightly linkage and elimination of 


binding through the perfect 


equalization of hydraulic 


effort on both sides. The same Hydro-Lectric power 
unit which operates the top can motivate all windows, 
driver’s seat, deck lid, and hood. 


MIC 


TOLEDO ° ZANE 


Window Channels and 
Regulotor Assemblies 


Power 


Automotive 
Hardware 


DETROIT HARVESTER COMPANY 


2550 GUARDIAN BUILDING, DETROIT, 


HIGAN 
SVILLE 





Contract 
Production Parts 


Power 
Take-Ofts 


in particular, | 





It is a third gear range, in addition to the 
present drive range, low and reverse. This additional range 


° 


a definite economy in gasoline 
consumption. 
At the General Motors Proving 


|Ground, where a group of news- 
men were shown the new trans- 
mission along with the 19XX 
experimental 12-to-1 compression 
engine developed by General Mo- 
tors research di- 
vision, Charles L 
McCuen, vice- 
president in 
charge of re- 
search, said the 
new transmission 
was not devel- 
oped to supplant 
the torque con- 
vertor but to con- 
tinue progress in 
design. 

In fact, McCuen 
told the newsmen, a Hydra-Matic 
| type transmission could not be used 
}on a torque tube design automobile 
|}and a torque convertor would have 
ito be used on cars of this type, 
}such as the Buick and Chevrolet. 


Jack Weed 


| Defectives Down 

ERIODIC state motor 

inspection caused the junking 
of more than 96,000 vehicles in 
1950, according to a recent state- 
ment by Otto F. Messner, secretary 
of revenue of the state of Penn- 
sylvania. 

Before the state started its 
compulsory inspections, Messner 
added, 59 percent of the state’s 

| accidents were caused by defec- 
| tive or inefficient equipment, but 
last year only 2% percent were 
| thrown off the streets for this 
| cause. This compares with the 
national figure of approximately 

13 percent. 

Not only has the Pennsylvania 
compulsory inspection program re- 
sulted in fewer accidents from de- 
| fective-vehicle causes, but it has 
jalso raised the value and tradein 
allowance over that prevailing in 


other states, he pointed out. 
* * * 


vehicle 


Dealers Spurred 

HIS is information that should 
spur franchised dealers all over 
America in giving the May Safety 
Month program their full coopera- 


tion, especially in those _ states 
where there is no compulsory in- 
| spection. 


Another good reason why deal- 
ers everywhere should get behind 
| the present campaign is that it 
| most likely will have a great 

influence on either junking or 
having the owner repair many 
of the jalopies that may be of- 
fered in trade on better cars 
during the next few months. 

The only disadvantage state com- 
pulsory inspection has, in Messner's 
|thinking, is that unless adjoining 
states have similar laws, the pro- 
gram throws many of these unfit 
cars into adjoining states where 
they do not have compulsory in- 
spection. 


NPA Guide Lists 
13,000 Products 


WASHINGTON. —The National 
Production Authority last week is- 
sued a product assignment direc- 
tory, listing some 13,000 items and 
indicating in each case the NPA 
industry division handling the prod- 
uct. 

All economically significant prod- 
ucts manufactured in the U. S., with 
the exception of foods, animal and 
vegetable oils, tobacco and petro- 
leum products, are listed in the 
| publication. Foods, tobacco and ani- 
|mal and vegetable oils are under 
jurisdiction of the Department of 
Agriculture, and petroleum prod- 
ucts under the Petroleum Adminis- 
}tration for Defense. 
| Reprinted as an appendix to the 
directory is the Official CMP Class 
B products list. Copies of the di- 
rectory are expected to be available 
| from NPA field offices this week. 
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Another Big Reason - 
It's Smart to Be with Olds! 
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Quality is the major objective at Oldsmobile! Years 
ago, Oldsmobile discovered that quality could 
only be improved through a system of controls— 
rigid controls! ‘Today, over 400 technicians devote 
all their time to the maintenance and improvement 
of Oldsmobile quality. This “Quality Control” 
program makes certain that every car that rolls 
off the line is just as perfect as men, metal, and 
machines can make it. Every part and every 
activity—from the massive body drop to the small- 


est nut and bolt—is checked thoroughly to meet 
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Oldsmobile’s high standards. For example, in the 
final assembly -plant alone, 42 inspection. sta- 
tions and 6 quality control stations are always on 
the job, making sure that every part that goes into 
every Oldsmobile is exactly right! That’s why 
Oldsmobile’s famous “Rocket” Engine is the high- 
compression leader today! That’s why Oldsmobile’s 
“Rocket” Engine cars are setting performance 
and dependability records every day! And that’s 
why Oldsmobile dealers everywhere are more con- 


vinced than ever: It’s SMART to BE with Olds! 


11 


MOBILE QUALITY CONTROL 


‘wmerglLDSMOBILE 





DIivisSton o F 


GENERAL 


MOTOR S 








AUTOMOTIVE NEWS, MAY 21, 1951 


Dixie Dealers Visit Olds Plant— 


Forty-eight Oldsmobile dealers and sales managers from 31 cities in Texas, Louisiana and 
Arkansas flew to Lansing recently to tour the final assembly, engine and forge plants and to 


have luncheon with factory executives. 


Ford to Unwrap 


Cincinnati Plant 


CINCINNATI.—Several thousand 
persons are expected to tour Ford’s 
new Cincinnati Automatic Trans- 
mission plant during a _ two-day 
“open house” program Wednesday 
and Thursday (May 23-24), it is an- 
nounced by Marvin L. Katke, divi- 
sion manager. 

The first day of the program has 


|been set aside as “suppliers day” 


with more than 500 equipment and 
tool suppliers expected from Cin- 


cinnati and throughout the nation. | 


Thursday will be devoted to open 
house for the public from 10 a, m. 
to 4 p. m. Special invitations have 
been sent families of employes and 
school children. 


Need a merchandising pick-me-up? You'll 


| find helpful pointers in Bob Finlay's Mer- 
| chandising Memos column in AUTOMOTIVE 


NEWS. 








AEROCOR Is Now 
Being Used By Most 
of the Leading Car 
Manufacturers 
Because It— 


Has exceptional 
thermal - acoustical 
value. 


Is made of soft, 
resilient superfine 
fibers of glass that 
won't mat down. 


Fabricates easily with 
die, knife or scissors. 
May be wrapped, 
sewn, tacked, taped, 
pasted or cemented. 


Won't burn, rot, cor- 
rode, shrink, swell, 
stretch, disintegrate 
or absorb odor. 











FOB FACTORY 





GM Turns to K-F 
In Search for Steel 


jp deal whereby Kaiser-Frazer will use its stamping 
facilities to produce body stampings for Fisher Body is 
one of those marriages of necessity which have been occur- 
ring in the auto industry recently with increasing regularity. 

For many months, K-F has been a kind of materials 


banker for the entire indus- 
try. Practically all of the 
auto producers have, at one 
time or another, borrowed or 
bought steel from Kaiser-Frazer. 

The numerous “deals” made by 
K-F, particularly the acquisition 
of several blast furnaces, has re- 
sulted in greatly expanded steel 
receipts, 

Under the terms of the agree- 
ment, K-F will furnish the steel 
and Fisher Body will move some 
of its dies into Willow Run, The 
arrangement is a good one for both 
parties. 

GM gets a substantial amount of 


OWENS 


with 9a 


Trinity 3-4400. 


AEROCOR is used in these locations 
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FIBERGLAS IS IN YOUR LIFE...FOR ‘GOOD! 


steel it might not otherwise have, 
end K-F will be able to run its 
huge stamping plant 


facilities would otherwise be idle. 
* * * 


Squeeze on Metals 
/ CONVICTION shared by many 
scientists, engineers and metal- 
lurgists is that, regardless of de- 
fense developments, the U.S. faces 
a long-time shortage of alloying 
elements such as nickel, chromium, 
molybdenum, vanadium, tungsten 
and manganese. 
Each of these materials is vital 


to resist heat and corrosion, High- 
compression engines will undoubt- 
edly add to the alloy requirements 
for the crankshaft, valves, and pos- 
sibly the block of a motor car, 

. The jet engine and gas turbine 
pose the greatest single existing 
threat to our dwindling alloy 
supply. A jet engine has about 
1,000 blades. 

Each blade may be made of 
metal having close to 100 percent 
jalloy. Similarly, gas turbines need 
huge quantities of alloys. 
| At the moment, it appears prob- 


CORNING 


ERGLAS 


AEROCOR* 


With AEROCOR soaking up the 
decibels, your models roll with that 
substantial luxury sound—despite 
the possible noise caused by modi- 
fications and enforced short-cuts 
that you may use, and despite the 
longer original-owner driving that 
may lie ahead . . . OWENS-CORNING 
FIBERGLAS CORPORATION, 516 New 
Center Building, Detroit. Phone 


*Aerocor is the trade-mark of Owens-Corning Fiberglas Corpora- 
tion for a variety of products made of or with fibers of glass. 





round-the- | 
clock for a period during which the | 


to production of passenger cars. 

Nickel, chromium, molybdenum 
and manganese are used in substan- 
tial quantities to import strength 

!and toughness to steel, Both nickel 
and chromium are also used for 
plating. 

The principal use of tungsten and 
vanadium is for cutting tools. 
Molybdenum is also employed in 
increasing quantities for this pur- 
pose. 

The argument can be made 
that even without a defense pro- 
gram, the country may be ap- 
proaching the bottom of the alloy 
barrel and that unless sirong 
measures are taken to preserve 
the supply, alloy shortages will 
persist long after the country’s 
steel and iron ore capacity have 
been brought up to an adequate 
level. 

The grounds for existing fears 
are easy to find. Applications for 

jalloys are increasing at a terrific 
jrate. In addition to larger produc- 
{tion of automobiles, ships, aircraft, 
|buildings and housing, engineers 
|are constantly finding new uses for 
alloying elements. 
| For example, operating tempera- 
|tures of electric power plants are 
going up rapidly. This means more 
| alloy. 
Demand for Alloys 

EFINERIES also require alloy 

additions in fabulous quantities 


* + * 


able that engineers will be more 
successful in getting around alloy 
requirements for room temperature 
applications than elevated tempera- 
ture applications. 

This is one reason why it may 
well be that the auto industry may 
have to get along with fewer alloys 
and fewer uses for alloying ele- 
ments in the future than it has 
employed in the past. 


Fruehauf Plugs 
Defense Role 


Of Small Firms 


NEW YORK.—Small business has 
a vital and integral role in the na- 
tional defense production program, 
according to Fruehauf Trailer Co. 
In fact, the company revealed, 
without the assistance of its 2,745 
suppliers in 38 states, Fruehauf 
could not turn out a single trailer 
for either civilian or military use. 

To illustrate its point’ that 
“Everybody Shares in a United De- 
fense Effort,” Fruehauf has pre- 
pared a series of advertisements 
appearing in newspapers and maga- 
zines throughout the country. 

“Large manufacturers are often 
unjustly accused of hogging de- 
fense contracts and leaving the 
smaller firms out in the cold,” Roy 
Fruehauf, president of the com- 
pany, stated. “We at Fruehauf 
know that isn’t so. 

“As the first in a series of adver- 
tisements points out, thousands of 
firms are working with us to turn 
out trailers,” Fruehauf said. “And 
our experience isn’t unusual, Num- 
erous large producers are calling 
on smaller concerns in every cor- 
ner of the U. S. to help them com- 
plete defense contracts.” 


McCord Reports 
Soldering ‘Find’ 


DETROIT. McCord Radiator: 
Corp. reports it has developed 
“revolutionary” new soldering proc 
ess for use in the manufacture o 
automotive radiators. McCor¢ 
worked on the process in coopera 


tion with Mathieson Chemica 
Corp., Baltimore. 
Called the oronil Soldering 


Process, the method employs a se 
ries of soldering fluxes bearing th« 
tradename .M. C. C. These fluxes, i 
is claimed, are suitable for use i! 
joining most of the commonly use: 
metals and produce solder bond: 
of highest strength and eliminat: 
corrosion of plant equipment. 
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(The opinions expressed herein 
are those of Columnist Jordan 


necessarily those of 


News.) 


and not 
AUTOMOTIVE 


WRITER in the Cleveland Plain 

Dealer, following the currently 
popular nostalgic vein, so prevalent 
in the music and movies we hear 
and see, has paid me a compliment 
for which he deserves my undying 
gratitude. He says I live on a farm 
in Connecticut, 

I hope the tax collector does not 
miss that line. It puts me in the 
preferred parity agricultural class. 
It is true that my bright daughter 
Kate, age 12, who is eight years 
younger than my oldest grandchild, 
does, in season, “rake the meadow, 
sweet with hay,” true to the Maud 
Muller tradition. 

But ...I spend most of my time 
colliding with those 500,000 people 
who pass through Grand Central 
Terminal every day. 

Maybe the Cleveland author, J. 
Richard Wager, has unknowingly 
suggested a title page feature for 
that autobiography the publishers 
want me to write ... Suppose I 
put in my exclusive address as 
‘ . “Bosky Dell ... on the 
Housatonic,” with a title like .. . 
“Idyllic Thoughts Of an Old Con- 
necticut Farmer.” 

Think of what I could do with 
those heroes and heroines I have 
met in Hoards Dairyman and the 


Breeders Gazette ... like “Sun- 
shine Sue”... champion milk pro- 
ducer... “Bashaw ... the Bull” 


. and the Percherons, as content- 
ed as the Guernseys. 

However, I think I'd enjoy writ- 
ing under the title, “Adventures in 
Moses Cleveland’s Town.” 

cS x * 


Forest Citv Gets Nod 


HIL WITHINGTON was respon- 

sible for locating the Jordan 
factory in Cleveland. Paul Zens, my 
invaluable partner, and I had vis- 
ited Jackson, Mich., upon the invi- 
tation of Captain Sparks, Phil’s 
partner in Sparks-Withington Co. 
It looked like Jackson for a couple 
of days. Then we got a letter from 
Phil, in Cleveland, where I had 
once been a newspaper man, and 
we arrived at the old Union Station 
the next morning. 

Phil took us to George Coulton, 
president of the Union National 
Bank, where we deposited some 
money ... Then over to the Union 
Club for lunch, There we met 
Charles and Alva Bradley, “Back” 
Little, president of the chamber of 
commerce; Benedict Crowell and 
their partner, Lundoff, in the con- 
tracting business. 

By four in the afternoon we 
had a deal for a factory site and 
plant, in which we could assem- 
ble Jordan cars. The rest of the 
fascinating story of the following 
sixteen years, if told in detail, 
would be as long as Thomas 
Wolfe’s “Time and the River,” 
and the names that would ap- 
pear most frequently would be 
those of the farsighted men who 
made Cleveland the city it is 
today. 

If space were available I could 
tell stories of the Cleveland of 45 
years ago, when I was on the 
Cleveland Press, which would make 
young men and women proud of 
the town they live in...and... 
add some exciting details about the 
days of 20 years ago when Cleve- 
land had become the most forward 
looking city in America. 

The theme would be something 
of a comparison between qualita- 
tive citizenship in the great popu- 
lation centers of our country. 

* * + 


Of Days Long Ago 

froR example, here’s one about) 
those two bright Van Swear- 
ingen boys, which I think might} 
not be known to the older genera- | 
tion and certainly new to the boys! 





and girls of today. Those two good 
looking lads sold papers on the 
corner of Euclid and “Eriestreet” 
(E. Ninth) when I first heard of 
them. They were known to some 
boys I knew around the old Forest 
City hotel on the southeast corner 
of the square. 

Then, when Cassie Chadwick took 
the big financial tycoons for a ride 
to the extent of a few million dol- 
lars, and her house on Euclid ave. 
was taken over, young Orris P. 
Van Swearingen was appointed as 
custodian. When he and his bro‘ther, 
Mantis, began selling real estate 
out on the Heights, he happened 
one evening to ring the door bell 
at the home of Mr. Jenks, an archi- 
tect. Mrs. Daisy Jenks opened the 
door, 

Here was a blushing, diffident, 
but polite young man who was 
looking for someone who wanted 
to buy a house, a lot, or rent a 
place. She didn’t want either one, 
but she invited him in and final- 
ly asked him to stay for supper. 
I was told that she had about two 
cans of sardines in the cache. 
Her husband came home and 
there was formed a friendship 
which lasted for the rest of the 
Van Swearingens career. 

Prosperity came in abundance, 
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Awarded to Mitchell-Windle Motor— 
This Ford dealership in Falls City, Neb., has received the Four-Letter award. Left to right 
are: Harry Gundlach, Ford sales representative: Frederick W. Windle, Jack Mitchell and|t0 complete the conversion of its 


R. C. Lush, Omaha district sales manager. 


with the development of Shaker 
Heights ...the Rapid Transit... 
the Nickle Plate and the eventual 


railroad empire. 
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‘Sorry, Mr. Cannon .. 2 
UST before the Interstate Com- 
merce Commission was expected 
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to decide upon the application of 
the Van Swearingens for permis- 
sion to combine a number of east- 
ern railroads I was invited to their 
private office to make suggestions 
relative to the publicity announce- 
ment that might follow. 

They had three telephones on one 


Join the more than 18,000 dealers who are now 
making more money on seat covers with this 


13 


line, connected with Washington. 
“O. P.” was on one. , . Mantis on 
another and J. J. Bernet, president 
of the Nickle Plate, was on the 


4 third. The message came through, 


“approved physically, but disap- 
proved financially.” 

Mantis blushed and smiled, Ber- 
/net turned fiery red and swore, but 
| ““O. P.” laughed and said, “reminds 
| me of the time John Cannon was 
| coming in on a Mayfield car. A man 
| offered him a cigar and it was ac- 
|cepted. But when the fellow 
reached in his pocket he found he 
|didn’t have any. Then he added, 
|Sorry, Mr. Cannon, but if I’d had 
|one, it would have been a good 
| one,” 


| 
| 


Edmonton, Alta., Orders 


‘Propane Buses, Trolleys 
EDMONTON, Alta.—Determined 


|municipal transit system from 
| Street cars this year and concerned 
|over cutbacks in the automotive 
|industry’s production, Edmonton’s 
|city council has authorized orders 
|for 13 propane-powered buses and 
'40 trolley coaches. 


John O. Munn’'s Dealers Tell Me and J. B. 
|Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 
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tic, quilted plastic, rayon satin. 
America’s finest, Rankin covers look better, fit 
. yet they are priced low to 
give you more sales, faster turnover, bigger profits. Start 
now to cash in with Rankin. Mail coupon today for 
full information. 


Quality leader of the Rankin profit parade of 
fine seat covers for every car, every car 
owner. 


WHY YOU SELL MORE 
MAKE MORE 
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Market Reports . . 


Softness in New Orleans 


Oldsmobile, 145; Pontiac, 98; Dodge, | 


The new-car market here has! 
softened to such an extent within 
the past few weeks that all dealer- 
ships with the exception of one in| 
the high-priced field are able to! 
make immediate delivery on most 
models. All backlog orders have 
been washed out and the majority 
of dealers are demanding that their | 
salesmen get out on the “firing 
line.” 

It marks the first time since 
the war that dealers here have 
had an adequate stock of cars, 
and in many instances dealers 
are over-stocked. 

Also, for the first time since the 
war, every new-car dealer is back 
in the used-car business. It was 
almost unbelievable how long five 
dealers, including two in the low- 
priced field, stayed out of the used-| 
car end of the business. 

Recently, the lone remaining | 
holdout opened a used-car lot. At} 
present three dealers are operating | 
two used-car locations and one has 
three. 

Service and parts business of the | 
new-car establishments is running 
at an alltime high. Many dealers 
complain that their service facili- | 
ties are not adequate to take care} 
of the demand. 

One dealer voiced his opinion | 
that quite a bit of premature | 
buying was done for new cars | 
during the months following the 
start of the Korean war by peo- 
ple who had the ready cash. This 
particular dealer contends that 
the picture has changed—people 
are running out of money and 
the buyers of today are unable 
to meet the requirements of 
Regulation W. 

He said the buyers of today are 
usually able to make the one-third 
down payment but they cannot af- 

ford to meet the monthly notes. 
Also, prospects are shopping more 
than ever and dealers are forced to | 
give a part of their profit to make 
a deal. 

A dealer in the medium-priced | 
field reported that it has been his) 
observation that people who are in 
the market for new cars spend| 
around $125 to $150 fixing up their! 
old cars in the hope of getting a 
better tradein allowance. 

But when they realize the differ- | 
ence they have to pay, they just | 
continue to drive the old car. He! 
said the majority of buyers just 
can’t meet the monthly payments | 
which generally run over $100. 

One dealer said he is now sell- 
ing one out of five prospects, 
while it was one out of two when | 





the market was good. He attri- | 
butes this to the fact that month- 
ly notes over the 15-month period 
are too high. He contends that 
these same prospective buyers 
could be financed over a 21- 
month period. 

The used-car business continues 
to be spotty, but prices remain) 
firm. While used cars are not bring- | 
ing book value, it is the consensus | 
of dealers that prices are too high. | 
The '48, ’49 and ’50 models are par- 
ticularly slow movers, according to 
the dealers. Used cars selling around 


$1,000 are getting the big play. 
(Gordon Hebert.) 
* + x 
Cincinnati 


As of the end of April the shot 
in the arm that spring and warmer | 
weather was expected to give to} 
new and used-car sales hadn't ma-| 
terialized in Hamilton county (Cin- | 
cinnati). 

April new-car registrations, in 
fact, dropped over 1,000 units 
from the March total of 3,229. The 
April figure of 2,218 units was 
lower than any monthly total 
throughout the entire year of 
1950 with the exception of last 
November's low of 2,122. 

Retail sales of used cars, 1941 
models or older, totaled 2,864 in 
April. The March figure for the 
same category was 2,983. 


New-truck sales for the month | 
were 375, a drop of 15 from March. | 
Used-truck sales dropped to 172 | 
units from the March total of 232. | 

New-car registrations for April 
by makes: Chevrolet, 442; Ford, 
438; Plymouth, 260; Buick, 190; 
Oldsmobile, 159; Pontiac, 111; 
Mercury, 116; Dodge, 76; Stude- 
baker, 58; Chrysler, 87; DeSoto, 


| ers. 
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76; Hudson, 34; Cadillac, 36; 
Packard, 25; Nash, 38; Henry J, 
40; Kaiser, 16; Lincoln, 6; Willys, 
6; Crosley, 2; MG, 1, and Ja- 
guar, 1, 

New-truck registrations for April 
by makes: Chevrolet, 84; Ford, 101; 
International, 29; GMC, 78; Dodge, 
24; White, 16; Mack, 16; Willys, 6; 
Studebaker, 4; Divco, 11; Diamond 
T, 3; Reo, 2, and miscellaneous, 1. 

-(Emery Bacon). 

* * * 


Birmingham, Ala. 

Sales of new cars in Birmingham, 
Ala., continued to decline in April, 
being down 179 units for the month 
compared with March. 

Dealers claim that Regulation W 
still constitutes the most serious 
handicap. One of Birmingham’s 
larger dealers stated that he felt 
he could have sold twice as many 
cars if the law had not been in 
effect. 

Sales by makes in April were: 
Buick, 77; Cadillac, 28; Chevro- 
let, 252; Chrysler, 28; Crosley, 2; 
DeSoto, 27; Dodge, 66; Ford, 292; 
Henry J, 14; Hudson, 8; Kaiser, 
12; Lincoln, 5; Mercury, 90; Nash, 


| 31; Oldsmobile, 46; Packard, 9; 


Plymouth, 135; Pontiac, 65; Stu- 
debaker, 32, and Wiilys, 16, 


New-car sales in April amounted | 
ito 1,235 


units, against a total of 


1,414 for March. 


Sales of used cars were reported 
about the same in April as in 
March with prices steady. However, 
used-car lots were well-stocked and 
dealers are advertising heavily. 


Sentiment as to the future of the | 


used-car market is mixed, some 


dealers are optimistic, while others | 


feel that prices will go even lower. 
(Stuart Riddle). 


* * * 


Pittsburgh 


New-car registrations in 


the University of Pittsburgh re- 
ported in its weekly summary of 
business conditions. 

The university’s index of business 
activity dropped to 190.0 during the 
week, compared with 191.0 in the 
previous week and 185.2 in the same 
week of 1950. 


* * * 


Indianapolis 


the | 
Pittsburgh district during the week | 
ended May 5 were “down a shade,” | 


90; Chrysler, 85; Nash, 81, and 
Hudson, 75. 

Ford was first in the new-truck 
field with 69 units, and Chevrolet a 
close second with 64 deliveries. In- 
ternational was third with 56 units. 
The latter held the lead for the first 
four months with 427 deliveries. 


Chevrolet was second with 338 units 


and Ford third with 316.—(C, L. 
Kern). 
* * x 
Canada 
Dealers in Ontario showed the 


biggest gain in sales of new motor 
vehicles during February to lead 
all other dealers across Canada, 
selling 20,193 vehicles against 13,133 
last year, up 53.8 percent, the Ca- 
nadian government reports. 

Sales by other dealers showed the 
following in February, with fig- 
ures in parenthesis being for last 
year and all percentages represent- 
ing gains: British Columbia, 4,862 


(3,374), 44.1 percent; Alberta, 4,126 | 
(2,881), 43.2 percent; Quebec, 6,776 | 


(4,947), 37 percent; Saskatchewan, 
| 2,376 (1,751), 35.7 percent; Manitoba, 
2,196 (1,633), 34.5 percent, and the 
|Atlantic Provinces, 2,551 (2,281), 
| 11.8 percent.—(M. L. Schwartz.) 


* * * 


Houston 


April vehicle activity in Harris 
county (Houston) saw a small im- 
| provement in new-truck sales and 
|a decline in new-car sales amount- 
ing to 157 units compared with 
March. 


New-car sales in April totaled 
2,492 units, against 2,649 in March 
of this year. New-truck | sales 
reached 615 in April, against 568 in 
| March. 


Earl MeMillian led Ford deal- 
ers during the month by selling 

| 202 cars and 79 commercial ve- 
hicles. Knapp Chevrolet Co. 
paced Chevrolet dealers in car 
| sales with 94, while Richardson 
Chevrolet Co. led in truck sales 
with 38 deliveries. Among the 
| Plymouth’ dealers, Rosenstock 
Motors won out with 30 new-car 


sales, 
| New-car sales by makes in April 








|were: Buick, 180; Cadillac, 59; 
Chevrolet, 491; Chrysler, 45; De- 
Soto, 33; Dodge, 104; Ford, 659; 


Hudson, 21; Kaiser, 18; Henry J, 
17; Lincoln, 18; Mercury, 159; Nash, 


| honor to Grand Avenue Motor, St. Paul, when 


recent national council sessions in Dearborn. 


WILLOW RUN.—Two develop- 
ments in Kaiser-Frazer’s aircraft 
| program were announced last week. 
| They are: 
| 1. Completion of an agreement 
| whereby K-F acquires 49 percent of 
Chase Aircraft Co., Trenton, N. J. 

2. Manufacturing of sub-assem- 
| bly sections for Fairchild C-119 
Packet airplanes will start here 
next month. 

Under the Chase pact, Edgar 
Kaiser, K-F president, will be 
named president and chief execu- 
tive officer of the aircraft firm. 
Michael Stroukoff, former presi- 





dent, will become executive vice-| 


president and chief engineer in 
charge of research and develop- 
ment. Kaiser would not disclose 
the amount paid for the stock by 
K-F, but he said it has cumulative 
voting rights. 


Negotiations have been pending | 


| between Chase and the Air Force. 
| Formed by Stroukoff in 1943, the 
|firm has designed and built seven 
|different troop and cargo gliders 
and transports. 

Its latest achievement was 
made last month when it flew 
the first American-developed jet 

| transport. An _ identical design 

later was flown as a glider. 

| Chase also is credited with con- 

|struction of the first 

|glider. It was flown in December, 
1947. 

| K-F said, 





New-car sales in Marion county |68; Oldsmobile, 160; Packard, 26; | manufacture of the Fairchild order 


(Indianapolis), gained ground in 


| April over March, the monthly sur- 
vey of the Indianapolis Auto Trade | 


Assn. discloses. April registrations 
were 2,531, compared with 2,033 for 
the previous month, 

Despite increased activity in the 
new-car field, used cars remained 
more or less dormant with some 
improvement in postwar models 
noticed as the month closed. How- 


ever, most dealers felt that Regula- | 


tion W and inclement weather held 
back activity. 

Chevrolet led the new-car field 
in April with 663 deliveries, with 
Ford second with 559. For the 
first four months Chevrolet held 
a slight lead over Ford, 2,134 
units to 2,022, 

Plymouth was third in April with 
247 units, followed by: Buick, 171; 





Plymouth, 200; Pontiac, 146; Stude- 
baker, 71, and Willys, 17. 

New commercial -vehicle sales 
|were: Autocar, 1; Chevrolet, 187; 
Diamond T, 3; Diveo, 3; Dodge, 39; 
| Ford, 219; GMC, 54; International, 
|56; Mack, 8; Studebaker, 10; 
Thames, 1; White, 14, and Willys, 
20..—(R. Fenoglio.) 


* oe o” 


Akron 

New-car sales in Summit county 
|(Akron) slipped slightly in the 
|week ended May 5 as 396 units 
| were titled, compared with 406 in 
|the preceding week and 456 in the 
same 1950 week. 

Used-car sales, however, climbed 
sharply to 733 units. This topped 
the 
and also exceeded the comparable 
‘year ago week’s figure of 676. 





Minneapolis, St. Paul Chevrolet Salesmen Honored— 


Eighty Chevrolet salesmen who qualified for the 100-car club in 1950 have been feted at a banquet in Minneapolis, sponsored by deal- 


Cedric Adams, news commentator, was master of ceremonies. 


previous week's total of 656, | 


| will begin soon, said the planes 
|will be produced in volume here 
concurrently with regular output of 
| automobiles. 
| General Manager John Hallett 
said layout planning and clearance 


Young Honors Workers 


‘Of 25 Years’ Service 


DETROIT.—Veteran Detroit-area 
jemployes of L. A. Young Spring 
jand Wire Corp.—263 who have 
served a minimum of 25 years each 

were honored at an inaugural 
award dinner of the firm’s newly- 
formed Quarter Century club. 

Each employe received an en- 
graved gold watch from the com- 
pany. Sixteen of those to receive 
awards were women. The combined 
years of serve of all 263 members 
honored total 7,651. 


He conducted his news broadcast at the banquet, 


all-metal | 


in announcing that} 





|Elected to Ford Service Council— 


| Midwest region Ford dealer service and parts and accessories managers voted an unusual 


they elected both Elmer Baska (center), service 


superintendent, and Edgar Parney (right), parts and accessories superintendent of the dealer- 
ship, to the Ford national service managers and parts managers councils. 
Wood, Twin City district sales manager, congratulates Baska and Parney on their return from 


Above, R. P. 


K-F Near Fairchild Output; 
Buys 49% of Aircraft Firm 


of the aircraft portion of the plant 
is nearly complete. About 1,000 em- 
| ployes are engaged in the extensive 
tooling program 

More than a million square feet 
of the former bomber plant, 
which produced 8,800 B-24s dur- 
ing World War II, is being util- 
ized for the vast C-119 project. 

The main aircraft area is an L- 
shaped bay containing two assem- 
bly lines 2,300 feet long and 840 
feet wide. The lines terminate at 
Willow Run airport where the 
completed planes will be flight 
tested. 

Hallett said conversion of the 
plant to dual production of planes 
'and autos required major revision 
‘and condensation of auto making 
facilities with a minimum sacrifice 
|of car-making capacity. 

This involved relocation of vast 
| quantities of equipment, including 
jeight 50-foot paint sprav booths, 
| eight 200-foot ovens, nine floor con- 
veyors totaling 7,080 feet, a 850-by- 
| 39-foot concrete loading dock, 6,200 
feet of floor track, two 120-foot 
carrousel conveyors and two auto- 

motive trim lines totaling 3,800 

feet. 


Chicago Dealers 
Move to Assure 


Mechanic Supply 


CHICAGO.—Back of a dinner 
meeting to be held June 1 at the 
Knickerbocker hotel, sponsored 
jointly by Automotive Booster Club 
No. 7 and the Chicago Automobile 
Trade Assn., is a strategy to assure, 
if possible, that automobile dealers 
|will have sufficient mechanics in 
the face of increasing demands 
from defense plants. 

The function will be an occasion 
for awarding kits of tools to 15 
honor students from 10 vocational 
high schools in Chicago, and one 
each in Evanston, Harvey and 
Cicero, Ill.; Hammond, and East 
Chicago, Ind. 

A bulletin issued by the two 
sponsoring groups states the prob- 
lems and needs, in part, as follows: 

“There’s not much doubt but 
what there is a shortage nowadays 
of mechanics. There are more cars 
on the road today than ever before 
in the history of our country. More 
| men are needed to repair those cars 


,|and keep them running. But a de- 


fense economy is beginning to make 
it difficult to keep cars, trucks, 
buses, tractors and other engines 
|running, and to have enough me- 
| chanics to repair them. 

“Our big problem is to interest 
more of our young men to utilize 
the skills they learn in the service 
branch of the industry. We believe 
|the tool award program is one way 
|to show these young men there is 
|a place for them in the automotive 
| service industry.” 


Berger Appoints 2 
| Berger Motors (Oldsmobile), Bal- 
|timore, has appointed Harry Salz- 
|man as general sales manager and 
|Ted N. Stoppenbach as_ service 
manager. Salzman formerly was 
|with Anderson Motors and Stop- 
penbach with Park Circle Motors. 
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,.. With Buick parts! 


HE auto industry will spend millions of dollars 

during May to advertise the National Safety 

Drive. You can make this powerful advertising work 
for you by doing all the safety checkups you can— SAVE TIME WITH KITS—like this 
BRAKES FRONT LIGHTS Buick brake overhaul kit. All in one 
STEERING REAR LIGHTS complete package, with springs and 
TIRES EXHAUST “fatigue replacements” you need. 


HORN WINDSHIELD WIPERS No expensive equipment needed. 


GLASS REAR-VIEW MIRROR 
ENGINEER APPROVED ACCESSORIES 


And for any Buick work you do—use Buick factory- 
engineered parts! They fit right, they save expen- 
sive time, they carry a warranty which protects you, we 2 ‘ ac 
and they’re priced with competition. - 





Get Buick parts from your Buick dealer. 
FACTORY ENGINEERED PARTS 








see your Buick dealer 






Better work with Buick parts 


i — 
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High Treasury Receipts 
Prompt Tax Caution 


By William Ullman 

Washington Correspondent 
i ke House Ways and Means committee has decided to 
recommend that Congress boost income-tax rates by 
three percentage points all the way up the scale. The Admin- 
istration had asked a boost of four percentage points. The 
committee also has approved “ 
a corporation tax lift of 5 
percent. The Administration 





Presented by DeShong— 
L. M. DeShong (right), 
Chevrolet, Paris, Tex., presents a 1951 Chevro- 


owner of Lamar 
point out, may be found in the 


day-to-day figures on Treasury re- 


let to R. E. Short, who has completed 25 years . P 
of service as accountant of the firm. The pres- had asked for 8. ceipte thus far this year. Fresent 

: ie : Just why is the committee cut- tax rates, they say, are yielding 
entation was made at a banquet in Short's ting down the Administration re- more than was expected, largely 


One reason, tax experts because the 


inflationary boom has 


honor. quests? 







Sito Uy -YOU’RE ON 


THE ROAD TO BETTER 
POWER BRAKING! 


There's no need to be puzzled about the question of efficient 
power braking for any commercial vehicle. Where the 
preference is for a hydraulic system, Hydrovac, with over 
two and a half million installations, has proven itself the 
undisputed leader in its field. And for vehicles where air 
actuated brakes are the choice, the new Bendix Air-Pak 
air-hydraulic power braking unit is foremost in its field. 


Air-Pak, similar in design and principle to the Hydrovac, 
changes air pressure into hydraulic pressure by means of 
two direct connected pistons, thus combining all the well 
proven advantages of hydraulic brake action with an air 
brake system. 


Products of twenty-five years of practical braking experi- 
ence, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And in 
both the vacuum and the air actuated units, brakes can be 
applied instantly by foot power alone—a safety factor of 
tremendous importance. Remember, regardless of size of 
vehicle or whether your preference is for vacuum or air 
actuated brakes, for the industry's finest power braking 


systems—specify Bendix* Hydrovac* or Bendix Air-Pak. 
REG. U.S. PAT. OFF. 






air-hydraulic power 
brake unit 


Hydrovac 
vacuum-hydraulic 
power brake unit 


BRAKING HEADQUARTERS for the AUTOMOTIVE INDUSTRY 
BENDIX - Sicicn - SOUTH BEND 


Soles: Bendix International Division, 72 Fifth =r 
aviation conrekatien 


Export 
Ave., New York 11, N.Y. « Cenedian Sales: Bendix- 
Eclipse of Conede, Lid., Windser, Onterie, Cenede 





1951 


stimulated business to a point be-| 


yond expectations. 
Although both the _ individual 
boost and corporation increase are 
regarded as ten- 
tative actions, 
subject to later 
formal votes 
when the whole 
tax bill is com- 
pleted, there is 
little chance of 
any upsets later, 
members said. 
Both individual 
and company 
taxes will yield 
much less. than 


William Ullman 
the Treasury requested. Instead of 


the $10 billion of new revenue, 
forecasts point to a total yield of 
less than $7 billion. 
* * * 
Undecided on Dates 
(CpTHER decisions by the Ways 
and Means committee include: 


Bendix 
Products 
VT, 





1. A decision to extend for an- 
‘other year the existing stopgap 
system under which life insurance 
companies are taxed. 

2. Issuance of instructions to the 
staff of experts to make a special 
study to determine whether mu- 
tual fire and casualty companies 
should be taxed. 

3. Rejection of a proposal to 
subject to taxation the so-called 
unrelated business earnings of 
state universities. Such earnings 
by private colleges are subject to 
taxation. Unrelated earnings are 
described as those arising from 
money-making properties owned 
by colleges as, for example, a 
macaroni factory. 

The committee deferred action on 
the effective date of the increases. 
July 1 for the corporation tax 
changes and Oct. 1 for individual 
income and excise tax revisions 
have been mentioned as likely pos- 
sibilities. 

* + + 


Teeth Asked on Controls 


CONOMIC Stabilizer Eric John- 

ston has asked Congress for 
stronger enforcement power to 
smash down on price control chis- 
elers. 

“We intend to go after the chis- 
elers and hit them hard with every- 
thing we've got,” Johnston told the 
Senate Banking committee. 

But to do this job effectively, 
Johnston said, he needed two 
weapons he doesn’t have under the 
present Defense Production Act, a 
revision which is under considera- 
tion on both sides of Congress. 

The two weapons are licensing 


authority and unlimited treble 
damages against price control 
violators. 


If a flagrant price chiseler knew 
he faced a possible suspension of 
|his business license, he’d be more 
likely to restrain his illegal activi- 
ties, Johnston said. Present dam- 
ages against price violators are 
limited to $10,000, an invitation to 
the big-time operator to try to get 
away with really “big pickings,” 
the economic stabilizer observed. 

Johnston, in supporting the Presi- 
dent’s recent recommendations for 
stricter mobilization controls, dis- 
closed that the government hoped 
to roll back the prices on a great 
many items; but, he added, “trying 
to push all prices back to pre- 
Korean days would be like trying 
to push toothpaste back into a 
tube.” 

He said that the government had 
to issue a general freeze order on 
prices last January rather than 
order a rollback of all prices to 
the pre-Korean level because the 
latter action would have confronted 
|many businesses with the choice 
of “compliance and bankruptcy, or 
evasion and black marketing.” 


Bus Line Fights 
Railway Route 


LOUISVILLE. Blue 
'Coach Lines has acted to stop 
Louisville Railway Co. from 
“muscling in” on its Camp Taylor 
bus route, Harry L. Swain, presi- 
dent of the bus firm, says. 

Blue Motor has filed an objective 
with the state motor transportation 
division to the railway’s new route, 
which it contends duplicates the 
service it has been giving the area 
“for 15 years.” Louisville Railway 
started a new route to Camp Taylor 
Jan, 21, 


Blanchard Takes Post 
Carl C. Blanchard, owner of 
Farmington Motor Co. (Ford), 
Farmington, N. H., has been named 
|a director of the Farmington 
| Building & Loan Assn. 


Motor 





Dealer Takes Entire Staff 
On N. Y. Weekend Trip 

DETROIT.—At the close of the 
Flying Jamboree contests for 
Ford parts and service person- 
nel, Al Long, Ford dealer here, 
found that three in his organi- 
zation had won all-expense trips 
to New York for a week-end. 

But since, according to Long, 
it took everyone to put the con- 
test over, he is including the 
whole organization for the trip 
—as well as wives and husbands 
of the workers. The dealership, 
he announced, will be closed 
May 19-20, while the staff has a 
week-end on him, 
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- Seat cover manufactured by Kristy Manufacturing 
: Company of Miami, Fla. Fabric woven of Firestone Velon *2% +; 
by Swift Manufacturing Company. 
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SALES OFFICES, Yarn Division: 


850 Fifth Avenue, New York 1, N. Y. 

1621 Euclid Ave., Cleveland 15, Ohio 

666 Lake Shore Drive, Chicago 11, Ill, 

2525 Firestone Blvd., Los Angeles 54, Calif. 











Now’s your golden chance to make a seat cover sale with 
every car you sell. Sell ’em the best...sell ’em the 
longest-lasting seat covers, woven of Firestone Velon. 


Customers are protection minded. They’re buying with the 
idea that the car may have to last a long, long time. 

You can show them that seat covers woven of Firestone Velon 
are so durable...so resistant to dirt, grime, fading, 
temperature change and staining...that they not only prolong 
the life of car interiors, but also far outlast 

old style, conventional seat protectors. 


Seat covers woven of Velon are stunning accessories for cars. 

Your customers will be attracted by bright, jewel-like 

colors, interesting plaids, checks, stripes and twills. 

Help them select the pattern and color that goes best 

with the car interior. Equip the cars you take in trade with 

seat covers woven of Firestone Velon and watch them 

move right out of the lot. You make a faster sale, with a 

better profit. Consult your regular supplier or write 

Firestone Plastics Company, Yarn Division, Pottstown, Pa. 

for a list of resources. ernape mane 
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At Atlanta to 


WASHINGTON. The nation’s 
transportation needs and problems 
will be reviewed at a regional con- 
ference to be held in Atlanta June 
7-8 under the auspices of the U. S. 
Chamber of Commerce. 

“The primary purpose of the con- 
ference,” said Evans A. Nash, chair- 
man of the chamber’s transporta- 
tion and communication commit- 
tee, “is to discuss current problems 
confronting the transport industry 
and obtain from southeast officials 
views and suggestions on ways to 
create better transportation § sys- 
tems both now and for the future.” 

Government officials who will 
take part in the program are 
Philip A. Hollar, newly appointed 
deputy Undersecretary of Com- 
merce for transportation, and 
Homer C. King, deputy adminis- 
trator, Defense Transport Admin- 
istration. 

Leading carrier executives par- 
ticipating in panel discussions of 
transport services and problems in- 
clude Champion McD. Davis, pres- 
ident of the Atlantic Coast Line 
Railroad; C. E. Woolman, president 
and general manager, Delta Air 
Lines; Guy A. Huguelet, president, 
Southeastern Greyhound Corp., and 
W. B. Garner, executive vice-presi- 
dent, Waterman Steamship Corp. 
A truck representative will also 
participate. 

Shippers will be represented by 
A. W. Vogtle, vice-president, De- 
Bardeleben Coal Corp.; Louis A. 
Schwartz, general manager, New 
Orleans Traffic and Transporta- 
tion Bureau and general chair- 
man of the southeastern regional 
shippers advisory board, and 
Charles S. Decker, general traf- 
fic manager of Borden Co. 


This conference for the south- 
eastern states, it was pointed out, 
follows an earlier conference for 
the southwest, held at Oklahoma 
City last January. The conferences 
are a means whereby national 
transport thinking can be brought 
to Washington to shape future poli- 
cies of the national chamber, Nash 
stated. 

Other speeches to be heard at 


Ceremony Opens 
New DuPont Lab 
At Wilmington 


WILMINGTON, Del. DuPont 
Co. has officially dedicated its new 
experimental station laboratories 
here. Attending the ceremonies 
were university and industrial sci- 
entists. 

One of the pieces of equipment 
shown the visitors was described as 
capable of developing pressure up 
to 200,000 pounds per square inch. 
The machine, a hydraulic intensi- 
fier, is a semi-commercial engineer- 
ing research tool using a volume cf 
liquid many times that usually em- 
ployed in physics studies, it was 
said. 

The machine is used to study the 
behavior of materials under con- 
stant pressure. 

Before beginning a tour of the 
new facilities, the visitors were 
shown what happens when metals 
are attacked by corrosive liquids 
This was done via a moving pic- 
ture, taken through a microscope, 
from the start of the corrosion 
process to the almost complete dis- 
integration of the metal. 


School-Bus Cost 
Hits $200 Million 


NEW YORK.—Total expense of 
school transportation now amounts 
to $200,000,000 a year, the first con- 
vention of the School Bus Body 
Manufacturers’ Assn. has been told 

Dr. E. Glenn Featherston, of the 
U. S. Office of Education, told the 
meeting that school-bus use is not 
now confined to rural areas. 

Aids GM Dealers in B. C. 

VANCOUVER, B. C.—General 
Motors Products of Canada has 
opened its new office building and 
parts warehouse at 900 Terminal 
St., here. The new Pacific zone 
facilities serve 75 GM _ dealers 


throughout British Columbia and 
the Yukon. 





Second Transport Parley 
U. S. Chamber Schedules Regional Meeting 


AUTOMOTIVE NEWS, MAY 21, 1951 


Review Needs 


the Atlanta convention will be given 
by Robert H. Walker, director of 
the national C of C, who will talk 
on “Where the Chamber of Com- 
merce of the U. S. Stands on Trans- 
portation Issues,” and Harold F. 
Hammond, manager of the cham- 
ber’s transportation and communi- 
cation department, who will le 
off the program on June 7 with a 
talk on “The Washington Scene.” 
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Wheat Chevrolet, Manassas, Va.— 
Approximately 5,000 persons attended a square dance which featured the opening of this 
new building. The structure has 16,000 square feet of floor space, according to Dealer Clar- 
ad | ence L. Wheat. 


Need a merchandising pick-me-up? You'll | chandising' Memos column in AUTOMOTIVE 


find helpful pointers in Bob Finlay’s Mer- 
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|3-M Employes Share 


$522,746 in Profits 


ST. PAUL.—Employes’ share of 
Minnesota Mining & Mfg. Co. 
profits for the first three months of 
1951 totaled $522,746, President R. P 
Carlton announces. 

Carlton cited increased federal 
taxes as a factor in lowering the 
amount available for profit-sharing. 

“Even though the company de- 
cided not to deduct excess profits 
taxes, the higher normal tax rates 
now in effect impose an extra bur- 
den on profits, and therefore, on em- 
ploye profit-sharing,” he said. 




















Llewe 
This Pp. 
versary. 
Nelson | 
McGr 


25 years, 


One of a ser 








AUTOMOTIVE NEWS, MAY 21, 1951 


Op Production Nearly Doubles °49 Totals . . . 


WASHINGTON. A total of 64,-|as opposed to 18,317 in 1949. This 


tured during 1950, according to the percentages of the two year's to- 
annual report from the Truck- tals, as well as nearly doubling the 
Trailer Manufacturers Assn. here. actual number of vans produced in 
The figure nearly doubles the 1949 the previous year. 


‘ 7 O7 > sté< is j a) P 
Llewellyn Honored on 25th Anniversary— total Ga 33,097, the _ statistics Be tha soeetiin 2 ilies 
This Pontiac dealership in Lorain, O., received a Better Dealer award on its silver anni- showed. ; units, 11,418 units were produced 
srsary. Left to right are: George Llewellyn jr., manager; Gene Hopkins, plant manager of According to the report, the fol- jast year. This again nearly dou- 
Nelson Stud Welding Corp., who purchased 25 Pontiacs for his firm from Llewellyn; Walt | lowing data are available: bles the figures for the year be- 
J McGrath, zone manager; George Llewellyn sr.; Loretta Kelling, company bookkeeper for The production of vans was estab- fore, when 6,159 units were pro- 
25 years, and Robert V. Curie, zone service manager. lished at 38,016 for the last year, duced. However, a 1.3 percent 
There are times in Washington when what the press corps 
buzzes about is not the news so much as one of their own 
colleagues who makes news. Twice, Presidents of the United 
States have broken their rule against individual interviews to 
{ 
ae 





talk to him for publication. For leaders in Washington 
know, as do thousands of readers all over the country, that 
there is no more lucid, informed, or penetrating writing 
done on national affairs today than is done by Arthur Krock. 


Arthur Krock has been a reporter for more than four 
decades. He was a full-fledged Washington correspondent 
when Taft was President. Since 1932, he has been chief 

of The Times Washington bureau, the largest maintained by 
any publication. His column on national affairs, “In the 
Nation,” is an outstanding feature of The Times editorial 
page. Three of the men in his bureau have won Pulitzer 
Prizes, the highest honor in American journalism. 

His own distinguished reporting of Washington news has 


twice won the Pulitzer Prize. 


Reporters and editors like Arthur Krock, pooling their skills 
and talents each day, help make The New York Times 
the interesting, authoritative, unusual newspaper it is. 


Readers believe in it, trust it, rely upon it. 


And when readers get more out of a newspaper, 
advertisers get more, too. That explains why The Times has been 
New York’s advertising leader for 32 consecutive years... 
and why last year it published the most advertising any 


New York newspaper has ever carried. There’s a lot about 


cd 
Presidents The Times you ought to know. Let us tell you. 


HUNDREDTH ANNIVERSARY 1951 
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301 truck-trailers was manufac- represents a 3.7 percent rise in the 


Trailer Output Climbs to 64,301 


drop was effected in the percent- 
ages of total production for the 
two years, 

Production of tanks for '50 was 
listed at 3,982, while 2,035 were pro- 
duced the year before. This is a .1 
percent raise in the percentages of 
total production. 

Nearly the same percentages of 
production are apparent in the 
totals for pole and logging trucks. 
The 1950 total was 2,512 as against 
1,260 for 1949. 

Low-bed haulers were 1.6 percent 
lower in 1950, although 332 more 
units were produced during the 
year. Totals for the two years were 
1,758 (1950) and 1,426. 

Dump trailers held their per- 
centages of production rate at 1.4 
for both years. The difference 

was 533 more units in 1950. 


Totals for other trailers during 
1950 was 3,371, as compared to 1,- 
904 in 1949. Percentage of year's 
production dropped by .6 percent. 

Trailer chassis output climbed to 
2,344 in 1950 from 1,526 during the 
previous year. This was a drop of 
9 percent, percentage-wise, in the 
two year’s production. 

Among the _ vans, _ insulated 
trailers and _ refrigerated units 
were 3,795 for 1950, other closed 
top models, 30,295, and open top, 
3,926. 

In the platform production, cat- 
tle and stake racks accounted for 
1,590, grain bodies 642 and all other 
platforms, 9,186. 

Petroleum tanks led the tank pro- 
duction field with 3,710 units. Other 
tanks totaled 272. 

Single axle pole and logging 
trucks led the field with 1,434 pro- 
duced, Tandem axle units account- 
ed for the balance with 1,078. 


For Bulk Plants 


Petroleum Institute Offers 


Instructive Booklet 


NEW YORK.—A chuckle as well 
as a challenge is contained in a 
booklet entitled “Less Loss, More 
Profit” which has been released by 
the American Petroleum Institute, 
50 W. 50th St.. New York 20, Pre- 
pared under the supervision of the 
Division of Marketing, it is ad- 
dressed to owners and employes of 
bulk plants and terminals, and 
explains the latest methods used to 
avoid leakage and _ evaporation 
losses. 

The booklet is a popularization 
of a much more detailed bulletin 
prepared by the division of market- 
ing under the title “Recommended 
Good Practices for Bulk Liquid 
Loss Control in Terminals and 
Depots.” 

Readers are shown how to cut 
losses by careful checking of 
gauges and meters, accurate mea- 
surements of tanks, submerged 
loading of trucks, use of the proper 
storage tank for each product and 
careful painting and maintenance 
of tanks. 


Harnischfeger to Build 
Chicago Diesel Plant 

CHICAGO.—Diesel engines rang- 
ing from one to six cylinders will 
be produced here by Harnischfeger 
Corp., of Milwaukee, in a new 
plant to be built at suburban Crys- 
tal Lake. 

The company now has. seven 
plants in Wisconsin and Michigan. 
The Crystal Lake unit will start 
operations in October and even- 
tually will employ nearly 500 pro- 
duction workers, the company an- 
nounced. 


Pierce-Crook Chevrolet 
Replaces Pawtucket Dealer 

Pierce-Crook Chevrolet, Inc., 
has been formed in Pawtucket, 
R. L, and will take over the 
facilities of the ftormer Frank 
Crook, Ine., sales and service at 
190 Main St., Pawtucket. 

The new organization will be 
headed by Robert W. Pierce, who 
has been active in General Mo- 
tors dealerships for many years. 

Pa * 


Walker Names King 
Dick King has been appointed 


sales manager of Walker Bros. 
Nash, Los Angeles, announces 
Clarence Walker, president, 
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Merchandising 


Memos to Dealers 





OBB SWETNAM, veteran sales 

promotion and advertising man 

for Fulwiler Motor (Ford), El 

Paso, Tex., offers this tonic for the 
prevention of thirtydayitis: 

“Mix together—good and rapid 
reconditioning and beautification, 
interest in and knowledge of 
items sold, convincing advertis- 
ing at regular intervals, origina- 
tion and co-operation, hard and 
systematic work, and a good sales 
contest.” 

These ingredients, says Swetnam, 


are mixed in the container of en-| 


thusiasm, and dosed out each —s partment with a new tire recap- 


ing to the salesmen. 
* 


What Is It? 


T MIGHT be well to point out} 


here that while we all know an 


By Bob Finlay 


inspired organization can outpace 
an uninspired outfit any day, some 
of us forget that the 
that lasts is more than a “rah-rah” 
talk in the morning. 


It is a continuing process of 


Good Motor Co. Marks 


19th Year with Open House 

Good Motor Co., 225 E, White 
St., Rock Hill, S. C., held an open 
house recently in celebration of 
its 19th anniversary, and the 
Opening of its new service de- 


ping plant. 
For an eight-day period, Good 
offered its entire stock of used 


cars at reduced prices, More than 
$500 in Prizes \ were ‘given away. 


"Modernization with 


Linco/n Lubricating Equipment 
Helped Make Our Lube Department One of 


the Busiest and Best Looking in the Area.”’ 


W. W. Stoner, Vice President, C. Earl Stoner, Inc 
Culver City, California 


“Your recommendations and service in modernizing 


our Lubrication Department helped to make it one 


of the busiest and best looking in this area. 


“Our service men are happy with its fast 


operation, and the ease with which lubricants 


may be changed. 


needed service only once in 2% years. Lincoln has 


Your Lincoln Masterluber has 


certainly contributed to the success of our 


Lubrication and Service Departments.” 


W W Stoner, Vice President 
C. Earl Stoner, Inc. 


Culver City, California 


® Replace Lost and Damaged Fittings with 
LINCOLN BULLNECK* FITTINGS 


The modern fitting with the Ball-in-the- 
the choice of original equip- 
ment manufacturers in the automotive 
and farm implement industries. Seals 


Top.. 


dirt ovt grease in. 


LINCOLN ENGINEERING COMPANY 
5709 Natural Bridge Ave. 


St. Levis 20, Me. 


inspiration | 


building confidence by helping ca- 
pable men to produce and then pro- 
ducing for them, too, through fair 
treatment right down the line. 

* * * 


The Big Push 
OFTENING of the used-car mar- | 
ket has brought all sorts of pro- | 
| motions, ranging from sentiment to 
| cash. 


Before Mother's day, Jordan Mo- | 
tors in Mishawaka, Ind., sent a bou- | 
quet of flowers to the mother of | 


the customer’s choice for 
purchase of a new or used car. 


In Indianapolis, I. Wolf, Inc., 
offered a 17-jewel watch with 
every used-car purchase. Snider 
Auto Service advertised prices 
$400 lower than regular. 


In New York City, Stanley S.| 


Kilburn (Chrysler-Plymouth) ad- 


vertised 300 used cars below whole- | 


sale prices. 
|ideas from line 
Omaha Chevrolet Dealers Assn. 


* * * 


Come In 


EUMAN MOTORS 
| 1 Plymouth) in Buffalo is en- 
|gaged in an all-out merchandising 
effort aimed at stimulating action 
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Pontiac Honors Blanchard— 

Bill Blanchard (left), 
Left to right are: Blanchard, Don Stuart, San 
eral manager; Charles Copeland, 
manager. 


The used-car push also brought|in new car, used car and service 
associations. The | department business, 

is | 
sending speedy reports to its deal- ground free 
ers on the Omaha used-car auction.| Mexico and New York City. 


Neuman built its promotion 
all-expense trips to 
It | 
j}asked participants to do nothing | 


|to enter the contest but fill out a 


(DeSoto-| card and drop it in a box in the 


showrooms, 


The agency tagged its promo- 
tion the “Anniversary Fiesta” 
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dealer in Oroville, Calif., 


assistant zone 


has received Pontiac's Better Dealer award 
Francisco zone manager; Charles Levulett, gen 


manager, and Robert A. Campbell, sale 


and ran it for a period of two 
weeks. First prize was an 11-day 
all-expense trip for two to Mexi- 
co. Two additional prizes were 
free 3-day all-expense trips to 
New York City. 
| The winners were selected by 
drawing. Participants were invited 
‘to drop in any time during the two- 
| week period and fill out a contest 
card. 


To stimulate new-car business 
in conjunction with the event, 
Neuman offered a written one- 
year guarantee with every Plym- 
outh or DeSoto ordered and de- 
livered during the promotion. 
To sharpen up used-car activity, 

the agency said it would cut the 

price on any 1946 to 1950 used car 
$100 to anyone bringing in a copy 
of a newspaper ad. 

Service business was sparked 
during the promotion with a long 
list of special offers. 

Free travel booklets on Mexico 
and New York City were passed out 
at the showrooms. A personalized 
keycase was given with every pur- 
chase during the event and free 
balloons were given to children ac- 
companied by parents. 





Ceramic Engines 
Held Possible 
By Scientists 


COLUMBUS, O. — Scientists say 
the future may bring high-tempera- 
ture engines of ceramic materials 
stronger than metals, able to with- 
stand rigors of heat and corrosion. 

It is impossible at present, how- 
ever, since ceramics are brittle and 
break under blows and_ under 
thermal shock. 

But Battelle Memorial Institute 
scientists are seeking the reason 
why ceramics break. They hope to 
eliminate breakage by removing the 
cause. 

Theorectically, they say, ceram- 
ics should not shatter when struck 
with a hammer. On the contrary, 
the blow should cause the hammer 
to be deformed. The atomic forces 
in a ceramic material are stronger 
than the forces for bending a metal, 
the scientists say. 

But the theory doesn’t hold up 
and Battelle scientists are trying to 
find why. 

If they succeed, they believe 
ceramics could be used in the con- 
struction of jet engines, gas tur- 
bines and rockets. The research 
project is being sponsored by the 
materials laboratory of Wright-Pat- 
terson Air Force base. 


Connecticut Opens 
Steel Firm Quest 


HARTFORD, Conn.—Gov. Lodgé« 


|has asked the Connecticut develop- 
|ment commission to find a privat« 


company to operate a steel mill in 
the state. The commission immedi- 
ately named a three-man commit- 
tee to make the search. 
Connecticut wants more diversi- 
fication in its economy in order to 
provide more employment opportu- 
nity. An engineering firm, which 
recently made a study for the state 
said a steel mill would be feasible, 
if operated by an existing steel 
company or a closely allied enter- 


| prise. 


Graco Takes 3 Deals 
Graco, a subsidiary of W. R. 









Grace and Co., has purchased the 
International Harvester dealerships 
in Stockton, Lodi and Tracy, Calif. 
Harry Warner has been named 
general manager of the firms. 
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Lawsuits Affecting Dealers .. . 
Court Decisions 


By Leo T. Parker 
Attorney at Law 
\ READER asks this question, 
the answer to which interests 
il automobile dealers, as follows: 
“If an automobile owner forgets or 
does not know that his automobile 
s now insured, is the policy ren- 
iered void if he fails to notify the 
insurance company of an accident 
within the period specified in the 
policy?” 

According to a late higher court 

decision the answer is no. 


For example, in Spradlin v. Co- 
lumbia Insurance Co.—232 S.W. 
(2d) 605—it was shown an automo- 
bile dealer held a comprehensive 
insurance policy on an automobile 
to protect his interest in the auto- 
mobile since the buyer had not paid 
the account in full. However, the 
buyer of the automobile, in whose 
name the insurance was written, 
did not know of the insurance or 
that his monthly payments to the 
automobile dealer included payment 
of the premium on the policy. 

One day the buyer and owner 
got out of the car and was pre- 
paring to gauge his air when the 
car kicked out of gear, ran down 
the street, and smashed into a 
concrete pier, extensively damag- 
ing the car. This accident hap- 
pened on Nov. 15. The buyer did 
not learn of the policy until 17 
months later. 

The policv contained a clause to 
the effect that the policy was void 
unless the insured filed proof of 
loss with the insurance company 
within 60 days after the occurrence 
of an accident or loss. The insur- 
ance company refused to pay the 
loss because of this clause. 

In subsequent litigation the high- 
er court held that the insurance 
company must pay the loss, saying: 

“As a general rule, where the 
beneficiary of an insurance policy 
is ignorant of the existence of the 
policy, delay in giving notice and 
furnishing proofs of loss is excused, 
and in such case, there is a suffi- 
cient compliance with the provi- 
sions if notice and proofs of loss 
are made within a reasonable time 
after the discovery of the existence 
of the policy.” 

This court also held that both the 
automobile dealer, who sold the 
ear, and the finance company which 
financed the sale could recover the 
loss since the policy had been as- 
signed to their benefit. 

* * x 


License Litigated 


A CITY license law is unreason- 
able and void which requires 
sellers of used automobiles to also 
sell new cars. 

For example, in Signore v. Riz- 
zolo 75 Atl. (2d) 757, it was shown 
that a city enacted an ordinance 
intended to license and regulate 
the business of selling and stor- 
ing used motor vehicles on vacant 
lots. 

The higher court held void the 
part of the ordinance requiring 
dealers of used automobiles on va- 
cant lots to be authorized dealers 
in new automobiles. 


Also, the higher court held valid 
that part of the ordinance which 
required that notices be sent to 
property owners within 200 feet of 
the proposed vacant lot informing 
them of the intended use of the lot 
for sale of used automobiles. 


This court also held that a 
municipality may enact and en- 
force ordinances under its police 
powers which will reasonably 
benefit the public welfare and 
regulate the used-car business. 
The court said: 

“An ordinance is presumed to be 
reasonable and the burden of prov- 
ing its unreasonableness is upon the 
party attacking it. But the correc- 
tive measures invoked must be rea- 
sonably necessary for the accom- 
plishment of the purpose in view; 
they must be neither arbitrary nor 
induly oppressive.” 

* * cd 


Dealer a Merchant 


A CCORDING to a recent higher | 


dealer is 
“retail 


court an automobile 
subject to taxation as a 
merchant.” 

For example, in Barnard Mo- 
tors v. City of Portland, 215 Pac. 
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(2d) 667, it was shown that a city 
passed an ordinance which de- 
fines a “retail merchant” to mean | 
all engaged in the business of 
“selling at retail any goods, 
wares, merchandise, or articles.” | 
The ordinance imposes on each 
“retail merchant” an annual li- 
cense fee of $25, plus $1 on each | 
$1,000 of gross sales in excess of | 
$25,000. 
Barnard Motors filed suit to in-| 
validate the ordinance, contending | 








that a motor vehicle dealer is not Babbitt Motors Receives 2nd Ford Award— 


For the second consecutive year, this Rutland (Vt.) dealership has received a Four-Letter 


a “retail merchant” within the gen- 
erally accepted sense of that term, | 
because a motor vehicle dealer | 
handles a product that has a high} 
unit cost which results in a high 
gross return not common to ordin- | 


ary retail merchants. | 


It was also contended that the) 
ordinance is invalid because an! 
automobile dealer pays a high ex- | 
cise tax and freight charge and_| 
other expenses which become a part | 
of the gross sales, and further that | 


award. 


Left to right are: L. G. Gallivan, Vermont field manager; Samuel B, Babbitt, dealer, 


and T. F. Dorsey, Somerville district parts and accessories manager. 





he must take used cars in trade, as, 
part of the purchase price of new | 


automobiles, and therefore would 
have to pay a sales tax on the full 
list price of new automobiles al- 
though he does not receive the full 
cash price for new automobiles. 
Notwithstanding these arguments, 


| panies, 


in holding the ordinance valid, the 
court said: 

“Practically all retail merchants 
pay freight charges on their goods. 
Many of them, such as furniture, 
radio appliances, and other com- 
are required to ‘take in’ 


used, in part payment for new, 
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merchandise, Each class of business 
has its own distinct problems.” 
* * o 


Municipal Court Studies 


City vs. Dealer Case 
| POMPANO BEACH, Fla. — Mu- 
|nicipal court here will decide a case 
involving the city versus Pomdale 
Buick Co., in which the company 
is charged with operating a paint 
and body shop without license. 
The case was dismissed from 
circuit court recently, when it ruled 
that it was a case for the municipal 
court to decide. The city is at- 
tempting to get $500 a day for oper- 
ating without license, and the com- 
pany asked the circuit court for an 
injunction restraining the city from 
|rescinding the paint and body shop 
license. 





‘Auction License Fees 


‘Ruled Legal in Ky. 
FRANKFORT, Ky.—An opinion 
_ the annual license fee of $100 
}to automobile auction companies 
|here is legal was given recently by 
| Assistant Attorney-General Walter 
|C. Herdman. 
| J. C. Carter, automobile auction- 
|eer, had questioned the fee, saying 
|it was higher than those in other 
occupations. 


For the first time in selling service. the 
signal card of every customer whose car 
needs service is automatically moved to 
one spot, shown in red, and kept there 
until every attempt has been made to 
make a sale. This “jackpot” of work is 
waiting every day. Its conversion into 
money is easy with the Follomatic! 


THE PENNZOIL FOLLOMATIC stimulates customers to 


depend upon your service recommendations because 
they always get them when service is due! 





*ALARM CLOCK PRINCIPLE APPLIED TO 
SERVICE SELLING IS MAKING MONEY 
FOR DEALERS EVERYWHERE! 


When you tell your customers when service is due—and 


you’re RIGHT—they 


come in and buy from you, That’s 


the principle of the Pennzoil Follomatic, the only patented, 
I I YP 


fully-automatic follow 


-up file for selling car services. It’s 


increasing service business in every direction. It’s bring- 


ing in lost customers, 


holding regular ones. It’s doing it 


because the Follomatic makes service follow-up 


ACCURATE, based 


on individual driving habits and 


manufacturer's service recommendations. 


CONCENTRATES 
The Follomatic helps spread the service load so that you 
make more money from your present service capacity. 
And it’s designed not to sell just lubrication, but ALL 
your services. It balances service traffic! 

Every day your service customers are scheduled for you 

. . automatically. No red tape to worry about. Service 
selling is streamlined. Get the complete facts NOW! 
Make your service operation show a profit. Pennzoil 


Follomatic dealers are 
wait... 


THE PENNZOIL COMPANY 
OIL CITY, PA. 


mail the coupon! 


SERVICE SELLING 


doing it all over the country. Don’t 


HERE’S WHAT DEALERS SAY: 


“The number of our repair orders increased 


“Car owners appreciate this type of service’ 
“Sales volume built up in every department” 
“Service business up 33%. Inactives decreased 40%"... . Buffalo, N. Y. 
“Number of cars serviced increased by 600%"... .New York, N. Y. 
“The system is neither cumbersome nor complicated” .. . Trenton, N. Ja 
“A money maker for any service department” ... Columbia, S. C. 
“Much closer contact with our customers” ... Muncie, Ind. 

“Added 1,400 new service customers in one year”... Chicago, Ill. 
“25 inactives brought back in 8 days”... Amarillo, Texas 





Department FN 
The Pennzoil Company 
Oil City, Pa. 


Gentlemen: We would like full details on the Pennzoil 
Follomatic, including proof of results. No obligation. 


NAME 
ADDRESS 


em me res rere ree me me me me re ee re ee ee ee wee eg ee oe oe oe 


“+. Cambridge, Mass. 


45% in one year” 
... Pittsfield, Mass. 


... Staten Island, N. Y. 
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In the Hopper 





The Illinois house has killed 


measure for a speed limit on state 
highways of 60 miles per hour in 


the daytime and 50 miles per hou 
at night. 


* * * 


Spot Unloading Bill 


Becomes Law in Texas 

The on-the-spot truck unload- 
ing measure was signed into law 
by Gov. Allan Shivers of Texas 
and went into effect immediate- 
ly, except for tank trucks hauling 
liquids which are given six 
months time in which to make 
adjustments to their tanks, 

The same day the house of rep- 
resentatives gave final approval 
to the higher load limit law and 
sent it back to the senate for ap- 
proval of minor changes. The law 
will permit raising the load limit 
from 48,000 to 58,420 pounds. 

The most important house 
amendment gives the state high- 
way commission power to set 
load limits on farm-to-market 


VEN when cars are in short supply, car 
makers know that there’s still an impor- 
tant selling job to be done. And that’s the job 
of keeping a customer sold on the car he 


has bought. 


Just as value is a vital factor in making the 
initial sale, it also plays an important role in 
keeping the car sold. It’s the value built into 
a car which helps it give top performance 
longer . . . keeps customers happy. This is 
especially true of value in the moving parts— 
the ‘“‘vital zone’’—where value counts the most. 


In buying parts for the “vital zone’’, this 
simple guide to value may be helpful: 


iin en quality + service +public acceptance 
price 
It shows that price is only one factor in 
value, and must be weighed in relation to the 
factors above the line. Timken® bearings give 
you far more above the line than any other 
tapered roller bearings (see chart, lower 
right). And in terms of value features, Timken 
bearing prices are lower today than they’ve 
ever been. So by this formula, or any other, 
your best value in tapered roller bearings is 
Timken bearings! The Timken Roller Bear- 
ing Company, Canton 6, Ohio. 


How TIMKEN® bearings give you value where it counts most... in the “vital zone”: 





roads which cannot carry heavy 
loads. 
* 


Bill to Stop Gas Warring 
Spurned in Connecticut 

The judiciary committee of the 
Connecticut general assembly has 
rejected a bill aimed at stopping 
price wars among gasoline station 
operators in this state. 


Reported unfavorably by the 
committee, the measure would have 
prohibited the selling of petroleum 
products below cost or at lower 
prices in one area than those pre- 
vailing in other sections of the 
state. 

e - + 


Maine Becomes 31st 
To Adopt Sales Tax 


Maine will start collecting a new 
2 percent retail sales tax on July 
1, under terms of a bill signed 
into law by Gov. Frederick G. 
Payne. The governor had advo- 
cated a sales tax, with food being 
the only exemption, in his Janu- 
ary budget message to the Maine 
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| was defeated by the California se: 
|}ate by a vote of 21 to 11. 


|3,000 inspection stations throug! 
out the state at an annual fee « 
$50. 


‘in California until their cars ha 





|day are caused by the operator 


Dealer Ourisman's 21 Stars— and not the faulty condition of the 


A total of 21 members of the retail sales staff of Ourisman Chevrolet, Washington, have machines. 


qualified for the Chevrolet 100 Car club. They are (left to right), front row: J. J. Mullin, ’ . ; i . 

R. W. Beck, W. E. Bailey, C. Whittington, A. F. Norcio, M. J. Mervis, R. Klauber and L. G. Conn. House Votes to End 
Mileski. Second row: F. M. Wynn, R. Wright, J. D. Garrison, J. C. Adams, H. A. Burchell, Highway Fund Diversion 

L. A. Smith, J. S. Greco, L. S. Stott and W. E. Ellis. Back row: P. B. Sansbury, N. 8. A Connecticut resolution pro- 
Pevenstein and R. E. Edwards. The 2ist member, Sam Ehrlich, was ill when the photogranh posing a state constitutional 


wes token. amendment to prohibit the diver- 
. 5 sion of highway department funds 


legislature. Maine is now the 3Ist pings, etc., and seed, feed and to non-highway uses has been 
adopted by the house. The meas- 


sales tax state. fertilizer, The measure is ex- : 

As finally enacted, the sales tax pected to yield $10,000,000 an- ie naan wt Geen noted Upon 
measure carries 18 exemptions nually. , 7 . & s 
including food for home consump- a N. H. Okavs Bigger Buses 


tion, prescription medicine, shel- Mandatory Inspections 


tion, bait used by commercial 
fisher men, boxes, crates, wrap- A bill which would have made 


biennial session of the legislature 


* * * 
Missouri Considers 


Toll Highway System 


A bill introduced in the Mis- 
souri legislature would provide 
for a vast toll highway system, 
its arteries equipped with every 
modern device for safety. 

The bill would put the decision 
to the state’s voters at a special 
election. It would create a Mis- 
souri turnpike authority with 
power to construct and operate 
highways throughout the state. 


The proposed turnpike author- 
ity would be empowered to issue 
bonds with interest of not more 
than 5 percent a vear to mature 


in not more than 40 years. 
= . * 


Wis. Mav Curb Trailers 


A bill now being considered bv 
the Wisconsin legislature would 
amend an existing law relating to 
the overall length of motor vehicles 
as follows: “No motor vehicle shall 
be driven upon anv highway of 
Wisconsin drawing or having at- 
tached thereto more than one ve- 
hicle, and in no case shall the 
overall length of such combination 
of vehicles exceed 45 feet excevt as 
provided in subsection 3 and ex- 
cept that an automobile drawing a 
trailer coach shall not exceed 60 


feet in overall length. 
* - * 


Truck Tax Veto Upset 


Gov. Fuller Warren’s veto of a 
1949 bill to cut in half the mileage 
tax on regulated truck lines in 
Florida was overridden bv the state 
” senate. The house has not yet acted 


on the issue. 
= * » 


Metal Tabs in Texas 


Gov. Allan’ Shivers recently 
signed into Texas law a bill per- 
mitting the state highwav depart- 


ONLY TIMKEN BEARINGS ; : 
ment to issue metal tabs instead 


GIVE YOU of license plates for car registra- 
ALL THESE VALUE FEATURES tion. The measure allows the tabs 
to be attached to the previous 
QUALITY year’s license plates. : 
. Design leadershi 
oe ihaied ; Pa. Auto-Theft Law 
2. Steel made in our own mill A measure which wovld allov 
3. Precision manufacture |vehicles to be equipped with warn- 
. Rigid quality control jing apparatus to protect them 
5 Se Gini ae aan! | against theft has been passed bv 4 
- OV years experience ivote of 50 to 0 and sent to th: 
| sv i 
SERVICE | Pennsylvania house. 4 
SHARING SKILLS. Engineers of the Timken Com- _— PREFERRED FOR PINIONS. Timken bearings are 3. Unequalled engineering service Illinois Bill Would Ban 
pany visit automobile plants regularly to work used on the pinion—toughest bearing application Unequalled research an > _ ° 
with manufacturers in developing bearing instal in a car—by all but two car makers. And they're ; Oo ates facilities i a ore Sunday Automobile Sales 
lation and adjustment practices. It’s one example also giving top value in other places where value E - * 7 “ A bill has been introduced in 
of the many extra services that are yours with counts most .. . in wheels, transmissions, differ . Installation service in the field ; 


‘Timken roller bearings. 


entials, 


the Mllinois legislature seeking to 
. Widest range of sizes prohibit the sale or trading of 
automobiles on Sundays. Spon- 
sored by Sen. Peter Miller of 


. Most dependable source of supply 


PUBLIC ACCEPTANCE Chicago, it has the approval of 

o,8 a . ; the Chicago Automobile Trade 
its or . First choice throughout industry Assn. 

2. Best-known name in bearings | Dealers also hope for passage 


TRADE mane 


atG U & Pat OFF 


TAPERED ROLLER BEARINGS 





of identical bills in the house and 
senate permitting them to con- 
| duct car safety inspections by 
complying with reasonable _re- 
quirements. Such permission is 


. Widespread advertising 





nois and Chicago dealer associa 
(Continued on Page 23, Col. 4) 


} : 
NOT JUST A BALL ©) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER O> BEARING TAKES RADIAL @) AND THRUST -()— LOADS OR ANY COMBINATION “We qrauned to Seuek dealers, The T- 
f 7 


| brake and light inspections mand: - 
|tory for all vehicles in the sta. 


| The measure would have autho: - 
|ized the licensing of approximate! , 


rhs 


Opponents termed the measu: > 
unrealistic and said under its terms 
|tourists would not be able to driv» 


|been inspected. He said the ma«- 
| jority of the highway accidents tu- 


wu 


as ' A bill permitting 40-foot buses to 
ter, fuel for domestic consump- Killed by Calif, Senate operate on New Hampshire high- 

a ; ways designated by the state ve- 
hicle commissioner has been signed 
into law by Gov. Sherman Adams. 
A similar measure was vetoed by 


What's the value of value in a seller's market? Sa a oe 
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Canada Defense 
Held Dependent 
On Trucks, Rails 


CHARLOTTETOWN, P. E. I.— 
Canada’s defense production pro- 
gram will be successful only if it 
‘an count on a strong transpor- | 
tation system comprising trucking 
facilities as well as railway service. 

This declaration was made by 
Camille Archambault, of Montreal, 
vice-president of the Canadian Au- 
tomotive Transportation Assn. and 
director of public relations of the 
Automotive Transport Assn. of 
Quebec, in an address here. 

No one in his right mind is going 
to consider restriction or with- 
drawal of trucking services today, 
no matter how strong the pressure 
may be, Archambault said. 

The trucking industry has proven 
itself for civil defense, the speaker 
noted. Its role and its efficiency 
have undergone trying tests under 
emergency conditions, such as the 
Fraser river flood in British Co- 
lumbia, the Rimouski and Cabano 
fires last year, the disastrous Red 
river flood in Manitoba, and the 
nationwide railway strike last Au- 
gust. 

Transportation by truck is now 
big business, Archambault said. 
About 600,000 trucks were in oper- 
ation in this country in the past 
year, he said. Of these, about 43,- 
000 operating for hire, moved 20,- 
000,000 tons of freight. 


Texas Applauds 
U.S. Tax Break 


For Oil Firms 


WASHINGTON. — Lieut. Gen. 
Ernest O. Thompson, of the Texas 
Railroad commission, said last 


week that the decision of the House 
Ways and Means committee to 
continue the oil industry’s 27% per- 
cent depletion allowance unchanged 
“will result in a great contribution 
to national security.” 

The committee on May 3 voted 
down the request of the Treasury 
department for a reduction in the 
depletion allowance. Commenting 
on the action, Thompson stated: 

“The Ways and Means Committee 
has wisely voted to continue the 
27% percent oil and gas depletion 
recognition in the tax laws. This 
depletion recognition will be of the 
greatest assistance to oil operators 
in hunting for new discoveries of 
oil so necessary at this time for 
our rapidly expanding economy and 
for our national defense. 

“Last August, 1950, we had in the 
U. S. a daily reserve producing abil- 
ity of 1,100,000 barrels of oil from 
our present oil wells. So great has 
been the increase in the consump- 
tion of oil that today, May. 1951. 
there are only 435,000 barrels per 
dav of reserve vroducing ability. 

“This means that we must search 
for oil as we have never searched 
before in order that we may build 
up the reserve we need for peace 
or defense. The importance of the 
action of the Ways and Means com- 
mittee in preserving the incentive 
to drill for new oil and gas reserves 
cannot be over-emphasized and will 
result in a great contribution to the 
national security.” 


Fill Er Up 
Himmelfarb Says He’s 


‘Author’ of Call 


MIAMI, Fla.— Paul Himmelfarb 
is believed to have “invented” the 
present day answer to the motor- 
ist’s demand of “fill ’er up.” 

Himmelfarb opened his first fill- 
ing station in Washington, D. C., 
in 1920. Gas in those days, Him- 
melfarb recalled at the Miami 
Beach hotel where he is spending 
a vacation, was sold only at 
garages. 

“People were highly inconven- 
ienced,” he said. “They even had 
to back their cars into garages to 
get gas.” 

It occurred to him that a separ- 
ate “dispensary” for gasoline might 
have some appeal, so he put up his 
first filling station. The response | 
vas instantaneous. 

Washington had few zoning re- 
trictions in those days, so Himmel- | 
farb put filling stations on almost 
iny vacant lot he could find. 


“Most of the time all we had was 
Shed, a pump and a tank,” he| 
aid, “and sometimes they were in| 


he swankiest parts of town.” 
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We have caraed 
tte ‘ 
mi OO SO a 
FORD 5 | tions have notified members that 
at present “there are more than 
50 bills in the legislature which 
will seriously affect the vehicle 
trade and all vehicle owners.” 
+ * * 


New Jersey Video Curb 
A bill banning television sets in 
vehicles in view of the driver has 
been given final passage by the 
New Jersey legislature and sent to 
the governor for signature. 
* * * 


AL 2 es 


Carl Beasley Co. Honored— 

Ford's Four Letter award has been presented to this York (Pa.) dealership. A radio broad- 
cast carried the ceremony. In the foreground, left to right, are: William Thee, district sales 
representative; A. J. Bath, assistant sales manager of the Chester district; Carl Beasley, and 
John M. Dolan, dealership general manager. 


Pennsylvania Scans Bills 


Amending Vehicle Code 


Issuance, assignment or transfer 


will greatly affect the industry, the | 
|committee restated its basic objec- 
Oil Industry Reshapes ‘che eee eae thas aisiae ase of certificates of title to persons 
Information Program | dividual int pie well ag those |UMder 21 years of age would be pro- 
HOUSTON.—The oil industry in-|°. yyy pee BS Wel as (ose |hibited under a measure introduced 
|of the nation, in peace or in war,/,. a series of amendments to the 


formation committee in its first} a 

; la be re b compe fas: | cadet ties a 3 
1951 quarterly meeting here re-| re best served by c¢ etitive, | ve hicle code in the 
legislature. 


shaped its program for the year to | PTivately managed oil companies.” 
Other amendments proposed 


focus public attention on the in- ? nents . 
creased responsibilities that mobil- . ane O. Munn’s Dealers Tell Me —_ B. | would grant jurisdiction to magis- 
: : Z * fan assel’s column are regular AUTO- » § » , edi i 
ization places upon the industry. MOTIVE NEWS columns which no forward- | trates in summary proce edings : n 
Recognizing that the job ahead | looking dealer can afford to miss! !eases of minors charged with viola- 


Competitive Angle 


Pennsylvania | 
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In the Hopper 


(Continued on Page 22) 





tions of the vehicle code, and clar- 
ify the meaning of reckless driving. 
* * 


Conn. Measure Would Bar 


Loan Protection Insurance 

A Connecticut bill, which will 
come before the senate soon, 
would make it illegal for any 
dealer, finance or lending insti- 
tution to sell fire, theft and col- 
lision insurance to protect the 


money loaned on cars. 
+ 


* 
Oppose U. S. Gas Tax Tilt 
A resolution opposing any in- 
|crease in federal gasoline tax has 
|been given final approval by the 
|California legislature. 
* + * 


New Jersey Bus Fares 
A bill given final passage by the 
|New Jersey legislature and sent to 
the governor for signature provides 
|for a new optional formula that the 
lstate public utilities commission 
could employ in fixing bus fares. 


Let this UNDERWOOD SUNDSTRAND Machine 
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ing machine... 


NATIONAL Bank 


DIVIDENDS 
Vbeutsu ee 


COYLE 


Take advantage of this NEW Underwood Sundstrand account- 
especially designed to help auto dealers save 
time... save money . . . eliminate confusion! 

This new streamlined machine and system enables you to post 





Route EINTP ; A 210 
Meiicecs uP RaUSp, Marieen PUR. yp SS sp ie 
onneror Any Automobile Dealer ee 












and balance all necessary records DAILY. 


... While 1 Gives You these 
Advantages — 


7. Daily Operating and Management Controls 
in MINUTES... not hours. 


@* Completed Financial Statements the FIRST of 
a the month ... in hours. . . not days. 


each day . . . days each month. 





Ao LOWEST operating cost for today’s ‘‘Competi- 


n tive Market.’ 
Zo = — re ee eee eee ee eee ee ee eee eee 


7s A TRIED and PROVED method . . . developed 


in a dealership . . . developed for dealers. Underwood Corporation 


Underwood Corporation by-Day Control.” 
Accounting Machines . .. Adding Machines... 
Typewriters . .. Carbon Paper . . . Ribbons 
One Park Avenue, New York 16, N. Y. 
Underwood Limited, Toronte 1, Canada 
Sales and Service Everywhere 


Name of Company_— 
Name and Title- 
Street Address___ se 


i 


No specially trained personnel needed... 
easy to operate .. . like the modern cars you sell. 

Your nearest Underwood representative will gladly demon- 
strate this up-to-the-minute machine . . . 
it pays for itself . . . promotes efficiency. Telephone today, or 
mail the coupon for new, descriptive folder. 





WITH SUNDSTRAND” «x 
--=----- 


One Park Avenue, New York 16, N. Y. 
Please send me a copy of your new folder S-1326, ‘Automobile 
Dealers Accounting Completely Simplified for High-speed Day- 


Simplify with Underwood Sundstrand and SAVE... hours 


it’s so simple and 


show you how quickly 
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*Ist in famous Grand National 
Circuit 150-mile stock car race was won 
by Curtis Turner driving a 1951 Nash 
Ambassador. Nash leadership in high- 
compression, valve-in-head design set 
the pace for modern engines. 


* Nash wins again... over 38 Amer- 
ican and foreign cars, in the great South 
American speed classic, the Peruvian 
Road Race. . . 1830 miles of the world’s 
toughest going, over desert, Andesmoun- 
tains. Nash holds scores of records! 










*It’s a new record for the half-mile 
sprint . . . set in dirt-track competition 
by Herschel Buchanan. His amazing 
record of “‘firsts’”’ against all comers made 
him and his Nash Ambassador the Stock 
Car Champions of 1950. 





Fisatio 
#al Heale 
hat has r 
Morld’s me 
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he eq uippe 








‘sation of Europe is the 
s#al Healey, a competitive sports 
c#iat has raced neck-and-neck with 
t@¥orld’s most expensive racing cars. 
Is the Nash Ambassador Jetfire 
e@® equipped with dual carburetors. 
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+Nash wins Bell Timing Trophy 
at El Mirage Dry Lake for fastest mile 
of any stock car tested—an actual, elec- 
tronically timed 99.4 miles per hour. No 
other car engines produce so consistently 
so much power for the fuel consumed. 





‘his IS THE ENGINE that’s blazing a 
new path for speed—endurance—and 
fuel efficiency the world over. The high- 
compression, valve-in-head 6-cylinder 
engine that is making international 
records for performance and economy 
on three Continents. 


Tuis 1s JETFIRE... the engine that 
powers the Nash Ambassador ... the 
engine only Nash builds... the result 
of years of specialization in high- 
compression, valve-in-head design. 


Tuis 1s JETFIRE—the American engine 
that incorporates all these ahead-of- 
the-times features ... 7-bearing, 100% 
counter-balanced crankshaft. . . 
temperature-controlled intake manifold 
—inclined overhead valves... Uniflo-Jet 
carburetion. 


Yes, THIS 1s the power-pattern of 
engines to come. It is the engine that 
enables Nash dealers to offer plus 
benefits that add to customer 
satisfaction. And, because Nash Motors 
will continue to lead in the 

research and development of more 
efficient, more economical power plants 
for the fuels and the driving needs of 
the future, Nash dealers will always 
enjoy the sales bonus that the finest 
of engines can mean. 





4 


Piet. fa: 
fi 





THE AMBASSADOR + THE STATESMAN + THE RAMBLER 


The World’s Most Modern Cars 


Nosh Motors, Division Nash-Kelvinotor Corporation, Detroit, Michigan 
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Auto Personnel 





Co. has 
at 210 E. 


Commerce Acceptance 
opened a branch office 
10th Ave., Kansas City. It is the 
ninth office to be opened by the 
sales finance firm in the Midwest. 

G. E. Wainscott, executive vice- 
president, named Chet Adams to be 
discount manager of the new 
branch and Stanley Sevra be 
loan manager. 


to 


» * 


Joins Collins & Aikman 
Robert M. Stroker has joined the 
auto sales division of Collins & Aik- 
man in the New York office, accord- 
ing to Jay Weemhoff, general sales 


manager. Stroker was _ formerly 
with Chicopee Mills, Inc. 
* * * 


Bendix Aviation Ups 


Lewthwaite and Wolf 

Appointment of a new division 
general manager in Bendix Avia- 
tion Corp, and a new sales man- 
ager for Bendix’s Eclipse-Pioneer 
division at Teterboro, N. J., have 
been announced by officials of 
the company. 

The new assignments designat- 


ed George A. Lewthwaite as gen- 
eral manager of the Pioneer Cen- 
tral division of Bendix at Daven- 
port, Ia., and Charles A. Wolf to 
succeed Lewthwaite as Eclipse- 
Pioneer sales manager. 


Goodyear Rim Positions 


Assigned to Lafaye, Lee 

H. J. Lafaye has been appointed 
sales manager and W. J. Lee, assis- 
tant general manager in the 
division of Goodyear Tire & Rub- 
ber Co., according to J. G. Swain, 
division general manager. 

Assistant sales manager since 
1943, Lafaye started with Goodyear 
in 1935. Lee has been resident en- 
gineer at Detroit, having joined 
the company in 1922. 

* * + 


Rubber Road Adviser 


Joseph H, Rowe has joined the 
technical staff of the Natural 
Rubber Bureau Research Labo- 
ratory, it is announced by Harry 
K. Fisher, rubber road consult- 
ant to the bureau. Until his ap- 
pointment, Rowe specialized in 
asphalt concrete research with 


rim | 


the materials testing laboratory 
of the Texas highway department. 
At the bureau’s laboratory he will 
concentrate on rubber road de- 
velopment work. 
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Marshall Named to Head 


L-M Gas Turbine Plant 


Appointment of Lewis K. Mar- 
shall as manager of the Lincoln- 
Mercury division gas turbine plant 
has been =  an- 
nounced by Ben- 
son Ford, general 
manager of the 
Lincoln - Mercury 
division. Marshall, 
a veteran of 28 
years in the 
automobile indus- 
try, has been 
field relations 
representative for 
Lincoln - Mercury 
; |. K. Marshall since June, 1950. 
|In his new capacity, he will have 
charge of the production of West- 
inghouse J-40 jet engines for the 
U. S. Navy. 





e * + 
Foster Appointed Manager 


_Of Reo Minneapolis Branch 


Appointment of John Foster as 
| Reo branch manager in Minne- 


Bendix Field Men Convene— 

Service sales representatives of the firm have attended a four-day conference in South Benc 
Left to right, front row, are: Edward Schultz, Robert Allen, John Barrett, Paul Heber, Fred 
Kroeger, Mort Keltner and Harold Smith. Second row: Leo Santry, Paull Gossett, Elmer Wer 
zel, John McNerney, Wally Farrell, Rod Bannister, Cari Blonn, Harold Haupert, William E 


liott, Ray Ford, Tony Dumm and Rube Webb. 





Third row: Don Shermantine, Mel Hickman, Bob 


Murphy, Ted Kreuser, Paul Barrett, Ken Lord and Chet Hirsch. 


apolis, has been announced by 
A, L. Struble, general sales man- 
ager of the company. 

A native of Orion, UL, Foster 
has been selling cars and trucks 
since 1936. He was manager of 
truck sales for the Reo distribu- 
tor in Waterloo, Ia., from 1946 
to 1949, and joined the Reo fac- 


tory organization, as regional 
sales manager, in August, 1950, 
- +. * 


Hurt Joins Solar Steel 
Allen Hurt has been appointed 


A RECORD OF 260,931 
NEW CAR SALES FOR 
THE PAST 5 YEARS... 


. s 
SCRIPPS ~ HOWARD. 





This is only one of many studies prepared by The Cleveland Press 
to assist you in automotive marketing and merchandising problems. 





|sales manager of Solar Steel's 
|Cleveland division. Hurt formerly 
was an executive of Eastern Stain- 
less Steel Co. 

* * * 
Lee Named Assistant 


To Dykstra at Ford 


David W. Lee has been appointed 
assistant to John Dykstra, vice- 
president in charge of the aircraft 
engine, tractor and machined prod- 
|ucts group of Ford Motor Co., it 
has been announced. 

Lee’s responsibilities will include 
|the planning and coordination of 
|the group’s divisional activities. He 
will continue to serve as manager 
of the tractor and industrial engine 
division, the announcement said. 

+ * . 


Fitzgerald Is Promoted 


By Resolute Insurance 

| Robert T. Fitzgerald, Providence, 
has been appointed resident vice- 
president for Resolute Insurance 
Co., according to J. E. Baldwin, 
vice-president of the company in 
Hartford. 

| Fitzgerald, well-known through- 
jout the state in the automobile 
|finance insurance business, is a 
|former special agent for the com- 
| pany. 

| * . * 
Stewart-Warner Names 


Director of Purchases 
Ephraim N, Osterberg, since 1942 


|purchasing agent of Stewart- 
Warner’s Alemite Instrument di- 
vision, has been 


appointed director 
|of purchases of 
|the corporation, 
| F. A, Hiter, senior 
vice-president, an- 
nounced, 

Osterberg suc- 
ceeds Roy F. 
Stiles, who held 
the position since 
1939, Stiles has re- 
tired, but is re- 
maining in a con- 
sultant capacity. 

Named to succeed Osterberg as 
purchasing agent of the division is 
R. J. Gorzynski, with the company 
since 1935 and a buyer in the pur- 
chasing department since 1944. Os- 
terberg has been with the firm 
since 1916. 





E. N. Osterberg 


Thompson Promoted in GM 


Customer Research Staff 


Appointment of A. Marsden 
Thompson as assistant director of 
General Motors customer re- 
search staff is announced by 
W. F. Hufstader, distribution 
vice-president. 

Thompson joined General Mo- 
tors in 1928 with the GM export 
division in Melbourne, Australia, 
and came to the customer re- 
search staff in 19382. He succeeds 
the late G. Robert Garside. 
Thompson attended Wayne uni- 
versity. 

* * + 


Skilsaw Officers 


Election of Edwin B. McConville 
as executive vice-president of Ski! 
saw, Inc., manufacturer of portab! 
power tools, is announced by Bo! 
ton Sullivan, president, who also 
reported the election of Paul Watt- 
as sales vice-president and Ralph 
B. Brundrett as treasurer of tl 
company. 

* * 


| Wheeler Named Chairman 


|Of American Chain 


| Wilmot F. Wheeler has been ele: 
jted chairman of American Chai 
| & Cable Co., Inc., Bridgeport, Conn 
| and will continue as its chief exec) 
tive officer. Cyrus N. Johns ha 
been named president, and Co 
Harry D. Weed, inventor of tt! 


(Continued on Page 27, 
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Weed tire chain, has been 
to the board of directors. 

Wheeler succeeds Walter B. 
Lashar who retired recently be- 
cause of ill health. Prior to that} 
time Wheeler served as executive 
vice-president, treasurer and as 
president since 1946. 

* * * 


Truarc Distributors 


Take Larger Quarters 

Two Waldes Truarc Retaining | 
Ring distributors and one represen- 
tative have moved to larger quar- 
ters. 

Ehret & Kinsey, Chicago repre- 
sentative, will occupy new offices 
at 141 W. Jackson Blvd. Bobker 
Bearings, New York and New Jer- 
sey distributor, has taken new 
space at 282 Seventh Ave., New 
York, and Bearings Service and 
Supply, Denver distributor, has 
moved to 1850 Market St. 


> > . 
K-F Appoints Noville 
To Coast Buying Post 

G. O. Noville, Los Angeles air- 
craft and armament designer, has 
been appointed materials represen- 
tative for Kaiser-Frazer in the Pa- 
cific Coast area, the company has 
announced. 

Noville will assist the K-F pur- 
chasing department in contract re- 
lations with Coast vendors. K-F 
currently is manufacturing Lock- 
heed components at its Oakland 
(Calif.) plant. 


Colonial heii Rianitis 


Howard at Columbus 

©. F. Howard has been named 
manager of the new office of the 
Colonial Finance Co. at Columbus, 
O. 'The recently ovened office is the 
second one in Columbus. 

Howard has been in the loan and 
finance business since 1934, operat- 
ing in Pennsylvania, New Jersev 
and Ohio before joining Colonial 
Formerly, he was with the loan 
department of the Gay street of- 
fice, Columbus. 


Miller ealls Truck Sales 


For Ford in Midwest 


Appointment of C, L. Miller a: 
Ford truck and fleet sales manage’ 
in the midwest region was an- 
nounced by W. K. Edmunds, re- 
gional sales manager. Miller joined 
the Ford sales department 19 years 
ago. 

He succeeds Mark K, Gant, who 
resigned after 21 years with the 
company to enter business as a 
Ford dealer in Park Ridge, a Chi- 
cago suburb. 

* = oe 
Kunkle a Vice-President 

Bayard D. Kunkle, director and 
former vice-president of General 
Motors Corp., has been elected vice- 
president of Growth Companies, 
Inc., Philadelphia, it has been an- 


nounced. Kunkle has been a direc- | 


tor of Growth Companies since its 
organization in August, 1950. 
+ * * 
Norton Abrasive Transfers 
2 Engineers in Midwest 

Two Norton abrasive engineers 
have been transferred to new ter- 
ritories, announces Ralph M., John- 
son. sales vice-president. 

John R. H. Truelsen. formerly 
responsible for southern Wisconsin 
now covers northern Illinois, and 
F. Donald Wing, field engineer in 
Chicago, has been named to suc- 
ceed Truelsen. 

* + + 


National Malleable Ups 2 


Two promotions at National Mal- | 


leable and Steel Castings Co.’s In 
dianapolis plant have beer 


announced by Wilson H. Moriarty. | 


executive vice-president. Mark M 
Miller has been appointed 


manager, and John H. Murphy ha 


been made assistant sales manager | 


* 


Studebaber a Hughes 
As D. C. Representative 


H. Herbert Hughes has returned | 


to Washington as special represen- 
tative of Studebaker after 2% years 
with the Economic Cooperation Ad- 
ministration overseas. 
Hughes was associated with 
Studebaker in Washington for 
about five years prior to his ob- 





sales | 


ident for the corporation in Boston 
ito succeed Roscoe H. Wade, re- 
tired. 

Church joined Commercial Cred- 
it in 1936 as an adjuster working 
out of the Altoona (Pa.) office, 
and from that time has progressed 


taining a leave of absence for the throy cariotie iti ; 
. ; gh various positions to his 
ECA assignment. Assigned to the) present duties as a vice-president 
[Paris ECA office, Hughes visitea P*°** St Gk ee 


15 countries in his capacity as chief 
lof strategic materials activities. 


Bennett Adds K.C. Office 


Bennett Pump division of John 
Wood Co. has established a district 
sales office at Kansas City. The new 
office is headed by J. G. Waldner | 
jr.. formerly assistant manager of 
the company’s central zone. Wald- 
| annual meeting of the directors in ee, A sOreeeeey Includes Missouri, 
| Toledo. He replaces M. H. Pender-|C2Stern and central Kansas and 
gast, who resigned as president and |° . - . 


| director. Universal C.1.T. Names 


Zimmerman, former secretary- i . 
winy was con. 1 District, 4 Branch Heads 


| treasurer of the company, was con- 
|nected with PAR Refrigeration and| Universal C.I.T. Credit Corp. has 
appointed one district manager and 


Air Compressor manufacturing be- 
four branch managers, 


fore joining Lynch. 

* * * Anton F. Mischo, formerly motor | 
sales representative at the Newark 
(N. J.) branch, was promoted to 
district manager at Paterson, N. J. 

The newly-appointed branch 


|Zimmerman Elected 


President of Lynch 
F. K. Zimmerman was elected 
|president of Lynch Corp. at the 


|Church Named Boston Head 


For Commercial Credit 
| Thomas W. Church, formerly di- 


| vision vice-president for Commer- heads and their posts are: William 
cial Credit Corp. at Albany, has H. McPhee, Duluth; Willard H. 
been appointed division vice-presi-| Bolton, Lincoln, Neb.; Lewis R. 
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135 Years with Goodyear— 


|'Thomas J. O’Toole, Billings, Mont. 
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Bearcat's Back 
Blueprints of New Version 


To Be Shown in Phila. 


PHILADELPHIA.—Blueprints of 
a new version of the Stutz Super 
Bearcat sports car will be included 
at the two-week custom car show 
| which begins June 5 at John Wana- 
maker’s men’s store here. 

The blueprints will show engi- 
jneering details of the front end 
land chassis as designed by Prof. 
George A. Sudermann and A. Ward 
Shanen. The two men have worked 
four years on the project, but they 
| said the international situation has 

caused a temporary halt. They still 
jhave hopes of bringing out a pilot 
| model. 
| Approximately 100 photographs of 
famous custom cars will be dis- 
played by Shanen. 





Philip K. Coe, right, account executive in| 


| Goodyear Tire & Rubber's Detroit manufac- Fire Hits Clayton Lewis 
turers’ sales organization, was recently pre-| 


sented with a service pin by J. M. Linforth,| Fire has caused damage esti- 
the |Mated at $50,000 to $75,000 at Clay- 


vice-president, marking 35 years with 

company. ton Lewis Ford Motor Car Agency, 
North Kansas City, Mo. The fire 
started when a spark from a weld- 

Hengst, Mt. Vernon, N. Y., and/ing torch in the body shop ignited 


empty lacquer cans, 





Spicer Groun-Lipe Model AA Power Take-Off 


The new Model AA Spicer Brown-Lipe Power Take-Off gives you 
all the advantages of famous Spicer engineering, Spicer precision 
manufacturing, and Spicer quality — plus an attractive popular 
price! Here are the outstanding features: 


High Efficiency and Long Life - Needle Bearings - 
Spur or Helical Alloy Steel Gears - Cable or 
Lever Control + Easily Installed - No Adaptors 
or Filler Blocks Needed for Helical Models. 


The new Spicer 1000 Series P.T.O. Joint is a fitting quality 
companion for the new Model AA Power Take-Off. It is a small 
compact needle-bearing unit, ruggedly constructed, with high 
| capacity. Designed for both continuous and intermittent service. 
Other special Spicer features include patented blowout-proof oil 
seal, lubrication fitting, small diameter and wide angle. Can be 
installed in limited operating space. 


| Only Spicer offers a complete Power Take-Off and P.T.O. Joint 
| line to meet every need —ask for Spicer engineering help. 


and Spicer 1000 Series 
P.T.O. Joints 


j “ pram e a 


COMPLETE SET-UNWELDED 
os FLANGE 


JOINT 


Ie 


MIDSHIP 
BEARING AND 
ACCESSORIES 








SINGLE 
JOINT 








| Spicer-Built 


TRANSMISSIONS + CLUTCHES + PARISH 
FRAMES + SPICER "BROWN-LIPE” GEAR BOXES 
PROPELLER SHAFTS + STAMPINGS + FORGINGS 
TORQUE CONVERTERS + PASSENGER CAR 
AXLES * UNIVERSAL JOINTS * RAILWAY 
GENERATOR DRIVES + POWER TAKE-OFFS 





SPICER MANUFACTURING 


Division of Dana Corporation 
TOLEDO 1, OHIO 


POWER TAKE-OFFS 
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Industry Faring Well in Legislatures .. . 


Few Big Changes in Truck Laws | 


By Bethune Jones 
Staff Correspondent 


[ ESPITE widespread considera- 

tion given proposals on the is- 
sue, comparatively few major 
changes in truck size and weight 
limits have been enacted by state 
legislatures throughout the coun- 
try thus far this year, a survey re- 
veals. 

While there has been a spread- 
ing trend toward increased taxes 
against trucks and more strin- 
gent penalties for overloading, the 
trucking industry has been more 
than holding its own in the con- 
tinuing controversy over size and 
weight limits. 

Proposals favorable to the truck- 
ing industry won legislative ap- 
proval 


to set load limits on farm-to-mar- | 


ket roads. 

A bill enacted in Maryland, 
with the support of the state mo- 
tor Truck Assn. provides a re- 
vised tandem axle load regula- 
tion and a more workable gross 
weight formula, while retaining 
the state’s 22,400-pound single 


| axle load limit and a maximum 


isingle axle 


permissable vehicle length of 55 
feet. 

Although leaving the 22,400-pound 
limit unchanged, the 
new Maryland act reduces tandem 


|axle loading to a maximum of 20,- 


in Iowa, Maryland, Texas | 


and Wisconsin; were killed in the | 


legislatures of Kansas, Minnesota, 
North Dakota and West Virginia, 
and are still pending at this writ- 
ing in Delaware, Massachusetts, 
Oklahoma and Pennsylvania. 


000 pounds per axle, provided the 
axles are at least 48 inches apart. 
Tandem axles less than 48 inches 


apart are limited to 18,000 pounds | 


per axle. 
* * a 
1". new Maryland law also stip- 
ulates that gross vehicle weight 
shall not exceed the product of a 
formula of 850 x (L plus 40) in 


| which L is the footage between first 


* * * 
ILLS unfavorable from _ the 
trucking industry viewpoint) 


were killed in the legislatures of 
Maryland, Nevada, North Carolina, 


South Dakota and Texas, and are) 


still pending in Illinois, Ohio and 
Wisconsin. 
Both branches of the Texas legis- 


lature approved an increase in the | 


maximum truck weight limit from 
48,000 to 58,420 pounds, 
bill at this writing awaiting state 
senate concurrence in house amend- 
ments before going to the gov- 
ernor for signature. The most im- 
portant house amendment empow- 


ers the state highway commission 






Perfect comfort while riding whether 
the trip is long or short. 
Ideal for napping, as it supports the 


neck and keeps the head from rolling. 


with the | 


and last axles of a vehicle or com- | 


bination of vehicles. 

The formula previously was 
750 x (L plus 40). The new act 
further provides, however, that 
until June 1, 1953, “the gross 
weight of any motor vehicle or 
combination of vehicles may not 
exceed 65,000 pounds.” 

A vehicle height limit is imposed 
in Maryland for the first time by 
the act. It sets the height limit at 
12% feet, but allows carriers of 
automobiles a height of 13% feet. 
Another feature of the measure ex- 


|empts transportation of utility poles 


and piling from the 55-foot length 
limit. 
Iowa's legislature enacted a bill 


Made of luxurious automotive 
fabrics filled with soft flaked 
sponge rubber. Adjustable to 
your individual contour for 


complete relaxation. 


MORTON SPECIALTIES CO., NORWALK, OHIO 


REGISTRATIONS 
PROVE “BIG 4” 
ARE SELLING LIKE 


“CARS IN EVERY 
PRICE CLASS” 


NEVER BEFORE! 


“MORRIS 


WRITE, WIRE OR PHONE TODAY 


Ss. H. ARNOLT, INC. 






/ 


/ DEALERSHIPS STILL 
OPEN FOR MEN 
OF ACTION IN: 


ILLINOIS — MICHIGAN 
INDIANA — WISCONSIN 
OHIO—MINNESOTA—IOWA 


DISTRIBUTOR 


7 415 EAST ERIE ST. ¢ CHICAGO 11, ILL 


increasing from 12% to 13% feet 
|'the maximum height of truck trans- 
ports hauling automobiles, while 
the Wisconsin legislature enacted a 
bill increasing the maximum height 


of a loaded motor vehicle from 12% | 


to 13' feet. 


EJECTED in the Kansas legis- 

lature were two bills which 
would have permitted longer and 
heavier trucks, One of the meas- 
ures would have increased the per- 
missable length from 50 to 55 feet, 
| while the other would have allowed 
an additional three tons for cargo 
weights. The present Kansas load 
|limit, based on an axle formula, is 
| 60,650 pounds. 

Unsuccessfully introduced 
Minnesota was a bill to increase 
the length limit for truck-trailer 
|combinations from 45 to 50 feet. 

North Dakota’s house killed two 
bills to boost truck length and 
weight limits. One of the meas- 
ures would have increased the 
length limit on_ tractor-truck 
combinations from 45 to 50 feet 
and would have further provided 
that, in the discretion of the state 
highway commissioner, lengths 
up to 60 feet could be authorized. 
| The other bill would have changed 
ithe formula for weight limits to 
increase the maximum to 73,280 


|pounds on a 60-foot tractor-trailer | 


combinations. 
*” 


* * 


REVISED motor vehicle code 


enacted in West Virginia in-| 


cludes provisions for an_ 18,000- 


pound single axle weight limit with | 


a 5 percent tolerance. As originally 
introduced, the bill provided for a 
19.000-pound axle weight limit. 

West Virginia’s axle limit has 
ranged heretofore from _ 16,000 
pounds on secondary roads to 22,000 
on designated “metropolitan roads.” 
The most common weight designa- 
tion, however, has_ been 
pounds as a limit on the most heavi- | 
ly traveled primary highways. 

The West Virginia act included 

a@ one-year moratorium, but with | 
permission for tank trucks ex- 
ceeding the new weight limits to 
continue in conditional operation 
for the life of the vehicle. 

A bill introduced in the Delaware 
legislature would permit automo- 
bile transports to have an overall 
|height of 13% feet on condition 
that the owner shall be responsible 
for any damage done to bridges, 
tunnels, underpasses and street or 
highway lights. 

* 


| a 


| PENDING in the Massachusetts 
legislature is a bill which would | 
|increase gross load weight of two- | 
axle construction vehicles from 18} 
'to 23 tons and three-axle vehicles | 
from 25 to 30 tons. 
A proposal pending in Oklahoma’s 
|legislature would increase tandem 
load limits from 32,000 to 36,000) 
|pounds, and remove the $5 permit | 
|fee for each 1,000 pounds of over- | 
|load above the 60,000-pound gross | 
vehicle weight limit. 
Trucking interests in Pennsyl- | 
vania are seeking an increase | 
from 45,000 to 62,000 pounds for | 
| trailer trucks with double rear 
| axles, and a boost in the single | 
| axle weight limit from the pres- 
ent 20,000 pounds to 22,000 pounds. | 
| Pending in the Illinois legislature | 
jis a bill to reduce the weight limits | 
| of the biggest truck-trailer combi- 
| nations from 72,000 pounds to 59,000 | 
| pounds. 
| An Ohio proposal, recommended 
|by an interim study group, would 
|reduce axle weight limits from 19,- 
| 000 to 18,000 pounds, and would cut 
|gross weight from 78,000 pounds to 
| 73,200. 
| 


ok 


| A BILL passed by the Wisconsin 


senate and sent to the house 
would have the affect of reducing 


the limits for a single axle from 
19,000 pounds, with a 1,000 pound 
tolerance, to 19,500 pounds. Tank 


and dump truck maximum weights, 
however, would be increased up to 
3,000 pounds by the bill. 

Rejected in the Maryland legisla- 
ture were proposals that would | 
| have reduced the 22,400-pound sin- | 
| gle axle load limit to 18,000 pounds. 
| Nevada's legislature turned down | 
| proposals which would have lowered | 
maximum truck weight limits, En- 
acted instead was legislation leav- 
ing maximum load limits for trucks 
unchanged, except for a single in-| 
crease in two of the smaller classi- | 
fications. 





in| 


18,000 | 





| 








Weidner Pontiac Delivers to Author— 

Bill Solomon (left), secretary of the Mansfield (O.) dealership, delivers two station wagon 
to Author Louis Bromfield. The vehicles will be used by the hundreds of quests who will visi’ 
Bromfield's Malabar farm during the summer. 


3,000 at Chrysler 
Busy on 1,600 
Research Jobs 


NEW YORK.—The engineering 
organization of Chrysler Corp. now 
numbers more than 3,000 people, 
Alan G. Loofbourrow, chassis de- | 
| sign engineer for the company, told | 
the luncheon meeting of the Society 
|of Automotive Engineers here. 

“Aside from the usual adminis- 
tration, staff and service functions 
within the division,” he said, “the | 
work of the engineering organiza- | 
tion can be divided roughly into 
three major phases: research and 
development, styling and design, 
and laboratory and road testing. 
The work is divided into projects, 
|and there are approximately 1,600 
active engineering and _ research 
projects under way at all times.” 

He stated that the organization 
|/was further divided into 10 main 
|sections and 87 departments and 
groups. Its offices and facilities, he 
said, occupy 10 buildings with over 
642,000 square feet of floor space. 
This does not include a 4,000-acre 
proving ground. 

“To road test its 
trucks,” Loofbourrow continued, | 
“engineering maintains and _ op-| 
erates a test fleet of over 200| 





cars and) 


| vehicles for a total of more than 


2,000,000 miles a year. To transmit! 
engineering information, which is | 
| its sole output, the annual blueprint | 


‘Stubby’ Mode 
Jeep-Size Cab Offered 


By N. Y. Engineer 


NEW YORK—A new Jeep-size) 
cab has been designed by Count} 
Albrecht Goertz, industrial product | 
and package designer of 25 W.| 
54th St., New York. 

The new taxi-auto eliminates all 
wasted space, yet retains the same 
amount of space as now exists in 
standard cars for passenger use. | 
The motor is situated on the right 
hand of the driver, eliminating 
hood section of the car. There is an 
increased safety angle for the 
driver, as he is closer to the cars 
in front. 

The designs have been submitted 
to municipal officials, safety ex- 
perts and others interested in eas- 
ing the traffic jam problem in met- 
ropolitan areas 


White Opens 


Denver Branch 


DENVER.—A half-million-dollar | 
factory branch and service center | 
has been opened here by White | 
Motor Co. to serve the Rocky} 
Mountain area. 

Nearly 1,000 fleet owners, truck | 





|operators and White employes at-| 
tended the formal opening. Among 


the guests were E. S. Reddig, ex- 
ecutive vice-president of White, | 
and L. A. Fleener, Kansas City 
regional manager. 

The new building will house the 


largest stock of White parts be- 
tween St. Louis and the West 
Coast, declared W. E. Burgess, | 


manager of the local branch. The 
building has 27,000 square feet of 
floor space. It is located at 1910 
38th St. 


R. I. Gas Revenue Ebbs 

PROVIDENCE. — Rhode Island | 
gasoline tax receipts showed a de- 
cline in April for the first time in| 
several years. 

The motor fuel taxes dropped | 
from $522,521 in April last year to 
$514,104 last month, a decrease of 
$8,416. 


| With many city 
| committed to short-term, high- 


production alone will cover mor 
than 17,000,000 square feet.” 

The Central Engineering divi- 
sion is entirely responsible for ever) 
phase of the design, development 
and testing of all Chrysler, DeSoto 
Dodge and Plymouth cars, Loof- 
bourrow said, as well as Dodge 
trucks and Chrysler marine and 
industrial engines. It is in no sens; 
a mere advisory body to other divi- 
sions, he emphasized. 


GE Plant Enlarged 
SCHENECTADY, N. Y.—A ma- 
jor addition to General Electric's 
mammoth Schenectady turbin+« 
plant will be built by the company 


j}in a move aimed at boosting the 


factory’s annual output of fuel- 
fired generating capacity by more 
than 1,250,000 kilowatts. According 
to Glenn B. Warren, manager of 
the Company’s Turbine divisions. 
the extension will add more than 
80,000 square feet to the million- 
square-foot structure, called the 
largest turbine manufacturing fa- 
cility in the world. 


Advertisement ' 
Who Is Going 
to Buy 


the 1951 Cars? 


families already 


payment obligations on their homes, 
cars, appliances, where are new-car 


| dealers going to find customers for 
| the industry’s big 1951 production? 


According to Farm Journal, 
America’s largest rural magazine, 
one answer is obvious. Rural pros- 
perity is at an extremely high, sound 
level. Unlike urban families, rural 
families are not predominantly wage 
earners. Farm families own a busi- 
ness operation worth nearly $130 
billion—-have about $20 billion in 
cash and U.S. Savings Bonds. 

Right now rural families play an 
important part in the success of 
dealers everywhere. In fact, the 
majority of U.S. car dealers make 
more than half their sales to out-of- 
town families--two out of three of 
them rural. As production continues 
far above what used to be considered 
normal, as credit tightens and 
income taxes take more of earnings, 
these prosperous rural customers 


| will become even more important 


To confirm this, Farm Journa/ 
points to a survey in which dealers 
the country over were polled a few 
months after Regulation W went 
into effect. While all dealers 
affected by credit controls, the most 
serious complaints came from dealers 
located in the larger cities, with 
a smaller proportion of rural trade 


are 


Big-city and smaller trading cen- 
ter dealers alike agreed that cash 
transactions were much more com 
mon among rural customers tha” 
among city customers. 

Farm Journal points out th 
rural customers surround every cit 
large or small, and come what ma 
will continue to be good customers 
of the automotive industry. Vit»! 


| marketing information is availal 


from Farm Journal which show 
county by county, the rural cu 
tomers right around you. To g¢ 


| information on your locality, wri 
| Dealer Service Department, Far 


Journal, Philadelphia 5, Pa. 
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Auto Ad 


By George Deery 
Associate Editor 


Outstanding art work created by 
Detroit advertising agencies during 
the past year is on public display 
it the Scarab Club Galleries there 
intil June 2 at the third annual ex- 
hibition of advertising art, spon- 
sored by the Art Directors Club of 
Detroit. 


The exhibition, which is open) 


free to the public, will include orig- 
inal art work and photography used 
in national advertisements pre- 


pared by Detroit agencies for news- | 


papers, magazines, outdoor posters 
and direct mail. 

* > +o 
Virror Promotions 


Charles B. McCabe, publisher of 
the New York Mirror, has an- 
nounced appointment of Warren 


P 





i %, 

ene ac S 
a . 

Warren Kelly W. N. Thomson 


Kelly as vice-president in charge of 
advertising and of W. N. Thomson 
to Kelly’s former post of general 
manager. The Mirror under Kelly’s 
supervision has just completed ad- 
ditions to its press and other me- 
chanical facilities which will permit 
faster publication of expanded daily 
and Sunday issues. 

Thomson comes to the Mirror 
from Milwaukee where for the past 
eight years he was assistant pub- 
lisher and business manager of the 
Sentinel. He joined the Hearst or- 
ganization in 1930 as assistant chief 
accountant of the Albany Times- 


Union. 
* * * 


Trib’s Record 

The Chicago Sunday Tribune, 
circulated in Chicago and suburbs, 
on May 6 contained the largest 
volume of want advertising ever 
presented in a single issue of the 
Tribune and, with 226 regular and 
tabloid sized pages, 96 of them in 
the main news and classified sec- 
tions, was one of the largest Sun- 
day issues ever printed. 

Editions in the Chicago area 
contained 87,170 lines of want 
advertising, which was 2,820 more 
than were ever printed in the 
previous want ad record paper 
of Oct, 19, 1947. 

During the first four months of 


Willys Shatters 
Record for Parts 


Replacement Sales 


TOLEDO.—A record replacement 
parts business with civilian cus- 
tomers is reported by Willys-Over- 
land Motors, Inc., for the three 
months ended March 31. 


Parts shipments to dealers rose 
53. percent over the December 
quarter and 57 percent over the 
March quarter of 1950, it was 
Stated. 

Robert Montgomery, general parts 
and service manager, said the 
“growth of replacement parts sales 
provides a new factor of stability | 
for the company and its dealers. | 


“This latest peak in quarterly 
volume is attributable to the fact} 
that more than a million postwar 
cars and trucks are now in owners’ 
hands in this country and abroad,” 
Montgomery pointed out. “Other 
important reasons for the growth} 
are active plant modernization pro- 
grams which dealers have been 
pursuing and more intensified ef- 
forts by dealers to merchandise 
their service departments.” 

Sales of civilian car parts were 
at a rate of better than $13,000,000 
annually during the March, 1951, 
cuarter, he said. This does not in- 
clude the substantial volume of 
Spare parts shipments to the gov- 
ernment for upkeep of World War 
If Jeeps or in connection with new 
r.odel military Jeeps currently be- 
ing built by Willys-Overland. 





Affecting Factories and Dealers .. . 
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vertising 


|1951, the Tribune printed 63.1 per- 


|cent of all want advertising carried | 


in all Chicago newspapers. This 


|}was the largest percentage ever | 
concentrated in a single Chicago 


newspaper in any similer period, 
the paper states. 
+ * * 


Mercury in Weeklies 

The “Nothing Like It” series of 
ads for Mercury this month and 
| next is in four leading weeklies 
with a total circulation of more 
than 11,800,000 copies, the firm 
states, 

= * * 


Smith Joins Ad Bureau 
| William W. Smith has been 
named to an executive post on the 
| Staff of the Retail division, bureau 
of advertising, American News- 
|; paper Publishers Assn., Bureau Di- 
jrector Harold S. Barnes has an- 
nounced. 

A veteran of 19 years in sales, ad- 
vertising, merchandising, research, 






publicity and media and product! public relations 


| 





At Chicago Tribune Forum— 

While waiting his turn to address the Chicago Tribune's second annual distribution and 
advertising forum, Henry G. Little (right), executive vice-president of Campbell-Ewald ad 
agency, discusses the program of the three-day clinic with Wallace E. Bates of the Tribune's 


Detroit office. 


promotion, Smith was previously 
promotion manager of Look and 
|Good Housekeeping. 

* * * 


Southland’s Publicist 


Jud Baker, former Los Angeles 
newspaperman, has been named 
representative 
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~ ARE YOU GETTING YOUR SHARE? 


With the Choldun “Oil Merchandiser” you should sell a 
minimum of 3 additional oil changes a day. You should 


sell one flush job with every third oil change. You 
should sell one oil filter with every flush job. 


You 3 oil changes.............. $2.25 





should 1 flush job ne 
earn: bet WN 6S 75 
$3.50 a day 







MANUFACT 


Your PROFIT in 60 days should 
exceed the cost of this unit. 
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$210.00 in 60 days 
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Dealers Tell News 
The Chevrolet Dealers Assn., New 
| York, has renewed its sponsorship | 


| of the Monday, Thursday and Fri- | MOTIVE NEWS every week! 


here’s how 


Coda 






oe 29 


day editions of WCBS-TV’s “News 
of the Night” for 13 weeks, and 
has contracted to sponsor the 
Tuesday edition, starting June 5. 
Its ad agency is Campbell-Ewald. 


* * * 


Scotten Joins Nash 

W. A. Scotten has been appointed 
assistant advertising manager of 
Nash Motors, according to N. F. 
Lawler, director 
of advertising and 
sales promotion. 
Scotten will as- 
sist J. B. Hunt- 
ress, Nash adver- 
tising manager, 
and be _ responsi- 
ble for planning 
and creative 
work, as well as 
Nash publications, 
Prior to joining 
Nash, he worked W. A. Scotten 
for Geyer, Newell 
& Ganger, Inc., ad agency. 

Scotten spent some 15 years in 
automotive advertising and pub- 
licity, starting with Ford in 1941, 





|publishing his own newspaper and 
|editing a leading manufacturing 


publication. 


More than 100,000 persons read AUTO 





Oil Merchandiser ready for service everywhere in the station 


XUI 








30 








Dick Price, Dallas DeSoto-Plym- 
outh dealer, has promoted Harold 
R. West to general manager. West 
has been with the dealership since 
it was established in 1940. He was 
elected vice-president and assistant 
general manager in August, 1950. 

* > * 


Kreiger to Build 


An NPA permit to construct 
a $400,000 building has been granted 
Kreiger Motors, 1901 Milam, Hous- 
ton. The two-story building, 250 by 
250 feet, will be for sales and serv- 
ice purposes with offices and stor- 
age space for parts and supplies. 

7 * * 


Bud McKerring, Inc., Flint, 


Reorganizes Its Staff 

Bud MckKerring, Ine. (Ford), 
Flint, has reorganized its staff, ac- 
cording to B. H. McKerring, presi- 
dent. 

F. J. Johnson, former used-car 
and truck manager, has_ been 
named to the newly-created post 
of general manager, and Trevor W. 


Hall was named general sales man- 





Dealer Doings 
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ager. Kenneth H. Green was ap- 
pointed used-car sales manager, 
George T. Gundry heads _ truck! 


sales and Anthony E. Wruck jr. is 
parts manager. 
* * * 
Haley Motor Co. Opens 
New Truck Facilities 

Haley Motor Co. truck and trac- 
tor division recently opened its 
new building at Slappey Drive, Al- 
bany, Ga., with an open house in 
which local people were invited to 
a barbecue and dance. 

Noel Whittemore, general man- 
ager, said that the new building 
was built at an approximate cost 
of $100,000, It contains a display 
room, repair department, parts divi- 
sion and offices. Robert L. Hill is 
tractor sales manager. 

* * + 


Chairmen of Ohio Parley 


Names Daytonians to Aid 

L. G. Murray, general chair- 
man for the annual Ohio Auto- 
mobile Dealers Assn. convention, 








Dahl's Service Staff Cited— 


Eighty years of service were represented as District Manager John Scharnhorst (left) pre- 


sented service awards to members of Dahi 


Elmer Anderson, 15 years; Earl C. Allen, five years; Stanley Kubicki, 15 years; Fred Bartz, sales 
manager, who also accepted a I|5-year service plaque on behalf of the dealership; Robert 


Motors (Studebaker), Milwaukee. Left to right: 


Johnson, service manager, 15 years; and E. J. Gehring, used-car manager, |5 years. 


to be held Oct. 28-30 in Dayton, 
has announced a group of Mont- 
gomery County Automotive Deal- 
ers Assn. members who will 
serve as a local committee for 
the event. 

It includes George Shella- 
barger; H. K. Raney, president of 
the county association, T. D. 
Peffley, Jack Klyce, Paul Holtz- 
muller, Ralph Miller and E, C. 


Crane. Planning for the state 
convention already is underway, 
according to Ralph Rodgers sr., 
president of OADA. 


* * * 


Wood fin-Smith Pontiac 


Ira J. Woodfin, zone manager for 
Pontiac in Dallas since October, 
1949, has resigned to enter the re- 
tail automobile business in Baton 
Rouge, La. In partnership with 


|; ORIFLOW SHOCK ABSORBERS 


SWALLOW BUMPS 





No other car rides like a 


DES 


Revelation!...there’s no smoother riding 





car in America. Sevsation!...that new, 


bigger, high-compression engine. 


Exhilaration! ...De Soto lets you drive 


without shifting. Inspiration! ... De Soto’s | 


roomy, luxurious interiors. Exclamation!... 


when you realize how thrifty De Soto | 


upkeep 1s. 


DE SOTO DIVISION, 
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DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in “You Bet Your Life’ every week on both RADIO and TELEVISION ... NBC networks, 


Marvin L. Smith, he will operate 
the Woodfin-Smith Pontiac Co. at 


749 N. 21st St. 
* 


* 


* 
Larsons Buy Deal 
Purchase of Parkway Garage 
and Chevrolet and Buick Sales 
Service in Redwood Falls, Minn., 
has been revealed by Joe and Har- 
old Larson. The Larson brothers 
formerly operated H & L Chevy- 
rolet Garage in Bird Island, Minn. 
* > > 


Tex. Kenworth Distributor 
The newly-organized Collins 
Equipment Co., 1318 Lamar, Dallas, 
has been appointed Texas distribu- 
tor for Kenworth trucks. Manufac- 
tured in Seattle by Kenworth Mo- 
tor Truck Corp., Tom Collins is 
president and general manager. 
* o * 
Wilson Named Man of Year 
By Vallejo (Calif.) Legion 
Claude Wilson, Vallejo (Calif.) 
automobile dealer, has been named 
man of the year by American Le- 
gion Post 550 of Vallejo. He was 
elected because of his efforts in 
youth activities. 
a . * 


Federal Used Cars 
A used-car lot has been opened 
in Ottawa by Federal Motor Sales, 
Vanguard distributor for the area. 
* * * 


McKay Adds Space 


Douglas McKay Chevrolet Co., 
Salem, Ore., has remodeled a por- 
tion of its building to provide more 
space for its parts department. The 
firm, which also distributes Cadil- 
lac, is headed by the governor of 
the state. 

* * 1 
Sullivan Joins Kelso 

Jerry Sullivan, formerly with Al- 
ford’s Dodge-Plymouth, Portland, is 
the new manager of Kelso Motors 


Co. (Chevrolet), Kelso, Wash., re- 
placing Dick Sowders. 
* * * 
Herrall-Owens Pontiac 
Herrall-Owens Co. (Pontiac), 


Salem, Ore., has been named a 
“better dealer” by Pontiac divi- 
sion. Gov. Douglas McKay, Salem 
Chevrolet - Cadillac dealer, at- 


tended the recognition ceremony. 
* * + 


$200,000 Fire at Nelson’s 


A fire, following an oil explosion, 
has caused an estimated loss of 
$200,000 to Nelson Motor Co., Sedro 
Woolley, Wash. Included in the loss, 
which is partly covered by insur- 
ance, was the building, three cars 
and equipment. 

* 


Baker Sells to Ferguson 


Baker Motor Co. (Hudson), Ro- 
chester, Minn., has been purchased 
by Chellis A, Ferguson from Mer- 
rill F. Baker. The firm 
ealled Ferguson Motor Co. 

* * * 


Dahl Staff Is Feted 


The entire staff of Dahl Motors, 
Erie, Pa., their husbands and wives, 
Were guests of management at a 
dinner party in conjunction with 
opening of the firm’s new display 
room, 


is now 


* * * 


Holman L-M Ups 2 


Holman Lincoln-Mercury Co., 
West Palm Beach, Fla., has pro- 
moted Turner Narmore to assistant 
general manager and Harry H. 
Wilson to sales manager, an- 
nounces Frank M, Foster, general 


manager. 
* * * 


Heintzelman’s Buys Lot 


Heintzelman’s, Inc., Orlando 
Fla., has purchased 200 feet of 
frontage on N. Orange Ave. for 
$85,000. The purchase was made 
primarily to provide more space 
for used-car display. 

+ * * 


Caldwell Ups Carlysle 

Richard Carlysle has been pro- 
moted to general service manager 
of Tom Caldwell Motors (Stude- 
baker), Coral Gables, Fla. Carlysle, 
formerly parts manager, succeeds 
Jack Bray, who resigned. 

ES 5 * 


Johnson Nash Opened 
Johnson Nash, North Minneapo- 
lis, Minn., has been opened by 
George A. Johnson. 
* * = 


Stephens Ups 3 
W. R. Stephens Co. (Buick), Min- 
neapolis, has promoted F. A. Whita- 
ker to executive vice-president and 
(Continued on Page 31, Col. 1) 
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Doings 


(Continued from Page 30) 


W. R. Stephens to vice-president 
and general manager. The firm has 
branches in St, Paul and Billings, 
Mont. It was also announced that 
W. N. Whitaker, F. A.’s son, is now 
sales vice-president of the St. Paul 
outlet. 


e * * 


Holmquist Opens Deal 
A 28 by 60-foot showroom of 
knotty pine is the eye-catcher at 
Ray Holmquist’s new Ford deal- 
ership at Blooming Prairie, Minn. 
The building measures 60 by 110 


feet. 
* * * 


Webb Chevrolet Co. 


Webb Chevrolet Co., Frankfort, 
Ky., has been chartered with $150,- 
000 capital stock. Incorporators are 
J. H. Webb, Doris E. Webb and 
T. E. Webb. 

* # * 
Poe Motor Expands 

Poe Motor Co. (Chrysler-Plym- 
outh), San Antonio, has moved its 
used-car and service departments 
to a new location at 900 N. Alamo 
St. 


* * * 


Good Completes Expansion 

Good Motor Co. (Cadillac-Olds- 
mobile-GMC), Rock Hill, S. C., has 
celebrated its modernization and 
expansion program with an open 
house. Banks Good is president. 


* 4 * 


Miller Buick Deal 

E. S. Miller has opened a Buick 
dealership in Bluffton, O. The new 
building includes space for service 
operations. 

Capitol in New Light 

Capitol Chevrolet Co., 13th and 
K Sts., Sacramento, Calif., has 
announced completion of a new 
lighting system, giving a day- 
light effect at all times. 


+ 7 


Saul Motor Chartered 
Saul Motor Company, Crookston, 
Minn., has been incorporated by 
E. M. and Milton E. Saul and Betty 
J. Eickhoff. 


« x * 


Devitts Motor Sales 
Devitt’s Motor Sales has opened 
its used-car showroom in Merrick- 
ville, Ont. 


» 


Stolte Opens Business 
Open house, inaugurating the 
opening of the new Dodge-Plym- 
outh sales agency at Angola, Ind., 
has been held. Al Stolte is owner 
and manager of the firm. 


k K 


Lockland Motors 
Lockland Motors, Lockland, O.,| 
has been incorporated by Henry P. 
Shaw, A. E. Slapin and M. E. Cole- 
man. 


& 


Bedford Motor Sales 


Bedford Motor Sales, Bedford, O., 
has been incorporated by Richard 
R. Hollington, Edward C. Crouch 
and Sterling Newell jr. 


k 


Charles Raven Motors 
Ellis Thornton is the new service 
manager for Charles Raven Motors 
(Dodge-Plymouth), San Francisco. 


A. L. Learner Co. 

Headquarters for A. L. Learner} 

Co. (Hudson) has been formally 
opened in Berkeley, Calif. 


Sales Honor to Galler 


John Galler, Twin City Motors} 
(Ford), Morgan City, La. was 
named top salesman for March in 
the New Orleans district, according 
to C. H. Weigand, Ford district 
sales manager. The district includes 
Louisiana, Mississippi and southern | 
Alabama. 


* * 


Morehouse Motors, Inc. 
Morehouse Motors, Inc., 217 E. 
Madison Ave., Bastrop, La., has an- 
nounced the appointment of C. B. 
Phillips as service manager. 


From Bridgeport Dealers 


Auto dealers of Bridgeport, 
Conn., will present a new Cadillac 
Sedan to Deputy Vehicles Com- 
missioner A. Edward Sandula, 
rcently appointed to the $7,500-a- 


for four years. 
will be made 


year State post 
The presentation 
June 7. 


* . + 


Central Chevrolet Co. 
Central Chevrolet Co. of Forest, 
Miss., has been purchased by Caley 
P. Gray, Forest and Jack Lee, Mor- 
ton, Miss. 


Kipp Joins Dealership 

John B. Kipp, San Francisco zone 
manager for Nash, has resigned to 
Join Edward Zane’s San Jose Nash, 
Inc., San Jose, Calif. 

Sam Hicks Enlarges 

NPA has approved additional 

storage and repair space for Sam 


Hicks Motor Co., Elizabethtown, 
Ky. Cost has been estimated at 
$26,250. 

* * 


Red E Service 





| nounced that the company has been 
;}named master dealer for Hudson 
jin the metropolitan area. 


* * 


* ‘ 
Beck Aids Cancer Fight 
C. H. Beck, Chevrolet dealer in 
Fredericksburg, Va., has served a 
month as chairman of the cancer 
drive committee for Fredericksburg 
and Spotsylvania counties. 


os . * 


American Takes K-F 


American Motors, Inc., West 
Hartford, Conn., has received a 
Kaiser-Frazer franchise. Form- 


erly a used-car firm, its officers 


are: Michael Lewandos, presi- 
dent; his wife, Alice Lewandos, 
vice-president; Richard R. Rus- 
sell, treasurer, and his wife, 


Eleanor Russell, secretary. 
* : * 
Tupman Completes Lot 

T. H. Tupman, Los Angeles Lin- 
coln-Mercury dealer, has completed 
construction of his used-car lot on 
Figueroa St. 

Lindahl Buys Out Strapko 

Marvin Lindahl, partner in S & L 


ed te 





Kunkel Buick Presents School Car— 
This Webster (Mass.) dealership has loaned a driver-training Buick to Bartlett high school, 


Webster 


A parade with the school band and majorettes preceded the presentation. Edward 


S. Kunkel (fifth from left) turns the car over to George Sellig, superintendent of schools 
Rudolph F. King, Massachusetts registrar of motor vehicles, stands behind Sellig. City and 


school officials look on 


the interest of Frank Strapko. The 
|firm name is now Lindahl K-F Mo- 
tors & Implement Co. 


Royal Packard Opens 
Royal Packard, 75 N. Snelling 


Ave., St. Paul, Minn., has held its 
grand opening. Flowers were given 


Jack and Robert Engel, officials; Motor Co. (Kaiser-Frazer), Dodge|to women visitors, and a lunch was 


of Red E Service, Ann and Chapel 
St., Hartford, Conn., have an- 


Center, Minn., has become sole 
owner of the dealership, purchasing 


igiven. Terry Jones, manager, said 
|Royal Packard has 15,000 square 
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when 


N open-vision store front shows the 
i \ way to better business. For an open- 
vision front shows off your entire show- 


room interior and presents the displayed 


automobiles and accessories to 


advantage. Dealers who have modernized 
their showrooms with open-vision fronts 


of Pittsburgh Glass and Pittco Store Front 
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feet of floor space and represents 
an investment of $150,000. 
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Marks 30th Year 

Frank Taylor, Los Angeles Stude- 
baker dealer, celebrated his 30 
years in the automobile business 
recently, and marked the period 
with a month-long promotion in 
his four business sites in Los An- 
geles. 


shoppers can look in! <<‘ © 


vou brighten up your showroom exterior, 
be sure to modernize inside, too. 

Our brand-new modernization booklet, 
“How To Give Your Store The Look That 
Sells,” will give you many ideas about how 
to use Pittsburgh Products to give your 
showroom added sales appeal. Why not 


return the coupon below for your free copy? 
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Drivers Told to Wear 


Colored Lenses in Sun 


By Tom Hewitt 
Staff Writer 
PEOPLE who plan to drive after | 
spending a day at the beach, | 
a baseball game or the golf course, | 


= ° 


eminent scientist | 
advises. 

Dr. Robert H. | 
Peckham, associ- | 


AY’ 


> 
Toys oe 


at 





mology 


fice, it is understandable why this 
is dangerous, especially at dusk 
when visibility is at its lowest 
ebb,” Dr. Peckham said. 

Sun glare, said Dr. Peckham, not 


should wear col-| only takes its toll in auto collisions | 
ored glasses while | and mishaps, but it also causes its New-Type Traffic Control— 


out in the sun, 8n | share of pedestrian fatalities. 


* * * 
YHE American Automobile Assn. 
points out that a car traveling 


ate professor of |40 miles per hour can be stopped | 
research ophthal-|with good brakes on a good pave- 
Temple _university’s | ment in 126 feet. If that driver were | 


school of medicine, said prolonged | able to see an obstruction, a pedes- 


unprotected exposure to the sun’s 


glare reduces a motorist’s visiun | he 


|trian or another car at 130 feet, 


has a fair chance of avoiding a 


ability between 50 and 30 percent | mishap. 


for periods ranging from a few) 
hours to several weeks. 

“Since many people dash direct- | 
ly from a day at the beach or | 
golf links to their automobiles 
and enter heavy homeward traf- 


Because they’re the Customer’s Choice! 


But if the driver has been ex- 
posed to bright sunlight without 
sun glasses for only a brief pe- 
riod, said the scientist, the same 
obstruction would be visible at 
109 feet, and there would be no 


ee 


AUTO SEAT COVERS 


as advertised in eee 


Post 







This is one of the eight aluminum traffic contro! arches that now regulate the flow of traffic 
over the heavily traveled Delaware river bridge between Philadelphia and Camden, N. J. 
They are believed to be the first structures of this type to be made of aluminum, according 


to Aluminum Co. of America. 


chance of avoiding an accident. 
If a driver spends a day in the 
sun without colored glasses and 
then drives home in the dark, the 
headlights of his car may not be 
the 30-candlepower lights he is 
used to, Dr. Peckham said. They 
may be only equal to 15 or 10-can- 
| dlepower lights, he added. 
| * * + 
‘| R. PECKHAM did much re- 
search on sun glasses for the 


government during the war. He, 
and other scientists, recommended 
that sun glasses must be worn by 
fighting men in the daytime so they 
could see well at night. 

Dr. Peckham said color and 
price are no criteria of the ef- 
fectiveness of sun glasses. He 
said even the cheapest ones are 
adequate and safe. 

He warned that colored glasses 


Thousands of dealers from one end of the 


country to the other are selling Howard Zink 


Seat Covers and making a very good thing of it. 


For here’s the top seat cover line in America 


—tops in quality, tops in variety and above 


all tops in popularity. Consistent full-color 
advertising in the SATURDAY EVENING 
POST and HOLIDAY is making people ask 
for Howard Zink covers—not only ask for them 


but insist on them. Are you cashing in? 








|schools yearly for $1 





|dangerous days,” 


should never be worn while dri-- 
jing at night or in twilight. 

“Any glass which reduces the 
brightness of oncoming headligh‘*s 
will blot out the fainter roadside 
|cues upon which you depend on for 
|holding the road—or your very 
life,” he added. 


* * * 


‘Minnesota Survey 


‘Reveals Benefits 


§ Of Driver-Training 


Driver-training in Minnesota high 
schools has resulted in a sharp de- 
crease in accidents and traffic of- 
fenses among students, a survey by 
the state department of education 
reveals. 

The survey shows that of 1,319 
boys and girls contacted in high 
schools in the state, those who had 
received some type of driver educa- 
tion had better driving records than 
those who were untrained. 

Drivers’ licenses were obtained 
by 484 students without benefit of 
formal training, 598 received both 
classroom and behind-the-wheel in- 
struction and 237 received only the 
classroom instruction. 

Among the untrained, 15 had con- 
victions, 30 had accidents and li- 
censes of five were suspended but 
none revoked. Those who received 


only classroom’ driver - training 
showed six convictions, 14 acci- 
dents, no suspended licenses and 


none revoked. 

Among the students who received 
classroom and driver-training in 
practice, four had convictions, five 
were involved in accidents, three 
had licenses suspended and none 
was revoked. 

There are now 240 schools 
Minnesota offering some type of 
driver-training. The program is 
slightly more than one year old. 


Kansas City Checks 


Dealers Back Safety Month 


With Free Inspections 


The dismal traffic record com- 
piled by Kansas City drivers is the 
target of a free car-inspection pro- 
gram being conducted this month 
by the Motor Car Dealers Assn. of 
Greater Kansas City. 

With more than twice as many 
traffic mishaps having been re- 
corded in the city so far this year 
than at the same time in 1950, the 
association is sponsoring the pro- 
gram to coincide with May Safety 
Check Month. ; 

The police department is co-op- 
erating in the program by making 
spot checks on cars not having 
safety stickers. If these cars do not 
pass a brief brake, lights, steering 
and tires test, a $3 traffic ticket 
is issued. 


in 


* * 


Teen Drivers 


Are Defended 


Defense of teen-age drivers has 
been expressed by Massachusetts 
Registrar of Motor Vehicles Ru- 
dolph King in opposing a bill which 
would raise the minimum age for 
drivers in Massachusetts from 16 
to 18 years. 

King told a legislative commit- 
tee that through a state-wide sys- 
tem of driver education the num- 
ber of traffic accidents caused by 
16 and 17-year-olds have been re- 
duced 46 percent in 5% years. 

King said auto dealers are so im- 
pressed with the success of the 
driver-education program they are 
offering new dual-control cars to 
in replace- 
ment. 

® * x 


Dangerous Driving Times 

At a traffic conference in Alham- 
bra, Calif., it was decided that Sat- 
urday and Sunday are the “most 
and the hours 
from 4 p. m. to 8 p. m. are the most 


|hazardous hours for driving. 
| * 


* * 


Studebaker Urges Dealers 
The entire front page of the April 
Studebaker News was devoted to 
urging dealers to back the May 
Safety Check Month campaign. 
” + * 


Ohio Pike Plan 


Ohio Highway Director T. J. 
Kauer has suggested that the pro- 
posed $300,000,000 turnpike across 
northern Ohio end at Toledo where 
it would connect with an expres:s- 
way into Michigan. The turnpile 
is to enter Ohio below Youngstow '. 
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On the Financial Front. . 
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Auto Firms Rank 3rd 
In Dividend Gains 


By George Deery 
Associate Editor 


UTOMOTIVE dividends were up 

32.3 percent in the first three 
months of this year, compared 
with the same period a year ago, 
according to The Exchange, pub- 
lished by the New York stock ex- 
change. 

Of the 59 auto companies which 
paid in the first quarter, 36 boosted 
the amount, 17 remained the same 
while six reduced the outlay. Total 
payments are placed at $140,295,- 
000. 

The gain by the automotive 
firms was the third highest. Min- 
ing issues headed the list with 


Lion Oil Income 
Drops in Quarter 


Lion Oil earnings for the quar- 
ter ended March 30 were $3,082,726, 
or $1.58 a share, compared with 
$3,709,525, or $1.58 in the same pe- 
riod of 1950. 

Net crude oil production for the 
three months was up 13 percent 
and sales and operating revenues 
11 percent, the company said. 


ta Rubber Net 
Hits $9,076,755 


Net earnings of United States 
Rubber for the first three months 
of 1951 were $9,076,755, or $4.41 a 
share, compared with $8,800,489, or 
$4.25 a share in the previous quar- 
ter, and $3,927,375, or $1.49 a share 
in the March quarter of 1950, ac- 
cording to a report to stockholders. 


Consolidated net sales for the 
first quarter were $211,930,849, com- 
pared with $208,619,007 in the last 
quarter and $130,331,500 in the first 
quarter of 1950. The report listed 
federal and foreign income taxes 
of $23,289,241 compared with $3,032,- 
549 in the March quarter of 1950. 


* * * 


Taxes Drive Down 
Celanese Net 


Celanese Corp. of America report- 
ed net income before federal in- 
come taxes of $20,238,196 for the 
first quarter of 1951, compared with 
$17,187,886 for the same quarter in 
1950. The additional federal taxes 
on income, however, outstripped 
the increase in profits and the ne 
income after taxes, for the first 
quarter of 1951 was $8,285,196 
against $9,856,886 for 1950. 


The earnings for the first quarter 
were equivalent to $1.28 per share, 
contrasted with $1.65 per common 
share a year ago, on a lesser num- 
ber of shares outstanding. The sales 
for the 1951 quarter were $63,537,- 
932, being $10,315,330 above the 
sales of the same quarter last year. 


oo 





Lower Profit Seen 
For Finance Firms 


Installment financing of auto 
sales established an alltime 
record in the second half of 
1950 which probably will stand 
for many years. Earnings of the 
installment financing companies 
also reached unprecedented 
heights, net for 1950 having 
broken all previous records, The 
decline in volume of sales 
financing indicated for 1951 is 
likely to be gradual, according 
to Standard & Poor’s Corp. 

Moreover, the carryover of de- 
ferred income from 1950 will 
keep operating earnings at a rel- 
atively high level through the 
first half. The trend, however, 
will be downward. Although ex- 
penses can be reasonably well 
controlled, profit margins tend 
to shrink with volume. The in- 
crease in tax rates will take its 
toll of net profits, although the 
average finance company may 
escape EPT in 1951, the statisti- 
cal organization adds. 





an increase of 44.2 percent. Others 
at the top of the rating for 27 
types of industries were: 


Textile, 37.9 percent; oil and 
natural gas, 29.3; steel and iron, 
25.7; paper and publishing, 24.1; 
building, 23, and chemical, 22.8. 


Rubber companies raised their pay- 
ments 19.7. 

All groups, the publication adds, 
showed an increase of 15.5 per- 
cent over the like period of 1950. 
For the ninth consecutive quarter, 
dividends exceeded the preceding 
year. 





Crrerywhere- IN ALL KINDS OF STORES 


Fire Damages 60 Cars 

A fire which swept the ware- 
house of McLeod Rae Motors, 
Vancouver, B. C., damaged most 
of the 60 new cars in the building. 





The automobiles, about half of 
them British models, have a total 
retail value of approximately 
$150,000. 
Auto Stocks 

May 14 May7 
Chrysler 74% 1% 
Crosley 33% 33% 
General Motors 51% 5314 
Hudson 17% 17 
Kaiser-Frazer 6 5% 
Nash-Kelvinator 20% 20 
Packard 5%% 536 
Studebaker 30% 30% 
Tucker 05 05 
Willys-Overland 10% 10% 


Average for 
10 Stocks 





isual Fron 


are boosting business 


When more people can see in, more come in to buy 





Why not find out right now what it would cost to 


make your storefront a powerful business-getter? The 


man to see is your Libbey-Owens:Ford Glass Distribu- 


tor. He’s a local businessman who knows local problems 


.-- knows local architects and 


contractors who do 


storefront work ... knows local codes. 


Why not get in touch with him to discuss your 


storefront and get 


an idea of costs? 


Your L:-O-F 


Distributor has the best and most complete line 


For a modern VISUA Lo 


aRONT see your nearest 


LIBBEY: OWENS FORD 


GLASS DISTRIBUTOR 
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Corsicana (Tex.} School Receives Car— 
Jack Sisco (third from left), Ford dealer in Corsicana, is shown presenting a driver-training 


car to R. A. Armstead, school principal. Standing by are police and school officials. 


that a new building is being built 


Hardy Improves U. C. Lot 
at the back of the used-car lot. 


Dewey Holt, sales anage ; ' 

rare ' 4 sales m tg? of Two new service hoists and other 
Carey u. Hardy (Chrysler-Plym- pieces of equipment are being in- 
outh), Monrovia, Calif., reports! stalled. 





a INDIANA 
4 LOUISIANA 
~w CALIFORNIA 






L-O-F Polished Plate 


Glass, Golden Plate to reduce fading of displays, 


of storefront materials — 


* insulating glass to reduce steaming and 


= 


Thermopane 
frost, Tuf flex* doors to open up entrances, V itrolite 
glass paneling to beautify exterior surfaces. 

Send the coupon for our 
Visual Fronts book and for the 
names of your nearest L-O-F 
Distributors who can give you 


this complete, helpful service. 
*® 





Libbey "Owens-Ford Glass Co, 
6151 Nicholas Bldg., Toledo 3, Ohio 


Send me your book on Visual Fronts and the names of the nearest 
L-O-F Distributors. 








Name_ = 
Print Plainly 
Address_ 
ee Zone ___.. State ae 
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FREE REPRINTS— Cadillac, Willys, Nash, Me ced that Solves the Problem St 


ackard and Oldsmobile dealers can 
able for framing, of their 
first car ad in the Post by writing on 
tterhead to Automotive Division, 
ning Post, Phila. 5, Pa. 
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Ford, P 
get a reprint, sult 


Until the Cadillac was made, all 
automobile construction was 
more or less experimental. This 
machine is made on a new system 
developed from the experiences of 
all previous makers: the faults 
and weaknesses of the old meth- 
ods have been avoided and a new 
ideal of motor travel developed 
that gives a perfect vehicle for 
comfort, speed, absolute safety, 
greatest durability, simplicity of 
operation, wide radius of travel, 
and reliability under all conditions 
of roads. You should not buy 
before examining this wonderful 
ew machine. Price f. 0. b. at 
actory, $750. 

| The new tonneau attachment, at 
extra cost of $100, gives prac- 
lally two motor vehicles in one, 
h a seating capacity of two or 
r, as required—a very graceful 
t in either use. Write for new 
trated booklet. 


LLAC AUTOMOBILE COMPANY 
Detroit, Mich. 
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The New Way 


Simpl icity The Rambler shown in 

Durability this advertisement . 
° ege the granddaddy alls 

Reliability east cats 


are the three cardinal virtues in motor-carriage construction. You will find them in 
their highest development and efficiency in the 


ie hONNOe 


since 1903 Touring Car 


ilt for practical, every-day service, on all kinds of roads, in all kinds of weather, 
the Rambler has proved its genuine merit under all conditions. Its many points of 


The Old Way 


with 
vater superiority are stated in detail in our 
said 
and | Complete I/lustrated Catalogue, mailed free on request. The 
and backed by the highest class of skilled labor, make the Rambler 


hese | 
ae Model E (ct) $750.00 
THOMAS B. JEFFERY & CO., KENOSHA, WIS. 


best grade of materials, 
a guarantee of quality. 


idly | 
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TODAY, The Saturday Evening Post 


a 


. continues to carry more automotive 
*% advertising to more people than 
hy any other magazine, 
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Market Trend 


There was a little spring apparent in the wholesale used-car 
markets last week for the first time this year. The overall average 
price of used cars increased $5, the first time since early in March 
that the market has improved. 

The result was most favorable to early postwars as "47s gained $17 
in value, while '46s and '48s went up $8 apiece. Among the later 
models, 50s jumped $2, but ’51s lost $5 and '49s fell back $6. Prewars 
were losers with 42s down $2 and ’41s, $15, 

With a $5 gain in the overall price last week and the list all even 
the week before, the market has reversed the unseasonable trend of 
the past eight weeks or more, The gains are not much, compared 
with the losses which hit the market during the downtrend, but it’s 
at least a start in the right direction. 

Buyers and sellers also were seeing eye to-eye last week. At I1 
representative auctions, 1,229, or 68 percent, of the 1,806 offerings 
were sold. In the previous weeks at the same sales, 1,188, or 65 
percent, of the 1,823 offerings were sold. 

Prices marked with an * indicate a unit equipped 


ne 


with automatic transmission or overdrive. 
J | conv., $1,625; 4-dr., $1,460*; RM 2-dr., 
ALBANY, N. Y. $1,285*. °47 RM 4-dr., $875. 

(Tim Anspach's Dealers Auto Auction. | CADILLAC —'50 (62) 4-dr., $3,200*, ‘49 
Sale every Monday. Prices are for sale of (62) conv., $2,585*; 4-dr., $2,340*, ‘48 
May 7.) (61) 4-dr., $1,840*, 

(Prices tipped slightly upward, but not | CHEVROLET —'51 SL Deluxe 4-dr., §$1,- 
as high as a few weeks ago. Most dealers 925°, 11,935°; %-ton pickup, $1,230, 
think the spring rush will never material- $1,180; FL Deluxe 2-dr., $1,680; 4-dr., 
ize. Sold 114 units out of 150 offerings.) | $1,840. ‘50 SL Deluxe 2-dr., $1,425, $1,- 

; BUICK—’50 RM Riviera coupe, $1,860*; | 300, $1,340; FL Deluxe 4-dr., $1,485*; 
; Super Riviera 4-dr., $1,885*. '49 Super! 2-dr., $1,375, $1,330; SL Special 2-dr., 
tN 
a 


IN MANUFACTURE 
CIVILIAN AND MILIT 
; Automotive design is fluid . . . ever-changing. 
Meeting the industry’s demands calls for all-around 
manufacturing flexibility. 
: In nearly fifty years of production for civilian 
requirements, and in producing military orders 


during two world wars, we have become pre- 
conditioned to change. We have manufacturing 
flexibility to meet wide variations in the designs 
of clutches, radiators, torque converters and 
oil coolers. 







CLUTCHES @ RADIATORS e TORQUE C 
OlL COOLERS 
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2 at $1,300; business coupe, $1,220; FL 
Special 2-dr., $1,380. '49 SL Deluxe 4- 
dr., $1,140, $1,200, 2 at $1,185, $1,170, 
$1,060, $1,210; conv $1,310, $1,430; 
2-dr, $1,210, $1,170; FL Deluxe 4-dr., 
$1,230, 2 at $1,250; 2-dr., $1,190; SL 
Special 4-dr., $935. ‘48 SM 2-dr., $775; 
FM conv., $960. '47 FL aerosedan, $900. 

CHRYSLER—’'51 Windsor 2-dr., $2,350°. 
'50 Windsor 4-dr., $1,700. °49 Windsor 
4-dr., $1,525; NY 4-dr., $1,075. '47 Wind- 
sor 2-dr., $930; NY 4-dr., $725. ‘41 
Windsor conv., $200. 

DeSOTO—’'50 Custom 4-dr., $1,600. ‘49 
Custom 4-dr., $1,060, $1,425; club coupe, 
$1,360. '47 Deluxe 2-dr., $760. 

DODGE—'51 Meadowbrook 4-dr., $2,050, 
$1,950. '50 1-ton cattle body, $815; %- 
ton panel, $660. °49 Coronet club coupe. | 
$1,360. '48 Custom 4-dr., $1,150, °46) 
Custom club coupe, $770. | 

FORD—’51 Victoria, $2,100. '50 (8) %-ton | 
express, $725; CD (8S) 2-dr., $1,250; 4- 
dr.. $1,370, $1,200; Deluxe (6) 2-dr., 
$1,210. '49 Custom (8) 2-dr., $1,040, 
$1,010*; 4-dr., $1,075", $1,050; club 
coupe, $1,020; conv., $1,080. ‘48 SD (8) | 
2-dr., $710. ‘47 SD (8) station wagon, 
$850, $785; 2-dr., $770; Deluxe (8) 2-dr., 
$550. ‘46 Deluxe (8) 4-dr., $620, ‘41)| 
SD (6) 2-dr., $125. 

FRAZER—'51 4-dr., $1,605* 

MERCURY—'51 4-dr., $1,975*; club coupe, 
$2,260. °49 club coupe, $1,035, $1,280°*; | 
4-dr., $1,275*, $1,175. ‘47 club coupe, 
$760; 4-dr., $750. 

NASH—’51 Rambler suburban, $1,600*, '50 
Statesman 2-dr., $1,350*. '46 (600) 4-dr., 
$525, $500. 

OLDSMOBILE—'51 (S88) 4-dr., $2,400*, '50 
(SS) 4-dr., $1,600*, °49 (76) 4-dr., $1,- 
000, ’48 (98) conv., $1,350*. 

PACKARD~'51 (200) 4-dr., $2,150*. 

PLYMOUTH—'49 Deluxe 4-dr., $1,020. ‘47 
SD 4-dr., $820. 

PONTIAC—'50 Chieftain (6) 4-dr., $1,550. 
"49 Chieftain (8) 4-dr., $1,320*. ‘'46 


Torpedo (6) 2-dr., $750. 


FOR 
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“Near as I can figure out from 
all these cost-free services, we owe 
you $13.96.” 


STUDEBAKER—’'50 Champion business 
coupe, $1,030*. ‘48 Commander 4-dr., 

|__ $850*. 

WILLYS—'51 (4) station wagon, $1,425* 


"49 Jeepster, $760". 


DETROIT 


(Aptco Auto Auction. Sale every Wednes- 





day. Prices are for sale of May 9.) 
(Demand stronger. Sold 37 units out of 
| 66 offerings.) 
| BUICK—’'50 Super 4-dr., $1,700*, $1,530, 
$1,170. 
Tank 
Radiator 


Torque 
Converter 


LONG MANUFACTURING DIVISION 


BORG-WARNER CORPORATION 
DETROIT 12, and WINDSOR, ONT. 





CADILLAC—'48 (61) 4-dr., $1,710. '47 (62 
4-dr., $1,255. 

CHEVROLET—'417 FM 4-dr., $850. ‘41 
SD 4-dr., $340, $125. 

CHRYSLER—'49 NY 4-dr., $1,070. '46 NY 
4-dr., $700. 

DODGE-—'41 club coupe, $355. 
FORD—'51 Deluxe (8) 2-dr., $1,625 ) 
Deluxe (6) 2-dr., $1,160. '49 2-dr., $96 
$855. ‘48 station wagon, $780. ‘47 S» 

(8) 4-dr., $810. '46 2-dr., $620 
HUDSON—'4S8 4-dr., $810. ‘41 club cou; 
$230 
LINCOLN—'48 Continental club cou; 
$1,900. 
OLDSMOBILE—'49 (98) 4-dr., $1,450, $1.- 
| 410, $1,340. '48 (98) 2-dr., $1,100. 
| PLYMOUTH '48 4-dr., $760. ‘47 4-d 
| $765 
| PONTIAC—'50 (8) club coupe, $1,915 
| conv., $1.695. ‘49 club coupe, $1,380 
STU DEBAKER—'50 Commander 4-c 
$1,280. '41 Champion 2-dr., $365 
WILLYS—'48 Jeepster, $750. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every We 
nesday. Prices are for sale of May 9.) 
(Market slightly imoroved. Sold 101 units, 
out of 126 offerings.) 
BUICK—'51 RM_ sedan, 
Riviera coupe, $2,650*. 
$1,700, $1,540, $1,505", 
‘49 RM sedan, 2 at $1,375*, $1,340*. ‘48 
RM sedan, $1,150*, $1,050*%, ‘47 Super 
sedan, $825, $805. '40 Special sedan, $305 
CADILLAC—'47 (62) sedan, $1,480*. 


$2,.750*; Super 
"50 Special sedan, 
$1,425, $1,390" 











CHEVROLET -'50 FL Deluxe sedan, §$1,- 
460*, $1,450, 2 at $1,400; SL Special 
sedan, $1,330, $1,300, $1,245, $1,200. ‘49 
station wagon, $1,300; SL Deluxe sedan 
$1,220; FL Deluxe sedan, $1,145; FL 
Special sedan, $1,090, $1,005, 2 at §1.- 
050, $1,030, 2 at $1,025, "48 FM sedan, 
$835. '47 FM sedan, $780. ‘46 FM sedan 
$675. ‘41 SD sedan, $300. 

| CHRYSLER—’'51 Windsor sedan, $2,600". 
‘50 Windsor sedan, $1,835*. '49 Windsor 
club coupe, $1,575*. °48 Royal sedan, 
$1,000*; NY sedan, $950. 

DeSOTO—'50 Custom sedan, $1,750*. ‘49 
Custom club coupe, $1,500*; sedan, §$1,- 
490* $1,465*, $1,460*; Deluxe sedan, 
$1,420. 

DODGE—'51 Coronet sedan, $1,900. ‘50 
Meadowbrook sedan, $1,500. ‘49 Coronet 
sedan, $1,385*, $1,380*, $1,350, $1,300, 
$1,185; Wayfarer roadster, $1,030. 

FORD—'51 conv., $2,175. °49 Custom (8) 
sedan, $1,140, $1,025. '47 SD (8S) sedan, 
$800. ‘46 SD (S) sedan, $675. '36 sedan 
$160. 

FRAZER—'47 sedan, $670. 

LINCOLN—'49 sedan, $1,060, 

MERCURY—’50 sedan, $1,600. °'49 sedan 
$1.250, $1,200. '47 sedan, $775. '46 sedan 
$725. 

NASH—'49 (600) sedan, $970. °47 (600) 
club coupe, $730. 

OLDSMOBILE—'51 (98) sedan, §$2,775* 
"50 (98) conv., $2,250*; sedan, $1,775*: 
(SS) sedan, $1,685*. ‘49 (98) sedan, $1,- 
180*; (76) sedan, $1,440*; (88) sedan, 
$1,420*. ‘48 (98) sedan, $1,250*, $1,240* 

PACKARD—'49 sedan, $1,110. 

PLYMOUTH—’50 Deluxe sedan, $1,285. ‘49 
SD sedan, $1,285, $1,200, $1,195, $1,145 
‘48 SD sedan, $915. '47 SD sedan, $780 
Deluxe sedan, $710. 

PONTIAC—'49 Chieftain (8) sedan, §$1,- 
410*; SL (6) sedan, $1,300. '47 Torpedo 
(6) sedan, $775. "46 Torpedo (6) sedan 
$635. 

STUDEBAKER—'50 Commander _ sedan 
$1.530*; Champion sedan, $1,275, $1,260* 
"48 Champion sedan, $850. ‘47 Cham- 
pion sedan, $710. 

OMAHA 
(Dealers’ Used Car Auction. Sale every 

Tuesday, Prices are for sale of May 8.) 
(Prices off. Sold 91 units out of 196 

offerings.) 

BUICK—'"49 RM 4-dr., $1,280, ‘41 Special 
4-dr., $260. 

CHEVROLET—'50 Special 2-dr., $1,300, 
$1,180; Bel-Air, $1,635*. °49 Special 2- 
dr., $1,025, $1,070; 4-dr., $1,075; SL 
Deluxe 4-dr., $1,195, $1,220, $1,035, $1,- 
155; 2-dr., $1,250. ‘48 FM 4-dr., 95 
$945; 4-dr., $840; club coupe, $995; SM 
club coupe, $715, ‘47 SM 2-dr., $670, 
$745; FM 2-dr., $705. '46 SM 2-dr., $680; 
FM club coupe, $565. '42 4-dr., $335. 

DODGE—’'50 2-dr., $1,195. ‘49 club coupe 
$1,090. '47 club coupe, $700. °'46 2-ton 
grain bin, $630. °40 2-dr., $300. 

FORD—'51 Custom (8) 2-dr., $1,815 (od), 
$1,670 (od); 4-dr., $1,455 (od). '50 CD 
(8) 2-dr., $1,270, $1,375, $1,335, $1,245: 
conv., $1,500*; club coupe, $1,205; Deluxe 
(S) 2-dr., $1,165. '49 Custom (8) 2-dr 
$1,015*, $905, $960, $1,040*, $975; 4-dr. 
$980; Custom (6) 2-dr., $920; Deluxe 
(S) 2-dr., $975, $890. '48 (8) club coupe 
$S85*; 2-dr., $770, $855; 4-dr., $700; 
SD (6) 2-dr., $675. '47 (6) 4-dr., $460; 
(8) 2-dr., $560. '46 4-dr., $515, $640. ‘41 
(8) 2-dr., $290; 4-dr., $190. 

HUDSON—'49 (6) 2-dr., $1,040. °46 (6) 
2-dr., $460. 

KAISER—’'51 2-dr., $1,510 (od), °48 4-dr 
$605. 

LINCOLN-—'49 4-dr., $1,245 (od). '47 4-dr 

| $495 (od). 

| MERCURY—'49 2-dr., $1.200 (od); 4-dr 

| $1,095 (od). 

OLDSMOBILE—'46 (6) club coupe, $705 

| PLYMOUTH—’50 SD 4-dr., $1,350. ’48 SD 
4-dr., $835. '47 SD 4-dr., $840 (od); De 
luxe 4-dr., $695. 46 Deluxe 4-dr., $585 
$615. $650. 

PONTIAC—'49 (8) 4-dr., $1,275, $1,245 
"48 (6) 4-dr., $905. 

| STUDEBAKER—'50 Champion 4-dr., $1 

|} 340 (od), °49 Champion 4-dr., $1,000 
(od). ‘48 Land Cruiser 4-dr.. $980 (od) 
‘47 Champion 4-dr., $780 (od). 

WILLYS—’51 station wagon, $1,390 

MANHEIM, PA. 
(Manheim Auto Sales & Auction, In 

Sale every Friday. Prices are for sale « 

May 4.) 

(Market stronger. Sold 77 units out of 

136 offerings.) 

BUICK—'50 Riviera coupe, $1,725. 40 
Super sedanet, $1,455. °47 Super 4-dr 

| $900; Special sedanet, $900. 

| CADILLAC—’50 (61) club coupe, $3,325° 

} °48 (62) 4-dr., $1,770. '47 (62) 4-dr 

|} $1,245*. 

CHEVROLET—’51 SL Deluxe 4-dr., $1 
910*; 4-dr., $1,775. °50 SL Deluxe 2-dr 
$1.515*, ‘49 FL Deluxe 2-dr., $1,28 
FL Special 4-dr., $1,095. °47 FM 2-dr 


$800. ‘41 club coupe 
$330. 


| CHRYSLER 


‘46 SM 2-dr., $760. 


—'51 Windsor club coupe, $2 


300. '50 NY 4-dr., $1,675. °49 NY 4-dr 
$1,310. '48 NY 4-dr., $960. 
DeSOTO—'51 Custom 4-dr., $2,330, ’ 
| Custom 4-dr.. $1.480, $1,400. 
| DODGE—’'50 Meadowbrook 4-dr., $1,3: 
| °49 Wayfarer 2-dr., $1,305. '48 Cust 


1) 


(Continued on Page 37, Col. 


i 
i 
| 
i 





4-dr. 
$800 
FORD 
dr., 
$1,3: 
Cust 
wag 
HUDS 
"47 
KAISE 
LINCO 
MERC 
NASH 
650. 
Amb 
OLDs! 
(6S) 
(66) 
PACK. 
vLYM 
"50 
SD 
PONTI 
400* 
STUD! 
$1,3: 
man 
$960 
WILL! 
$540 


(Ebe 
Thursc 
(Slig 
out of 
BUICI 
"49 
$860 
4-dr. 
CAD 
(62) 
CHEV 
luxe 
$1,3 
busi 
club 
4-dr. 
pick 
SM 
$665 
coup 
SD 
2-dr 
CHRY 
Win 
DesOT 
"48 | 
DODG 
ton 
club 
$750 
FORD 
Cust 
(8) 
pane 
(8) 
wag 











S96 


8S) 


uy 


uy 


an 


nits 


uper 
dan, 
90* 
is 
uper 
305 


50 
onet 
300, 


«s) 
lan, 
lan 


lan 
jan 





ery 


196 





AUTOMOTIVE NEWS, MAY 21, 1951 37 


Super (6) sedan, $800*. ‘47 Commodore | 
(8) sedan, $490*, $505". ‘46 Super (6) | 
sedan, $405* 
LINCOLN—'50 sedan, $1,810*. ‘49 sedan, 
$1,100*, $1,245*. ‘47 sedan, $635". 
MERCURY—’51 sedan, $2,290*, '50 sedan, 





Used-Car Auction Prices Average Used-Car Prices 


(Compiled by Automotive News) 


















c f Pace 36 $1,415*, $1,420*, $1,510*. ‘49 sedan, 
(Continued from Page 36) $1,145*. '46 sedan, $575. May 1951 April March 
- ; 6 See « seds 95 , 
4-dr., $1,000. ‘47 Custom club coupe, "42 (8) 2-dr., $430 wer sedan, $1,000" sedan, $1,255*. ‘49 Model (to date) 1951 1951 
$800. KAISER —'48 4-dr., $600. TBELE--'60 (88) eds s10° 1951 $1,918 $2,054 $2,086 
FORD—'51 conv., $2,130; Custom (8) 2-|MERCURY—'49 4-dr., $1,225. ir Gas ai tame Gs tae. can cane oan $922 $968 $1,010 . ae . a $e 
dr., $1,970*%, $1,730. ‘50 CD (8) 4-dr.,| NASH—'50 Statesman Custom 4-dr., $1,- tana’ $1,735", a ; ne tan tat 1950 1,427 1,524 1,600 
| $1,320; Deluxe (8) 4-dr., $1,220. ‘49 200°, ‘49 Ambassador 4-dr., $900, ‘46 aan * eois¢, iets” aaa enaae 1949. 1,161 1,224 1,278 
Custom (8) 4-dr., $1,035 "48 station (600) 4-dr., $580. e789 ae a: Me oe dan, 93090", 
wagon, $975 OLDSMOBILE—'49 (SS) conv., $1,620. '46 PACRARD. on aie anes 1948 887 937 981 
HUDSON—'48 Commander (8) 4-dr., $770 (78) sedanet, $735. ‘41 (66) sedanet. | BP woodH gn $1.665 1947 735 158 800 
'47 Commander (8) 4-dr., $590 $180. A > Haar o gpa gl og de poy A s < “ 
KAISER—'48 4-dr., $565 PACKARD—'47 2-dr., $730* eee san ee ee an ee a ee a 1946 658 655 690 
LINCOLN—'47 4-dr., $510 PLYMOUTH--'50 SD 4-dr., $1,435; club ale ‘49 SD sedan, $1,050, $1,075, $1,- 1942 825 317 333 
MERCURY—'50 club coupe, $1,410 coupe, $1,475. ‘49 SD 4-dr., $1,205, $1, aaa ao 48 sedan, $785. ‘47 sedan, | 941 266 278 815 
NASH—'51 Rambler station wagon, $1,-| 060. ‘47 Deluxe 2-dr., $570. '46 SD club a Lt tee seaee rag 2,320*, $2,- | May Apr. Mar. - ti ‘ 
650. ‘49 Ambassador 4-dr., $1,110. '47| coupe, $690. ee he cas "a cab aa ‘stot. Overall - 
Ambassador club coupe, $570 PONTIAC—'50 (S) sedanet, $1,590. '49 (S) a secre eae yore, Polrwey s “ $ 922 & 968 $1,010 
OLDSMOBILE—'49 (76) conv., $1,485*. '48 {-dr., $1,460. "48 SL (8) 4-dr., $1,050. an pong noll ee ad — Average $ $ $1, 
. - om +49 > J : ‘47 . . a 7. '4e « S) sedan, (50, 3570. « (6) sedan, : . ti Pare 
(66) 4-dr. sa30° 46 (98) “ca +5780, STUDEBARER’ - Geutnmanen Py $690, $780. "46 (S) sedan, $465 | (The above figures are averages of used-car auction prices, all 
(66 - 5 Om ‘ - > ° ’ UB 4 oO é p ° 7 : » . oR ” feuent is : : sax An 
PACKARD—'50 4-dr., $1,400. $1,440; club coupe, $1,445; Champion “kaa ae © ae ao eee eee | makes and models, carried regularly in Automotive News.) 
32,090, v or ande sedan, 31,idvo’, 









PLYMOUTH—'51 Cranbrook 4-dr., $1,830 2-dr., $1,400 
"50 conv., $1,675; SD 4-dr., $1,450. ‘49 | MISCELLANEOUS—'39 4-dr., $225 "39 Ags A : « or 
SD 2-dr., $1,200. "48 SD 4-dr., $1,000 International %-ton panel, $150. 445°, $1,480*. ‘48 Commander sedan,| ‘49 Meadowbrook sedan, $1,330; Way- | WILLYS—'46 Jeep, $310, $225. 
i PpONTIAC—'51 Chieftain (8) 2-dr., §2,- $710*, ” |@ farer roadster, $1,000. ‘47 Custom sedan, | MISCELLANEOUS—'47 1%-ton cab and 
400*, ‘48 (8) 4-dr., $1,150*. DENVER WILLYS 51 station wagon, $1,190", $1,-| g§s00; 1%-ton pickup, $315. ‘46 sedan, $410. 
STUDEBAKER—'50 Land Cruiser 4-dr., | - 7 650°. a $730. '41 sedan, $395, $95; %-ton pickup, 
MISCELLANEOULS—-'51 GMC ‘'-ton pick- $215. '37 sedan. $100 VALDOSTA, GA. 


$1,225*, $1,270*, $1,330*%, $1,350*, $1,- | 

















$1,330; Champion 4-dr., $1,250. '49 Com- | (Denver Auto Auction, Inc, Sale every 7 seinen J 

mander 4-dr., $1,010;' Champion 4-dr., | Tuesday at Littleton, Colo. Prices are for| UP, $1,400. "48 GMC _ 'y-ton | pickuP. | porn +51 Victoria, $2,125* $2,060 

$960 | sale of May 8.) $780. '41 GMC ‘%-ton pickup, $325, $400. |" “Cony g0.195. '50 GD (8) sedan, $1,325. (Tom Hewitt Auto Auction, Sale every 
| WILLYS—'48 station wagon, $790; Jeep.| (Prices increased slightly, especially on ‘ —_— a | conv., $1,875*; Deluxe (8) sedan. $1.150: | Friday. Prices are for sale of May 4.) 
j $540. | °48, "49 and '50 models. Sold 168 units out CONCORD, MASS. Deluxe (6) sedan $1,275 *49 Custom (Sold 129 units out of 213 offerings.) 
| : : ‘ ‘50 Super 2-dr., $1,900*; 4-dr., 


(6) sedan, $895; Custom (8S) club coupe, BUICK 


$1,500, $1,800*. '49 Super 2-dr., $1,295*; 


of 245 offerings.) 
s (Concord Auto Auction, Inc, Sale every 








EBENSBURG, PA. | BUICK—'51 Special sedan, $2,170. ‘50 Su- | monday and Friday. Prices are for sales of | $950. $1,120; conv., $1,300; station | $1,500, $1,400), 40 Buper dan. $0.8 
i Eb. b Auto Auction Co. Sale every | per Riviera coupe, $2,265*; RM _ conv., | way 4-7.) wagon, $1,260, $1,225, $1,265. 48 SD CADE : aay ab | as ; = $2 can 5. 
(Ebensburg / d > », 58 rer) 1,900*. "49 RM sedan, $1,400*, $1,410*: | 7 (8) conv., $920. ‘47 (S) %-ton pickup, é aBal ae ed -ar., 1OGU 
Thursday, Prices are for sale of May 10.) | $ ra § $ : (Sold 158 units out of 278 offerings.) | §360; Deluxe (6) sedan, $500; sp (8) CHEVROLET—'51 conv., $2,050. °50 FL 1 


Special sedan, $1,050 "48S RM sedan, "WC ts : ote » 9 500* , 
I . ; os | BUICK—’51 Special Deluxe sedan, $2,500*, e785. °46 SD (8) station Deluxe 4-dr., $1,400, $1,345; 2-dr., $1,- 






























(Slight improvement noted, Sold 82 units $895, 910*, $1,000" ‘47 RM sedan 9 4nne 'h Deenaehe aha “a club coupe, 
out of 109 offerings.) isan. Ti Super sedan, $275, $330. = on. tee Ee can te dee; | Seem $025, $885, §850: SD (6) sedan, 325; SL Deluxe 2-dr., "$1,335, $1,330, 
| BUICK—'50 Super Riviera 4-dr., $1,860°. | CapILLAC—'50 (62) sedan, $3,2 s3.-| Sedan, $1,285°, "48 Special sedan, $1,045 | $510; Deluxe (8) sedan, $600. ’42 sedan, | $1,310; 4-dr., $1,300. |°49 1-ton panel, 
‘49 Super 4-dr., $1,420*, ‘47 RM 2-dr., 355%, $3,420*. ‘49 (62) sedan, $2.370* ‘47 Super sedan, $700. '41 Special sedan, $285, ‘41 sedan, $250. ots; co ee oi ee 
$860. "46 RM sedanet, $810, ‘42 Super (61) sedan, $2,150°. : ’|  g940, $155. '40 Super sedan, $250; club | KAISER—'51 sedan, $1,700. ‘47 sedan, 4-dr., $1,220. “48 FM on $025, *47 
4-dr., $265. '41 Special 4-dr., $185 CHEVROLET—'51_ %-ton pickup, $1,405,| coupe, $225. eg #435. " CHRYSLER. "47 Wind Ps ir 3800 ee 
; CADILLAC—'50 (62) 4-dr., $3,375". °'46 $1,410. °50 Bel-Air, $1,640, $1,760*; FL CADILLAC ‘50 (62) sedan, $3,250*; (61) LINCOLN- "46 conv., §$850*. ” eons. oo nee a. Pd a ae 
j (62) 4-dr., $1,100*. Deluxe sedan, $1,255, $1,300, $1,345,| sedan, $3,050*, 49 (62) conv., $2,765*, MERCURY 51 club coupe, $1,940. 50 acaen a "$800 *» , . 
| CHEVROLET—'50 conv., $1,450; FL De-| $1,365, $1,380, $1,390, $1,440. '49 FL De-| $2,575*. '48 (62) sedanet, $1,785*, '46| CluD coupe, $1,515. "49 conv., $1,200°; | | rn ot ror roadster, $1,210 
luxe 2-dr., $1,350; SL Deluxe 2-dr.,| luxe sedan, $960, $1,045, $1,070, $1,125,| (62) conv., $1,375". ‘42 (62) sedan, | . Sedan, $1,310*. '48 conv., $800. - a7 |FORD— 51 Victoria, $2,000; Custom 4-dr 
| $1,340, $1,330; SL Special 2-dr., $1,300;| $1,140, $1,170; %-ton pickup, $915. '48| $475*. '41 (61) sedan, $500; (62) sedan, | NASH--'49 Ambassador sedan, $950. “47 | lg ° Cn) “es 700, $1,780: club coupe, $1. 
i business coupe, $1,125. ‘49 SL Deluxe $S75, $895, $910, $950, $965, $1,000,| $525. (600) sedan, $625, $600; Ambassador | > ae $1 as iscteeme tat "aoe 
i club coupe, $1,120, $1,110; SL Special} station wagon, $1,030; FL aerosedan, | CHEVROLET—'51 '%-ton pickup, $1,225. sedan, $575". — ae 8 $1 515: 4-dr $1,520. '50 CD (8) 2-dr.. 
4-dr., $1,100; 2-dr., $1,020, $980; 1-ton $1,005, $1,010. "47 aerosedan, $770, $775,| FL Deluxe sedan, $1,440, $1,395, $1,400; | OLDSMOBILE—'49 (76) sedan, —$1,400*, | $1'275, $1,250, $1,190, $1,475: Crestliner. 
pickup, $925. ‘48 SM 2-dr., $925. '47| $785, $790, $810, $815, $860, ‘46 sedan, SL Deluxe sedan, $1,500*, $1,505, $1,- $1,325.* '47 (76) sedanet, $800*, $840°. $1'450: aa ' $1'395; Deluxe (8) club 
| SM 2-dr., $860, $715; business coupe,| $405, $545, $695. | 600%; SL Special sedan, $1,275, $1,210, $e (98). sedan, Se00". (51 (10) SeeED, | eae io Si O75 4-dr.. $1,300, $1,200. '49 
$665. '46 FL aerosedan, $800; FM club| CHRYSLER—'51 Windsor sedan, $2,220*,| $1,300. ‘49 SL Deluxe sedan, $1,175, , 31008; sedanet, $315; (68) edan, $165. aes iy uae $1 ran $1 S00: a 
coupe, $800, $780; SM 2-dr., $690. '41| §2,240*. ‘50 Royal sedan, $1,535*, | $1,250; conv., $1,425; FL Deluxe sedan, |PACKARD-—'47 sedan, $575. '36 Hearse, oniONe oe)” $075,’ $970, $950, $925; De- 
SD 4-dr., $305, '40 SD 4-dr., $410, '39]) 605%. "49 NY sedan, $1,485*, $1,5! | $1,150, $1,275. '48 FM club coupe, $985; $105. "IC 75 luxe’ (8) 4-dr., $980. ‘48 SD (8) 2-d 
2-dr., $105, $1,580". '48 T & C conv., $1,010*. '47| conv., $960; sedan, $1,000; FL’ aero- | PLYMOUTH—'51 Cambridge sedan, $1,750. Seis; ae “$860: Del ‘ an on oy 
CHRYSLER—'49 Royal 4-dr., $1,400. '48| NY sedan, $800*, $1,020*. "46 Windsor| sedan, $1,010, $1,020; SM sedan, $850,| ‘50, SD sedan, $1,540. ‘49 SD_ sedan, 830, $890, °47 Deluxe (8) 2-dr., $625, 
Windsor 4-dr.. $1,075. sedan, $ ” $725". | $825.''47. FM sedan, $760. °46 | %-ton $1,285. °47 Deluxe sedan, $885; SD busi- ieee’ woe 900; ED an — 3835, 
DeSOTO—'49 Custom 4-dr., $1,405, $1,250. | DeSOTO—'49 Custom sedan, $1,525*. | pickup, $400; FM sedan, $750; SM sedan, | Ness coupe, $745; club coupe, $910; ser | Mee te (8) 2-dr., $675; SD (8) 2-dr.. 
i "48 Custom club coupe, $1,060. | DODGE—'51 14-ton pickup, $1,280. '48 se- $760. ‘41 SD sedan, $315, $215, $300, dan, $800. °41 Deluxe sedan, $100. °40 $815: 4 - 730. 47 (14 ton stake. 
| DODGE—’'48 club coupe, $975; Deluxe K- | dan, $830*. | 2 at $375, $405, $435; club coupe, $255, SD sedan, $285, $130. ii | oan -dr., 730, 7 2° s ° 
i ton pickup, $815. ‘47 Custom 2-dr., $900; | FORD—’'51 Victoria, $2,100*, $2,150*; %- $95; MD sedan, $345, $270, $315; %-ton | PONTIAC—'51 Chieftain (8) sedan, 2.- cones. cam a i edith 
| club coupe, $930. "46 conv., $680; i-dr.. | ton pickup, $1,445. ‘50 CD (8) sedan } pickup, $280. '40 SD sedan, $280, $300; 275*. °49 Chieftain (8) conv., $1,475. "Ear oo ace et dr., $410. °46 
$750, $700. ‘41 2-dr., $255. | $1,025, $1,200*, $1,205*, $1,340*. °49| conv., $250. '39 Master sedan, $250. '48 SL (S) sedan, $990. '47 Torpedo (6) LINCOLN "49 Ghamessiten 4-dr., $1,175: 
FORD—'50 Deluxe (8) 2-dr., $1,180. '49/ Custom (8) sedan, $1,175*, $1,270*. '48 |CHRYSLER-—'49 Windsor sedan, $1,435. '48| sedan, $855; (8) conv., $800. "42 (6) | "CN Cone g1 100 . “9 yeenew 
i Custom (8) station wagon, $900; Deluxe | (S) sedan, $790*. '47 (6) sedan, $710. 46 | NY T & C conv., $1,025. '47 Royal se- sedanet, $335, $450. '41 (8) sedan, $235, MERCURE. *51 conv 2,250; 4-dr., $2 
i (8) 2-dr., $905, $900. ‘48 (6) %-ton (6) sedan, $405, $495, $565, $585, $590,| dan, $910. '46 NY sedan, $790. $150; (6) sedan, $335; sedanet, $340. | oo) i494 o $1,110. _— i 
j panel, $650. '47 SD (8) Super Deluxe| $600. | DeSOTO—'49 Custom sedan, $1,315. ‘46 |STUDEBAKER—’'50 Champion sedan, $1.- | oF DSMOBILE 49 (88 club coupe, $1,275 
i (8) 4-dr., $760, $750. ‘46 (8) station | HUDSON-—'50 Commodore (8) sedan, $1,- | Deluxe sedan, $685. 330 '49 Champion conv., $1,235; sedan —— aa . ) . : pe, 1StD. 
wagon, $595; SD (8) 2-dr., $640, $725.| 450%; Pacemaker sedan, $1,200*. ‘48 | DODGE—'50 Meadowbrook sedan, $1,250. $1,025. (Continued on Page 38, Col, 4) 
| 
j 
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| Miracle Power 
and dgf 123 


Lubri-Sprayers ... dgf 123 for dry 


graphite lubrication. 





Miracle Power for wet 
graphite lubrication. 





Protect parts during “break-in” 
—prevent “come-backs”. 


Use LUBRI-SPRAYERS—Ask your jobber salesman or write 


Miracle Power Division 
THE CZ PARTS CORPORATION + TOLEDO 1, OHIO 
Manufacturers of: MUFFLERS ¢ PIPES © MIRACLE POWER © dgf-123 


... For Push-Button 
Lubrication 
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Auto Allowances 
For Salesmen 


Up About 5 Pet 


CHICAGO. Allowances paid 
salesmen for use of their cars on 
ecmpany business have increased 
less than 5 percent in two years 
according to a study by Dartnell 
Corp., Chicago business research 
publisher. 

Although company-owned fleets 
show just under a 6 percent cost 
increase in the same period, it is 
reported, the per-mile cost contin- 
ues to be one cent under the aver- 
age per-mile allowance paid sales- 
men. 

Another trend brought out in the 
study was the increasing number of 


Walter Gockel, Oldsmobile dealer in Sha 


shown with three of his salesmen, R. W. Schi 





this Cessna-195 five-passenger plane to speed his business trips. 





Gockel Buys Business Plane— 


ker Heights, a Cleveland suburb, has purchased 
Gockel (second from left) is 


enker, Harry Billingshurst and William McNeeley, 








Used-Car Auction Prices 


(Continued from Page 37) 





PLYMOUTH 51 Cambridge 4-dr., $1,750 club coupe, $1,385 i-dr $1,425 oe 
50 SD 4-dr., $1,360. '49 SD 4-dr., $1,025 2-dr $1,195 1i station wagon, $77" 
Delnxe suburban, $1,300, ‘48 SD 4-dr., '46 SD 4-dr., $675, $665 . ; 
$525. ‘47 SD sedan coupe, $712 39 PONTIAC 50 (6) 2-dr., $1,625 49 «Ss 
business coupe, $200 2-dr., $1,560*; 4-dr., $1,455 SOS 

. . - ‘ ‘ 4-dr., $1,16u. '46 4-dr., $725. 
} d 50 Cataling $1,930*; 2-dr oe or oe x ace one 

wai ase. “49 Chieftain business eoune STUDEBAKER ‘50 Champion club coupe 
s o™ . . 7 — , i? ) 2305 
$980; Chieftain 4-dr., $1,300, ‘48 club $1,275; Regal Deluxe 2-dr., $1,395, $1 
coupe, $1,020 340; 4-dr., $1,595, $1,380, $1,405 

: + ee a . q ‘ Land Cruiser 4- dr $1,005 

Cha 2- 2 at , ; ’ Antrty 

1 non Sdr., © St | WILLYS—'49 Jeepater, $966 

WILLYs ‘51 station wagon, $1,500. ‘48 —_— 

-ton panel, $500; Jeepster, $650 AMARILL(¢ ), yy ».@ 

| Mase " ANEOUS GMC lo-ton pickup (Amarillo Auto Auction. Sale every Fr 

$1.2 day. Prices are for sale of May 11.) 
rer " , (Cars much stronger in price and de 
DAN\V ILLE, V A. mand much better, Sold 235 units out of 


30L offerings.) 

BUICK—'51 Special 4-dr., §$2,200*; 2-dr 
(Dealers in this area report no surplus $2,000. ‘50 RM 4-dr., $1,615; Specia 

of used cars. Sold 55 units out of 80 of- 2-dr., $1,205, $1,275; conv., $1,755"; RM 

ferings.) 4-dr., $1,200. 


(Danville Auto Auction, Sale every Wed- 
nesday Prices are for sale of May 9%.) 








companies purchasing cars for sales an @ “n 8 CADALLAC—'50 (60) Special 4-dr., $3,525 
a ‘ BU CK 50 Super 4-dr., $1,825 is Super é ALL. y SE + 99. 
use. As cars become higher in before a flight to the factory. Gockel learned to fly when he was in the Air Force during cae Gane: Tk cont 3920 7 RM (61) 4dr. §3,u6u; club coupe, $4,015 
: . : ” ; c ; i- 
price, there is a greater investment | World War I! doar. 1 prage en Se, Sm, aE 1) 4-dr 
ire > sale i ’ Cc: aL. 6 4-dr., $1,070 ot, b0e 
required of the Salesman if he CHEVROLET—'51 SL Deluxe 4-dr $1 CHEVROLE? '51 SL Deluxe 2-dr., $1,690 
must purchase his own car for © ° $15*; Bel-Air, $1,770. ‘50 FL Deluxe) $1,865"; 4-dr., $1,825; KIL Detuxe 2 
business use. i-dr $1,510* 49 FL Deluxe 4-dr dr., $1,700 -ton pickup, 3 at $1,280 
Leasing of fleets, whereby a com a 1 « ar e eviewe $1,110. ‘48 FL 4-dr., $1,105; aerosedan, 2 at $1,285, $1,300, ‘50 sel-Air, $1,640 
4zeas ets, whereby) - $1,025; FM club coupe, $950, $915; SM $1,700, $1,705; SL Deluxe 4-dr., §$1,: 
pan does not urchase but, in . 9 Pore; ‘ . . 2-dr., $857; 4-dr., $850, ‘47 FM 2-dr ciub coupe, $1,295. '49 SL special 
le coe wate — the sens. ties State’s Dealers Top National Average of Sales, SO50! d-dr.. $786: BM é-dr., $786. °46| GeT6, Sees. HL. Bpecial Q-dr. $875 
. S Cars ° ’ ‘ P5 ’ . ’ FM 4-dr., $667 ; ‘LE 5 NY - 2,975 3 
also shown an increase in the past 12 Counties Get 80 Percent CHRYSLER—'50 Windsor 4-dr., $1,560. °47 ag ao Weetier a y elvan woes 
two years. This method of supply- . cali dia : . " T & C conv., $680 a sor 4-dr., $1,300: NY 4-dr.. $1,350, ‘4s 
ing cars has the advantage of} SAN FRANCISCO. California |Clara, Sacramento, Orange, San | DODGE—'50 Meadowbrook | 4-dr.,_ $1,406: | Windsor club coupe, $856 
eliminating the large investment |auto dealers sold an average of 209| Bernardino, Fresno and Kern. Wayfarer 2-dr., $1,360. '49 Coronet 4-| nesoToO—'49 Custom club coupe, $1,245 
dr., $1,130 {-dr., $1,260; conv., $1,325, "48 ciub 


required when a company must|cars during 1950, compared with an! California sales performances of 


| average of 131 per dealer in the res 


purchase all its cars, 4 
of the country, according to “Pa 


tall car makes in 1950, compared 
Ti with 1949, are listed in the “Par 


Sheet,” published by Findlay and | Sheet.” The rundown follows 


GM Buys Site ——e Service, San! General Motors makes, except 
pn . — ..... |Cadillac and Pontiac, were up. GM's 
Near Buffalo culeaan, a 00. total share of the state market in- 


BUFFALO.—General Motors has| points out that 12 of the state’s 
purchased 89 acres of land adjacent 58 counties garnered 80 percent of 
to its Harrison Radiator plant in| California’s auto sales last year. 


creased from 43.33 percent in 1949 
|} to 45.28 percent in 1950. 

Chevrolet rose 1.2 percent to 

21.73 percent, Buick advanced 


nearby West Loclxport. Those counties are Los Angeles,! 1 9¢ percent to 8.5 percent, Olds- 


The acquisition was made to pro- 


San Francisco, Alemeda, San Diego, 
Contra ¢ Costa, San Mateo, Santa 


mobile increased .44 percent to 


vide space for expanded manufac- casein tdeiieneiasiaeibaenadinniaaisitant 6.18 percent, Pontiac declined .67 


turing facilities. The acreage pur- 


chased is much larger than the I-H to Build 


area now occupied by the West 


Lockport plant—about 65 acres. Denver Facilities 


Beyond confirming that the land | 
CHICAGO. — International - Har 


had been acquired, Douglas B. 
Whitney, general manager of Har- | vester has announced the arrange 


rison Radiator, was unable to throw 
light on any future development | 


that b 1 d. 
ee eee |house a service parts depot, ware 


|house and general sales distric 
Made he Wedinyhouse | office in Denver, according to C. 





percent to 6.73 percent, and Cadil- 
lac slipped .08 percent to 2.14 
percent, 
Of Ford Motor Co.’s group, Ford 
and Mercury increased and Lincoln 
-| decreased. Mercury went up 1.31 
-| percent to 5.33 percent, Ford rose | 


|ment of major contracts for con- | .99 percent to 17.07 percent and Lin- | 
structing a new building at 46th|/coln went down .18 percent to .63) 
land Colorado Blvd., which will! percent. 


-| Chrysler Corp., which was on 
t| strike for more than three months, 


P. ‘found all but Chrysler declining. 


PITTSBURGH. Westinghouse | Wells and M. W. Jones, general|Chrysler rose .21 percent to 2.95 


sales and motor truck sales dis- 


Electric will furnish all of the elec- | 5® 
trict managers. 


trical equipment, valued at approx- 


percent, while Dodge slipped 1.19 
percent to 3.89 percent, Plymouth 


imately $2,500,000, for the 46-inch; Construction work on the new/| declined 2.09 percent to 7.57 percent, 
blooming mill to be installed in the building will begin immediately i 
new south side works of the Jones | was announced. It is estimated tha 
& Laughlin Steel Corp. the building will cost $1,500,000. 






ATTENTION 


Ford and Lincoln-Mercury Dealers 


LET US HELP YOU WITH 
YOUR MANAGEMENT PROBLEMS 


We are now managing Ford and Lincoln-Mercury 
Dealerships throughout the United States. 





We furnish manager, business manager and other 
personnel if needed. 


Our service covers complete management of these 
places on percentage of profits basis. 


Short or long term contracts on basis of our producing 
better than average profits. 


We keep your business sound financially and liquid 
with adequate reserves and no used cars over 
15 days old. 


Our staff consists of thoroughly trained personnel in 
every phase of dealership management— 
including traveling auditors. 


Inquiries are invited and will be held in strictest confidence 


Call, write or wire: L. B. LARY or FRANK GOODWIN 


HULL-DOBBS-OAKLEY 


Supervision Services 
Complete Dealer Management 
Offices — 115 South Third St.,. Memphis, Tenn. 


We have five trained managers with money to invest in 
the right proposition. 









it}and DeSoto went down .63 percent 
t|}to 2.15 percent. 
The independents showed a 
mixed performance. 

Nash was up from 2.53 percent to 
| 3.33 percent, the Kaiser group went 
up from .87 percent to 1.32 percent, 
Studebaker went down from 6.33 
percent to 5.7 percent, Hudson went 
|from 2.96 percent to 2.51 percent, 
Packard was down from 1.59 per- 





FTC Challenged 
By Say-A-Battery 


WASHINGTON.—In reply to a 
Federal Trade Commission com- 
plaint, Elvin P. Courant, of Nowata, 
Okla., trading as the Courant Dis- 
tributing Co., last week denied 
charges of misrepresenting the 
effectiveness of a purported condi- 
tioner for automotive storage bat- 
teries. 

The complaint challenged as false 
advertising claims that use of Cour- 
ant’s product, designated Sav-A- 
Battery, improves recharging of 
and adds years of satisfactory serv- 
ice to lead acid storage batteries; 
prevents sulphation and overheat- 
ing; insures quicker starting, in- 













life; doubles the efficiency of new 
batteries, restores life to used bat- 
jteries and eliminates dead batter- 









whiter and brighter. It said the| 





the preservation, operation or 
|maintenace of lead storage bat- 
teries.” 

Admitting making the represen- 
tations cited in the complaint, 
| Courant defended them as truthful, 
| declaring that the beneficial effects 
| claimed have been “proven many 
|times by numerous customers who 
have been satisfed | users. ” 


| The back pages of every scone of AUTO- | 

MOTIVE NEWS contain the WANT AD 
| Section. Others are profiting from AUTOMO- 
| TIVE NEWS WANT ADS! Are you? 







creases power and prolongs battery | 


ies; and makes automobile lights | 


|product “has no beneficial effect in| 
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FROM A PICK-UP WITH FEW USES 








\ =, 
Convert Hyprautic Hoist piclfac 


Make the pick-up trucks you sell serve many 
more uses and earn extra profits at the same 
time with the Converto picUPac. Quick instal- 
lation on any pick-up truck. Makes the con- 
verted vehicle stand up under the toughest of 
fast dumping jobs. Comes equipped with either 
manually operated or electrically driven, cab 
controlled Blackhawk Pump. 













Find out about the picUPac's hundreds of ap- 


plications. Ask your distributor for complete 
information! CVs tae iL mse 





CAMBRIDGE CITY, INDIANA 
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Action Taken by 18 States . ... 





States Raise Penalties 
On Overloading 


NEW YORK.—Bills _ providing 


more stringent penalties for viola- | 


tion of truck weight laws have been 
enacted by the legislatures of at 
least 10 states so far this year and 
are pending in eight more, a sur- 
vey discloses. 

A measure enacted in Indiana au- 
thorizes impounding overloaded ve- 
hicles until the excess weight is 
removed and all fines paid. The 
new act also authorizes suspension 
of Indiana operating rights for 
period from five to 30 days for 
weight limit violations, Such sus- 
pensions may be invoked against 
all trucks of a company operating 
a single vehicle found to be over- 
loaded. 

Four 
truck 


bills designed to curb 
overloading were enacted 
in Iowa. One of the measures 
provides for imposition of a 
graduated scale of fines, ranging 
from $1 to $8 per 100 pounds of 
load above legal weight limits. 
Another of the new Iowa acts 
increases from $83,000 to $250,000 
a year the amount the state high- 
way commission may spend for 
weighing of trucks and_ truck 
combinations. A third measure 
empowers the highway commis- 
sion to condemn land for estab- 
lishment of additional weighing 
station, while another new act 


gives commission officers author- 
ity to go on private property after 








A Beacon of Hospitality 


Just as the friendly beam of the 
lighthouse welcomes the trav- 
eller, so does the cordial hospi- 
tality of The Fort Shelby make 
itself known to every guest. Con- 
veniently located, the hotel offers 
rest and comfort in its 900 rooms 
with bath. In addition, the rooms 
have chairside radio, servidor 
and circulating ice water. There 
are two fine restaurants, famous 
for good food, and an attrac- 
tive cocktail lounge. 

Garage and Parking Facilities 
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trucks suspected of trying to 
avoid being weighed. 

A new Maryland law provides 
that any state police officer, mem- 
ber of an authorized weighing 
crew, “or peace officer” having 
enforcement powers may cause a 
driver to submit a vehicle measure- 
ment or weighing. The act may 
impose the following fines: Viola- 
tion of less than 5,000 pounds, two 
cents for every pound of excess 
| weight; and for violation in excess 
of 5,000 pounds, six cents for every 
pound of excess weight. The trial 
magistrate, under the act, “shall 
not have the power to suspend or 
reduce the fine.” In the case of an 
out-of-state violator, the trial mag- 
istrate “may impound the vehicle 
until such time as the fine is paid 
or acceptable collateral is posted,” 
but the impounding of the vehicle 
“does not include the cargo.” 

It is further provided by the 
new Maryland law that when a 
weight or length violation § is 
found, the vehicle “must be un- 
loaded” and “all material or car- 
go so unloaded shall be cared for 
by the owner or operator.” 

If the load is indivisible, a first 
offender may be allowed to proceed 
upon purchasing a special permit 
at $10, but a second or subsequent 
offender “must return to the place 
of entry or origin, after obtaining 
a permit.” An overloader of perish- 
ables, under the act, “shall be al- 
lowed to proceed to destination” on 
first offense within any one cal- 
endar year the products “must be 
unloaded” before the vehicle can be 
moved. 

Legislation enacted in Nevada au- 
thorizes state highway patrol offi- 
cers to stop any vehicle they have 
reason to believe may be overload- 
ed. It further requires the driver of 
such a vehicle to stop at a “suit- 
able place” and remove the over- 
load. The former Nevada law said 
the unloading had to be accom- 
plished immediately—a requirement 
which resulted in some rather obvi- 
ous difficulties in the case of live 
animals or perishable produce. 

The new Nevada act gives the 
patrol officer authority to permit 
the driver of an overloaded truck 
to proceed to his destination with 
the load, provided the overload does 
not exceed 5 percent and provided 
that such permission does not waive 
the penalties provided in the law. 
It further makes the driver and/or 
his employer guilty of a misde- 
meanor for failing to stop for in- 
spection when ordered, or for vio- 
lating any other section of the act. 

The Nevada legislation also trans- 
fers the portable weighing scales 
of the highway department to the 





state public service commission, 
and increases the number of the 
|}commission’s highway patrolmen 


|from 25 to 31, It further empowers 
|\the highway department to special 
regulations under which overweight 
|}and oversized vehicles—particularly 
|those of general contractors—can be 
|moved over the state’s highways. 
North Carolina’s legislature ap- 
proved tougher penalties for over- 
loading and called for stricter 
enforcement of weight limits by 
the highway patrol. Bills increas- 
ing penalties for overloaded 
trucks were signed into law in 
North Dakota, Oregon and Utah. 
Under a new law enacted in 
|South Dakota, a graduated fine 
ranging from three to 10 cents a 
|pound for excess weight can be 





| charged. 
| A measure enacted in Texas per- 
|mits state highway police and 


| sheriffs, as well as weight inspec- 
tors, to enforce the law against 
|overloading. Under the new law, 
jtrucks carrying excess weight can 
|be required to unload the extra 
|}poundage on the spot, except live- 
|stock and certain perishables. 

| Bills providing for suspension and 
| heavier fines for overloaded trucks 
|were passed by the Illinois senate 
and sent to the house. Under the 
proposed legislation, truck com- 
panies which had 10 or more over- 
weight violations in a year could 
|be barred by court from the high- 
| ways for 90 days. 

| If more violations occurred after 
the suspension, the firms could be 
suspended for a year. If a firm 








Mirak Chevrolet, Arlington, Mass.— 
The dealership's new building at 430 Massachusetts Ave. has been opened. The modern 
building provides a rustic touch with its stone trim and exterior flower boxes. 


operated despite the suspension, the | and $100 to $200 for the second of- 


driver could be jailed for 10 to 90) 
days and be fined up to $500, and} 
the company could be fined $1,000 
to $5,000. Fines for overweight 
trucks, under the bills, would be) 
put on a pound basis. The penalties | 
would start at two cents a pound 
up to 2,000 pounds over legal lim- 
its, and range up to 10 cents a 
pound above 5,000 pounds. 

Under a bill pending in the 
Maine legislature, registrations 
of all trucks owned by any per- 
sons convicted three times of 
overloading a truck would be re- 
voked. The bill would bar such | 
persons from registering a truck | 
in Maine for five years. A Massa- | 
chusetts bill would provide that 
the owner of any truck who 
causes it to be loaded to excess | 
weight limits shall be fined from 
$300 to $500 for each offense. 

The Michigan senate passed a 
bill which would levy penalties ac- | 
cording to the size of overloads. | 
The penalties would range from two | 
cents a pound for excessive loads 
of 2,000 pounds to 10 cents for 
loads 5,000 pounds over weight lim- 
its. In addition, fines of $500 would | 
be assessed, Justice of the peace} 
would be authorized by the bill to} 
impound trucks until the penalties | 
are paid and to order them sold in| 
90 days if the penalties are not! 
paid. | 

A bill introduced in New Hamp-| 
shire would increase the fine for| 
overloading trucks and give in-| 
spectors increased authority to or-| 
der drivers to unload or reload such 
vehicles. 

Under a bill pending in the Ohio 
legislature, any person, firm or cor- 
poration which is a habitual or in- 
tentional overloader would be sub- 
jected to a suspension of license to 

operate for not more than three 
years. 

Another section of the measure 
would provide that with the ar- 
rest of a driver, the arresting 
officer shall notify the person or 
firm holding such certificate and 
also the state public utilities com- 
mission and the state director of 
highways. Purpose of this require- 
ment would be to provide a rec- 
ord of all offenses committed by 
truck drivers. 

Pending in the Pennsylvania leg- 
islature is a bill which would pro- 
vide for an additional $5-per-ton 
fine on top of a basic $25 fine for 
each one ton of truckload over- 
weight exceeding 10 percent of the 
lawful load limit. 

A bill would provide heavier 
fines for overloading was passed 
by the Wisconsin senate and awaits 
house action. Fines would be on a 
sliding scale of two to ten cents 
per pound where the overload is 
more than 1,000 pounds, plus fines 
of $50 to $100 for the first offense 





Atlantic Develops 


New Fuel Catalyst 


PHILADELPHIA. — A platinum 
catalyst that gets more and better 
gasoline from the same amount of 
crude oil has been developed here 
by Atlantic Refining Co. 

The firm reported that a multi- 
million dollar refinery to use the 
new process was already being 
built here, and would be turning 
out 11,000 barrels daily next year. 


It was explained that raw gaso- 
line is vaporized in a furnace and 
the vapors are passed through the 
platinum catalyst, condensing them 
into fuel. 


Need a merchandising pick-me-up? You'll | 
find helpful pointers in Bob Finlay’s Mer- 
chandising Memos column in AUTOMOTIVE 
| NEWS ' 





Government Looks 
‘For Prosperity in 


Nonferrous Field 


WASHINGTON. — Manpower re- 
|quirements in the nation’s nonfer- 
}rous metals plants’ should rise 
|somewhat in the first half of 1951, 
‘eader the stimulus of the defense 
| program, according to the U, S. 
Department of Labor. 

The government said that em- 
ployment in such plants during 1950 
rebounded sharply from postwar 
lows of 1949, but that the upsurge 
still left the industry short of oper- 
ating at capacity. 





John O. Munn’s Dealers Tell Me and J. B 
| Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 
| looking dealer can afford to miss! 


fense. Present Wisconsin law pro- 
vides for no sliding scale and for 
fines up to $100. 
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How Dealers i be Sure 
of Steady Parts and Service Profits 


heavy. But in abnormal times like 
these Rural America has to be 
doubly sure of its equipment. Un- 
able to move about the countryside 
or toconduct their business without 
wheels, these customers have to 
““Keep ’Em Rolling”’ regardless of 
general restrictions and limitations. 


Six billion dollars is a lot of business 
any year and that’s the normal 
annual volume of parts and service 
work. The profits on this volume 
are especially important whenever 
new equipment sales are limited. 
Who is going to get the biggest 
share of these profits in the months | 
ahead? 


Of special interest to dealers who 
conduct business with rural cus- 
tomers is the continuous mainte- 
nance program sponsored by Farm 


Industry surveys show that half 
the dollar value of parts and serv- 
ice in a normal year goes to 


dealers in farm-trade centers— | Journal. ‘“‘Keep ’Em Rolling,” as 
towns of 10,000 population or | this programis called, benefits both 
less. This business shows every the American farmer and the men 


who sell and service his equipment 
helping them get together at the 
right time. 


sign of increasing. 

Just as original sales are heavy 
in the smaller trading centers, 
so replacement and maintenance 
volume is a steady source of profits. 
It couldn’t be otherwise. More than | 
half the nation’s population lives 
in and around these towns. These 
people are far above average in car 
ownership, account for many of the 
country’s trucks, and own virtually 
all the tractors. No wonder the 
majority of the nation’s dealers 
are located in such centers! 


Big-city as well as small-town 
dealers have taken advantage of 
‘Keep ’Em Rolling.”’ As one dealer 
wrote: “‘I guess you think it is 
funny that / want to tie in with 
your swell program, but a big part 
of my business is in trucks, and 
farmers sure buy trucks. They pay 
cash, too.” 

That’s why so many dealers, big- 
city and small-town alike, have 
found it pays to tie in with Farm 
Journal’s “‘Keep ’Em_ Rolling” 
program, every season of the year. 


This unique three-way owner- 
ship of rural families means that 
their service needs are always 
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NHUC Report Lists 


WASHINGTON. Adoption of 
highway laws, creation of highway 
planning committees and the for- 
mation of related study committees 
has received attention in at least 
13 states, a survey by the National 
Highway Users Conference dis- 
closes. 


Laws in North Dakota and Wash- | 


ington direct attention to highway 
matters during the next year. 

The North Dakota law requires 
the legislative research committee 


to study and analyze all facts per- | 
taining to development of a pro-| 
gram of construction, improvement, | 


efficient administration and sound 
financing of highways, streets and 
bridges. The committee will esti- 
mate the total costs of a 
improvement program, and deter- 
mine how such costs may be di- 
vided between the states and the 
various government units in ac- 
cordance with the benefits received 
from such a program. 

Washington law continues for 
another two years its joint fact- 
finding committee on highways, 
streets and bridges. The com- 
mittee consists of six senators 
and six representatives. They 
have authorization to participate 
in the Western Interstate Com- 
mittee on Highway Policy Prob- 


Going-Over for Highways 


In Creating Road Planning Groups 


road | 
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13 States Interested 





lems of 11 western states, review 
the state highway system and 
participate with the highway de- 
partment in studies of vehicle 
weights and highway design and 
costs. 

A bill 
create a permanent highway plan- 
ning commission to study ways and 
means of financing public roads, 
equalize distribution of highway 
revenues, and consult the highway 
| department and local authorities on 
highway problems. 

A Wisconsir bill would authorize 
the joint legislative council to con- 
tinue its study of highway prob- 
lems and prepare reports toward a 
balanced road system and a long- 


range highway improvement pro- 
gram. 
Official highway study commit- 


|tees are being continued another 
|year in Colorado and Utah, Mary- 
|\land, New Mexico and New York 
|had proposals for highway study 
| committees on the agenda, but they 
|died on the adjournment of the 
legislatures. 

A California proposal would 
| create an interim committee to 
| study the interstate highway sys- 

tem, while a committee in Maine 
would develop a priority schedule 
of improvements of the state 





} 


in Pennsylvania would 





A Dealer Warns the Public— 





Bill Burns Chevrolet, Decatur, IIl., set up this display in its showroom to show the results 
of an auto accident and to urge motorists to have their cars safety-inspected during May. 
During the month the firm's newspaper and radio advertisements are plugging car checks. 


system to assure orderly develop- 
ment in accordance with needs. 

A measure providing for a com- 
mittee to study the reclassification 
of highways has been introduced in 
New Hampshire. 

A proposal in Iowa to study 
highway construction and the re- 
sulting effect on traffic died upon 
adjournment of the legislature. 


Leeka at Pasadena 

Peter Satori, of Peter Satori Co., 
Ltd. (Minx-Humber - Hillman-Sun- 
beam-Talbot), 338 N. Canyon Dr., 
Beverly Hills, Calif.. has named 
Bill Leeka general manager of the 
Pasadena dealership, covering three 
counties. 


Canada Limits 
Military Output 


OTTAWA.—Canada will manu- 
facture only military vehicle parts 
that can be produced most eco- 
nomically here, and buy others 
from the U. S., it was announced 
last week by Defense Minister 
Brooke Claxton. 

The original plans to produce 
military vehicles in Canada must 
be modified, he told the Parlia- 
ment, because the unit costs would 
be “fantastically high.” 


AUTOMOTIVE NEWS is ‘‘must"’ reading 
every week for the men who make and sell 
the world’s cars and trucks. 


New Passenger Car Registrations, All States for March, 1951-1950 


Car registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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New Commercial Car Registrations, All States 


Truck registrations by states are 
released here weekly, 


as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


45 States Previously ‘SI 
_ Reported for March ‘50 
Georgia ‘SI 

a ‘50 
Maine - ‘SI 
ed ‘50 
Ohio ‘St 

ee ‘50 
Tennessee Sr 

Ree se ‘50 

All States Reported ‘5! 

For March ‘50 

Year ‘5! 

To Date ‘50! 


The following advertised-delivered prices 
are based on factory retail prices at the 
factories, including spare tires, as estab- 
lished by the Office of Price Stabilization. 
The prices include federal excise taxes 
and factory handling charges, and dealer 
delivery and handling charges. They do 
NOT include transportation charges, state 
or — sales taxes or optional equip- 
ment. 


BUICK — Special — 4-dr. sed., $1,991.51 
(del., $2,034.56); 2-dr. sed., $1,937.20 
(del., $1,981.25); cl. cpe., $1,904.41; bus. 
epe., $1,850.10; Riviera del., $2,072.48; 
conv. del., $2,385.09. Super—4-dr. sed., 
$2,194.21; 4-dr. Riviera, $2,269.02; sed. 
cpe., $2,093.77; Riviera, $2,194.19; conv., 
$2,539.59; stat. wag., $2,916.77. Roadmas- 


ter —4-dr. Riviera, $2,835.41; Riviera, 
$2,927.64; conv., $3,057.79; stat. wag., 
$3,521.08. (Dynaflow standard on Road- 


master, optional at $169.20 on Special and 
Super. ) 

CADILLAC—61—4-dr. sed., $2,938.79; cl. 
epe., $2,831.27. 62—4-dr. sed., $3,315.61; 
el. cpe., $3,229.59; conv., $3,746.69; Coupe 
De Ville, $3,612.54. 60 Special—4-dr. sed., 
$3,892.84. 75—T7-pass., $4,887.76; lim., $5,- 
081.17. (Hydra-Matic optional at $174.25 
on 61 and 75 standard and on 62 and 60 
Special. ) 

CHEVROLET — Styleline Special—4-dr., 
sed., $1,489.04; 2-dr. sed., $1,439.85; cl. 
cpe., $1,444.98; bus. cpe., $1,363.98. Style- 


line Deluxe—4-dr. sed., $1,570.04; 2-dr. 
sed., $1,521.84; cl. cpe., $1,538.24; Bel- 
Air, $1,787.36: conv., $1,896.02; stat. wag., 
$2,046.74. Fleetline Special—4-dr. _ sed., 
$1,489.04; 2-dr. sed., $1,439.85. Fleetline 
Deluxe—4-dr. sed., $1,570.04; 2-dr. sed., 
$1,521.84. (Powerglide optional on Deluxe 
models at $158.50.) 
CHRYSLER—Windsor—4-dr. sed., §$2,- 


209.81; cl. cpe., $2,189.32; Town & Coun- 
try wag., $2,825.76; 8-pass. sed., $2,949.27. 
Windsor Deluxe—4-dr. sed., $2,409.68; cl. 
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Car Renters See 
Greater Demand 


From Tourists 


| ST. LOUIS.—More travellers at 
ithe wheels of rented cars is the 
|prospect for the 1951 summer sea- 
|son, according to the National Car 
|Rental System and its more than 
|100 affiliated independent rental 
stations in the U. S. and abroad. 

Anticipating greater demand for 
car rentals by budget-conscious va- 
cationers, NCRS rental firms are 
planning now to provide cars for 
both round-trip vacation rentals as 
well as for travellers who might 
rent a car at their vacation destina- 
tion, 

“The round-trip vacation by 
rented car, with costs shared by 
two or four people, is expected to 
increase in popularity this year,” 
NCRS President Charles P. Clark 
said. 

“People interested in round-trip 
rentals last year were primarily 
non-car owners,” Clark said. “This 
year, however, we expect Many va- 
cation rentals by car Owners who 
wish to conserve their own cars in 
the face of predicted shortages of 
new cars.” 

While charges vary from city to 
city, the cost range of a two-week, 
2,000-mile trip ranges between $45 
and $65 per person with four shar- 
ing the cost. 
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matic standard on 400, optional at $185 
° e on other models.) 
PLYMOUTH—Concord—2-dr. sed., §$1,- 
urren rices on NeW AUTOMODIEeS 547.50; bus. epe.,, $1,422.85; Suburban, 
$1,905.75 (Savoy, $2,014.23); Cambridge- 
|epe., $2,388.15; Traveler, $2,646.42; New-stat. wag., $2,080.24. Deluxe 8—4-dr. sed., | Traveler, $2,381.12. (Hydra-Matic optional oe, Se. res | ata a ae 
port, $2,725.34; conv., $2,833.47; 8-pass. | $1,584.25; 2-dr. sed., $1,535.57; bus. cpe., | at $158.61 on all models.) $1,660.35; conv. $2 050.29; "Belvedere. 
sed., $3,149.38; lim. $3,279.03, New York- | $1,454.60, Custom Deluxe 8—4-dr. sed., LINCOLN—4-dr. sed., $2,639; cl. cpe., | $1,951.59. ; , 
~4- 3 5: . » a > 5 i ae POO QE. an : . 9 f ; . “ie , 
fede ees | hen cl. cpe Pa $1,678.53; 2-dr. sed., $1,629.85; el. cpe., $2,591; Lido, 2,790.50. Cosmopolitan— PONTIAC—Chieftain 6—4-dr. sed., $1,- 
7.94; n & Country wagon, $3,449.27; | $1,635.48; conv., $1,998.28; stat. Wwag.,/4-ar. sed $3,320.50; cl, cpe $3,266; | 791.28 1 1,888.67): 2-d 739 
Newport, $3,239.70; conv., $3,347.57. Im-| $2,161.21; Victoria, $1,974.70. (Ford-O-| Capri, $3,493; conv., $4,048.50. (Hydra- ($1,836 = $i woeret +739 7. — 
perial—4-dr. sed., $3,159.49; cl, cpe., $3,-|Matie optional at $168.20 on all models.) | atic optional at $174.25 on all models.) | Sse'eoe. tat. wae” go8a3 oe: eat 
147.71; conv., $3,826.44. Crown Imperial—| FORD OF BRITAIN—4-dr. sed. (Pre-| sc. ; “on *) | 836.40); stat. wag., $2,324.39 (del., $2,- 
8-pass. sed., $5,809.68; lim., $5,917.45, |fect), $1,022; 2-dr. sed, (Anglia), $1,004. | ,, MERCURY—4-dr. sed. $2,084; cl. cpe., | 405.29); bus. cpe., $1,612.89; conv, del., 
(Fluid-Matic optional at $120.90 on Wind-| (Delivered in New York.) 7 er" | $2,030.50; Monterey, $2,203.50; conv., $2,-| $2,178.80. Streamliner 6—sed cpe., $1,- 
sor, standard on Windsor Deluxe and other| FRAZER—4-dr. sed., $2,359; Vagabond, | 479; Stat. wag., $2,627. (Mere-O-Matie op- 717.47 (del., $1,814.86). Catalina 6—del., 
models. Fluld-Torque optional at $152.60 | $2,399. Manhattan—Conv., $3,075; _Vir- | ional at $168.50 on all models.) oes oe oe, Sia), oo 
on New Yorker and Imperial. Fluid-Torque | ginia, $3,075. (Hydra-Matie standard on NASH—Rambler Super—Suburban, $1,- | 8—4-4r. _sed., $1,861.01 (del, $1,958.40) ; 
and Hydra-Guide standard on Crown Im-| Manhattan, optional at $158.61 on other | 779.30. Rambler Custom—Conv., $1,886.40; 3-dr. sed, $1,809.73 (del, $2,907.12); cl. 
perial. ) models. ) stat. wag., $1,886.40. Statesman Deluxe— | CP®., $1,809.73 (del., $1,907.12); stat. wag., 
aa = aera @.a ; eee ¢ . wen eo : : $2,394.12 (del., $2,475.12); bus, cpe., $1,- 
CROSLEY—Bus. cpe., $915.50; stat.|| HENRY J 4—2-dr. sed., $1,333.70. De-| Bus. cpe., $1,755.50. | Statesman, Super— | ¢23 69. “conv.,’ $2,248.53. Streamliner 8 
wag., $972.50; Hotshot, $924. Super—2-dr, | luxe 6—2-dr. sed., $1,467.21 4-dr, sed., $1,863.10; 2-dr. sed., $1,837.40; | 63° one $1,788.20 (del, $1,885.59). Cat 
sed., $1,003; stat. wag., $1,046; conv., HILLMAN MINX—4-dr. sed., $1,540; | sed. cpe., $1,860. Statesman Custom—4-dr. | jing i "$2,124 a7 ( ‘pe ae $2. 
$1,005.50; Super Sports, $999. conv., $1,790. (Delivered in New York.) sed., $2,026.10; 2-dr. sed., $2,000.40; sed.|4¢3'93) (iydra-Mati oat a 58.50 
DeSOTO—Delux 5 o axa nn. | HUDSON — Pacemaker Custom — 4-dr.|cpe., $2,033. Ambassador Super — 4-dr. .03). (ydra-Matie optional at $155.5( 
‘ eluxe—4-dr. sed., $2,059.05; | seq. $2,144.68; 2-dr. sed, $2,101.54; bus. |sed., $2,219.80; 2-dr. sed., $2,194.10; sed. |" all models.) 
cl. ope., $2,048.27; Carry-All, §2,268.95;|...°’ S:'ana on. «) ane 8210408: . ‘lepe. $2215.70. assador Custom—-4-dr.| STUDEBAKER—C —-4- 
S-pass. sed. $2.766'70, Custom —4-dr. sed.’ | CPC:,,81,963.90; cl. epe., $2,144.68; conv., | cpe., $2,215.70. Ambassador Custom—4-dr. | _ E E hampion Custom—4-dr 
$2251.53. cl. Cpe. $2,233 OF. Sperisman’ | $2,642.33. Super 6 Custom—4-dr. sed., $2,-|sed., $2,382.80; 2-cr. sed., $2,357.10; sed. |sed., $1,614.29; 2-dr. sed., $1,581.67; cl 
$2,574.97: conv.. $2,667 "E-nass ea $2.. | 287.07; 2-dr. sed. $2,238.29; cl. cpe.. | cpe.. $2,378.70, (Hydra-Matic optional at|cPpe., $1,608.65; bus. cpe., $1,511.27. Cham- 
959.42: Suburban "$3 283 90: stat. wag, | $2:287-07; conv., $2,826.76. Commodore 6 | $158.50 on Statesman and Ambassador. ) pion Deluxe—4-dr. sed., $1,693.91; 2-dr 
$2,808.46. (Tip-Toe Shift standard on Cus. | Custom—4-dr. sed.. $2,480.01; cl. cpe., §2,-| OLDSMOBILE—88—4-dr. sed., $2,029.94 | Sed., $1,661.29; cl. cpe., $1,688.27; bus 
tom, optional at $130.90 on Deluxe.) S- | 455.10; conv., $3,010.97. Commodore 8|(del., $2,110.94); 2-dr. sed., $1,970.48/|CPe-, $1.590.92. Champion Regal — 4-dr 
» OP ‘ av.90 On Deluxe. Custom and Hornet 6—4-dr. sed., $2,-| (del., $2,050.48), Super 88 Deluxe—4-dr, | S€4., $1,775.07; 2-dr. sed.. $1,742.71; cl 
DODGE—Wapfarer—2-dr. sed., $1,801; | 568.32; cl. ecpe., $2,543.42; conv., $3,099.28. | sed., $2,190.93; 2-dr. sed., $2,132.47; cl. | CPpe-. $1,769.68; bus. cpe., $1,672.33; conv., 
bus. epe., $1,671.32; Sportabout, $1,790.26. | (Drivemaster optional at $98.67 and Super-|cpe.. $2,089.41; Holiday, $2,407.25; conv., | $2,088.68. Commander Regal—4-dr. sed. 
Meadowbrook—-4-dr. sed., $1,914.80. Coro-|Matie optional at $158.30 on Pacemaker | $2,515.91. 98—4-dr, Holiday del., $2,456.45; | $1,888.21; 2-dr. sed., $1,855.84; cl. cpe., 
net—4-dr, sed., 95.8 cl, ecpe., $1,-| and Super. Hydra-Matic optional at $158.30 | Holiday, $2,446.19 (del., $2,711.70); conv, | $1,882.81. Commander State—4-dr. sed. 
981.95; conv., .95; stat. wag., $2,-|on Commodore and Hornet.) del., $2,846.03. (Hydra-Matic optional at | $1,991.19; 2-dr. sed., $1,958.58; cl, cpe. 
567.33; 8-pass. sed., $2,704.19; Diplomat.| KAISER—Special—4-dr. sed., $2,165.45; | $158.50 on all models.) $1,985.54; conv., $2,304.81. State Land 
$2,299.75. (Gyro-Matic optional at $94.60|2-dr. sed., $2,114.10; cl. cpe., $2,093.55; PACKARD—200—4-dr. sed., $2,417.37; | Cruiser—4-dr. sed., $2,126.80. (Automatic 
on all models except Sportabout. ) bus. cpe., $1,949.79; 2-dr. Traveler, $2,-|2-dr, sed., $2,366.04; bus. cpe., $2,253.84, | OPtional at $201.25 on all models. ) 
FORD—Deluxe 6—4-dr. sed., $1,508.41; | 216.80; 4-dr. Traveler, $2,268.18. Deluxe | 200 Deluxe—4-dr. sed., $2,561.08; 2-dr. WILLYS-OVERLAND—4—Jeepster, $1,- 
2-dr. sed., $1,459.73; bus. cpe., $1,365.95. |—4-dr. sed., $2,278.43; 2-dr. sed., $2,-/| sed., $2,509.75. 250—conv., $3,320.58; May-|505.38; stat. wag., $1,722.32 (four-wheel 
Custom Deluxe 6—4-dr. sed., $1,597.56; | 227.08; cl. cpe., $2,247.62; bus. cpe., $2,-| fair, $3,166.59. 300—4-dr. sed., $2,971.51. | drive, $2,136.44). G@—Jeepster, $1,612.91 
2-dr. sed., $1,548.88; cl, cpe., $1,548.88; /|114.10; 2-dr. Traveler, $2,329.78; 4-dr. ' 400 Patriclan—4-dr. sed., $3,586.25. (Ultra-| stat. wag., $1,803.38. s 
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Nash Billboard for June— 


“Dear Diary!..He's ordered our 





Portraying a bride-to-be on the eve of her wedding, this advertisement will appear on | 
5,200 billboards throughout the country, according to N. F. Lawler, director of advertising | 


and sales promotion. 


The June poster was created by Artist Howard Scott. 


10% Car Excise Fought: 
_ Truck Hike Also Weighed 


‘Continued from Page 1) 


would also apply to truck trailers 
and parts—was viewed as an at- 


tempt to make up some of the reve- | 
nue sacrificed in narrowing the car | 


tax from 20 to 10 percent. 

It was expected that the 
American Trucking Assns. and 
the Truck-Trailer Manufacturers 
Assn. would now enter the tax 
fray in opposition to the proposed 
boosts. A vigorous presentation 
by these two groups was expected. 


The House committee also re-! 


jected the Treasury suggestion for 
a used-car excise tax, 
* * oe 


S PROPOSED by the commit- | 


tee, the new automotive taxes 
would add an estimated $530,500,000 


Advertisement _ 
Out-of-Town Customers 
Important to 
In-Town Dealers 


It is a well-known fact that 81 per- 
cent of all passenger-car dealers in 
the United States are located in 
Main Street towns. These towns 
serve as trading centers for more 
than half the total population, 
including rural and farm families 
who are far above average in car 
ownership. 


But, big as their business is, Main 
Street dealers don’t capture all of 
Rural America’s automotive dollars. 
Big-city dealers as well are getting 
a good share of this prosperous 
rural business. This came to light 
recently when Farm Journal, 
America’s largest rural magazine, 
polled every tenth dealer from coast 
to coast. Dealers in even the largest 
cities reported that a full fifth of 
their present business came from 
out of town. 


Big-city and small-town dealers 
alike told Farm Journal that cash 
purchases were much more preva- 
lent among out-of-town customers 
than among their city customers, 
who depend more on installment 
buying. 

Rural families have the money. 
Rural families have the need. They 
use cars for pleasure, of course, but 
they also use them as vital business 
tools. That is one reason why Farm 
Journal families, who own some 614 
million motor vehicles, including 
trucks and tractors, bought 600,000 
new cars in the postwar period 
1947-49. A good proportion of the 
new cars were high-priced Cadillacs, 
Chryslers and Buicks. 

Manufacturers realize the impor- 
tance of the rural market and are 
cultivating it heavily through ad ver- 
tising in publications such as Farm 
Journal, which reach rural cus- 
tomers in every single county. 
Dealers can take advantage of this 
local support through programs 


which their suppliers make available 
or through Farm Journal’s own 
continuing maintenance program, 
“Keep ’Em Rolling.’”’ According to 
those dealers who have tied in with 
it, ‘Keep ’Em Rolling’? has dore 
wonders for their local business 


to Treasury revenues, Of this, $196,- 
000,000 would come from a 10 per- 
cent auto excise; $61,000,000 from an 
8 percent truck and truck-trailer 
levy; $56,000,000 from an 8 percent 
|tax on parts and accessories, and 
| $210,000,000 from the two-cent gas 
impost. 

The committee endorsed the gas 
tax boost Tuesday after report- 
ing Monday it objected to the 
idea. The committee’s mind re- 
portedly was changed so a flat 
use tax of $5 per car would not 
have to be adopted. 


Also recommended was a new 
|tax of 1%% cents per gallon on die- 
sel oil. 


| Under the present committee 
| schedule, it is hoped by Chairman 
|R. L. Doughton, North Carolina 
Democrat, that the tax bill can 
reach the House floor early in June. 
Only upon a final House action can 
the Senate Finance committee be- 
gin deliberations on a tax measure. 


K-F Dealers Open 
Big Drive for 


Demonstrations 


WILLOW RUN. — Kaiser - Frazer 
dealers and their salesmen this 
week start a nationwide sales drive 
with a goal of 500,000 demonstration 
rides in five weeks, 

Special showroom displays, a na- 
| tional advertising program, factory- 
sponsored radio and TV spots, and 
a wide range of giveaway items are 
included in the program and keyed 
to the slogan, “Make the 5-Test To- 
| day.” 
| Individual 
|range upward to $300 on the basis 
|of the number of demonstration 
| rides given and the number of sales 
|closed in the five-week period. 
| Dealers and_ distributors 
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After Long Decline .. . 


41 


Used-Car Prices Up Slightly 


‘(Continued from Page 1) 
prevailing early in March. Such a 
comparison shows the following de- 
clines for postwar models: '51s, $176; 
‘50s, $184; '49s, $108; '48s, $90; ‘47s, 
$66, and ‘46s, $25. 


Even a glance at those figures 


indicates very clearly that the mar- 
ket indeed has “a long way to go” 
before it gets back to the level of 


early this year. 
* . * 


ROSPECTS for further price im- | 


provement are viewed dimly by 
used-car dealers because, they point 


|out, most lots are overstocked. 


Retail sales will have to pick up 
and remain up before dealers are 
forced to replenish their invento- 
ries, particularly at higher prices 
than those now prevailing. 

In addition, many dealers con- 
tend that what increases in sales 
have taken place recently have 
been in older cars, models dating 
from 1948 back. 

Stocks of late-model cars are still 
too large and the demand for these 
ears is not showing any great in- 
crease, despite the fact that their 
price level is relatively attractive. 

a 


* * 
DETROIT dealer summed up 
the confusion in prices. He 


4 


reported that the wholesale value | 


of '49 models last week increased 
$50, while '50s dropped $100. 
“I am paying $950 for a °49 


Top Trucks 


registrations 


New - truck for 


three months: 
195! Pos Make 
1— 86,337 Chev. 
61,272 Ford 
28,340 Dodge 
25,610 GMC 
24,104 Inter’l 
8,146 Stude. 
6330 Willys 
3,378 White 
3,094 Mack 
Diam. T 
Reo 
Diveco 
Brockway 
Autocar 
Federal 
Kenworth 
Pontiac 
FWD 
Crosley 
Peterbilt 
Sterling 


Total All Makes 
252,926 235,926 
For further details see page 
40, today’s issue. 


1950 Pos. 
$1,246— 1 
65,491— 2 
22,959— 
18,981— 
21,302— 
11,529— 

4,399— 
2,309— 
2,388— 8 
1,273—10 
755—12 
805—11 
482—13 
388—15 
273—16 
96—18 
467—14 
39—19 


121—17 


21— 





prizes for salesmen Buick Names 2 


In Zone Posts 
FLINT.—Frank M. Leigh, Buick 


will) zone manager at El Paso, Tex., has | 


Ford,” he said, “and the best I'll 

go on a ’50 Ford is $1,110. Now , 

something’s wrong there. Either 
| the '50s have to go up or the 
| '49s have to go down to get this 
| thing straightened out.” 

The same dealer reported his re- 
tail sales were “weak.” He did 50| 
percent less business over the week- 
}end than he had done the previous 
| weekend. 
| Another Detroit operator credited 
aggressive merchandising for his | 
\firm’s good showing in recent 
|weeks. “The guys sitting on their 
|hands and dreaming of vacations 
|are complaining,” he said, “but you | 
|can get business if you go out after 
it hard.” 





* * * 


SED-CAR sales in Detroit last | 

month numbered 11,915 units, 
the Detroit Auto Dealers Assn. re- 
| ported, against 10,795 in April, 1950. 
For the first four months of the 
year, sales in 1951 were 41,230, 
against 41,039 last year. 

Used-car volume in Akron con- 
tinued to increase in the week 
ended Mav 5 when 733 units were 
sold. In the preceding week, the 
count was 656, while for the com- 
parable 1950 week, it was 676. 

The news from Dallas was not 
so good. Dealers there said both 
new and used-car sales “are lagging 
considerably behind the peak levels 
usually experienced at this sea- 
son.” 

One 


Reg. W Fight 


(Continued from Page 1) 

the tradein to apply on the neces- 
|sary downpayment for purchase.) 

In the Senate hearing, FRB 
Chairman Martin conceded under 
questioning that the auto industry 
was probably the hardest hit by 
controls over installment buying, | 
but maintained that as yet there 
was no impelling need for easing 
the regulations. 

He added, however, that the 
board was giving some considera- 
tion to relaxing credit curbs for 
defense workers who need autos. 
Martin’s statement preceded an 
FRB announcement that sales) 
finance companies have _ reported | 

|increased purchases of retail auto- | 
motive paper in March. The report | 
said: 


of Dallas’ larger volume 


~ + + | 
TT large increases in paper 
acquired reported for all types | 
‘of motor vehicles follow the rather | 
'general month-to-month declines in 
volume which have continued since | 
the peak financing period of last | 
summer. 
“Such a pickup in retail finane- | 
| ing is usual for this time of year 
and accompanies the seasonal up- 





|compete for gold engraved wrist-| been transferred to a similar post| swing in automobile sales.” 


| watches to be awarded the top five 
| organizations in each of the 18 K-F 
sales regions on the basis of per- 
|centage sales increases. The com- 
petition closes June 23. 


Oare New Head 


Of Associates 


SOUTH BEND. For the first 
|time in its 33-year history, Asso- 
lciates Investment Co. has a new 
| chief executive. 
| chairman of the board at a direc- 
| vice-chairman, he succeeds Ernest 
|M. Morris, founder of the compan 


‘who died May 3. There were no Signed to take a 
at Albuquerque, 


other official changes. 


| Two new directors were elected | Pointed E. 
created by the | Zone 

and Fred ceed 

| Russ. The latter died Apr. 11, The E] Paso. 

| . . ‘ . 7 : 

Michigan Safety Parley 

Opens Tomorrow 


vacancies 


| to fill 
of Mr. 


deaths Morris 


new directors are J. D. Barnette, 
ipresident of the First Bank & 
|Trust Co., South Bend, and J. S. 
|Neff, president of Durham Mfg. 
|Corp., Muncie, Ind., manufacturing 
|subsidiary of Associates Invest- 
|ment. 


N. J. Fuel Receipts Soar 


TRENTON, N. J.—New Jersey’s | automotive 


ithree-day 21st annual 
the Michigan safety conference will | 





E. C. Kennard 


F. M. Leigh 


He is Robert L, Oare. 38. elected | at Charlotte, N. C., Albert H. Belfie, 
Pity Buick general sales manager, said 


'tors’ meeting last week. Formerly | !ast week. 


Leigh, 34, will fill the position 


y|vacated by R. S. Darwin, who re- 


Buick dealership 
N. M. Belfie ap- 
assistant 
to suc- 


cc 
manager 
Leigh as 


Kennard, 
at Dallas, 
zone 


GRAND RAPIDS, Mich. 
meeting of 


'open here tomorrow (May 22) in| 
|the Pantlind hotel. 

Discussions will center around 

maintenance, truck 


fuel tax receipts reached an all-| safety, traffic planning and law en- 


jtime high last year, according to) forcement. 


Speakers will include 


State Treasurer Walter T. Margetts| Paul Jones, public information di- 


manager at 


- The| 


| 
| 
| 
| Institute of America, and Prof. 


|jr. Margetts said gross receipts for| rector of the National Safety Coun- | 
| 1950 totaled $39,177,346, an increase|cil, and Kenneth Heges, associate 
| of $3,918,000 over 1949. safety director of General Motors. 





| The largest increase in auto 
| financing—29 percent—was reported | 
|for used passenger cars, the FRB| 
|said. The overall increase was 25 
percent. 
| Wholesale automotive paper pur- 
|chased also showed a large increase 
{in March, according to the renort. 
Sen. Andrew Schoepnel, Kansas 
Republican, wanted to know about 
the possibility of easing auto credit 





rules in areas where prices are 
higher because of added freight 
costs. 
| Martin said that, according to 
|FRB_ studies, no changes were 
| needed. 





| Issue of Credit Controls 


To Go on Radio Forum 


CHICAGO.—The heated issue 
of controls on consumer credit, 
now before Congress, will be 
discussed by a panel of experts 
on the Northwestern university's 
“Reviewing Stand” over the Mu- 
tual Broadcasting System May 
27. 

Participating in the debate 
will be Byron S. Coon, president 
of the American Finance Con- 
ference, representing the inde- 
pendent sales finance industry; 
William Cheyney, executive di- 
rector of the Retail Credit 


R. B. Hefelbower of the North- 
western department of econom- 
ics, a former executive of OPA. 





| 
| 
‘ 


| average 
|the previous week was 66 percent 





used-car operators reported that his 
total sales in a recent week amount- 
ed to only three units. 


* * * 
ee ee was reported 
- from Cleveland, however. Used- 


car sales in the week ended May 11 
totaled 3,182 units, substantially 
above the year-ago week, and the 
second straight week in which sales 
increased. 

The stronger showing of the 
used-car market in Cleveland was 
indicated by the records, which 
show that sales in the past six 
weeks have averaged 27 percent 
above the same period in 1950. 
Reports from used-car auctions 


| reflected optimism. 


The percentage of cars sold at 
various auctions also turned up- 
ward. At 11 auctions last week, 
sales averaged 68 percent with 1,229 
sales out of 1,806 offerings. The 
for the same auctions in 


units sold out of 1,823 


FOURIER-EXPRESS 


SELLE 


WESTERN NEW YORK 


Because WESTERN N.Y. 
1S SOLD ON THE 
COURIER-EXPRESS 


with 1,188 
offered. 








ONE REASON) is that it’s a well bal- 
anced newspaper, making it an equal 
favorite with both men and women. 


THE PROOF is found in the fact 
that the largest newspaper circulation 
in the state, outside of New York City, 
is the Sunday Courier-Express*. . . 
Leading merchants selling men, as 
well as those catering to women, find 
the morning Courier-Express the 
most economical and productive way 
to reach those families with the most 
money to spend. 

*290,348 ABC Audit, 9/30/50 
COLOR for Greater Selling Power. 
Full color (two, three or four) 


available weekdays... black plus 
one color, Sundays. 


BUFFALO ee 
COURIER- EXPRESS 


Western New York's Only Morning © se 
REPRESENTATIVES: ee 
OSBORN, SCOLARO, MEEKER & SCOTT 


—™N 
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“2 STOP 
vibration 
merise 


WITCOTE Undercoating 
stops car vibration, noise, 
rattles, and squeaks. Pre- 
vents heat and fumes from 
working up through the 
floor. It also prevents un- 
dercar rust... lasts the life 
of the car. Valuable to car 
owners, and profitable to 
car dealers. 


GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 


WITCOTE 4 


OL La) 7 soy) 4 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 
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Minn. Legislature 
Kills All Bills 
Harming Trade 


MINNEAPOLIS.—The 57th ses- | 
sion of the Minnesota legislature 
has adjourned without passing a 


single bill that could be termed 
harmful to auto dealers, finance or 
insurance interests of the industry, 
according to Leo B. Faricy, general | 
manager of the Minnesota Automo- 











bile Dealers Assn. 


Faricy said credit for the “out- 


standing record” lies with the legis- 
lative committee of MADA which 
included John Rihm, St. Paul, 
chairman; Walt Shirley, Minneapo- 
lis; Mel Swanby, Duluth; William 
Todd, Austin, and Cecil Baldwin, 
Winona. 


More than 200 bills which could 
have affected the industry were 
introduced, Faricy said. Legal opin- 
ions on scores of questionable pro- 
posals were secured and a master 
control was maintained at MADA 
headquarters here on bills of vital 
interest to the industry, enabling 
instant reports on their progress, 
he added. 

Some of the 200 b'Ils introduced 
and either passed or killed dealt 
with liens, taxes, financing, insur- 
ance, speed regulations, tie-in sales 
prohibition, highways, pressure 
tanks, gasoline and liquid petro- 
leum gas, load maximums, deputy 
registrars, dimming lights when 
passing, special licenses, conditional 
sales agreements, filing fees, fresh 
air intake specifications, prohibitive 
truckaway licensing and many 
others. 

Faricy commented that if every 
dealer treats his customers as he 
would want to be treated, the leg- 
islators will not spend all their 
time until the next session thinking 
of ways and means to get even with 
some dealer “who gave everybody 
a rooking.” 

Otherwise, he said, in 1953 the 
automobile industry here will face 
virtually the same assortment of 


harmful bills and same headaches 
as during this past session. 





WHOLESALE 


Dick CONNELL 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 


CHEVROLET DEALERSHIP 
TW 1-0600 


Cr Tm Laas 
CADILLAC COMPANY 


12330 JOS. CAMPAU 


TW 3-5100 
DETROIT'S VOLUME 
CADILLAC DEALER 


DEALERS ONLY 











y NAME PLATES 
Ne PRECISION CAST ... 


ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily plated. 
Write for details, 


GTA 

PRECISION CASTee 
29th & McKean Sts. 
Phila. 45, Pa., Dept. A 








| : . 
| Dealers Get Behind Blood Drive— 
When a Red Cross mobile blood bank unit visited Oroville, Calif., to obtain blood for 


wounded servicemen in Korea, they found thei 


r way paved by Oroville dealers. Members of 


the Oroville dealer body trucked beds and other equipment to the Elks club for use during 
the day, and also offered free rides for all donors. Not stopping there, these five representa- 
tives of Omer Caughey's Hudson dealership were among the donors. They are, left to right, 


John Partington, J. R. Simon, Harold Caughey, 


L. E. Austin and E. L. Dorland. 


Test of ‘Improvement’ Raise . . . 





Speedup Agitation 
Revived at Rouge 


(Continued from Page 2) 


ciple that to produce more with 
the same amount of human ef- 
fort is a sound economic and so- 
cial objective.” 

Stellato, discoursing in Ford 
Facts, Local 600’s newspaper, makes | 
no mention of the latter statement. 
His argument omits reference to 
the written UAW agreement with | 
management that the upward curve | 
of productivity must be the fruit | 
of employe, as well as employer, ef- | 
fort. 

“The company’s right to restudy | 
and retime a job, in the union’s | 
opinion, does not extend to taking} 
advantage of any worker's ability | 
to develop his own methods of per- | 
forming his obligation,” Stellato) 
says. 


| 


* ok * 

E LEAVES unanswered the} 

question of what the company | 
can or should do in the event work- | 
er contributions fall below the ob-| 
ligations imposed upon both parties | 
by the “annual improvement fac- | 
tor.” 

Ironically enough, it was promul- | 
gation of this tenet by General Mo- | 
tors President C. E. Wilson which | 
induced the UAW to accept the| 
escalator contract principle in 1948. | 
The “factor” brought GM workers | 
three-cent hourly raises in 1948 and 
1949, and was increased to four 
cents for 1950 and the four remain- 
ing years under the five-year esca- | 
lator contract. 

The “factor” raise is added di- 
rectly to base pay scales. It is 
unaffected by and entirely sepa- 
rate from employe cost-of-living 
bonuses, although a quarterly re- 
view date for the bonuses falls 
due at the same time the “im- 
provement” raise is given. 

The controversy over the prin- 
ciples behind the “improvement 
factor” takes on industrywide sig- 
nificance this year because nearly 
every major automotive company 
is using the escalator system. 

Competitors of GM adopted the 
five-year agreement over the fall 
and winter of 1950, Ford’s acquie- 
scence occurring in secret negotia- 
tions which terminated last Labor 
Day. 

* x * 
EPORTS last week that Eco-| 
nomic Stabilizer Eric Johnston | 
had not yet approved the 1951) 
edition of the “improvement fac- | 


U. S. Promises to Probe | 
Arkansas Gas Prices 


torney-General J. Howard McGrath 
has notified Gov. Sidney S. McMath 
of Arkansas that a requested probe 
of gasoline prices in Arkansas will 
|be made by the Department of 
| Justice, to determine whether cur- 
}rent sale practices violate antitrust 
| laws. 

McMath recently asked for a 
federal investigation, charging that 
Arkansas motorists are paying as 
high as two cents per gallon above 
prices for the same brands of gaso- 
line applying in border states, ex- 
clusive of tax differences. 








| der Wage Stabilization Board regu- 
|lations has been offered by Aber- 


|according to J. C. Bigelow, associa- 


| year. 


crease, which would 


LITTLE ROCK, Ark.—v. S. At-|@ 





tor” were discredited in Washing- 
ton. 

On Feb. 27, Johnston recommend- 
ed to the Wage Stabilization Board | 
that wage clauses in escalator con- 
tracts be certified through June 30, | 
1951. That would validate both the | 
“improvement” and the cost-of-liv- | 
ing raises. 

The two-pronged pay boost will 
put wages of auto workers some- 
what above the maximum allowed 
in the government’s 10 percent 
formula. But prospects are that 
labor pressure will bring about an | 
upard revision of the formula, 
rather than a freeze on the esca- 
lator agreements. 

Johnston suggested that the WSB 
consider adoption of a deferred 
cash payment plan for “improve- | 
ment” benefits in 1952, 1953 and 
1954. 

Under such an = arrangement, 
workers would receive a lump sum 
payment at a post-inflationary date 
in lieu of the four-cent hike in base | 
wage rates. 

+ * * 


Dealers Refuse to Flout 
Pay Ceiling, Face Strike 


ABERDEEN, Wash.—The maxi- 
mum wage increase allowable un-| 


deen and Hoquiam Automobile! 
Dealers Assn. members to auto ma- 
chinists, being polled for a strike, 


tion president. 

Bigelow advised that dealers are 
still anxious to negotiate with the 
mechanics. 

Machinists receive $1.80 per hour 
under the contract that existed 
from May 1, 1950, to May 1 of this/| 
Workers were given a 10- 
cent-an-hour increase last Novem- 
ber to meet rising living costs. 

Dealers are now offering an ad- 
ditional eight-cent-an-hour in- 
lift the ma- 
chinist wages to $1.98 an hour. 


| 


Machinists are holding out for| 
additional fringe benefits over and | 
above the allowable wage increase. 








Chevrolet Honor— | 

Arthur L. Fields, of Fields Chevrolet Co., 
Portiand, Ore., presents a |7-diamond pin of 
the Chevrolet 100-Car club to Emil C. Fehr. 








(Continued 


cialize on rebuilding cars for cus- 
tomers, Service department expan- 
sion, they claim, is the surest way 
to maintain profits. 

* * * 


| 

| Rebuilding Cars 

|(\WNERS of 1946, 1947 and 1948 
|\” used cars, whether they bought 
| the cars as new or used, are logical 
prospects for rebuilding or renewal 
jobs. 
effort to get in this work, it is 
apt to go piecemeal to some oil 
station or independent garage. 


But by persuading owners to 


have all their work done at once, | 
this business from | 


you retrieve 
competition. Through selling the 
idea of renewing cars, opportunities 
are developed for the sale of new 
paint jobs, rebuilt motors, tires, 
batteries; in fact, whatever may be 


|needed to restore the original op- 
'erating efficiency and appearance 


|as moderator. 
|OPS, U. S. Department of Labor, 
ithe state departments of motor ve- 


*| Topeka, Kans., 
| consultant. 


of these older cars. 
Rebuilding of these older cars 


does not interfere with the sale of! 


If a dealer doesn’t make an} 


from Page 3) 


safety and appearance of their 
present car. 

Dealers look with favor on re- 
building cars because it is not a 
seasonable activity. Neither is it 
usually a hurry-up job, The cus- 
tomer frequently plans to have it 
done when he is out of town or 
in periods when the car can be 
spared a week or more. 

Someone has said: “Owners are 
the gold mine of this business.” 
| Their number is growing. They 
number almost 50 million now. 
They spend much more money each 
year to keep their cars running 
{than for buying new ones. This is 
}an impressive fact to keep be- 
|fore us, 
| Salesmanship, in which automo- 
bile dealers are so capable, directed 
'to this market will assure profits 
in spite of loss in new-car volume 
caused by Regulation W or other 
deterrents. 


new cars. In fact, it promotes such | 


sales because it brings people into) 


the dealer’s shop for estimates who 


later on will decide to go all the| 


way and get a new car. 

Offering to rebuild cars on time 
payment will also bring many 
people in who take pride in the 
condition of their cars, who can’t 
afford $100 or $150 a month for 
a new car, but can readily handle 
the $15 or $25 a month necessary 
to restore the original economy, 


Convention 


(Continued from Page 3) 


| Winston-Salem, secretary, and Earl 


Westbrook, Durham, treasurer, 

A highlight on the program was 
a “government panel” with M. Rob- 
ert Deo, NADA managing director, 
Representatives of 


hicles and revenue and two private 
tax experts answered some 80 ques- 
tions presented by dealers. 

Robert M. Hanes, former Eco- 
nomic Cooperation Administra- 
tion chief in western Germany, 
told the members that he believed 
ECA had fulfilled its mission 
there and should be liquidated. 
He said he thought the organiza- 
tion’s personnel should be trans- 
ferred to the western European 
defense organization headed by 
Gen, Eisenhower. 

Hanes also asserted that Western 
Germany should be admitted to the 
defense setup on a free and equal 
footing with the other members. 
He said its manpower, fighting abil- 
ity and industrial know-how is 
needed to preserve western Euro- 
pean freedom. 

Hanes, and all other speakers on 
national and international topics, 
warned that the government must 
stop unnecessary spending and 
combat the inflationary spiral. 

U. S. Sen. Willis Smith on this 
subject warned that the high pro- 
duction rate of this country plus 
military needs are using up metals 
and raw materials faster than they 


|can be produced. 


Other speakers were Richard 
Harkness, Washington radio com- 
mentator; Ray Chamberlain, of 
NADA, who outlined the workings 


|of the Defense Transportation Ad- 


ministration, on which he serves; 
Dr. Alfred P. Haake, Park Ridge, 
Ill, and Dr. Kenneth McFarland, 
a General Motors 





Transit Strike Reduces 
Detroit Repair Volume 


DETROIT. — Garage business 
has fallen off here, owners re- 
port, because of the public trans- 
portation strike. It is thought 
that motorists are putting off 
repair work because of the 
everyday need for their car, 

Some owners report, however, 
that many drivers are getting 
minor repairs done while wait- 
ing. Major auto repair, however, 
including motor overhauls, 
bumping and painting, have 
slacked off considerably. 





Telescoping, aluminum clothes-rod 
fits all cars. So practical! 
So inexpensive! So profitable! 


| Improved-type Auto-Bar, the handsome, 
sturdy clothes-rod “sells itself'’ without 
time-taking effort. Popular because: can 
be installed, or removed and stowed-away 
in seconds, Fits any car. Rigid strength, 
holds up to 36 garments. Stock this quick- 
sale accessory, advertised in Saturday 
Evening Post. 


LIST PRICE $3.95 


Less the Following Discounts: 





i ers 30% OFF 
P< Ob idee easeeen 35% OFF 
5a OF GB i684 40% OFF 


Place a trial order now. Your purchase 
order will be filled immediately; shipping 
charges prepaid by us. Display cards 
included. 

Goode Products Company, Dept. N 
7542 Maie Ave., Los Angeles 1, California 


| 
_ Automotive Books 


That Should Be in Every 
| Dealer's Library 


These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain wil! 
| be valuable when the "chips are down" and 
| real competition arrives. 


|MODERN AUTOMATIC TRANSMISSIONS. 
| Concerning the design, construction and op- 
| eration of automatic transmissions and torque 
| converters, published by Floyd Clymer. $2.00 
| oostpaid. 

| TREASURY OF EARLY AMERICAN AUTOS. 
| Just out! Clymer's McGraw-Hill book of his- 
| torical cars, songs, cartoons, slogans, date 
Vanderbilt Cup, Indianapolis, N. Y. to Paris 
Races, 22,000 words of text, 500 illustrations. 
| Beautiful 224 page large gift album . . . $5.00 


JOHN O. MUNN'S "A Guide to Automobile 
Selling.’ Handy-size clothbound book for 
salesmen—é4 pages. $3.50, postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman Beas- 
ley. 397 pages, a clothbound. $3.75 postpaid. 


| AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
| A comprehensive and basic course on the sub- 
ject of foundamental automotive mechanics. 
Cloth binding. $4.50 postpaid. 

| DEALER BUSINESS COUNSEL. Financial and 
| operating facts for the guidance of automo 
bile dealers. By J. B. Van Tassel, Dealer Busi- 
ness Consultant. $2.00 postpaid. 

FASTEST ON EARTH. By Capt. George Eyston. 
Complete history of every land speed record 
from 1898 to the present. Paperbound, $2.00; 
clothbound. $3.00 

| FLOYD CLYMER'S MOTOR SCRAPBOOKS 
Order Edition No. |, 2, 3 or 4 in paper cover, 
$1.50 each. Deluxe clothbound, $2.50. Scrap- 
book No. 5 in paper cover, $2.00 each or 
deluxe clothbound, $3.00 each. Steam-car edi 
tion, $2.00 or clothbound, $3.00, postpaid. 
HENRY FORD—HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00, postpa'4 
1950 INDIANAPOLIS RACE YEARBOOK, Arti 
cles by famous race authorities with technica! 
data feature stories, driver histories, cartoons, 
newsy comments, highlights. Price—$1.50 post- 
paid or $3.00 for Deluxe Edition Fabrikoid 
bound with gold leaf lettering. 
INDIANAPOLIS RACE HISTORY — 1909 TO 
1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 
FLOYD CLYMER'S INDEPENDENT TEST RE 
PORT OF KAISER-FRAZER CARS. Deluxe edi 
tion, $2.50 each. Paperbound, $1.50 postpaid 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 
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Paced the ‘500’ Race in 1926— 


This 1926 Chrysler Imperial 80 roadster paced the Indianapolis race of 25 years ago. 
Chrysler New Yorker convertible will pace the event this year. 
Carl H. Wallerich (left), then, as now, a Chrysler dealer in Indianapolis, 
Walter P. Chrysler. 


Specific U.C. Ceilings Hit 


NUCDA Asserts OPS Plan Is Impractical; 
Cites Lack of Necessity 





(Continued from Page 2) 


formula for black market” if de-| the used-car market,’’ NUCDA as- 
mand ever exceeds supply, since|serted. “The market governs the 
owners who had kept cars in good | guidebook prices under normal con- 
condition would not accept a low | ditions cite 
ceiling. Supply and demand is still the 
“Is ‘as is’ and warranty ceil- controlling factor and no regula- 
ings are put on automobiles,” | tion can ever be written to alter 
said NUCDA, “it will immediately | this law of economics, If there 
put a clamp on wholesale dealers. isn’t a market for an automobile, 

The flow of used cars from deal- all the guidebooks in the land 
er to dealer is necessary. | would be useless.” 

“If used cars don’t move, what NUCDA concluded that “OPS is 
happens to the retail new-car busi-| about to attempt the impossible— 
ness? They look good on the show- | to control the price of a commodity 
room floor, but they look a great|in which investments have already 
deal better on the highway.” been made by the consumer .. . 

NUCDA urged that the present “No amount of policing will make 
regulation be allowed to stand, stat-| the law enforceable. The system 
ing that used cars are not contrib-| did not work under OPA, yet OPS 
uting to the inflationary spiral. | thinks it can be done now.” 


‘thane OL8, Security 


ATUCDA also took issue with a 
4 statement by OPS to the effect 
that it was continuing a historical 
custom by requiring dealers to stay 
below guidebook prices. 


“Guidebook prices do not govern 


MEWA to Meet 
On Dee. 5-7: 
Drop Booths 





| DETROIT.—Discussions on mass 
production for defense and the 
| problems of maintaining the civilian 
economy were the 
prime topics here 
last week at a 
two-day meeting 
of the National 


CHICAGO. — The Motor and ? 
Equipment Wholesalers Assn. will Security Indus- 
hold its 1951 annual convention trial Assn. 
Dec. 5-7 at the Stevens hotel here, The _ meeting, 


designated as the 
Armed Forces 
Week conference 
of the NSIA, was 


it was announced last week by the 
national headquarters. 

The announcement stated that 
the board had decided not to con- 
duct conference booths as has been 
the practice in the past. 

Conference booths are being dis- 
continued, the announcement said, 
“due to changed conditions as a| 
result of our defense program, and 
to divided opinion respecting con- 
ference booths at this particular 
time.” 

The board stated that this year’s 
MEWA meeting will be the con- 





than 300 top mili- 
tary officials and 
representatives of both large and 
| small manufacturing concerns. 

Cooperating in the program 
were Chrysler Corp., Ford, Gen- 
eral Motors and the Jam Handy 
Organization, commercial motion 
picture producer. 


Harry F. Vickers president of 


Gen, Christmas 





ventional wholesaler-manufacturer | Vickers, Inc., and Detroit regional 
get-together. vice-president of the NSIA, wel- 
Meanwhile, automotive whole-|comed the visitors, after which J. 


Frederick Wiese, chairman of the 
NSIA executive committee and vice- 
| president of Lukens Steel Co., deliv- 
ered the keynote address. 

| J. C. Zeder, Chrysler Corp. en- 
|gineering vice-president, welcomed 
|the visitors to Chrysler’s Highland 


salers from eight states were pres- 
ent at the MEWA’s southeast busi- 
ness conference at Atlanta. The 
meeting was held in conjunction 
with the Southeast Automotive 
Show, and many manufacturer rep- 
resentatives participated in the 
program. 
manager of Auto Supply and/| ods Chrysler is using in engineering 
Equipment Co., Inc., — was |for national defense. 
moderator of the panel discussion | ; 
on “Importance of Maintaining | ene delegates also toured 
Sound Consumer Relationships in| F°rd’s Rouge plant, where they 
wee ‘. M re t” P | were welcomed by President 
the Seller's Market. Henry Ford II. R. E. Krafve, di- 
rector of Ford’s office of defense 
products, outlined the company’s 
defense role and explained sub- 
contracting policies. 

Principal speakers at the confer- 
ence dinner were Maj.-Gen. Orval 
|R. Cook, director of procurement 
and industry planning, Air Mate- 


Trepinski N amed 


Toledo Manager 


TOLEDO. Edward Trepinski, 
manager of the civic affairs depart- 
ment of the Toledo chamber of 
commerce, has been appointed exe- 
cutive manager of the Toledo Auto- 
motive Trades Assn. effective June 
1, Bob Reese, association president, 
has announced. 

Trepinski, who has been with the 
chamber six years, succeeds B. La- | 
tham Broadwell, secretary of the 
association for nearly 18 years. 


executive vice-president of the Mu- 


borundum Co. 

Vickers presided at the dinner 
and Charles F, Kettering, GM di- 
rector and research consultant, was 
toastmaster. 


Al 
Standing with the car are 
and the late 






attended by more | 


| Park plant and described the meth- | 


riel Command, and Harry K, Clark, | 


nitions Board and president of Car- | 


Pinch of U. 


(Continued 


expenses. He expressed astound- 
ment that businessmen should seek 
jovernment aid when in difficulties. 
Discussing dealer-factory rela- 
tions, Hufstader said that honest 
differences of viewpoint can come 
to resolution easily. Dealers, he 
said, are on a sound foundation 
and are becoming increasingly an 
important part of their com- 
munities and can be more so by 
showing greater interest in high- 
way safety and highway develop- 
ment. 
| Karl M. Richards, manager, field 
services department, Automobile 
|Manufacturers Assn., said one of 
ithe reasons the government turned 
jto the automotive field for steel 
/was that the quantity of that metal 
/used last year in auto manufactur- 
|ing would build a seven-foot wall 
/around the borders of the entire 
country. He expressed the hope 
that the auto excise tax not be 
| raised. 








ards said, 
of the military for defense produc- 
| tion, while at the same time seek- 
jing to hold civilian vehicle produc- 
ition at the highest possible level 
|in order to avoid unemployment, 
{maintain high economic activity 
'levels, and also to keep replacing 
the vehicles that are dying of old 
age.” 

Gorman, manager of the Missouri 
|association, said that the automo- 
bile business is being hurt by gov- 
ernment regulations, particularly 
those relating to installment buy- 


Group Tours 





Automobile Factories 


|greeted the delegates and _ intro- 
|duced Maj.-Gen. John K. Christ- 
'mas, chief of the Army’s procure- 
|ment division. 

Charles A. Chayne, GM engi- 
neering vice-president, reviewed 
GM's testing and proving opera- 
tions in World War II and out- 
lined the company’s contributions 
to the present defense program. 
Lt.-Gen, Robert W. Harper, chief 
|of the Air Training Command, ad- 
dressed the group during its visit 
|to the Jam Handy studios. 

Gen. Harper explained what in- 
|dustrial suppliers can do to assist 
|the military in expediting and im- 
proving the training program. 

| Jamison Handy, president of the 
Jam Handy Organization, presented 
a summary of training operations 
and methods. 

Top military officials attending 
the conference included: John F. 
Floberg, assistant secretary of the 
Navy for Air; Maj.-Gen. F. L. 
Parks, Army information chief; Lt.- 
Gen. S. J. Chamberlin, Fifth Army 
commander; Rear-Adm. W. M. 
Hague, Navy chief of industrial re- 
lations; Maj.-Gen. H. A. Johnson, 
Tenth Air Force, and Rear-Adm. J. 
A. Snackenberg, assistant chief of | 
the Navy’s Ordnance bureau. 


| 
| 





| 
| 
| 
| 
| 
| 
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Buick Honors 2 Gillespies— 


Ivan L. Wiles, 


“The automotive industry,” Rich- | 
“is meeting every call) 


Dealers Urge Car Price Decontrol . . . 


Missourians Condemn 





S. Curbs 


from Page 6) 


[ome He 
| saying: 
“The average person can’t pay 
@ car out in some little time. It 
should be extended to 24 months. 
After all, automobiles are now 
more of a necessity than a lux- 
ury, and it should be easier to 
| buy them. 
| “There is a piling up of cars on 
| dealers’ lots. Cars are being built 
| quicker than they can be sold. The 
| situation for automobile dealers is 
| very serious.” 


Mich. Legislature 
Studies Vetoed 
Gas Tax Boost 


LANSING. -— Both the Michigan 
jsenate and the house of repre- 
|sentatives were expected Friday to 
| override veto of a 1'4-cent boost in 
|the state’s gas tax. 

The hike would make the tax on 
|a gallon 4% cents. The present tax 





|is three cents. 
The bill, along with five other 
| Measures, was part of a “package” 
|of “good road bills” passed by the 
| two chambers. 


Voting was sufficient in both 
|chambers to override Thursday's 
lveto by Gov. Williams. Both 


| chambers had favored a two-cents- 

a-gallon boost previously, but it 
|'was feared that not enough votes 
|could be mustered to combat a 
| veto, 

The measure as passed would 
raise an additional $22,500,000 a 
year for highway purposes. 

Gov. Williams said that he would 
|go for a “moderate’ gas tax boost, 


|a@ fair raise in truck taxes and a 


corporation profit tax. His idea of 
a “moderate” gas tax increase ap- 
parently is not more than % of a 
cent. 

If the bill is passed over Wil- 
liams’ veto, the Michigan CIO coun- 
cil, which has strongly opposed any 
gas tax increase, has threatened to) 
initiate a referendum to place the 
final decision in the hands of the) 
people. 

Also included in the gas tax mea- 
sure is a six-cent-per-gallon tax on | 
diesel fuel, an increase of one cent 
over the present five-cent-a-gallon | 
levy. 

The weight tax bill hiking the} 
rate on commercial trucks by| 
around $4,500,000 annually also) 
passed both houses, the lower 
chamber receding from its origina! 
demand to increase the tax by 
about $5,500,000, 

Other bills in the so-called pack- 
age, all of which were approved, 
change the distribution formula to) 
give the state 44 percent of high- | 
way funds, counties 37 percent and | 
cities 19 percent; require the state 
highway department to maintain | 
trunklines through cities and vil- 
lages; transfer 60 percent of truck 
over-loading violation fees now} 
going to the public service commis- 
sion into the highway fund, and 
forbid county road commissioners 
from being employed by the road 
commission. 








Buick general manager, presenting gold watches to Henry C, Gillespie 


| (center), former southern regional manager, and Robert J. Gillespie, former assistant super- 


The second day of the conference | intendent in experimental manufacturing, at the third annual Buick retirement club dinner 


Broadwell has resigned and said he| featured a tour of the GM proving) in Flint. Although Bob had worked for Buick 27 years and Henry 26 years, both retiring in 
has no other position in mind at|grounds at Milford, Mich. L. C. | 1948, they had not met until a mutual friend introduced them at the dinner. One hundred 


this time. | Goad, 


executive vice - president, | and two members of the club came from all parts of the country for the meeting 


criticized Regulation W, 





Prest-O-Lite Promotion— 

Spring is the time for flowers, pretty girls, 
baseball and, of course, spring checkups. 
Prest-O-Lite Battery offers the service station 
operator or dealer a colorful poster, featuring 
the New York Yankees’ famous catcher, Yogi 
Berra, and flanking signs urging safety checks 
of the battery, tires, oil and lubrication. The 
paster and signs are free, but the girls don't 
come with them. 


Jobbers Want 
Ceilings Based 


On Percentage 


WASHINGTON. — A percentage 
margin type of ceiling price regu- 
lation for its products has been 
suggested to OPS by the Whole- 
Salers Automotive Parts Industry 
Advisory committee. 

Industry spokesmen are unani- 
mously opposed to a dollars-and- 
cents margins in a new regulation 
on the ground that the thousands 
of parts handled makes such an 
arrangement impracticable. 

Jobbers would like a wholesale 
trade regulation in time to accom- 
pany CPR 30, which covers parts 
manufacturers, when the latter be- 
comes effective May 28. Otherwise, 
they said, possible price advances 
under CPR 30 adjustments would 
cause a difficult squeeze if whole- 
salers and retailers had to retain 
their present frozen sales ceilings. 


| Obituaries 





Roy W. Crum 
WASHINGTON.—Roy W. Crum, 
rector of the Highway Research 
died at George Washington hospital re- 
cently after a brief illness. A former en- 
gineer from the Iowa highway department, 
he had been head of the Highway Research 


66, di- 
Board, 


Board since 1928. He directed last year's 
|Meryland tests on the effects of trucks 
on roads. 
a. * * 
James M. Barton 
SRISTOL, Conn.—James M._ Barton, 


plint manager of the New Departure divi- 
sion of General Motors, died at Hartford 


ho:pital May 15 after a brief illness. From 
1940 to 1948, he was plant engineer of the 
Detroit Transmission division of GM. He 
Started with GM in 1916. 

* ” ‘ 


Emmett J. Hunt 


CHATTANOOGA, Tenn, Emmett J 
Hunt, 45, local used-car dealer for more 
than 20 years, died May 9 He owned 


and operated Emmett Hunt Motor Co 
* ts 


* 


Clarence B,. Rice 


NEW YORK.-—Clarence B, Rice, 79, a 
pioneer automobile dealer, died at his home 
here May 12 Mr Rice established his 
first automobile dealership in 1905 with the 
Baker electric car During his career he 
also handled Stutz, Stevens-Duryea, Pack- 
ard, Cadillac and Franklin automobiles 

+ * 
Harold F. Tyo 

MASSENA, N. Y.—Harold Francis Tyo 
27, general manager of Leon G. Tyo & Son 
auto dealership, died here He was also 
secretary of the Massena Auto Dealers 
Assn 

Charles C. Craft 

ST. LOUIS.—Charles C. Craft, 82, pio 
neer automobile dealer in St. Louis county 
died May 9 Mr. Craft operated a black 
smith shop until 1914 when he turned to 
selling automobiles He owned and oper 
ated dealerships in Florissant and Nor 
mandy in St Louis county prior to his 
retirement in 1944 

John T. Ethington 

FRANKFORT, Ky John T. Ethington 
71 former operator of Ethington & Son 
Motor Co. here, died here last week 

A. W. Reister 

DETROIT.—-A. W. Reister, 60, until re- 
cently a Ford dealer at 3100 E, Jefferson 
died May 15 at his home here He had 
operated the dealership for more than 20 
years Before that he was a _ used-car 
dealer 

* * * 
Frank H. Beall 

DETROIT Services for Frank H. Beall 
62, engineering consultant on patents for 
the Automobile Manufacturers Assn., who 
died Wednesday at the Northwest branch 
of Grace hospital, were held May 18 
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LOS ANGELES.—One of the na- | 


tion’s leading geologists declared 
here that the “undiscovered reserve 
of petroleum and natural gas” in 


the U. S. “is large—perhaps beyond 
belief.” 

The statement was made by 
Frank A. Morgan, president of 


the American Assn. of Petroleum | 
Geologists, and vice-president of 
Richfield Oil Corp., Los Angeles, | 
in a discussion of “The Effort 
That Finds Oil” before the spring 
meeting of the American Petro- 
leum Institute’s Production divi- 
sion. 

Morgan, who has figured in the 


52 Jobber Show 


Set in Houston 


Next March 20-23 
DALLAS.—Dates for the 1952 
Southwest Automotive Show are 


March 20-23 at the Houston Audi- | 
torium, Houston, it was announced 
by Show Manager D. A. Johnson 
at the end of this year’s successful | 
run here on Apr. 29. 

The '51 presentation drew a total | 
registration of 11,270, the officials 
reported. Exhibitors were particu- 
larly impressed with the dealer at- | 
tendance, it was reported, and the 
interest they took in the affair. 

Although few manufacturers ex- 
pect to sell an appreciable amount 
of merchandise during the show, 
many of the 200 exhibitors were 
elated with the amount of sales 
made to attending jobbers. 

A total of 430 jobbing establish- 
ments, including 275 parent jobbers 
and 155 branch stores, were repre- 
sented in the show. 

The kickoff banquet held the eve- 
ning before the opening was at-| 
tended by nearly 700 representa- 
tives of jobber and exhibitor firms. | 
Oklahoma's Lt.-Gov. Berry con- 
ferred the rank of colonel on the | 
governor's staff upon Bill Vick, 
show president, during the banquet. 

Next year’s directors will be W. 
H. Vick, C. T. Westbrook, Harold 
Delhommer, Hubert Braden, John | 
Patrick, John Reynolds, Jack Wil- | 
son, Leon Hodges, W. Franklin 
Meyer, Carl Gracely, John McKin- | 
ney. Eric Hvden, A. L. Barnett, B. | 
A. Kline and T. H. Everett. 


Driving School 
Detroit Assn. to Stage 


Free Course 


DETROIT. Details of a free 
school for drivers, to be held June | 
4, 6 and 8 at the Fisher theater | 
here, were presented to members of 
the Detroit Auto Dealers Assn. 

The school will be sponsored by | 
DADA with cooperation of the 
Traffic Safety Assn. Lectures will | 
be delivered by Morris Kay, safety 
director of Cappel, MacDonald & 
Co., who has conducted similar 
schools in Houston, Dallas, Oak- 
land, Calif., and Dayton, O. 

Kay told the dealers that the 
driving classes will benefit them 
by making people more willing to 
drive, and therefore to buy cars. 

He urged DADA members to pub- 
licize the classes in their news- 
paper, radio and television ads and 
by using showroom posters and 


direct- ‘mail folde rs. 


Oil Reserve ‘Beyond Belief’ 


Undiscovered Petroleum 
‘for Generations to Come,’ 


|thinks there is oil, 


|Co., 
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Reserve Will Last 
Geologist Says 





discovery of some of California's 
major oil fields, told the west coast 
oil men that there are more than 
two million square miles of sedi- 
mentary areas in the U. S. and its 


| continental shelves in which search 
|can be made for the buried struc- 


tures or traps suitable for the ac- 


cumulation of oil. 

“I believe the point can con- 
vincingly be made by geologists 
that there remains enough oil to 
be discovered within the eco- 
nomic reach.of the drill in the 
U, S. to last for generations to 
come,” he stated. 

“I do not believe any prudent 
man would attempt to estimate 
how much, either in oil or gas or 
BTU’s, but I am sure many will | 
testify that the size of the undis- 
covered reserve of petroleum and 
natural gas is large 
yond belief.” 

Morgan acknowledged the fact | 
that the areas in which little is 
known geologically are 


more extensive than those areas 


which have attracted the most in- | 


tense exploration in the past, but} 


jhe added: 


“T think we are prone to want to 
look for oil where the other fellow 
too. If our re- 
serves are to continue to grow, we 
can no longer enjoy this luxury. We 
must throw off the 
prejudice and 
sedimentary 
area because we don’t know any- 
thing about it.” 

Morgan called for a more ac- 
tive application of the science of 

geology in petroleum exploration. 
He said “we must have a more 
liberal use of the drill for the 
development of geological infor- 
mation to build up the science of 
subsurface geology which in the 
past has been responsible for the 
finding of many oil fields.” 

He warned against any tendency 
to “live on our fat” as occurred on 
“one or two occasions in the past” 
near the peak of an over-produc- 
tion cycle. This, he said, precipi- 
tated an “inordinate discovery 


| lag.” 


The Richfield vice-president con- 
tinued: “We must guard against 
those happenings in the future, 
caused either by our own frailties 
within the industry or by the gov- 
ernment attempting to take over 


|some phase of the exploration job 


for us. 

“We can’t relax while the gov- 
ernment develops, or starts to 
work up the technique of develop- 
ing, 
shale oil in the Rocky mountains 
because by the time they get 
started on that job we will have 
lost the touch of oil finding which 
has been carried on so success- 
fully by the oil industry in the 
past.” 

Technical papers presented earli- 

er at the meeting, and their au- 
thors, were: “Rubber, Its Proper- 


ties and Applications to the Drill-| 
jing Industry,” Joseph B. Larkin, 


Patterson-Ballagh, division of By- 
ron Jackson Co., Los Angeles; 
Review of Casing String Design 
Principles and Practice,” J. O. Hills, 
General Petroleum Corp., Vernon, 
Calif., and “Prediction of Corrosion 
in Oil and Gas Wells,” D. A. Shock 
and J. D. Sudbury, Continental Oil 
Ponca City, Okla. 





Monarch's Customized Riviera— 


This is a Regal Custom Buick Riviera by Monarch Buick, Broadway and 55th St., 


The photograph was taken before a luncheon te 
for the press and executives of General Motors. 
of General Motors Acceptance Corp. 
J. H. S. Ellis, president, Kudner, Inc., 
(in background). 


(in car); 
ad agency; Herbert Hagstrom, New York zone manager 


ndered by M. C. Gale, president of Monarch, 
Left to right: Gale; John Schumann, president 
John G. Davies, regional manager, Buick: 





perhaps be- 


no doubt) 


shackles of | 
recognize that we} 
;cannot condemn any 


that 80 billion barrels of | 


“Al 


New York. | 


ve cs 
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NADA Region 6 Officials Meet in Chicago— 


Presided over by Ben T. Wright, 
Chicago. Left to right, seated, are: 
L. Cleary, general manager, 


Walter 


INinois Automotive Trade Assn.; 
Bryan Roberts, 


| tary- manager, 
motive Trades Assn.; 
Alfred Kahl, manager, 








WASHINGTON.—Serious disloca- 
tions affecting labor and industry 
between now and the first quarter 
;of 1952 were predicted here last 
| week by Mobilization Chief Charles 
E. Wilson. 

The danger of inflation will be 
greatly increased during that 
period as a result of the defense 
program, Wilson declared in an 
address to an_ industry-armed 
forces conference. 


Both Wilson and Economic Sta- 


| bilizer Eric Johnston, who also 
addressed the conference, warned 
that the “crucial period” of the 


entire mobilization program is just | 


beginning. 

They declared that if serious in- 
flation is to be avoided during the 
period when defense production in- 
creasingly displaces the manufac- 
ture of consumer items, the nation 
will have to have a “tough” control 


3 Makes Qualify 
As Patrol Cars 


In Milwaukee 


MILWAUKEE. — In actual tests 
conducted by police department 
officials, only three cars have qual- 
ified under the patrol car require- 
ments set up by a committee of city 
| officials, 
|cars are the Ford police special, 
|Chrysler (180 horsepower), and 
Oldsmobile 88, 

Following the tests, the city board 
of purchases voted to review police 
|squad car _ specifications. 
them specifies a speed of 75 miles 
an hour in second gear. 

Tests were arranged at the re- 
|quest of Milwaukee Nash Co,, 3732 
|W. Wisconsin Ave., which said that 
the 85-horsepower ‘Nash Statesman 
would meet, or come very close to 
meeting, the requirements, Neither 
;the Nash nor the 1951 Ford police 
special delivered recently met in- 
itial police specifications after road 
testing. 

The requirements state that the 
car must attain 30 miles an hour 
from a standing start in five sec- 
onds, reach 50 miles an hour in 
another five seconds, and have a 
speed of 75 miles an hour in second 
| gear. 


Chapman to Head 
Nash Production 


DETROIT.-—-B. A. Chapman has 
been appointed production manager 
of Nash-Kelvinator Corp., it was 
announced last week by R. A. 
|DeVlieg, manufacturing vice-presi- 
| dent. 
| Chapman, who has been with 
| Nash- Kelvinator since 1937 in vari- 
|ous engineering and manufacturing 
capacities, had been assistant to 





DeVlieg since August, 1946. He will | 


have charge of production in. all 
Nash automobile and Kelvinator 
appliance plants in this country 
jand Canada. 


Governor Names Cowden 


Fred Cowden, Sapulpa (Okla.) 
auto dealer, has been appointed to 
the Oklahoma public welfare com- 
mission by Gov. Murray. Cowden 
| will serve a term ending in 1960. 


regional vice-president, 


Chicago Automobile Trade Assn.; 
| president of CATA. Standing: Seymour M. Lewis, general counsel, 


WATA president: 
lowa Automobile Dealers Assn.; 


it was revealed here, The| 


One of | 


NADA public relations director; 
Wright; A. C. Hall, 


Kiplinger, 


James E. Goodwin, 


George Ziesmer, past president, 


'Mobilizer Wilson Sounds Warning . . . 


‘Crucial’ Defense Time Starts 





policy on prices, wages and farm 


products. 

The talks by Wilson and John- 
ston formed part of a strong bid 
for business support being made by 
the Administration in its efforts to 
persuade Congress to extend and 
strengthen the Defense Production 
act. 

Johnston particularly warned 
that the cost of living must be 
leveled off if the stabilization 
program is to work, adding that 
wage rates cannot be held if liv- 
ing costs rise, 

Manly Fleischmann, NPA admin- 
istrator, told the conference the 
Defense Production act is needed 
to continue the mobilization pro- 
gram and to insure equitable dis- 
tribution of remaining materials 
for civilian production. 

Johnston warned the 900 indus- 
trialists and military procurement 
officers he was going to enforce 
such a policy, even if it cost him 
his job. 

Meanwhile, on Capitol Hill, Price 
Chief Michael DiSalle denied em- 
phatically that profits are one of 
the yardsticks used by the OPS 
in determining price ceilings. 

Queried on that point by Sen. 
Capehart, of the Senate Banking 
and Currency committee, DiSalle 
replied: “We do not use profits, 
we have not used profits and we 
do not intend to use profits.” 

DiSalle also revealed that his 


CATA: Ross E. Kelsey, CATA personnel director; 
vice-president of CATA; Harry Seidel, 
NADA; 8. B. Burns, 
Louis Milan, executive vice-president of WATA; Lee Craig, 
| Charles Carmer, vice-president of IADA; Willis Brodhead. president of IATA, and Lynn S. Snow, former NADA vice-president. 





the Region 6 advisory committee meeting was attended by 20 persons in 
Frank Collard, NADA director from lowa; Edward 
NADA director from Wisconsin, and Frank H. Yarnall 


C. W. Coons, secre- 
vice-president, Wisconsin Auto- 
NADA director from Illinois: 
vice-president of IATA; 


Senate Banking and Currency 
committee, warned DiSalle that 
the Administration would have a 

“very hard time getting a bill 

passed at all” to extend the DPA. 

“There is very little interest in it 
compared with last year,” he said. 
“I don’t know whether there will 
be a law or not.” 

DiSalle had urged a two-year ex- 
tension of the act to give the gov- 
ernment the “necessary tools” to 
fight inflation. 

Sen. Capehard hinted at the pos- 
sibility of a 60 to 90-day extension 
of the act with only minor changes 
in it. The act is scheduled to expire 
June 30. 


U.S. Stockpiling 
Of Rubber Hit 
By Trailer Men 


NEW YORK. — Transportation 
equipment capable of handling 330,- 
000,000 ton-miles of freight a month 
is being lost because of the govern- 
ment’s rubber stockpiling program, 
according to the Truck Trailer 
Manufacturers Assn. 

Excessive stockpiling is taking 
so much rubber that 4,125 new 
truck and trailer units cannot be 


;completed because of lack of tires, 


jagency is readying a new regula- | 


}tion to bring up to date the con- 
|trols which have been laid on the 
automotive industry. 

Sen. Capehart asked the price 
'boss if car manufacturers had not 
been subjected to discrimination 
}under price controls. 

DiSalle contended that most of 


| ernment 
|transport as the nation’s 


the present auto controls are simi-| 


lar to orders that will be adopted 


for other types of manufactured | ‘ 
| allegations: 


goods later on. 

“Automobiles just happened to 
come first,” he explained. “We had 
to start somewhere.” DiSalle re- 
peated his former observation that 
auto makers have managed to 


John B. Hulse, managing director 
of the association, charged. 


At the same time, the labor-man- 
agement trucking industry national 
defense committee, said: “A rubber 
stockpile, or any other stockpile, 
won't move freight.” 

In the second of a series of ad- 
vertisements aimed at getting gov- 
recognition of motor 
“No. 1 
carrier offering the greatest pro- 
tection in time of national emer- 
gency,” the committee makes these 


1. Production of trucks and 
truck-trailers is being “seriously 
curtailed” for lack of tires while 


|the tire industry operates under its 


garner “pretty fat” profits for some | 


time. “They haven't suffered much,” 


he stated. 
Sen. Maybank, chairman of the 


peak capacity. 

2. Trucks and truck-trailers are 
being kept off the road every day 
for lack of tires and other essential 


| maintenance materials. 





DeSoto Dealers in Factory Driveaway— 
Thirty-one DeSoto-Plymouth dealers have flown to Detroit from Minneapolis to tour the 
DeSoto and Plymouth plants and to hold a group driveaway. Pictured at Willow Run airport 


are the following Minneapolis region dealers: 
Lyman Hansen, Ambrose Froelke, 


Paul Hesch, Volney Turner, 


Peter Furseth, Kenneth Bostrom, Roman Brand! 


Fred Johnson, Conrad Johnson 


A. M. Maus, Cyril Murphy, Louie Hutter, Lawrence Anderson, Kenneth Koppy, Steve Koppy 
N. J. Koppy, Richard Wilson, Dale Staimbrock, Ed Kroska, Carl Johnson, Dave Asmus, Clem 


Kniss, Lloyd Keller, Clifford Johnson, 


Al Solstad, Ed Schwartzwald, Robert Meyer, 
Vettling, Walter Charpentier, John Ewald and Gene Roberts. 


Lloyd 
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Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS 


(U0. S. PRODUCTION ONLY) 





oe. Output Slash Due July 1... 


Auto Steel Usage Cut to 65% 


(Continued from Page 1) 
what is permitted will be guaran- 
teed. 


| 
| 
| 


* * * 
HE foregoing was confirmed last | 
week to a great extent when a} 

team of NPA officials held a clinic | 

on CMP in Detroit. The team was | 
headed by Courtney Johnson, for- | 
mer assistant to the president at; 

Studebaker, but now head of NPA's 

motor vehicle division. 

Johnson said it would depend on| 
the level of employment in auto} 
plants whether cars will be placed 
under CMP. He said the “essen- 
tiality” of automobiles would have 
nothing to do with the decision. 

Auto makers generally oppose 
putting cars under CMP, an ac- 
tion which would automatically 
| subject production to unit limita- 
tions. Most makers prefer to use 
| their ingenuity in getting ma- 
| terials, thereby permitting them 
to produce as many vehicles as 
they could. 

However, the auto makers feel 
strongly that only strictly defense 
industry should come under CMP. | 
| They say that altogether too many 
| so-called defense-supporting prod- 
ucts have been embraced under the | 
program so far. 
} ok * * 

7. many truck makers go 

4 along with that type of think- 

ing. They would rather hunt for 

their materials outside CMP, too. 

But there seems little chance 


Move Scrap Fast, 
‘Fleischmann Asks 


Auto Wreckers 


WASHINGTON.—Manly Fleisch- 
/mann, NPA _ administrator, last 
|week called on auto wreckers to 
contribute to the nationwide scrap 
drive by dismantling cars at regu- 
lar intervals. 


that trucks 
the program. Johnson indicated 
last week that cars, along with 
a good many other civilian prod- 
ucts, will also be brought in 
eventually. 

Johnson predicted a “free-for-all” 
by the end of the year for the 
materials that will be left over 
after CMP allotments have been 
made. It was apparent that he 
favors bringing all types of pro- 
duction, military and civilian, under 
CMP. 

Johnson estimate 


declined to 


|what percentages of basic metals 


will be allocated under CMP as 
now planned. 
+ * * 
t OWEVER, he said: “It won't 
be 25 percent and it won't be 


| 33's percent. My guess is it will 
| be more.” 
That NPA plans to guarantee fu- | 


ture truck output at high levels 
is apparent in new directives com- 
ing out of Washington. Shortly, 
NPA will issue a special order to 
mills to provide steel for the pro- 
duction of heavy-duty trucks and 
truck components during June. 

The directive will cover 34,000 

tons of carbon steel and 17,000 
tons of alloy. NPA said that 
forthcoming unit restrictions for 
truck production would corre- 
spond with steel orders issued 
recently. 

On May 4, NPA said that use of 
steel 
quarter of this year would be per- 
mitted as follows: Light trucks, 70 
percent; medium trucks, 100 per- 
cent, and heavy trucks, 120 percent. 
The percentages are based on aver- 
age quarterly consumption during 
the first half of 1950, 


* * * 


[PA said it had decided to con- 
+* trol truck output on a _ unit 


will be left outside , 


for trucks during the third} 


45 


duction of 1,300,000 trucks would 
| be permitted annually. Truck 
| makers had their best year in 
history when they turned out 
1,365,000 units in 1948. Last year’s 
| truck production totaled 1,345,000. 
| Meanwhile, NPA acted to assure 
|continued output of essential farm 
equipment during July, August and 
September. The agency issued a di- 
|rective which: 
| 1. Permits production of farm 
| equipment during the third quarter 
of this year at the same rate as 
}in the same period of 1949. 
| 2. Authorizes farm equipment 
| manufacturers to use defense-order 
ratings to obtain steel, copper, 
aluminum, zine and component 
parts during the third quarter. 
| NPA said the order would pro- 
vide a “bridge” between July 1 and 
|the time CMP becomes fully effec- 
‘aaa 





* ° . 
Invite NADA to Parleys, 


NPA Asked by Price 

DALLAS. New-car dealers 
should attend production confer- 
ences between NPA and auto man- 
ufacturers, in the opinion of Dick 
Price (DeSoto), president of the 
Chrysler - DeSoto - Dodge - Plym- 
outh Dealers Assn., Inc. 

Price wired NPA Boss Manly 
Fleischmann last week protesting 
against absence of NADA repre- 
| sentatives from the recent confer- 
ence in Washington, which was 
| attended by a UAW-CIO official. 
| Price said Congress had intended 
|for business to be represented in 
| meetings of this type and “this in- 
tent was not carried out in this 
case.” 


U.S. May Ease Curbs 


‘On Use of Cadmium 
| WASHINGTON. The govern- 
ment has enough cadmium stock- 


* * 





basis because this method would | piled for current military use and 
result in easier administration. It) plans to relax curbs on industrial 





Week Week Jan. 1 Jan. 1 
Ended Same Ended May, to to 
May 19, Week, May 12, 1951, May 20, May 19, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER 31,296 34,256 30,542 84,202 161,306 525,707 
Chrysler 4,886 5,184 4,332 12,347 23,827 67,148 
DeSoto 3,113 3,818 2,990 8,202 17,393 45,578 
Dodge 8,445 9,921 8,308 21,981 46,056 138,785 
Plymouth 14,852 15,333 14,912 41,672 74,030 274,196 
FORD 25,771 33,829 25,719 70,987 608,266 537,747 
Ford 19,769 25,854 19,751 54,591 469,098 417,293 
Lincoln 608 702 605 1,641 13,579 12,208 
Mercury 5,394 7,273 5,363 14,755 125,589 108,246 
GENERAL MOTORS 47,391 49,256 46,872 131,596 1,108,785 1,004,225 
Buick 8,450 10,400 8,407 23,451 202,164 180,488 
Cadillac 2,049 2,108 2,022 5,711 31,988 44,004 
Chevrolet 23,717 22,774 23,308 65,736 555,332 499,334 
Oldsmobile 5,924 6,246 5,860 16,367 147,493 126,948 
Pontiac 7,251 7,728 7,275 20,331 171,808 153,451 
KAISER-FRAZER 85 3,120 85 1,768 22,627 61,015 
Frazer 131 9,730 
Kaiser 85 2,989 85 1,768 12,897 61,015 
CROSLEY 30 117 51 156 2,536 3,054 
HUDSON 1,058 2,714 1,621 4,169 54,763 71,037 
NASH 3,766 5,089 3,807 10,722 82,688 69,756 
PACKARD 1,219 1,490 1,411 4,156 27,195 36,813 
STUDEBAKER 4,875 6,177 5,452 13,716 112,519 104,699 
WILLYS-OVERLAND+ 701 1,001 725 «2,015 10,110 15,067 
Total Cars, U. S. 116,242 137,049 116,285 323,487 2,190,795 2,429,120 
+Includes station wagons and Jeepsters. *Revised. _ 
COMMERCIAL CARS 
(U. 8S, PRODUCTION ONLY) 
Week Week Jan, 1 Jan. 1 
Ended Same Ended May, to to 
May 19, Week, May 12, 1951, May 20, May 19, 
1951 1950 1951* to Date 1950* 1951* 
CHEVROLET 10,262 11,493 9,765 27,331 188,207 188,909 
CROSLEY 20 4 13 54 150 347 
DIAMOND T 166 132 174 462 2,106 3,633 
DIVCO 100 56 38 252 1,624 1,833 
DODGE 3,648 2,927 3,709 9,450 14,056 64,687 
FEDERAL 40 38 23 87 633 812 
FORD 7,616 7,905 7,880 21,585 140,253 139,859 
GMC 2,522 2,151 2,517 7,025 43,8838 53,726 
INTERNATIONAL 3,214 2,759 3,221 8,935 43,664 69,565 
MAGK 365 222 333 970 4,374 673 
REO 401 93 401 1,134 1,237 6,689 
STUDEBAKER 1,020 1,060 1,032 2,868 20,789 18,774 
WHITE 374 284 330 993 4,992 7,099 
WILLYS-OVERLAND __ 2,088 919 2,073 5,778 13,951 34,281 
MISCELLANEOUS 338 149 338 947 3,837 5,814 
Total Trucks, U. S. 32,174 30,192 31,897 87,871 483,672 596,701 
Total Cars, Trucks, 
u, @ 148,416 167,241 148,182 411,352 2,674,467 3,925,821 
Total Cars, Trucks, 
Canada 9,823 7,870 9,644 26,463 136,575 190,035 
Grand Total 
Cars and Trucks, 
U. S. and Canada 158,239 175,111 157,826 437,821 2,811,042 3,215,854 


*Revised. Miscellaneous includes Autocar, | 
Drive, Sterling, Nash, etc. 


Corbitt, Marmon H., Brockway, Four-Wheel 


Litchfield Urges Production 
oe Pet. tncrence tn | ee 
ations at its body supplier, 


Synthetic Output 


AKRON. — The U. S. should in- 
crease output of synthetic rubber 
by nearly 50 percent in the immedi- 
ate future, be- 
lieves Paul W. 
Litchfield, board 
chairman of 
Goodyear Tire & 
Rubber Co. 

Litchfield, who 


from a month’s 
tour of Europe, 
said man-made 
rubber facilities 
should be stepped 
up from around 
900,000 tons annually to at least 
1,300,000 tons, 

He made the recommendation 
despite the fact that a fairly size- 
able world surplus of rubber is 
forecast for 1951, 

The U. S. should have built more 
synthetic plants years ago, he said. 





P. W. Litchfield 


Insurance Writ 


Appealed in Ohio 


COLUMBUS, O.—Motors Insur- 
ance Corp. last week asked the 
court of appeals to continue a com- 
mon pleas court injunction re- 
strain the superintendent of insur- 
ance from revoking the insurance 
licenses of Motors Insurance deal- 
ers because they had written insur- 
ance principally on automobiles 
sold by them. 

Upon hearing the case, the com- 
mon pleas court had held that the 
superintendent of insurance was 
within his rights and dissolved the 
injunction. The agents now seek to 
have the injunction reinstated. 





has just recurned | 


Briggs Mfg. 


Packard schedules were spotty 


all last week because of walkouts | 


at the Briggs’ Conner plant in De- 
troit. 
+ * * 

T TRUCK manufacturers, pro- 
+ duction continued at peak lev- 
els. Truck production for the in- 
dustry as a whole was running 
| 113,000 units ahead of last year’s 
pace. 

Predictions that U. S. plants 
would turn out 522,000 cars and 
145,000 trucks for a total of 667,- 
000 vehicles this month, still 
looked good last week. Chrysler 
production has been the bright- 
est factor in this month’s per- 
formance. 
However, 


lower production at 


Chrysler as well as other plants is| 


likely next month as a result of 
new NPA restrictions on steel, cop- 
per and aluminum. 

Starting June 1, car makers face 
another 5 percent 
steel. Since Apr. 1, they have been 
operating under a 20 percent steel 
cutback. 


Martin-Senour Head 


Named to Design Panel 


CHICAGO.—William M. Stuart, 
president of Martin-Senour Co., 
| Chicago, has accepted an invitation 
;to participate in a panel discussion 
on the application of design to cor- 
porate problems. It will be held at 
Aspen, Colo., in June. 

Martin-Senour was selected to 
| represent the paint industry at the 
|nationwide seminar, the company 
|said, because of its leadership in 
educating the public in the use of 
color to achieve effective design in 


‘home and industry. 


reduction on| 


He suggested that wreckers |is more difficult to control produc- ‘consumption of the material soon, 
periodically remove all salable parts tion by just limiting raw materials, |jt was announced last week, Cad- 
from smashed cars and _ then|NPA said. 'mium is used as a rustproof alloy 


promptly move all resultant scrap. 

Fleischmann reported that lead- 
ers of all types of industry had 
been enlisted to sponsor scrap pro- 
grams. He cited these three addi- 
tional developments in NPA’s na- 
tionwide industrial scrap campaign: 

1. Governors of 28 states have 
agreed to sponsor scrap programs | 
on state, county and municipal 
levels. 

2. Government agencies are as- | 
sisting by surveying their installa-| 
tions for heavy scrap and disposing | 
of it through regular outlets. 

3. Some 1,500 trade associations 
have been urged to launch pro-| 
|grams through their members, 

N 


Under the _ unit - limitation 
method, NPA said that the pro- 


America’s finest 


OWNER FOLLOW-UP Plan 


Fleischmann recommended that LONG ISLAND CITY 1 


ithe head of every large industrial 
concern appoint a salvage commit- 
tee to search for scrap. 


Advertisement 





coating cn autos and other 


products, 


SINCE 1932 


CUSTOMER CONTROL, INC. 


NEW YORK 





Double ‘GREAT UMBRELLA’ Installation 








TWO MCFARLAND GREAT UMBRELLAS—have paid for themselves 





MCFARLAND GREAT UMBRELLAS installed on his large used car 


in Charleston, S. C. 





in just four months says, Ray Waits 


of Ray Waits Motors, Inc., Pontiac Dealer in Charleston, S. C. In commenting on the two 21’ spread 


lot, Mr. Waits says: “We have lots 


of favorable comment on them. They attract lots of attention and the results we have had on our used car 


lot has offset the cost of them to date.” The MCFARLAND GREAT U 


MBRELLA will help your used car 


sales too. In addition to attracting attention and creating comment, they afford shade and comfort for your 
customers, salesmen, and cars. Call, wire, or write today for full information on the MCFARLAND GREAT 


UMBRELLA (21 foot spread) to the McFarland “Great"’ Umbrella Co., 
742 S. W. 8th Street, Miami, Florida. 


Div. of McFarland Awning Corp., 
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46 | ae ae otal 
Willys to Build 
Landing Gears 
For Cargo Planes 


TOLEDO.—An initial contract for | 
production of landing gear assem- | 
blies for Fairchild C-119 cargo) 
airplanes was an- 
nounced here last 
week by Willys- 
Overland Motors, 
Inc. 

The first phase 
of the production 
will exceed $3,- | 
000,000 in value, | 
according to Ray-|~ 
mond R. Rausch, | 
vice - president, 
who also revealed 
that negotiations | 


California. Low Rates: 


WANT AD DEPT., 








Kindly Acknowledge 


| Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





R. R. Rausch 
are under way for a $2,000,000 tool- 
ing program at the Wilson Foundry 


& Machine Co., a_ wholly-owned | 
Willys subsidiary at Pontiac, for) 
the production of shell cartridge | 
cases, 

Rausch said Willys will use 430,- 
000 square feet of space in _ its 
Toledo plant to produce the C-119 





HELP WANTED 


ie > CNERAL MAI cR, Exc - 
i r he | GENERAL MANAGER, Excellent oppor 
landing gear assemblies. Use of t io tunity big three dealership. Located in 
space will not affect the companys! growing high income market, 35 miles 
civilian and military vehicle pro-| from New York city, Management ex- 

perience in all phases of operation es- 


s sae . ized. 
duction capacities, he ¢ mphasiz d sential. Modern up-to-date sales and serv- 


Rausch estimated that the land- ice facilities. Position requires leader, 
ing gear project eventually will pro-| capable of developing aggressive sales 
and service organization. Salary and 


vide employment in Toledo for 
2,000 additional employes operating 
in two eight-hour shifts. 


bonus. All replies confidential. Send brief 
| of education, business experience and 
| qualifications. Box 5079, c/o Automotive 
Ne Detroit 26. 








In its midyear financial report, | _“*¥* "stro" ee ie ee 
Willys listed a “$250,000,000 backlog oo E ao ae aa” tae ae 
. » ‘ ea opportunity or young man with 

of unfilled orde rs and contracts in aggressive sales ability, moderate me- 
negotiation for civilian and mili- chanical knowledge and ability to intel- 
tary business. The bulk of the com- nd ar ae ae ge anagem 
, 13 ce Substantial salary and incentive plan. 
pany’s military orders are for ve No Saturday work. Permanent connec- 
hicles, the only previous non-ve-| tion with 32-year established dealer in 
hicular contract being an assign- New England area population 250,000. 
Write International Motor Car Co., 138 


ment to build components of the 
J-47 jet engine. 


Nab ‘Lone Wolf' 


S. C. Man Confesses Theft 


of 75 Cars 


NORFOLK, Va.—A “lone wolf,” 
who FBI officials said confessed to 
stealing more than 75 cars, has 


Memorial Ave., West Springfield, Mass. 





SERVICE REPRESENTATIVE. 
| tomobile manufacturer needs 


Large au- 
man 


Position requires engineering background 
and automotive service experience. As- 
signment overseas. Prefer single, service- 
exempt man 28 to 45. Excellent salary. 
Write Box 5072, c/o Automotive News, 
Detroit 26, giving details of experience 
and personal qualifications. 


SALES MANAGER WANTED by progres- 
sive northwestern Ohio dealer. Must have 


been indicted here on 30 counts of| 00d knowledge of used cars, financing 
. . : ;} and be able to assume _ responsibility. 
violating the interstate transporta-| 459 unit allotment. Write giving age. 
tion of stolen vehicles statute. | education, previous employment, family, | 
He is Sidney Hurst operator of a etc., and compensation expected. Invest- 

: ment possible if desired. Replies confi- 


small auto body shop in Chester, dentially treated. Box 5078, c/o Automo- 






S. C., said Richard D. Auerbach,| tive News, Detroit 26. 
FBI agent here. ja satanic 7 
Hurst’s method of _ operation, | POSITION WANTED 


To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
tates, namely: 9 cents per word for each 
insertion. sh in advance. (Half-r. 
does not apply to display eds in this 
section.) 


Auerbach said, was to obtain a fic- | 
titious South Carolina title for a| 
non-existing car. Then he would 
fly to the city where he planned to 
steal a car. 

His next move was to drive the 








stolen car to Chester where he | sexy sath : gp 

> > o con- | NEW or USED CAR MANAGER, interested | 
changed the — er in connection with volume new car deal- | 
form with the fictitious title. er (Chevrolet, Ford or Chrysler pre- 





for | 
technical observation on military trucks. | 











Hurst has been released on an 


$8,000 bond. He is scheduled to go 
on trial sometime in June in Fed- 
eral District Court in Alexandria. 


DPA desues Guide 


For Small Plants 


WASHINGTON.—A 31-page 
guidebook, designed to help the 
small manufacturer during the de- 
fense mobilization period, has been 
issued by the Defense Production 
Administration, 

J. C. Pritchard, deputy adminis- 
trator for small business, described 
the guidebook, “Mobilization Guide 
for Small Business,” as a quick 
source of help to businessmen in 
locating services the government is 
providing so that they can share, 
so far as requirements exist and 
their capabilities permit, in defense 
orders and in obtaining materials 
available to supply consumer re- 
quirements. 

The book is obtainable at all field 
offices of the Department of Com- 
merce, 


Customer Bureau Set Up 
By Flying Tiger Line 

BURBANK, Calif.—Establishment 
of a customer service bureau to 
handle traffic inquiries and develop 
freight prospects through telephone 
solicitation has been inaugurated 
at the Los Angeles headquarters of 
the Flying Tiger Line. 

Initial results of the bureau are 
reported highly satisfactory, the 
company announces, especially in 
expediting new traffic. If the ex- 
periment is successful, the service 
will probably be extended to other 
major stations, the company said. 


ferred). Have thorough knowledge of all 
phases both new and used car approba- 
tions for the past twenty years. My last 
association was with one of the largest 
Chevrolet dealers from which I just re- 
signed. Can furnish excellent references. 
I have just sold my home, am at liberty 


to locate anywhere. Married, no family. 
Box 5081, c/o Automotive News, De- 
troit 26. 








GENERAL MANAGER or sales manager. | 





Have thorough knowledge of buying, 
selling and appraisal of new and used 
ears and trucks. Eleven years’ experi- | 
ence and capable of taking full charge. 
Would like salary and profit sharing 
plan, Have immediate cash to purchase 
an interest in company. Married, 37, one 
child, home owner and exceedingly am- 
bitious. Box 5096, c/o Automotive News, 
Detroit 26. 





SALES MANAGER AVAILABLE June Ist. | 


EIGHTEEN CENTS (18c) 
Tt ee et) te ee eR eC a 
ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
Cie sD tae bet) > ete ae be hh oe ee oe 
lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 


received, Display Ads: $9.80 per inch, per insertion. 
AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


ESTABLISHED DEALERSHIP, 


OLDEST 





motive News, Detroit 26. 
LEADING INDEPE?.DENT DEALERSHIP 


AUTOMOTIVE NEWS, MAY 21, 1951_____ 


PER 





DEALERSHIP AVAILABLE 


ONE OF THE most compact dealerships in 


doing better than $400,- 
000 a year business, handling top inde- 
pendent. Located in the heart of Con- 
necticut with a prosperous territory to 
draw from. Three year old building, in- 
cluding latest shop equipment and beau- 
tiful showroom. $40,000 cash required; 
owner in position to carry full mort- 
gage, up to 20 year amortization. Selling 
because of health only. Unless you are 
bona fide buyer, please do not answer; 
you must qualify with factory since they 
already know of this ad, Address Box 
5071, c/o Automotive News, Detroit 26. | 


New England, 


AN OLD ESTABLISHED dealership, hav- | 


for last 


ing Dodge-Plymouth franchise 
18 years, located in western Pennsyl- 
vania. Single dealership city serving a 


trading area of 250,000 population in an 
expanding industrial area. Balanced stock 
of new and used vehicles, parts, acces- 
sories, tires and tubes. Consistently doing 
well over $1,000,000 annual sales and 
net upwards of $100,000, Capital require- 
ments $150,000, Will sell with or without 
building lease. Other interests necessitate 
selling. Box 5097, c/o Automotive News, 
Detroit 26 


handling 
line of motor trucks and farm 
equipment in one of Michigan’s larger 
cities. Profitable operations assured. 
Present good management permanent if 
desired. Business is excellent as invest- 
ment only or will provide good employ- | 
ment as well as investment. Present vol- | 
ume $500,000 per year. Excellent possi- 
bilities for increasing. Box 5021, c/o 
Automotive News, Detroit 26. 


INDEPENDENT dealership in 
city of 50,000. Incorporated in 1932, over 
400 owners, 100 car franchise. Very good 
sales and service potential. Over $350,- 
000 in 1950. Includes large stock, parts 
and accessories. Well equipped service, 
office and sales department. Good lease. 
Sacrifice due to other interest. $32,000. 
Box 5099, c/o Automotive News, De- 
troit 26. 


leading 











DEALERSHIP in central New York. Estab- 


lished thirty years. Now handling Olds- 
mobile, G.M.C., John Deere equipment, 
DeLaval equipment, Turner twinematic 
balers, Gehl Forage Harvesters and Gulf 


products. Large repair shop, showroom, 
parts room and office. Also two houses 
and large storage. Box 5069, c/o Auto- 





northern Indiana town of 
35,000 with large urban territory. Beau- 
tiful service facilities and modern show- 
room. Good long term lease. Will sell for 
inventory. Parts and equipment, Approxi- 


available in 


mately $27,500, exclusive of new and 
used cars. Reason—other business inter- 
ests. Box 5088, c/o Automotive News, 





1950. Partner returning to army. Located 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
WORD for each insertion. Cash in advance. Position 


MICH. 


DEALERSHIP WANTED 





LINCOLN-MERCURY DEALER wishes to 
expand, Prefers southeastern U. S. and 
another Lincoln-Mercury deal but would 
consider Ford. Wm, B. Abramson, 1145 
Cleveland St., Clearwater, Fla. 

G. M. DEALERSHIP—15vu-2u0 cars year 
ly. North Jersey or New York suburb 
preferred. Personal background, capital 
Could withstand any factory require. 
ment. Replies confidential. Box 5056, 
c/o Automotive News, Detroit 26. 


AUTOMOBILE MAN, who wants to locate 
in or near Miami, Fla., will buy smal) 
G.M. or Chrysler dealership. All replies 
held in strict confidence during negotia- 
tions. Box 5041, c/o Automotive News, 
Detroit 26 

DEALERSHIP WANTED. Ford, G.M., 
Chrysler or Studebaker in Ohio or points 
westward in community of not less than 
20,000. Will purchase outright. Replies 
confidential. Box 5043, 
News, Detroit 26. 





c/o Automotive | 


ee teen 


INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 
@ Accurate 
@ Confidential 
@ Counted by Expert Partsmen 
@ Accepted by Government 
@ Counted in One Day 
@ Complete with Automatic 

Stock Control System 

@ Priced With Authorized Publications 
@ Used to Buy-Sell Dealerships 
@ Quality at Low Cost 


Talbot's Automobile Dealers 
Inventory Service 


4690 Newport — Detroit 13, Michigan 
Midwest 4-5355 











INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 


Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
the work. Accurate, unbiased and confi- 


| dential. Inventories accepted by all account- 





FORMER SUCCESSFUL Pontiac dealer for | 


10 years wants GM-Ford-Chrysler-Stude- 
baker deal of at least 400 car size. Pre- 
ferably west 
proval assured. Will buy whole or part 
interest. Young and rarin to go. Box 
5083, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED. Ford or General 
Motors; large or small in Ohio, Kentucky, 
Indiana or Illinois, Can obtain factory 


approval. Your reply strictly confiden- 
tial, Box 5030, c/o Automotive News, 
Detroit 26. 





DEALERSHIP WANTED 


GM, FORD or CHRYSLER product. 175 to 500 | 


cars annual quota. Prefer midwest, southwest 

or south. Have adequate capital, experience 

and personal qualifications to assure factory 

approval. All replies strictly confidential. 
Write or Wire 


Box 5062, c/o Automotive News, Detroit 26 





LINCOLN-MERCURY DEALER wishes to 
expand. Prefers southeastern U. S. or 
Texas. Factory approval assured. All re- 
plies strictly confidential, Box 5082, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED—200 units, pre- 
ferably Ford or GMC. Will buy outright 
or ™% interest and take active manage- 
ment. Box 5066, c/o Automotive News, 
Detroit 26. 


G.M. OR FORD, approximately 100 cars. 


Middle west preferred. Should have no 
trouble getting factory approval. Confi 
dential, Box 5014, c/o Automotive News 
Detroit 26. 


WANTED, 100-150 car franchise—Pennsyl- 


vania, New Jersey, New York, Maryland 





Detroit 26. | or New England. Please send complete 
ume A aeT At - * letails and price. Box 5086, c/o Auto- 
DEALERSHIP AVAILABLE, now handling; ‘ . ied oa , 

Chrysler-Plymouth. Modern up-to-date | — motive News, Detroit 26. a 

building, service department with latest; FORD or LINCOLN-MERCURY 100-300 

equipment. Excellent used car lot. 168 car contract in New Jersey or eastern 

car franchise. Gross sales $1,000,000, Pennsylvania, Strictly confidential, Box 


5084, c/o Automotive News, Detroit 26. 





in south Texas. Box 5020, c/o Automo-| FORMER DEALER WANTS small ‘Big 
Three’’ agency in southeast. Box 5067, 


tive News, Detroit 26. 
LEADING INDEPENDENT DEALERSHIP | _°/° Automotive News, Detroit 26. 
BUSINESS OPPORTUNITIES 


in Spokane, Washington, population of 
225,000. 100 foot frontage on main arte- | COMPLETELY EQUIPPED service station 








FOR SALE. Business handling Kaiser. Nice 





Age 36, married, one child. Experienced | 
and schooled in G.M.A.C. and Nash 
dealerships. Position desired in western 


states. Willing to start on ‘‘prove ability’’ 
basis. Box 5080, c/o Automotive News, 
Detroit 26. 

SERVICE MANAGER, 
good producer. Able 
and employes, and 
service. Trained engineer. Have Chevro- 
let, Nash, Packard and important car 
experience. Prefer small town. Box 5094, 
c/o Automotive News, Detroit 26. 

USED CAR MANAGER with 27 years’ 
experience in the automotive field desires 
connection with new car dealer, Finest 
references available. Box 5093, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP AVAILABLE 

IN SOUTHWEST, now handling 
150-200 car quota. Also popular 

A very profitable deal 

c/o Automotive 





Age 43. Energetic, 
handle 
promote sales and 








DEAL 
G.M, 
line of trucks. 
Books open. Box 4985, 
News, Detroit 26. 





SO MR. BENNY HAS 
NOTHING ON YOU? 


That old Maxwell or Mercedes may be 
valuable to a collector. Sell it through 
the ‘Antique Car" column in the 


AUTOMOTIVE NEWS 
Classified Want Ad Section 











customers | 








sonal interests make this a rare oppor- 
tunity to buy at a sacrificed price. Box 
5068, c/o Automotive News, Detroit 26. 








town eastern Pennsylvania, Excellent 
building on main highway. Will rent for 
$350 per month, Sell parts and all equip- 
ment for $10,000. Quick action necessary. 
Box 5085, c/o Automotive News, De- 
troit 26. 


NEW CAR DEALERSHIP. College city in 


New building. Good serv- 
ice department. Good climate. Must quit 
on account of health, Will sacrifice for 
$15,000. Box 5087, c/o Automotive News, 
Detroit 26, 


central Texas, 





AUTOMOBILE AGENCY, ultra modern in 


prosperous northern Wisconsin town, 137 
new units sold in 1950. Grossed $360,000. 
Will sell with or without building. Illness 
is reason for selling. Box 5090, c/o Auto- 
motive News, Detroit 26. 
DEALERSHIP WANTED 


ONE OF “BIG THREE."’ Location inci- 
dental. Former general sales manager 
with ample capital, Experience assures 
factory approval. Would consider pur- 
chasing 50 or 51% with option for full 
control. All replies strictly confidential. 
Box 5095, c/o Automotive News, De- 
troit 26. 


WANT TO BUY Ford dealership, large or 


small, in North Carolina, South Caro- 
lina or Virginia. Have been approved by 
factory. Carey H, Fleming, Jr., P. O. 
Box 562, Whiteville, N. C. 





DeSOTO-CHRYSLER 
DEALERSHIP WANTED 


in single dealer town over 75,000. 
All replies confidential. 
Write or Wire 
Box 5092, c/o Automotive News, Detroit 26 











rial highway, 5 year old building, Used with stock and used car business, build- 
car lot, shop and office equipment. Signs, ing 60’x60’ with large 3 car showroom, 
real estate all for $75,000. Other dealer- lot 300 by 60. Well traveled location. 
ships may be available. Box 5089, c/o} This is a real business buy, good lease. 
_ Automotive News, Detroit 26. Stock of cars optional, $12,000. Box 
INDEPENDENT DEALERSHIP, located in 5098, c/o Automotive News, Detroit 26. 
midwest; a prosperous going business of- | FIFTEEN YEAR OLD successful volume 
fered for sale the first time, Other per- general truck repair business in one of 


the south’s largest cities. Also has com- 
plete oil field body building department 
and very large parts volume business. Can 


be bought on terms if applicant can 
furnish sufficient references. Box 5100, 
c/o Automotive News, Detroit 26, 





SEND $5 for most amazingly simple used 








ear sales builder ever devised. Guaran- 
tees customer confidence. Salesmen love 
it. Dealers now using this plan very 
enthusiastically, Complete refund if not 
completely satisfied. Box 135, Shelby- 
ville, Ind, 

DISTRIBUTORSHIPS /AILABLE 








State Distributorships now 
Open in the States of 


CALIFORNIA, TEXAS, MISSOURI, 


KANSAS and OKLAHOMA 


For Cadillac line of funeral 
coaches and ambulances... 
old established manufacturer. 


Profitable proposition to reli-| WEBSTER-MARKER MOTORS, INC. 
able distributor. Factory rep- 
resentative will help organize 
appointed distributors. 


Prompt Deliveries 


Box 5103 
c/o Automotive News 
Detroit 26 





or deep south, Factory ap- | 





| 
| 


| confidential 


Saratoga 7-2300 





324 W. Main St. 





ants and by the government. 


ALLIED INVENTORY CO., INC. 


6750 Stony island Avenue, Chicago 49, lilinois 
MUseum 4-3500 


224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 








INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help: 
and unbiased. Certified reports 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 


| booklet on Parts Department operation sent 


on request. Call or write for service details 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 











USED CAR BUYERS 


OUTSTANDING VALUES! 
— CLEAN — 

1949 PLYMOUTHS & CHEVROLETS 

1950 PLYMOUTHS & CHEVROLETS 


2 door and 4 door models 


“Z" FRANK BEFORE YOU BUY! 


America's Largest Chrysler-Plymouth 
Dealer 


PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 








ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 
MORRIS FREEDMAN, Mgr. 
Sherwood 7-1700 


Herbert J. Cole 
Evergreen 2-0400 








SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 








THE TUESDAY SALE—11:30 A. M. 
FORT.WAYNE 
AUTO AUCTION 
—DEALERS ONLY— 

(In the Heart of the Nation) 

1254 


Phones: E 2:33; 


Open all night, Monday night 
No Reservations 


Ft. Wayne, Ind. 


AUTO AUCTION 


TIM ANSPACH 


“Midway", Stop 20 


Albany-Schenectady Road 
ALBANY, N.Y. 
(For Dealers Only) 


EVERY MONDAY . . . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 
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PARTS FOR SAL E 


FOR SALE— Tucker cars ‘and parts frames, 
bodies and motors, etc. 
Hydromatic transmission. 
Metamora, IIl. 

CHEVROLET PARTS — 1928 to 
Prompt service. Louis Chevrolet, 
sonville, Conn, 


USED CARS FOR SALE 


ATTENTION 
USED CAR 
DEALERS 


50—1949 DeSotos 
7-Passenger Sedans 


PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 


Write—Phone—Wire 
FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. 
Chicago 26, 
Direct Phone Ambassador 2-7117 


Formerly used as taxicabs. 


$250 


James F. Waters, Inc. 


33-10 Queens Boulevard 
Long Island City, N. Y. 


STillwell 6-3 6- 3300 


Ilinois 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts Same Day Service 
On Mail Orders and Inquiries. 
All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 


SEE JIM MURPHY 








—AUTO— 
AUCTION 








New Cadillac | 
Ezra Schlipf. | 


























_ACCESSORIES WANTED 


SPOT CASH 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 


ACT QUICKLY !! 


DEXTER MOTORS 


PARTS DEPT. 
Ist Ave. & 98th St. N.Y.C..N. Y. 


SAcramento 2-7600 


; _BUSES FOR SALE _ 


| BUSES FOR SALE. Late model used and | 
new school buses, 36, 48, 54 and 60 pas- 
senger. National Bus Sales Co., Inc., 
N. 33rd St., 
2-7605 


~ TRUCKS WANTED 


“Tow truck body and crane suit- 
51% 


WANTED. 
able for mounting on 1951 Ford F- 
ton 134’’ chassis and cab. Zook 
Inc., Kane, Penn. 


SHOP EQU IPME NT FOR SALE 
DEALER has 





.INCOLN-MERCURY has a 





101 | 
Philadelphia 4, Pa. BAring | 


Motors, | 


complete line of shop equipment for sale, | 


including sun testing equipment, 
Merc-O-Matic tools, Hydramatic 
and other special Lincoln-Mercury 
Lincoln-Mercury signs, twenty-four 
parts bins. Also office equipment. 
sell all or any part of stock. Dealership 


tools 
tools. 


will 


special | 


(24) | 


is located in the state of Ohio. Box 5102, | 


| 
| WRECKING c/o Automotive News, Detroit 26. 
| Austin, 1948; Buick, 1936 to 1950; Chevrolet, ONE TURN TABLE to display new or 
HORSEHEADS, NEW YORK 1931 fo 1950: DeSoto, 1941, 1948 to 1950:| used cars, 36 inches in diameter. Prac- 
EVERY FRIDAY Dodge, 1934 to i949: Ford, 1929 to 1950; Henry| tically new. cost $350 new. O'Neil Auto 
J, 1951; Hudson, 1939 to 1949; Mercury, 1939, Sales, 5703 Calumet Avenue, Hammond, 
to 1950: Olds, 1934 to 1949; Packard, 1939 to) PMG. aoe 
1949: Plymouth, 1938 to 1950; Pontiac, 1934 to NEW IN original crate. Chief model 10 
1950: Studebaker, 1935 to 1950; 1947 Lincoln; frame and axle machine complete, floor 
| Cadillac, 1941, 1947; Kaiser, 1948 to 1951; many type. Price less than jobbers cost. Horst 
| tracks. Motor Supply, Davenport, Iowa 


| WELLER AUTO PARTS, 2525 Chicago 


DANVILLE, PENNA. 
Grand Rapids, Mich. AR 6-4629 


EVERY WEDNESDAY 





You witli always find real action at 
both these auctions. 


R. D. WEST, Prop 
Jos. E. Johnson Tex Rickard 
Auctioneers 


OLDSMOBILE 
PARTS 


Write - Phone - Wire 
Jordan 4-6332 


GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
Ilinois St. Phone Lincoln 5383 | 





915 N. 








TIRES FOR SALE 


PARTS FOR SALE 








— — ~ - | 4—10.00x20—14 ply Hard Rock 
DISPOSAL SALE. Lincoln- Mercury parts. | 4 General 14 ply 10.00x20 LCM tires and 
Complete line. Will sell all or any part| tubes. Several smaller sizes including | 
of stock, Dealership located in the state farm tractor tires. Also Ford 158” big 
of Ohio. Box 5101, c/o Automotive News, six chassis. Iron River Ford Garage, 
Iron River, Mich. 


Detroit 


26. | 





FOR SALE 


Dear Mr. Auto Dealer: 


We hope the above attracts your attention to our letter. 





Not being auctioneers or dealers ourselves, we are using the medium of Auto- 
motive News to dispose of a large number of our privately owned fleet of cars. 
They consist of 1948—1949—1950 Chevrolets, Plymouths and Fords, 2-Doors, 
Club Coupes and 4-Doors. All cars have been carefully maintained at all times 
and are in excellent condition. A large variety of colors are present in this 


group, and there is no lettering or markings on any car. 


We are interested in disposing of these cars quickly and offer them in lots 


of 10 or more at prices that will enable you to make a Good Profit on your 





investment. 


Cars are in Toledo, Ohio, in care of our Mr. W. A. Wright, 3958 Funston St. 


(Phone Kingswood 1302 or Kingswood 7963). 


In the event further information is desired on these vehicles, phone, wire or 





write the above person. 


Thank You, Mr. Dealer. 


Drive, 








lugs and | 


| 
| 
| 
| 





PARTS TABLES 


U-ed Lyons tables. Excellent condition. 40 
available. Will sell individually at $17.50 
each F.O.B. Chicago or entire lot at a 
special price. Replacement cost approxi- 


mately $90 each. 


RUBY CHEVROLET, INC. 


1147 W. Jackson Bivd. 
CHICAGO, ILLINOIS 


Attention: |. R. Ruby 





__ SHOP EQUIPMENT WANTED | 
LATE MODEL heavy duty “B. line frame | 
machine, Must be large enough to handle 
trucks. Call or write Albert Shumaker, 
_Jasper, Ala. Phone 44. 


~ MISCELLANEOUS 





GENUINE IMPORTED CHAMOIS. Tanned | 


pure cod oil. Soft, absorbent, 
Saves labor, a better job wash- 
windows, mirrors, polishing sil- 
dusting furniture. 
quality; satisfaction 
Approximately 17 inches 


with 10% 
lint-free. 
ing cars, 
verware, 
skin, perfect 

money refunded. 


x 13 inches. $2 each. $20 dozen. C.O.D.’s 
accepted, (Save postage, send check.) 
Sax-On, 3840 Fullerton, Dept. TT-10, 
Chicago. 





1948 CABIN CRUISER, 29 foot Truscott. 
Perfect condition. 
and out, 115 H. P. Chrysler marine en- 
gine. Sleeps 4. Has toilet, refrigerator, 
sink stove, running water and automatic 
bilge pump. Priced at less than half its 





new cost. Bickelhaupt Motors, Clinton, 
| Towa, _ eee he 
|}SURPLUS STEEL SHELVING and parts 


| QUICK-TOW BAR 


Furnish information on what you 
have available and where it can be in- 
spected. Write B. E. Brennan, 15714 
Plymouth Rd., Detroit 27. 

ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St. 


Lynchburg, Virginia 


AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 

Guide Cables and 

Brake Hook-up $54.45 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


Bumper-to-Bumper Unit. ... $1 7.50 


WE STOCK PARTS 
Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


bins. 





AN 3-8888 Nite MU 4-840! 
DE 2-0700 DO 3.8372 
40 South Clinton St., Chicago 6, Illinois 








TWO SEARCHLIGHTS 
60-Inch Sperry With Generators 

Throws beam 10 miles, used by us successfully 
for advertising. Same type as used at Holly- 
wood Premiers. 

$1,750 for the pair, F.O.B. 
UNIVERSITY MOTORS, 29th and REMINGTON 

BALTIMORE |!, MARYLAND 
EE AR EN RR 


Big square | 
or | 


Just refinished inside | 





| 
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Ford and Lincoln-Mercury Dealers 


Complete Dealer Management Service Available to You! 


latest management contracts acquired: 


@ BOB FORD, INC. @ DAVIS MOTORS, INC. 


Dearborn, Michigan Denver, Colorado 


We have Management contracts in the following cities 


@ Columbus, Ohio @ Twin Falls, Idaho 
@ Youngstown, Ohio @ Los Angeles, Calif 
@ Ogden, Utah @ New York 

@ Chicago, Ill. @ Baltimore, Md. 

@ Cleveland, Ohio @ Philadelphia, Pa 
@ Oakland, Calif. 


@ Dearborn, Mich. 

@ Fort Wayne, Ind 

@ Kansas City, Mo. 

@ San Francisco, Calif. 
@ Denver, Colo. 


@ Indianapolis, Ind 


INQUIRIES INVITED 


CENTRAL SERVICES, Inc. 


1221 BALTIMORE KANSAS CITY 6, MO. 


ACCOUNTING SUPERVISOR 


Qualified to install a uniform accounting system and business 
management procedures in dealerships organized under a major 
automotive manufacturer's dealer development program. The 
type of man desired is now employed as office manager of a 
key dealership or in a supervisory capacity with a public ac- 
counting firm. Initiative and capacity for work are essential. 
Extensive travel required but home on weekends. This is an ex- 
traordinary opportunity with excellent compensation for the 
right man. 


Include a complete resume of experience and education and a 
photograph in first reply. 


Box 5091 
c/o Automotive News 
Detroit 26 


FOR DEALERS ONLY 


A used car and truck sales contest that does sell more units! Has sold in several 
states on a money back guarantee without a single dealer return. 
COMMENTS FROM LETTERS IN MY FILES: 


“Il wish to congratulate you on your sales contest. | think it is the finest contest 
| have ever seen. It certainly gives a salesman incentive to work harder.'' A. C. § 

"Having seen many sales operations in my seventeen years of promotion, advertis- 
ing and management, | heartily endorse your plan as one of the most stimulating in 
the field of sales work.'' G. S. 


"Having had twenty five years experience as salesman, and re- 


zone manager, 


gional manager for one of the Big Three, | can frankly state Na program is the best 
for the dealer and salesman that | have ever experienced." Cc. Cc. 
Less than two bucks and thirty minutes time puts this San to work. Order your 


plan today. Using your own letter head, enclose check for $12.50. Just say ‘Send 
Contest." On arrival study it closely—If not completely satisfied that plan is worth 
many times its cost, return within five days and get your money back by return mail. 


Order Now! 
L. H. "HOBB'' SWETNAM 


711 North Stanton Street El Paso, Texas 








Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Huntsville, Ala. 
Every Friday 
Phone 3188-J 


Murfreesboro, Tenn. 
Every Thursday 11 A. M. 
Phone 111 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [[] or send bill [] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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I says Paul 
e® * Reading time: | min., 43 seconds 


Paul McMath wouldn’t be the proud owner of a 
thriving middle-western dealership if it weren’t for the 
seeds of goodwill he sowed over two decades ago. 


Son of a farmer, he learned mechanical repairing on 
the farm thresher and an old auto the family owned. By 
the time his brother, Earl, came back from World War I, 
he was ready to handle the service end of the garage Earl 
persuaded him to invest in. 





Paul knew successful businesses were built only on 
satisfied customers. He made that a policy. And soon the 
brothers had a county-wide reputation for fine workman- 
ship and honest value. 

One day an opportunity Paul had long hoped for 
arrived. The brothers secured the franchise of a then- 





famous automobile. But the company failed—as did so 
many in those days—and they were out of business. Paul 
energetically sought out another company, sold them on 
his qualifications, and obtained a dealership. But 
Lady Luck again turned her back .. . that com- 
pany went bankrupt, too. And the auction sign 
went up on their building. 


Earl tossed in the towel and went into a 
different business. But Paul refused to quit. He 
loved automobile selling, and determined to 
win, no matter how long it took. Broke but not 
discouraged, he took a job selling cars for a former rival, 
and started planning again to have his own business. 


It was then that a surprising incident occurred. The 












seeds of goodwill sowed years before began to come forth. 
Scores of friends in the county rallied to his side, urged 
him to try again, and pledged their support. The story of 
Paul’s misfortune, his tenacity and determination, and the 
tremendous loyalty of the county population, reached 
Chrysler Corporation executives. 


They saw in him the qualities it took to succeed. 
His bid for a dealership was approved. 


& P SS 








““What followed was a revelation,” Paul recalls. 
“My Grand Opening was a phenomenal success. Friends 
I hadn't seen in years came in, looked over my fine cars, 
and placed immediate orders. It was one of the biggest 
first years I’ve ever heard of—and a _ heart-warming 
episode. It put me back on my feet. And business has been 
fine ever since. 


**The moral?” Paul continues. “Just that you can’t 
beat the combination of fine products backed by a solid 
company, and the loyalty of people you've treated fairly 
and squarely. It’s the strongest combination I know of. 
And I ought to know—i#t saved my business!” 


Write for our free booklet containing a 
number of these stories of accomplishments 
by enterprising men. Chrysler 
Corporation, 341 Massachusetts 
Ave., Highland Park 3, Mich. 
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Chrysler Corporation 


PLYMOUTH * DODGE ¢ DE SOTO ® CHRYSLER * DODGE "‘Job-Rated’’ TRUCKS 


Fine Cars of Great Value 
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